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W0\/L PATENTED 
VACUUM BREAKER 





HERE’S WHAT 
Fitzgibbons Steel Boiler = Room Thermostat 
Jacketed and Insulated Fitzgibbons TANKSAVER® =~ Compression Tank 
Fitzgibbons Oil Burner Flow Regulator ‘Flow Check Valve 
Combustion Chamber Drain Cock Pressure Reducing Valve 
Primary Control Relief Valve Draft Regulator 
Operating Control Thermometer-Altitude Gauge  Flue-Gas Retarders 
Underwriter-approved wiring Circulator Thermostatic Control 


Ask your jobber about the New 770 Unit today. Or write for the complete catalog. Address Dept. De-10. 


Fitzgibbons Boiler Company, Inc. ® 


101 PARK AVENUE, NEW YORK 17, N. Y. 
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HBETTER CHECK UP BEFORE THE FREEZE-UP 


NOW'S cue time ro instau 





FROST-PROOF CLOSETS & HYDRANTS 


OVER TOP FLUSH 


"Erost-Proof’’ Closets 


Cold winter months call for VOGEL ‘Frost-Proof” closets 
on farms, in rural homes and buildings, service stations, 


{ PATENTE “4 rf : : 
theyre _—_ ) garages, warehouses, mills and factories. 


Protect your customers from inconvenience, costly 
repairs and replacements, by installing 
VOGEL “Frost-Proof” closets now. 


NOT ONE HAS EVER FROZEN! 








BALL CHECK WASTE 


Frost-Proof’’ Hydrants 


Install VOGEL “Frost-Proof” Hydrants. Thus, 
you will eliminate your customers’ worry about 
fire hazards on farms, in garages, service 
Stations, green houses, etc. 


They provide complete fire protection by assuring 
° : } i Users like the VOGEL 
free-running water when and where you want it... / Sckande lecuaan ‘Be 


even in cold winter months. never*fools them. When 
they see the handle in 


an upright position 
they know the water is 


NOT ONE HAS EVER FROZEN! a oe 








positively shut off will 
waste water in Summer, 


Precision engineered of finest quality materials +H] and is sure to freeze 
to give lasting trouble-free operation. a 





Hydrants and Outfits are also furnished 


without Ball Check Waste. VOGEL 


DEPENDABLE — ECONOMICAL— PROFITABLE HYORANT | 





JOSEPH A. VOGEL CO., WILMINGTON 99, DEL. 
Sold only through wholesalers of Plumbing, Suppligs 
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MUNICIPAL HOSPITAL CENTER, BRONX, NEW YORK 


BUILT BY DEPARTMENT OF PUBLIC WORKS, CITY OF NEW YORK 
FREDERICK H. ZURMUHLEN, P. E., R. A.. COMMISSIONER 







GENERAL HOSPITAL, 
Staff Quarters and 
Superintendents’ Houses, 
upper half of illustration 







































TUBERCULOSIS 
HOSPITAL, 

(Service Buildings 

not shown) 

lower half of illustration 


POMERANCE & BREINES, architects * GUY B. PANERO, mechanical engineer * GERACE & CASTAGNA, 
general contractor + JOSEPH F. EGAN, plumbing contractor, Tuberculosis Hospital + ASTROVE PLUMB- 
ING & HEATING CORP., plumbing contractor, General Hospital + CRANE CO., plumbing wholesaler 


MIRACLE OF LONG RANGE PLANNING 


chairs and walls have handrails to aid walking. Each Ha] 





@ On a rugged 60-acre site, previously unwanted for 
other purposes, forward-looking medical and archi- 


floor has its own dining room and many unusual 
features. In the General Hospital, the kitchens are 


tectural specialists are seeing their dream become _ located on alternate floors, with serving pantries on 


reality. They have done masterful planning, not only _nonkitchen floors. When planning so vast a project 
for the present but to create a giant center for teach- 
ing and practice that will be adaptable to future years 
of health service and medical progress. Such plan- 
ning resulted in many innovations. In the Tubercu- 


losis Hospital all showers are equipped for wheel 


; 

! 

it is logical that all equipment shall measure up to | 
Flush Valves 


chosen for installation throughout these unusual 


exacting standards. To have had its 


j 
buildings is a source of pride to SLOAN and another 
preference that explains why... } 


more $4 oan Sith VALVES 


are sold than all other makes combined 










SLOAN VALVE COMPANY * CHICAGO * ILLINOIS (= 


Another achievement in efficiency, endurance and econ- 
omy is the SLOAN Act-O-Matic SHOWER HEAD, which is 
automatically self-cleaning each time it is used! No clog- 
ging. No dripping. Architects specify, and Wholesalers 
and Master Plumbers recommend the Act-O-Matic—the 
better shower head for better bathing. 

















Write for completely descriptive folder 





SPECIFY, 


DOMESTIC ENGINEERING 


What makes a shower cabinet good—good for 
your customers, great for you? Anybody can 
make stall showers, and, as a matter of fact, 
many companies do. But it took 35 years of 
engineering know-how + quality materials + 
quality construction + streamlined styling to 
produce the Craft Shower Cabinet plus research, 
experiment, testing to guarantee its ease of assembly. 
That’s why, for instance, you’ll find it requires 
only 8 fine brass chrome-plated bolts to hold the 
unit together, or, to take another example, 
Galvanized and Bonderized heavy gauge steel panels 
are used throughout: they just can’t rust ever—  / 
and they’re reversible for right or left installation. 
Do this: match Craft Shower Cabinets against 
any others on the market today, point for point, 
style for style, price for price and see for yourself 
why men who know, in every section of the country, 
are advising: Specify Craft—It’s A Whale Of A 
Stall Shower. 

All Craft Showers carry a Special Guarantee. 


Models for every type of installation. Glass Doors 
available for all models. Immediate Delivery. 


The 
Craft-Cut 


The Craft 
Master 
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IT’S A WHALE OF A STALL SHOWER J? 


(8 O.D. Tube 


Male 1.P. 
No, 194B 


O.D. Tube 


Female |.P. 
, Die cast nut 
t No. 1938 


/4-0.D. Tube 


by 
/2 Male 1.P. 
. Die cast nut 
No. 192B 


4 O.D. Tube 


by 
/4 Female I.P. 
No. 191B 


40.D. Tube 


+ by 
/4 Male LP. 
. Die cast nut 

No. 190B 


CS 
en ee y 
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we 
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oh 
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CUTLER METAL PRODUCTS CO. 
1025 Line Street, Camden 3, New Jersey 


Shower Cabinets « Shower Doors + Shower Receptors 











Write for the Craft Shower Cabinet Catalog today. 








Code Nor 





Mm SPEEDWAY DRAINAGE FITTINGS 





fms 
me 

















1-3/8 O.D. Tube 


1-1/2 mais LP. 
0.D. Tube Part No. 1958 


gy 
WY, 


1-1/2 y Tube 


1-1/2 Male LP. 
C.P. Die cast nut} || 
Part No. 196B if 






























1/2 Male 1.P. 
No, 194B 


ees }-)/2 0.D. Tube 
by 
1-1/2 Female LP. 





/4 0.D. Tube consti nce. 



























aFemale LP. . ninates rubber and lead , CP. Die cast nui} |) 
. Die cast nut ners. Note use of brass f aN Part No. 197B |_| 
No. 193B ; npression ring Giving Pe 
tay, ny netal ° metal seal , ¥ . { 
gg | : } Also available with a AY 2 1-1/4 O.D. Tube [ 
/4-0.D. Tube ee : /g : if (reloMmolale mm allo) ol-1amn ael7 1-147 1 by 
by wi ling? (TN a, ” 1-1/2 Sweat LP. 
1/2 Male 1.P. 4 a C.P. Die cast nut 
. Die cast nut Part No. 198B 
No. 192B 
1-1/2 O.D. Tube 
/40.D. Tube 


by 
1-1/2 Sweat IP. 


lol ¢-SMmlartioliielitels 













4 Female I.P. , u C.P. Die cast nu 
No. 1918 9 We amb eS Part No. 1998| 
and tube 
1-1/4 O.D. Tube 
/ on. Tube ee by 
1-1/4 Sweat I.P 
1/4 Male LP. . C.P. Die cast nu 
. Die cast nut 


Part No. 200B 





1-1/2 O.D. Tube! 


by 
1-1/2 Elbow LP. 
C.P. Die cast nu 
Part No. L197/) 








For other than C. P. D. C. Nut (8) 
SPECIFY: 

“A” RGH die cast slip nuts 
“B” C. P. die cast slip nuts 
“C" RGH brass slip nvts 
“D” C. P. brass slip avts 





1-1/2 O.D. Tube 










1-1/2 Sweat elbow I.P 
C.P. Die ‘cast nut 
Part No. L199B 
















Drainage fittings are manufactured from heavy duty red brass castings. Note: range of sizes 
covering the use with iron pipe in both male and female from 1 1/4” LP. to 1 1/2” | 
1.P. Also for copper drainage systems from 1 1/4 0.D. sweat to 1 1/2 O.D. sweat | 


SPEEDWAY AND SPEE-DELUXE FLEXIBLE Tuees iN 12”, 20”, 30”, AND 36” LENGTHS 


ous 
a ig Gb EO herbed 0 
MANUFACTURING (aC ga __ S G 


2821 Brooklyn Avenue, Detroit 1, Michigan. STRAIGHT & ANGLE mae FITTINGS POLISHED 


CHROME 
OP. 50 LP. WAVES ESCUTCHEONS 


SUPPLIES AND FITTINGS ARE mansens in sreeoenr 96° 0.0.) AND SPEE-DELUXE (14"0.0.) TUBE 
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New PLASTIC 








Here are two new Republic Steel products you'll 
want to add to your line. They are Republic Flexible 
Plastic Pipe and Republic Semi-Rigid Plastic Pipe. 
Both are non-toxic. Both are lightweight. Both are 
exceptionally easy to install. And installed costs are 
surprisingly low. 


Republic Flexible Plastic Pipe can be used for any 
number of applications, from conduit to water and 
waste disposal lines. It’s made of polyethylene, 
known for its flexibility and high resistance to many 
chemicals and chemical fumes. It’s the same material 
used in Republic’s Dekoron-Goated EMT, the coated 
steel electrical raceway. 


The market for Semi-Rigid includes many of your 
customers who have corrosion problems. It’s made 


of butyrate, which has high corrosion resistance to 
natural gas, petroleum and petroleum products. It 
can be used for residential gas service lines, both 
as a primary conductor and also as a replacement 
by threading a smaller diameter tube through exist- 
ing lines. 


Semi-Rigid is available in 9 sizes from 4” to 6”. It 
comes in 20 and 40-foot straight lengths. It’s avail- 
able in coils in %"”, 4%” and 1” diameters. While nor- 
mally supplied in black, clear pipe is available on 


request. Flexible also comes in 9 sizes, from 4" to 
6”. It’s available in coils, in sizes 4%” through 3” in 
diameter. In 4” and 6” diameters it is supplied in 


25-foot lengths. 
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New Booklet No. 603 gives 
sizes, lengths, test pres- 

sures and other valuable 

information on Republic's 

new Fiexible and Semi- 
Rigid Plastic Pipe. Write 
for it. It’s Free. 


These are only a few of many ‘applications for these 
new products. You'll find all the facts on both of 
them in a new booklet, No 603, that’s yours for the 
asking. A letter will bring you information on de- 
liveries and availabilities of these two new products. 
Or call your local Republic office. : 


REPUBLIC STEEL CORPORATION 


GENERAL OFFICES ° CLEVELAND 1, OHIO 
Export Department: Chrysler Building, New York 17, N. Y. 





PLASTIC PIPE 







































October, 


10 DOMESTIC ENGINEERING October, 1953 


Dap e tee hag 


—< temperatures se: vary as much 


heat is delivered to all outside 
w at floor ( 
home . . . where all drafts begin. 
fore, Floorlevel is draft-free heat! 





GENERAL AUTOMATIC ...PIONEER OF 
BASEBOARD HEATING...BRINGS YOU 


SAVINGS wm 
FEATURES! 


HOT WATER 











RADIATION... 


Installation photographs on these 
.»- Is Now Designed to Save 37% OnIn- pages show at a glance how General 


stallation Time and Labor! Heat Output Is 
Higher! Available in Hi-Capacity and 
Standard Elements .. . Both Designed to 
Fit the Same Enclosure, Without Changes 


Automatic Floorlevel can be installed 
much faster and easier—and still provide 
the best looking . . . best performing hot 
water baseboard heating on the market 


today! 


Saves installation time and labor, increases heat output. New General Automatic 
construction features all-metal back with snap-on, all-metal front panel. No time is lost assembling the unit! 
can be installed on wall 


» no screws or 


or Adjustments! 


Entire unit nails to wall or studs... 
surface or recessed. New, easier-to-install suspension brackets lock in place in seconds. . 
fasteners required! 
New metal hangers for suspension of the heating element Attached without tools in seconds... 
designed to eliminate operating noise due to “‘creeping’’ or expansion of metals! 





Even picture windows present no installation problem for Floorlevel. Finished job looks 
better and performs better . . . customers are better satisfied! 


Be sure of lower installation costs and bigger profits. . . 
Floorlevel Baseboard Heating! 


install General Automatic 








Front 
secon 
and c 








Element is s mded from new 
wire hangers which make installa- 
tion simple and easy—whether 
recessed or surface installation. 


Suspension brackets slip into bracket 
groove easily, lock in place without 
slot provides easy nailing! screws! 





Back panel nails to wall or stud. No 
screws or drilling necessary—vee 
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Choice of two elements .. . Standard or 
Hi-capacity ... simplifies the problem of 
compensating for room heat loss, 
through the use of either element or a 
combination of both. As a result of this 

















| entering air). 





ing air.) 


Front panel snaps in position in 
seconds—removes easily for service 
and cleaning. 


TYPE R-5. 
HI-CAPACITY 
ELEMENT 


660 B.T.U. 
equivalent to equivalent 
3.3 sq. ft. of to 4.4. sq. 
radiation (at ft. of radia- 
200° F. boiler tion (at 
water, 65° F, 200° F. 


boiler water, 
65° F. enter- 
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OF TWO 


improvement, all heat application can 
be confined to the area of cold air in- 
filtration—the outside walls. Thus, con- 
tinuation of the baseboard along the 
inside walls can be completely elimi- 
nated with General Automatic Floor- 
level! Both elements are designed to fit 
the same enclosure ... no changes or 
adjustments to either the element or the 
baseboard are required! 











4 
COMPLETE 
PACKAGE 


Minimizes inventories and 


{i 

i fj ay) 
: if “ 
eliminates added cost for 
assembling orders. Contains 
complete system, ready to 
install. Packages available 






to meet any size installation 
requirement. 






GENERAL AUTOMATIC PRODUCTS CORP. 
2300 Sinclair Lane Baltimore 13, Md. 


















| 
| 








After the wedding, the mystery of 
the troublesome heating plant began. 


The Job | Never Forgot 


By RAPHAEL FILAURO 
Philadelphia, Pa. 


THE WAILING SIREN of a fire 
truck almost drowned out the 
phone call I received one spring 
from a frantic young bride. I 
heard a garbled story about ra- 
diators shaking and clanking so 
much that the whole house was 
trembling. I took down the name 
and address and dashed for my 
car. 

When I got there I pulled up 
behind the fire truck parked out- 
side and asked one of the firemen 
what was going on. He told me 
the landlord had just called them 
to extinguish the fire in the boil- 
er. With that, the firemen piled 
out of the house and rumbled off, 
leaving me behind with a fright- 
ened landlord, a hysterical bride 
and a curious mob. 

It was a small two story house 
with a gravity open hot water 
heating system located in the 
basement. The system appeared 
to be 25 or 30 years old. There 
were four ancient radiators on 
the first floor but no radiators 
on the second floor. The expan- 
sion tank was located on the 
second floor, close to the ceiling, 
with its overflow pipe through 

(Please turn to top of page 16) 

















Good to the Last Drop! 

“Tired of the same old drinks? 
Fed up on tea, coffee and bourbon? 
Then try ... water,” says the sum- 
mer quarterly issue of Ballyhoo. 

While it does not specifically sell 
soft water, the Water Conditioning 
Foundation does feel that there is a 
“srain” of truth, or a “ppm”, at 
least, in the Ballyhoo ad. 

The copy goes on to explain that 
water is 100 percent liquid! It’s wet 
clear through and can be served 
hot or cold. It comes in glasses or 
can be brought directly to your 
home by pipe. Water has hundreds 
of other uses, too, the ad points out, 
as it invites people to read what 
some satisfied users say: 

“T find it wonderful to keep gold- 
fish in.”—Isaac Walton, Block 
Island, N.Y. 

“Thanks to water we’re not so 
thirsty anymore.”—B. B. Gunn, 
Houston, Tex. 

“Frankly, we’d be lost without 
running water.”—Commissioner, 
Niagara Falls. , 

“It works wonders in our wash- 
ing machine.”—L. Dorado, Chi- 
cago. 

Furthermore, the ad concludes, 
it’s good to the last drop! 


Saturday Night Myth 

Is there a single American living 
today who has never bathed in a 
bathtub? 

Yes, there are many, says the 


RY 
Ai —_ df 


August 23 edition of King g Features’ 
Pictorial Review. Two-fifths of the 
people in this country have never 


12 


Piven OURSELVES 


been near enough to a bathtub to 
get into it, Saturday night or other- 
wise. That’s 60 million Americans! 

Let’s hear no more of this talk 
about saturated markets, at least 
insofar as bathtubs are concerned. 


Rain, Rain Come Again! 

Here’s the story of a refrigerator 
salesman who apparently believes 
in doing today what he could put 
off until tomorrow. 

Recently, Al Taylor, a Haverhill, 
Mass., salesman prepared to visit 
two prospects for new refrigerators. 
But Al’s car wouldn’t start. Un- 
daunted, he borrowed his daugh- 
ter’s bicycle to make the trip. 





Eu) 





Suddenly is dius ae up. 
In a matter of seconds Al was 
drenched. A man of lesser heart 
would have turned back, but not 
Al. He walked into the home of 
the first prospect, apologizing for 
the flood he brought in with him. 
His apology was accepted, for Al 
completed the sale. It was still 
pouring when he set off to see the 
second prospect. By now he was 
wishing that he had pontoons on 
the bike—or maybe even a row- 
boat. But he made it anyway and 
sold his second refrigerator. 

Al is now convinced there’s a 
silver lining in every cloud. 


Alaska Digs for Ice 
Fairbanks, Alaska, the northern- 
most American city, is suffering 
(Please turn to top of page 16) 
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MAKE SALES... 


<r 
with THE ELJER | ee 


















~ E-2616-P Ledgbak 


Laundry Tray. Cast n at 





enameled inside. Size | 
24x23 , Height 34 
P. Faucet Depth Inside: 13 


Sales-minded builders and modernization-minded 
homeowners are quick to see the many conveniences 
offered by the Ledgbak Laundry Tray. It is cast 
iron, enameled inside, with generous top ledge and 
soap depression. 

The chrome plated faucet spout swings aside out 
of the way when not in use and the supply pipes are 
concealed under the back ledge. 

To increase your business, recommend the Eljer 
Ledgbak Laundry Tray for utility rooms in one 
story, ranch-type homes .. . or for basement laun- 
dry rooms. Ideal for use with an automatic washer. 
You can reap the profits from the many extra sales 
that will be made on sight and from builders’ 
repeat orders. 

For more information about Eljer Plumbing 

Fixtures, write Eljer Co., Ford City, Pa. 


with <2 Bathrooms Sell Faster 
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~ For information on the 
best new line of heating 
equipment to hit the 


market in years, clip and 
send this legal al 


aaa] WESTERN 


sentasa fullrate 


==; UNION — 


MWIGHT LETTER 


















































NO. WDS.-CL. OF SVC, CHARGE TO THE ACCOUNT OF 


























Send the following message, subject to the Lerms on back herea/, which are heresy agreed to 


SILENT AUTOMATIC PRODUCTS 

TIMKEN SILENT AUTOMATIC DIVISION 

JACKSON, MICHIGAN 

ATTN: MR. R. E. LOEBELL 

RUSH FULL DETAILS ON NEW SILENT AUTOMATIC GAS-FIRED AND OIL- 
FIRED EQUIPMENT. I WOULD BE INTERESTED IN HANDLING THE LINE 


IN THIS LOCALITY AS A WHOLESALER____HEATING CONTRACTOR. 





(FILL IN YOUR NAME AND ADDRESS) 











Havent you heard 7 
The John Wood line is 


» PROFITABLE 


ad to handle!” 


| 
meron 
Autande CAS 


WATER HEATERS 


are profitable to sell because they're 
made so well! Both Merion Gas Water 
Heaters and the equally dependable John 
Wood Electric Water Heaters are made 
and warranted by a company known for 





“Quality Products since 1867''— the 


JOHN Woop COMPANY 
Conshohocken, Pa. and Chicago, Ill. 








Between Ourselves 





(Continued from page 12) 
from a severe ice shortage. 

To fill the gap, ice is being dyna- 
mited from Worthington Glacier 
(estimated age: 18 million years) 
in the interior and trucked 300 
miles to the city. An exceptionally 
warm summer contributed to the 
ice shortage and called for drastic 
action. However, there’s a premium 
on the long-haul, old-age ice—the 
price has jumped from the usual 
$2.30 per 100 lbs to $3.00. 

Offhand, it looks like a good spot 
to launch a sales drive on Servel 
“Ice-Makers.” 


New Role for Old Ranges 

Like the wonderful one-horse 
shay that kept on for 100 years and 
a day, gas ranges hardly ever out- 
live their usefulness, says the Gas 
Appliance Manufacturers Assn. 
That’s the reason your customers 
should keep their old one even 
after you've sold them a new auto- 
matic model. 

Experts say that the old stove 


can be reconditioned at nominal 
cost and retired to special duty in 
the basement rumpus room for 
odd-job cookery. 

The idea suggests another angle 
when you're making that pitch for 
a kitchen or basement remodeling 
job. 


For Healthful Living 


The Aurora, Colo. city council 
has adopted the state’s first law 
requiring every new home to have 
a food waste disposer installed. The 
ordinance applies only to new 
houses, but Mayor C. E. Tupps, 
whose hobby is promoting health- 
ful living, hopes to persuade own- 
ers of existing homes to install the 
units, too. 

The council’s action was given 
impetus by a statute recently en- 
acted which requires the cooking of 
garbage before it can be fed to 
hogs. Aurora now joins three other 
communities who require disposer 
units in all homes. These are Jas- 
per, Ind., Sherwood Hills, Wis. and 
Herrin, Ill. (See page 92) 





Robert E. Murphy Has His Day 


Last month, two hundred mem- 
bers of the Chicago Plumbing In- 
dustry, comprising contractors, 
wholesalers and their representa- 
tives and city officials gathered at 
Elmhurst Country Club to honor 
one of its favorite sons, Robert E. 
Murphy, 2nd vice president and a 
director of the National Assn. of 
Plumbing Contractors. 

“Bob Murphy Day” was held in 
recognition of his outstanding con- 
tribution to the progress and ad- 
vancement of the plumbing indus- 
try on a local, state and national 
basis over a period of many years. 
Clyde F. Neer, chairman of the 
golf association, presented the 
guest of honor with a handsome 
electric clock which was engraved 
with a message of appreciation for 
his valuable contributions to the 
industry. 

Among those present were P. J. 
Brown, president of the Chicago 





Clyde Neer presents Robert Murphy 
an inscribed electric clock and golfing 
trophy in honor of his “day.” 


association, John J. Calnan, past 
president of the national associa- 
tion, Roscoe L. Wagner, president 
of the Illinois Master Plumbers 
Assn., Stephen M. Bailey, business 
manager of Local 130, Peter Munn, 
secretary of the Plumbers’ Pension 
Fund and numerous other industry 
leaders. Martin P. Durkin, then 
Secretary of Labor, sent a telegram 
congratulating the guest of honor. 
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The Job | Never Forgot 


(Continued from page 12) 


the side wall of the building. 

I opened the radiator air 
valves and no water came out. 

This evidence indicated that 
there was no water in the system, 
and I told the tenants that this 
had caused all the trouble. I 
emphasized the fact that the sys- 
tem always should be filled with 
water before making a fire. 

The bridegroom insisted that 
he filled the system himself be- 
fore they made a fire and, in an- 
swer to my question, he had tak- 
en the air out of all radiators 
until the water had overflowed 
from the expansion tank. Yet I 
was sure that someone had tam- 
pered with the system. 

I asked the bride if she or 
anyone else had tampered with 
anything, no matter how insignif- 
icant, in the system. “If it means 
anything,” she said sweetly, “the 
other day it was getting so warm 
I turned off the radiators.” 


What Caused the Trouble 


As I turned the matter over 
in my mind, it became apparent 
that, if the steaming hot water 
in the boiler could not circulate 
and cool off through the radia- 
tors, it would bubble out to the 
atmosphere through the expan- 
sion tank via the overflow pipe. 

As a temporary solution, I in- 
structed the tenants not to turn 
off the radiators but to check the 
fire in the boiler when they felt 
too warm. I pointed out, how- 
ever, that a system as old as 
theirs would continue to be a 
problem and suggested that they 
either install a damper control 
or convert to a closed system. 
The frightened landlord even- 
tually followed my latter recom- 
mendation. There has been no 
trouble since. 

That job taught me a lot about 
gravity open hot water heating 
systems. It also proved to me 
that: when in doubt—cherchez 
la femme—look for the woman! 
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the perfect answer 
to limited space 

















Richmond G-143 Lavatory, 

16” x 14”; installed in C-147 cabinet, 

31” high; Formica top, 24” wide, 19” deep 
—choice of four Skylark pattern colors for top. 
Base in gray, with toe space, 

















This new cabinet-type lavatory measures just 

16” x 14” over-all— provides the perfect answer 

to limited space in the “second” bath or 

powder room, Of gleaming, lifetime vitreous china, 

in Richmond’s famous “whiter-white” or any of 

five decorator colors. Front overflow, anti-splash rim, 
twin soap dishes. Lavatory supplied separately, or 
installed in handsome C-147 cabinet. 





RICHMOND 


Richmond Radiator Co. 
Affiliate of Reynolds Metals Co. 





CHERCHEZ LA FEMME! 
Philadelphia—For several 


months now I’ve been reading your 
interesting columns on “The Job I 
Never Forgot.” They reminded me 
of the job I'll never forget and so 
I’m sending you the story. 

It raised some interesting prob- 
lems, but most of all it proved to 
me that when in doubt—cherchez 
la femme! 


RAPHAEL FILAURO 


e Our French stenographer tells us 


that “cherchez la femme” means “look 
for the woman.” Readers will find Mr. 


Filauro’s story on page 12.—Ed. 


OIL BURNER SERVICING 

Bloomville, Ohio—About a year 
ago you published a series of arti- 
cles entitled, “Oil Burner Servic- 
ing.” We did not save copies of 
these articles at the time, but now 
certainly wish we had. 

If you will send us a set of these 
articles we would greatly appreci- 
ate it, and we will be happy to pay 
whatever this will cost. 


R. R. Lerencoop 


© A completely revised and up to date 


series of articles on oil burner servic- 
ing will start in the forthcoming Jan- 


uary issue.—Ed, 


PIPE LINE IDENTIFICATION 
New York City—I am interested 
in obtaining information regarding 
pipe covering colors for identifica- 
tion purposes. I do know that fire 
lines are identified by red but 
would like to know what other 
colors are used in ordinary plumb- 
ing and piping practice. 
Puiu J. SPINELLI 


e Pipe lines are generally classified as 
carrying three main groups of ma- 
terials: (a) fire protection material, (b) 
dangerous materials and (c) safe ma- 
terials. The following table indicates 


the colors which should be used for 


these classifications. 


Fire Protection Materials ....Red 

Dangerous Materials Yellow 
or Orange 

Safe Materials Green (or the 
achromatic colors—white, black, 
gray or aluminum) 

Protective Materials..Bright Blue 


Extra Valuable Materials....Deep 
Purple 


This information is extracted from a 
code prepared by The American So- 


ciety of Mechanical Engineers, Copies 


of the code which gives complete in- 
formation in addition to drawings and 


charts may be obtained by writing to 
the above organization at 29 West 39th 


St., New York City. Plastic tape and 


other materials used for pipe identifi- 
cation have also been described in 


recent issues of Domestic Engineering 
(see p.69, April; p.124, May, and 7.68, 
July.) —Ed, 


WANTS HUMIDIFICATION IDEAS 
Cedar Rapids, Ia.—I am in the 


process of building a new home 
and plan to install hot water ra- 


diant heating. I know the prob- 


lem of humidification will arise 
and I am wondering if you can 


tell me how proper humidification 
can be assured, 

Nate Coun 
Dearborn Brass Company 


© Humidification problems vary con- 
siderably with individual cases. For 
example: A home with young children 
running in and out frequently has a 


considerable amount of moisture 
brought in while an adult family with 


very little in and out traffic may find 
an undesirable low humidity condi- 
tion, In some cases an individual room 


humidifier is desirable, while in others 
a complete humidifying unit with con- 


trols and hooked up to the heating 
system is required. Thus, the living 
conditions, size of home and other re- 


quirements must be determined to see 
whether individual room humidifiers 


or a centrally-located humidifier 
should be considered. We suggest that 
Reader Cohn consult with his local 


heating contractor who will be able to 
offer expert advice.—Ed. 


HE DID THE JOB 

Newark, N. J.—I have been a 
subscriber and a reader of Domes- 
TIC ENGINEERING for the past 30 
years. In your July issue on page 
92 you ran an article “When Talk- 
ing School Modernization, Don’t 
Overlook the Outside.” 

The article described the snow 
melting system installed in the 
playground area of the Dayton 
Street School, but failed to mention 
who did the job. We are glad to say 
that we were the installing con- 
tractor for this job. 

Max CoxHEeNn 
@ We are glad to give this recognition 


to Contractor Cohen, who has installed 
many top quality snow melting jobs in 


N. J—Ed. 
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Visitor Gives Impression of European Plumbing 


York, Pa—While on a recent 


European jaunt I stayed at a hote) 
which was in many respects quite 
picturesque and modern. The bed- 
room, for example, was much like 
convential rooms in any hotel. It 
had the necessary number of beds 
and chairs, a couple of windows 
and a door. From the windows 
there was a view of a castle, built 
on high, impregnable rock founda- 
tions. Its majestic turrets were like 
gray lace against the sky. 

But the bathroom was one that 
would make even a plumbing con- 
tractor stop, look and linger. 

There was a tub of mammoth 
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proportions; it must have been 
eight feet long. In its belly a young 
whale, with or without Jonah, could 
easily ave splashed. Its once 
smooth enamel had been too well 
scoured by too many maids for too 
many years, so that its surface was 
like grade “O” sandpaper. Next to 
the tub was the oversize basin. It 
was like a small pool with a beach 
of marble, for it had a ledge around 
it so wide that one could never get 
quite close enough to the basin. But 
the ledge was something of a mar- 
vel—it easily held the cakes of soap, 
the tubes of toothpaste, brushes, 


(Please turn to top of page 23) 





Again Church sets the pace with this 
beautiful all-moided seat, ia striking 
pastels that will complement any 
bathroom color scheme . . . plus a lovely 
new wispy, ingrained effect chac 

will win immediate acceptance from 


your customers. 
Same sturdy construction, same heavy 


chromium-plated hinges, and s4¢ seme 


price as the No. 900 white. Better order 
now — this is going to be a “best seller.” 


C.F, Cuuscn Mrc. Co., Holyoke, Mass. 





No. 900 Onyx 
Church MOLTEX® Seat 


All-molded closed-front seat 
with*cover, for regular bowl 
in Dove Gray 


Diana Blue 
Tec) Green 


Clover Pink 


ONYX Seats hove o thick 
everlasting surface molded over a 
core of fibrous chips and resins 
compressed under tons of pressure 
... fo grain or joints. 































faster with less burr. * 


Reed Series 2 
Pipe Cutter 


om NEW REED CUTTERS OFFER positive performance 
advantages which save time and effort for the user, 
whether pipe is being cut by hand or by machine. 


The basic model is the roller cutter, preferred for 
machine cutting and for hand work where conditions 
permit a complete swing of the tool. Its major advan- 
tage is that the rollers are in the hook where they 
provide a square base when adjusting the tool on the 
pipe .. . and the single razor-blade wheel is in the 
sliding block. Thus the wheel is always in plain sight 
where it can be lined up easily with a cut-off mark on 
the pipe. The keen, lasting edge of the Reed Razor 
Blade wheel and the basic design of the cutter make 
for easy cutting and the very minimum of burr, 


The basic roller cutter is also available in a 4-wheel 
model and a 3-wheel model. The 4-wheel cutter is 


>» ANOTHER NEW rool... 


Couvertible pvr cuTygg 


Whether as a roller, 3-wheel or 
4-wheel cutter, this new REED tool is easier to 
position on the pipe, tracks perfectly and cuts 
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* ~ 2-wheel sliding block and two extra 
razor blade wheels permit a quick, simple, 
changeover from the roller cutter to the 
4-wheel or 3-wheel models. 


almost indispensable for ditch work and other close- 
quarter situations. In such conditions it operates with 


an easy back-and-forth, ratchet-like motion and cuts 
off pipe easier than other type of cutter. 


For those who have only occasional need for a 
4-wheel cutter, the Reed convertible cutter can be 
quickly changed over. Simply remove the rollers and 
the 1-wheel sliding block, insert the 2-wheel block and 
replace the rollers with wheels. To convert to a 3-wheel 
cutter, just substitute wheels for the rollers. 





























ROLLER CUTTER No. 2-1 
Y," to 2” 


3-WHEEL CUTTER No. 2-3 


Whenever you want to work with pipe .. . 


ERIE, PENNSYLVANIA — U.S.A. 


4-WHEEL CUTTER No. 2-4 
y," to ad 


ask for a REED pipe tool. 





























Water above 212°F. is dangerous because it can 
back up into the cold water line causing personal 
injury, damage to closet fixtures, damage to water 
meters, or a possible explosion. Therefore, “hot 
water back-up” is an overheating problem. Ac- 
cordingly, for hot water safety—KEEP WATER 
BELOW 212°F. (atmospheric boiling point at sea 
level). It is recommended that temperature relief 
protection “be installed on the hot water storage 





tank to prevent the storage of hot water at a higher 
temperature than boiling point at atmospheric 


pressure.” 























er close- %Reference American Standard Plumbing Code 

ine We ASA A40.7-1949 as sponsored and published by 

ne oe the American Society of Mechanical Engineers; and 
also sponsored by the American Public Health 

ed for a | 4 Association. 

can be ; 

eal bs SAFETY IS A MORAL OBLIGATION 
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Your jobber stocks WATTS auto-ther-matic T. & P. 


self-closing relief valves. 
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(Continued from page 18) 
jars of cream, with plenty of room 
left for additional items. 

And then, of course, there was 
the water closet. Inside, just above 
the water line, in huge black let- 
ters was the manufacturer’s name, 
his address, the long line of pro- 
ducts of which he was the proud 
maker, as well as the location of 
his factories. When one pulled the 
chain which was attached to the 
huge flush tank high up on the wall 
near the ceiling, the resulting roar 
of waters was almost like Niagara. 

Running to, and from, the three 
vitally important fixtures in the 
room were rows and rows of pipe. 
Straight pipes, elbowed ones, verti- 
cal pipes, horizontal pipes of differ- 
ent sizes—all were represented in 
what seemed like a pipefitter’s su- 
realistic dream. It was as though 
every water pipe in the hotel had 
gathered there before it carried out 
its promise of hot and cold water to 
every other bathroom. 

On the whole, it was the most 
unforgettable room I ever left. 

FrRANcIS REHMEYER 


GOING AFTER KITCHENS 
Claremont, N. H—We have re- 


ceived the Modernization Sales Kit 
and have already put it to good use. 
This wealth of material certainly 
fills a need for merchandising help. 

We have been merchandising 
contractors for the past several 
years, doing mostly heating, some 
bathroom remodeling but not much 
kitchen work. Ours is a very com- 
petitive town and we really have 
to be on the ball to get ahead. 

For this reason, we feel we have 
to really get into the kitchen re- 
modeling field. We have followed 
the articles in your magazine and 
are now studying the Modernization 
Kit for ideas on selling complete 
kitchen jobs. We have a 13 ft wall 
space we plan to devote to a kitchen 
center and a 6 by 6 ft space in a 
window. Any suggestions you have 
for displays or any other help you 
can give us will be appreciated. 

Rosert E. Starr 


© We sincerely hope Reader Staff will 
be just as successful in the kitchen 
business as he has been in other lines. 
We would certainly recommend use of 


the 13 ft wall space for a complete 
kitchen display featuring cabinets, 
sink, disposer, range, refrigerator and 
dishwasher. It is desirable to have 
the appliances hooked up for actual 
operation so they can be demonstrated 
right in the store. Additional sugges- 
tions have been sent to Mr. Staff.—Ed. 


TO THE RESCUE! 
Bellrose, N. Y.—I read “Letters 


to the Editor” in Domestic EncI- 
NEERING but never expected to 
write one of my own. 

However, it’s the only way I 
know of to try and express my ap- 
preciation to an eastern manufac- 
turer for the way they helped me 
out of a troublesome situation. Re- 
cently I had a 30 gal. tank go out 
after four years’ use. The supply 
house that sold me the tank was no 
longer active. This left me no al- 
ternative but to contact the manu- 
facturer. So I put in a phone call 
and told them my story. 

The entire conversation didn’t 
last more than 15 minutes and the 
result was that the very next day a 
truck pulled up at my place and 
delivered a new tank at no charge. 

This is one time when “Mr. Big” 
really took time out to extend a 
helping hand to “Mr. Little” and 
thanks to the manufacturer every- 
body concerned is very happy. 

Emit SHOREE 


e The manufacturer’s willingness to 
help his customer is typical of most in 
the industry. The manufacturer in this 
case was L. O. Koven & Bros., Inc. of 
Jersey City—Ed. 


A.S.S.E. ANNUAL MEETING 
Cleveland—You and your read- 


ers will be interested to know that 
final plans for the annual meeting 
of the American Society of Sani- 
tary Engineering have been re- 
leased by George McKee, chair- 
man. Highlight of the meeting, 
which will be held in Cleveland 
Nov. 1-6, will be an address by 
Martin Durkin, former Secretary of 
Labor. 

As in the past, the first two days 
will be devoted to the Refresher 
Course, under the chairmanship of 
Carl Bash. The following four days 
will be devoted to business sessions 
and other events for both the So- 
ciety and the Ladies Auxiliary. 

Sanford Swartz 
Chairman, publicity 
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NT GOOD READING 


Suggestions for ordering and 
stocking low water fuel cut-offs 
and relief valves are presented in a 
new 10-page booklet published by 
McDonnell & Miller. The car- 
toon-like message recommends that 
products be ordered in amounts 
that correspond to standard 
shipping packages. The booklet 

<== >] 
sometimes ||| 

an odd one 
complicates things 





eee 
points out that a 12-count shipping 
container is standard packaging, 
and orders in multiples of 12 make 
for faster handling. 

Issued by: McDonnell & Miller, 
Inc., 3500 N. Spaulding Ave., Chi- 
cago 18. 


09° 9° 


Boilers for high and low pres- 
sure steam and hot water heating 
are described in a new 6-page 
Kewanee-Ross folder, printed in 
full color. Cutaway illustrations, 
dimensional drawings and technical 


. 


Fee OM. oe 4048 


charts show ample furnace volume, 
welded construction and accessible 
water surfaces. The boiler has 8.2 
sq ft of heating surface for each 
horsepower of rated capacity, and 
(Please turn to top of page 25) 
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B&T brings you the new 
CHROMEDGE' SURE FIT 


sure fit 
Pack s 


‘atent Applied For 


IDEAL with 


CHROMEDGE 
Sink-LOok 


No. 2440741 


Sink-Lok Frames do triple duty! They support the sink... clamp cover- 
seal all edges watertight to stay! Easy to install. 
Coverings don’t have to be scribed and cut to hairline accuracy. The cutout 
for the sink needs no mortising. There are no screws or bolts to put through 
the counter top. No special tools needed. Frame can be removed quickly and 
easily at any time without damage to the covering. Two sizes fit all plywood 
tops from ¥g-inch to 1-inch covered with any material up to -inch, Cut your 
costs, boost your profits with Chromedge Sink-Lok. Available in stainless 
steel or extruded aluminum, Write for details. 


AS ALWAYS— CHROMEDGE LEADS 
in meeting moulding needs 





B & T pioneered in the develop- 
ment of mouldings for all floor 
and wall covering needs. Today, 
Chromedge Metal Trims include 
more than 800 shapes and sizes! 


The a 
& 


Columbus 


Metals Co. 
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BACKSPLASH 


Look at these Cost-Cutting 
Time-Saving features 


@ A complete, preformed backsplash including top, 


cove and side mouldings all in one! 


@ Continuous snug fit against out-of-square walls 
@ No wide, flat top ledge to collect dust 
@ Settling floors or cabinets won't pull backsplash 


away from the wall 

No need to fasten backsplash to cabinet top 
No sharp, square corners or corner fitting 
No soldering or buffing required 

No need for template 

No heavy, bulky materials to handle or haul 
Fast, easy installation slashes labor cost 











Ends of backsplash not butted against wall can 
be neatly capped with right and left end stops| 
Nos. 3000-RES and 3000-LES. Corners for re- 
turns are easily mode with inside corner unit 
ion «— No. 3000-I/C. 





In one clean sweep, B & T’s sure fit 
Backsplash does away with almost every 
known backsplash headache! It reduces 
measuring, cutting and fitting needs to 


the bone... ready made corners sim- 
plify backsplash returns... right and 
left end stops can be installed in a jiffy 
where needed. Includes “‘dustproof” cap 
trim, cove moulding, and back support 
all in one. And out does any other type 
of backsplash for beauty! Stock lengths 
— 8, 10 and 12 feet. Fits 3/,-inch ply- 
wood tops with any 1/16-inch plastic 
laminate covering. 

Write today for de- 
tails on B & T’s 


16, Ohio sure fit Backsplash. 
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Personnel Reserve Plan Pays Off for Texas Dealer 


ONE OF THE MOST SERIOUS PROBLEMS confronting the plumbing 
and heating contractor today is where to find an experienced, 
efficient salesman when one of his “regulars” leaves the firm for 
one reason or another. A contractor in Texas has set up a “per- 
sonnel reserve plan” to help solve the problem. 

The contractor, whose trading area cuts a wide swath through 
the Lone Star state, does not believe in trusting to luck. He 
already has a staff of capable salesmen, all carefully hand-picked 
for their initiative, sales ability and other factors, which he con- 
siders his most valuable business asset. Nevertheless, through ill- 
ness, moving, or other reasons, there are personnel losses which 
must be compensated for well in advance. 


Men Are Groomed for a Regular Berth 


Therefore, the contractor has worked out his “reserve plan” 
which develops part-time salesmen who are constantly being 
groomed for a regular berth on the sales force. Once each year. 
usually in January, he runs a newspaper ad which is aimed pri- 
marily to bring in applications from top-notch young men who 
may become leading plumbing, heating and appliance salesmen. 

The ad is usually headed “Men! ... Are you making less than 
$400 a month!” Copy below points out that the firm needs a specific 
number of salesmen, perhaps 10, for part-time evening work. The 
ad explains that applicants will be invited to attend a sales clinic. 

Last year, the ad drew a response of 50 interested men, all of 
whom accepted the invitation to attend the sales clinic conducted 
for a period of five evenings. They were put through a rigorous 
training program which covered everything from product applica- 
tion to customer approach, service, “bird dogging” for prospects, 
estimating and credit reporting. During the clinic, the dealer 
circulated among all these potential employees, got to know each 
one personally, and at the end of the school selected 10 men. 

These “survivors” then become well-paid, part-time salesmen. 
Each attends all regular sales meetings and is given all of the 
privileges, sales tips, prospect lists and other helps supplied 
regular salesmen. The men are allowed to keep their day-time 
job and must concentrate their sales efforts during evening hours. 

“It is only the man who needs additional money, or who has a 
lot of ambition, who will plug away during the evening hours in 
this way,” the contractor reports. “Both are types we want to 
eventually step into a regular sales job.” 

The plan has paid off, not only in extra sales, but with a reserve 
of “tailor-made” salesmen ready to step in and fill any vacancy. 
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Good Reading 


(Continued from page 23) 
is designed to burn oil, gas or a 
combination of the two fuels. 
Issued by: Kewanee-Ross Corp., 
Division of American Radiator & 
Standard Sanitary, Kewanee, IIl. 
0° 9° 
Air conditioning of a factory is 
described by Rotor Tool Company 
in an eight-page folder. Complete 
conditioning was installed at Rotor 
Tool in order to attract high-grade 
employees and to enable close tol- 
erance work with metals even on 
hot days. The firm has found that 
the cost of conditioning is less than 
one per cent of the cost of labor 
and overhead. Diagrams and photos 
describe the Rotor Tool installation. 
Issued by: The Rotor Tool Co., 
26300 Lakeland Blvd., Cleveland 23. 
o° 9° 
Laundry appliance sales have 
been aided by a Whirlpool booklet 
that has been distributed to more 
than 17,500 dealer salesmen. The 
“Tell "Em and You'll Sell ’Em” 
booklet contains demonstration 
talks of three, 10 and 30 minutes. 
Issued by: Whirlpool Corp., N. 
State St., St Joseph, Mich. 
9° 9 
Glass lined water heaters are 
described in a new Pennsylvania 
Range Boiler Co. booklet. Color 
illustrations point out advantages 
of the heater, following the theme 
“Glass Never Rusts.” A cutaway 





view shows features of the glass 
lined tank. The folder includes a 
recovery rating chart. 

Issued by: Pennsylvania Range 
Boiler Co., 24th and Ellsworth 
Aves., Philadelphia 46. 

o°o 9° 

Piping and pressure vessel data 
is provided in a booklet published 

(Please turn to top of page 26) 


























Good Reading 


(Continued from page 25) 

by Taylor Forge. The 46-page 
booklet contains tables listing the 
ASME maximum allowable stress 
values for ferrous materials, as well 
as the Society’s introductory ex- 
planation on stresses. Organiza- 
tions that sponsor codes, standards 
or specifications on piping and pres- 
sure vessels also are listed. Tay- 
lor Forge products and plants are 
illustrated. 

Issued by: Taylor Forge and Pipe 
Works, P. O. Box 485, Chicago 90. 
0° 9° 

Baseboard heating technical data 
and IBR approved ratings are in- 
cluded in a new Webster catalog. 
The 16-page publication describes 
components of a new design that 
has 37 percent fewer parts. Cut- 
away drawings show typical sys- 








fe vasiatien san cte was wait 
Basesoand wtatine 


i y 
tems where the baseboard can be 
used. A consumer folder for dis- 
tribution by contractors that ex- 
plains the advantages of baseboard 
heating also has been released. 

Issued by: Warren Webster & 
Co., 17th and Federal Sts., Camden 
5, Ni: J. 

0° 9 

Gas unit heaters with outputs of 
25,000 to 200,000 Btu are described 
in a new catalog by Airtherm. The 





M MANUFACTURING COMPaET 





catalog provides a cutaway illus- 

tration of a typical propellor fan 

unit with descriptions of 18 fea- 
(Please turn to top of page 130) 











How Would You Do It? 

The following letter from a read- 
er in Sarasota, Fla. raises some 
interesting questions. Readers are 
invited to send in their comments 
and opinion of this installation. 
DomeEsTic ENGINEERING will pay 
$5.00 for each letter of comment 
published in these columns. Letters 
should be addressed to the Editor, 
Domestic ENGINEERING, 1801 Prai- 
rie Ave., Chicago 16. 


To the Editor: 

Enclosed is a drawing of a job 
I installed in the city of Sarasota, 
Fla. which has been criticized by 
the city plumbing inspector. 

His contention is that the side 
outlet tee should be under the 
stack instead of the water closet. 
We have been installing the same 
layout this way for years because 
it gives the closet a more direct 
flush by dropping straight into the 
lower sweep. 

If the side outlet tee were put 
under the stack it would necessi- 
tate the closet being flushed 


RB Questions 
and answers 






extra 


through an 
bend. 

The inspector also criticized the 
fall on the lavatory arm. Does it 
make any difference if the arm 
is installed to give plenty of fall, 
or should it be installed practically 
level? We are allowed to have 
arms five ft. long. 

A sink arm is run out of 1% in. 
copper and if we gave an arm only 
1% in. of fall limit, a five ft. arm 
in my estimation would not have 
enough fall and would stop up 
quicker than if it had a three in. 
fall, which is not permissable. 

I would like your opinion as to 
whether my hookup is correct, or 
whether the city inspector is justi- 
fied in his criticism. 


Fla. W.1,-P. 
e See diagram below—Ed. 


one-quarter 


Panel Heating Problem 
To the Editor: 
I am just getting started in ra- 
diant heating and would like to 
(Please turn to top of page 32) 
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This plumbing hookup was examined by a plumbing inspector who contends 
that the side outlet tee should be placed under the stack instead of the water 
closet. (See letter above.) Readers are invited to send in their opinions. 
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py HERE, BY ALLODDS, 
’ IS THE FINEST DISPOSER MADE 


Stack the leading food waste disposers side by side. Check 
them point by point. And you can’t help but come to the 
conclusion that the new NATIONAL DISPOSER MODEL 
535 is the finest disposer made. With its remarkable new 
Micro-size grinding elements which grind, shred and 
micro-size all food wastes to uniform minute particles,and 
its new universal quick-mount design, the new NATIONAL 
535 DISPOSER will take top place with both user and 
plumber. 


Here, for the first time, is a disposer that will really handle 
all food wastes — bones, cooked or uncooked, corn husks, 
pea pods, and other fibrous wastes — handle them quickly 
and easily with amazing new grinding elements that are 
almost impossible to jam. Here is a disposer that you can 
attach to sink and to drain line in record time. Here is a 
disposer that you can sell — at a profit. 


October, 1953 













































Uf you really want to make 
money selling disposend 
GO NATIONAL 






Ask your wholesaler—or write direct to Dept. DE 1053 


NATIONAL DISPOSER 


47 W. Exchange St. Akron 8, Ohio. 
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ANSWER NEED GN LOW 
CAPACITY HEATING PROBLEMS 


Renewed interest in low-pressure, air-oil heating 
systems for compact, modern housing has Ied co 
the unveiling of a revolutionary new Sundstrand 
fuel unit for firing rates from .4 to 1.5 gallons per 
hour. This new development will supplement the 
present lines of Sundstrand high-pressure fue) units 


for manufacturers interested in air-oil systems. 


HAS ALL “WANTED” FEATURES 
IN A SMALL, COMPACT UNIT 


During several years of research and development, 
Sundstrand determined what users, servicemen and 
manufacturers needed in an air-oil unit. All of these 
“wanted” features have been designed into this 


new model. The result is a small, compact, efficient; 


economical fuel unit which is now available to 


manufacturers in the right size at remarkably rea: 


sonable prices. 


EXTENSIVE TESTS 
ARE “EYE-OPENERS”! 


Testing over a period of years indicates performance 
far beyond expectations. There is no question now 
that in this handful of modern hydraulic design 
(unit measures less than 7” in length, 3” in diameter, 
weighs only seven pounds) lies the key to untold 
new advances in low-pressure heating. Within a 
matter of months, results wil] be seen on the sales 
floors and in the homes of Americans everywhere. 
The new fuel unit represents another pioneering 
contribution from Sundstrand. 


NOTE: Burners must be designed specifically to use this new fuel unit. Except on manufacturers’ recommendations, 
the unit should not be installed in the field for conversion of high-pressure to low-pressure type systems. 


Simplified Design—compact, 
modern unit is easily installed, 


serviced and maintained 


Air Pump—multi-vane type, 
avtomatically lubricated, has 
high volumetric efficiency. Op- 
erating pressure factory-set- 


requires no field adjustment 


husky shoft 





Extro-lorge Shaft 
has seal with precision lapped 


mating surfoces 


silences 


Air intake Muffler 


air intake sound 


Air-Operated Cut-Off Valve— 
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smooth, pul 
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r and oil flow for 
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Positive Seating Strainer —ample 
size, easily cccessible 
Multi-Piston Metering Pump— 
positive displacement. Provides 
accurately measured, uniform 
Not affected by 
variations in oil viscosity. 


flow of oil 


Metering Cam—factory-set fo 
eliminote field adjustment or 
customer tampering. Assures dé 
Easily changed 


Tid te Mileh miae hi 


on location. 10 capacities. 


Low Operating Torque —pred- 
elmiUitilteMelsliechiteM lela. J 
minimum friction, require legs 
power i 

Rota-Roll Lift Pump —for long 

life, smooth operation on high 

lifts, long lines. High vacuum 


characteristics 
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Precise, positive synchronization of air and oil flow! 


With this sensational new fuel unit, accurately measured 
quantities of air and atomized oil meet at the nozzle for 
smooth, efficient combustion all through the heating cycle. 
Only with air and oi! supply systems created by designers 
with a wealth of hydraulic “know-how” is such precise 
synchronization possible. Look at the results—one nozzle 
handles the entire .4 to 1.5 gallons per hour firing range— 
no small orifices are needed! No smoking at starts or stops 
... no carbon formation .. . no pulsation . . . just remarkably 
efficient operation over years of satisfying heating service. 


SUNDSTRAND | 


Sundstrand is mighty proud of this new fuel unit. You will 
be, too, when you realize all the benefits which will accrue 
to you. Simple to install, with all connections readily ac- 
cessible. Simple to service—strainer is quickly available for 
cleaning—metering cam is quick to change if necessary. 
Trouble-free for years and years, due to proved principles 
of Sundstrand design and Sundstrand’s precision produc- 
tion. Of course, each unit is individually tested and cer- 
tified. You can’t afford not to be “in the know” about this 
sensational development—get complete data in bulletin 1107. 


SUNDSTRAND 
FUEL UNITS 


SUNDSTRAND MACHINE TOOL CO. 


HYDRAULIC DIVISION, ROCKFORD, ILL. 











he other day I ram across my old friend Henry, 
looking pretty glum. Seems Henry had just 
come from the doctor's office and Doc told him 
it was time to retire. “Quit now,” said Doc, “and 
you've got a lot of good living left. Keep on, 


and... well, who knows?” 


Henry's In The Plumbing Business 

I've known Henry for a good many years and 
I've still got a faded old snapshot of him taken 
just as the sign painter finished putting Henry's 
name on the window of his original shop. If you 
look real close you can see that Henry’s proud as 
punch — and that smile — you can almost count 
his teeth. 


Henry Is Leaving Tomorrow 
Tomorrow morning Henry is going to walk in 
and say goodbye to the old gang. And that’s not 
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‘ribute to 














a solid 


easy. You just don’t tip your hat and walk away 
from a big hunk of your life. You don’t just shake 
hands and walk out whistling. Not if you're 
Henry, you don’t. Why, right now it’s like walk- 
ing out on a part of himself, leaving an arm or a 
leg or a big chunk of his heart. 


Well done, Henry 


Yes, Henry will miss the work and the planning 
and the satisfaction that comes from doing. But 
if a man ever deserved to rest on laurels, it is 
Henry, for Henry is typically American .. . he 
has helped build a profession that is the standard 
of the world. No where can be found plumbers 
to even compare with those in America, or vital 
Statistics to compare with the records that our 
plumbers have made possible. Today the aver- 
age American family is using 50 gallons of hot 
water, where only a few years ago they used 
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10... and were glad to get it! 

American sanitation is the envy of the world, 
but it didn’t just happen. It took a lot of work, 
a lot of planning, and a lot of Henrys who were 
willing to put in the hours, long hours, necessary 
to provide the facilities which a sanitation sys- 
tem like ours requires. Good enough reason why 
today American plumbers are recognized as 
“Protectors of the Nation’s Health” 


There Will Be No Medals For Henry 


Tomorrow there will be no medals for Henry — 
no praises — no fancy speeches — not even much 
appreciation on the part of most folks. Instead 
there wil! be just a few good strong handshakes 
all around, and maybe a misty eye or two in the 
shop. Then Henry will give the books to Bill 
and Tom, his boys, and walk quietly out the door 
into retirement. 


So Here’s A Tribute To Henry — A Solid Citizen 


Here’s to you, Henry, Master Plumber. Part 
engineer — part craftsman — part businessman — 
part public servant — and all man. For a weakling 
couldn’t be a plumber—a lesser man couldn't 
stand the gaff. 


Yes, this is a tribute. Henry. You ve earned it 


. .. | know — for my father was a plumber, too. 


blak, het! 


President 


Clayton & Lambert Mfg. Co., Louisville, Ky. 


HOFFMAN 
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Whirlpool has mailed a black and 
white sketch to distributors that 
contains detailed color-key instruc- 
tions for making painted outdoor 
bulletins. The instructions refer to 
bulletin colors that are familiar to 
poster companies. The sketch also 
contains copy designed to promote 
sales of the Whirlpool washer and 
dryer companion appliances. 

Available from: Whirlpool Corp., 
N. State St., St. Joseph, Mich. 

o° 9° 

Cutler has prepared a new win- 
dow-counter easel display on be- 
half of its line of shower cabinets. 
The display has giveaway folders 





on the cabinet line and features the 
craft trademark. 

Available from: Cutler Metal 
Products Co., 1025 Line St., Cam- 
den 3, N. J. 

9° 9° 


Weisway shower cabinets are now 





Questions and Answers 








(Continued from page 26) 
know what water temperatures are 
recommended for floor, wall and 
ceiling installations. 

Ohio ASR. ?. 


To the Reader: 

The following answer was sub- 
mitted by Robert Bruen of Oak- 
land, Calif., one of the country’s 
leading contractor authorities on 


| radiant heating, and is based on 


his own experience in hundreds of 


| panel heating installations. 





being promoted by sales feature | 
| To the Reader: 


tabs that can be pressed on to 





cabinet walls and receptor, of the 
cabinet. The tabs invite the cus- 
tomer to shake and bump parts of 


(Please turn to top of page 134) 


Circulating water temperatures 
vary a lot, but here are some rule- 
of-thumb figures that can be used 
as a guide. 

Water temperature in ceiling in- 
stallations should not under any 
circumstances go over 160F, other- 
wise the plaster may be damaged. 
The best surface temperatures for 
a ceiling are from 100 to 120F. For 


floors, the ideal foot-comfort tem- 
perature for an uncovered con- 
crete slab is 85F. If asphalt tile is 
installed over the slab, the water 
temperature will not have to be 
changed as a rule. If cork tile is 
installed, the temperature should 
be raised about five or ten deg. 
Wall-to-wall carpeting will require 
a floor slab temperature of about 
15 to 20 deg hotter. The basic circu- 
lating water temperatures to 
achieve the desired floor slab tem- 
perature are: 130F for a 4-in. 
standard concrete slab and 120F for 
a standard % in. plaster ceiling. 
Wall temperatures are approxima- 
tely the same as ceiling tempera- 
tures, but due to the many varia- 
bles such as window sizes and 
whether or not heavy furniture 
will be placed against the walls or 
tapestry hung, no hard and fast 
rule can be set. 





Plumbing Service Plan 
To the Editor: 

You may be able to help me with 
the following problem. Seventy 
housing units have just been con- 
structed locally, each one including 
a complete bath and kitchen sink. I 
have been asked to give a contract 


| on servicing the plumbing for one 
year, labor only, any materials ex- 


tra. I think most of the service 
would be sink and toilet stoppages. 
All units have city sewerage, water, 
all copper water pipes. Could you 
give me any basis for an estimated 
contract? 


Fla. J.C.H. 


e The question of estimating labor 
on a service basis is one that in- 
cludes so many speculative angles 


| that a large element of risk is cer- 





tain to result, regardless of the 
methods of estimating. 

The reader’s letter did not state 
if the contractor who installed the 
dwelling units has any existing ob- 
ligation, responsibility or guarantee 
of workmanship or materials or 
their operating conditions. 

Any service contract that might 
cause a division of responsibility 
involving guarantees would cer- 
tainly lead to arbitrary opinions 
about who should absorb the costs 


| of labor involved in removing or 
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replacing imperfect materials. 

Assuming that the contractor of 
the units had no further respon- 
sibility than turning the buildings 
over with all plumbing in operating 
condition, it would be necessary to 
take into account the general habits 
of the occupants of the units. In 
low-cost housing it is frequent that 
the tenants are unaccustomed to 
complete plumbing facilities and 
they are more apt to be negligent or 
abusive in their use of plumbing 
systems. 

In addition to the normal amount 
of adjustments incidental to new 
jobs, this is further affected by the 
quality of the plumbing installa- 
tions, both as to workmanship and 
materials. A determination of this 
could only be made by personal 
examination of the job. 

We agree that stoppages in soil 
and waste lines could be a cause 
for many service calls. It would 
be necessary to assume that in a 
total of 70 housing units that be- 
tween 5 or 10 percent of the tenants 
might be guilty of continued abuses 
to the plumbing system and this is 
especially true if tenants are not 
required to pay for service costs 
resulting from carelessness or 
neglect. 

Assuming tenants in the 70 units 
are not responsible for the cost of 
maintenance, it seems reasonable 

(Please turn to center of page 231) 
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The problem of heating the building with high ceilings, 
large open floor space, drafty doors and windows is 
easy to solve with McQuay Blower-Type Heating and 
Ventilating Units. They were designed and engineered 
specifically to provide smooth, even heat distribution 
over large areas common to warehouse, industrial plant 
and garage types of building’ construction. Available 
in floor, horizontal, vertical, wall and inverted styles 
in 8 sizes; capacities from 20,620 to 1,632,000 Btu per 
hour. Basic in these versatile heaters is the famous 
Ripple Fin Coil with tubes hydraulically expanded into 
wide spun fin collars, the exclusive McQuay construc- 
tion feature that assures maximum heat transfer effi- 
ciency and rugged dependability. Representatives in 
‘ . principal cities or write McQuay Inc., 1636 Broadway 
Horizontal Unit Heater Street N.E., Minneapolis 13, Minnesota. 


Mi : 
Quay. 
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John Wood Buys Range Firm 


The John Wood Company, New 
York, has completed negotiations 
for the purchase of the Floyd- 
Wells Co., Royersford, Pa., manu- 
facturers of the Bengal line of 
gas and combination ranges. 

The Wood company and its sub- 
sidiaries in the United States and 
Canada make automatic water 
heaters and ranges. 

The Bengal trade name used by 
the Floyd Wells Co. will be re- 
tained. The Royersford plant com- 
prises about 300,000 sq ft of floor 
space. 

Facilities in the plant include 
continuous enameling equipment 
used in water heater production. 


Westinghouse to Re-Enter 
Room Conditioner Field 
Westinghouse Electric Corp., 
Springfield, Mass., has announced 
that its Electric Appliance Division 
plans to re-enter the room air 
conditioning field with a new line 
of small units next year. The com- 
pany has been out of the room air 
conditioner business since 1942. 
The conditioners will be shown at 
a distributor convention at Mans- 
field, Ohio, this fall, and will be 
available to dealers early in 1954. 


Begins Membership Campaign 
The Refrigeration and Air Con- 
ditioning Contractors Assn., Cleve- 
land, has begun an information 
program on sales and sales pro- 
motions in conjunction with its cur- 
rent membership campaign. Anoth- 
er project will offer state and local 
associations a coordinated program 
for the development of new refrig- 
eration and air conditioning pros- 
pects and qualified new members. 


New Warehouse for Meyer 
The Meyer Furnace Co., Peoria, 

Ill, manufacturers of warm air 

heating products, has announced 


— NEWS 


OF THE MONTH 





new warehouse facilities for com- 
pany dealers in northern Indiana. 
A full stock of Meyer furnaces will 
be maintained at The Merchandise 
Warehouse Co., 1102 S. Main St. 
Kokomo, Ind. The new facilities 
were obtained for quicker service 
on shipments and pickups. Phil C. 
Louttit is the territory representa- 
tive, with headquarters in Kokomo. 


Adds Distribution Centers 


A new distribution program de- 
signed for better service to jobbers 
and customers has been inaugu- 
rated by the Toledo Desk & Fix- 
ture Corp., Maumee, Ohio. Addi- 
tional distribution centers have 
been established at Long Island 
City and Buffalo, N. Y., Phila- 
delphia, Pittsburgh, Los Angeles, 






San Francisco, Toledo, Cincinnati, 
Chicago, Des Moines, Seattle, Den- 
ver, Dallas, Jackson, Miss., Siloam 
Springs, Ark., and Greensboro, N. 
C. Charles H. Beckwith, general 
sales manager, said the distribu- - 
tion program will assure 24-hour 
delivery service. 


Clow Buys Jobbing Division 

James B. Clow & Sons, Chicago, 
manufacturer of pipe and fittings, 
has purchased the Automatic 
Heating & Cooling Supply Div. of 
Weil-McLain Co., Chicago. The 
Automatic name will be retained by 
the Clow firm. Personnel and in- 
ventory have been moved to Clow 
headquarters. The Automatic divi- 
sion, jobbers for air conditioning 
and heating for Weil-McLain, will 
be operated as a department of the 
Clow jobbing division. 


Orange County Moves Branch 

The Newburgh, N. Y., branch of 
the Orange County Plumbing Sup- 
ply Co., Middletown, N. Y., has 
moved into a new building at 20 
Deyo Place. The new structure has 
12,000 sq ft of floor area, and a pipe 
shed adjoins the main building. 
John Semerano is branch manager. 


Godfrey to Promote Fiberglas 
Arthur Godfrey will again take a 

leading part in the winter promo- 
(Please turn to top of page 37) 





Completion of this new General Filters plant at Novi, Mich., a Detroit 
suburb, marks the end of the company’s third expansion since 1945. 
The new plant houses offices for the Detroit firm, an expanded 
engineering and research department and manufacturing quarters. 


New Triangle Mill to Make Copper Water Tubing 


The brass and copper mil] shown 
here has been added to facilities of 
the Triangle Conduit & Cable Co., 
Inc., at New Brunswick, N. J. The 
building comprises 130,000 sq ft 
and will produce copper water tube 
in types K, L and M. Tube pro- 
duction will become a companion 


line to the present manufacture 
of electrical wire, cable and con- 
duit. 

Henry D. Hohl, vice president in 
charge of manufacturing, will di- 
rect operations. The plant manager 
is Victor Petersen and James D. 
Daly is the sales manager. 
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ng backwater. The selection of the correct drainage products ( ( ( 
ill to handle all this water can be difficult and time-consuming 
1e --. unless you are an expert on drainage! Yet, the toughest i 
drainage problem can be easily solved by submitting it i 
7 to Josam, because Josam has been the leader in pioneer- ! 
f ing and producing drainage products for almos! 40 years. 
In the Josam line are thousands of drainage items ‘ 
# designed for practically every condition. Why take chances ; 
-" on substitutes, why order “‘specials’’— when Josam can j | 
; furnish your needs with recognized products of quality { 
2 that cost not one cent more! On any project, first check y 
og with Josam on the plumbing drainage needs. Send coupon j 
4 for free copy of new 208-page Catalog ““K”. ‘ 
! | 
ROOF DRAINS to provide continuous drainage ; 
in spite of debris or torrential conditions. j | 
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FLOOR DRAINS in a wide range of standard 
and special designs for every floor drainage need. 





SHOCK ABSORBERS to eliminate water hammer 
in pipe lines. 


Par, INTERCEPTORS for grease, oil, plaster, sediment 





and lint to keep drain lines free and clear. 





; 
/ 
‘ 
; 
y 
/ 
/ 
‘ 
4, 
‘ 
/ 
/ 
, 
7 
‘ 
/ 
/ 
/ 
’ 
{ 
/ 
‘ 
‘ 
‘ 
/ 
a 
A. 
/ 


SWIMMING POOL FITTINGS. Inlets, outlets, 
gutters, overflows to maintain highest standard in 
pool hygienic conditions. 














BACKWATER VALVES to keep water and debris 
from sewer, backing up into basement floors. 





JOSAM MANUFACTURING COMPANY 
DEPT. DE @ MICHIGAN CITY, INDIANA 


Please send free copy of CATALOG “K” 
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News 





(Continued from page 34) 
tion program of the Owens-Corn- 
ing Fiberglas Corp., Toledo. A like- 
ness of the radio and television star 
also will be used in a promotion kit 
on behalf of air filters for heat- 
ing and air conditioning systems. 


Hajoca Opens Delaware Branch 

Hajoca Corp. officials and distri- 
butors were guests at formal cere- 
monies held recently at Lewes, 
Del., to mark the opening of a new 
branch by the Philadelphia firm. 
Carl F. Barley, newly appointed 
manager of the branch, was host at 
the event, which featured a recep- 
tion and buffet supper for several 
hundred guests. 

The Lewes branch is located at 
the site formerly occupied by the 
E. Wilson Ingram Co., which was 


W. A. Brecht (left), president of the 
Hajoca Corp., congratulates C. F. Bar- 
ley, who has been named manager of 
the new Lewes, Del., branch office. 


purchased by Hajoca in June. The 
Lewes branch serves the Delaware- 
Maryland-Virginia peninsula and 
is the 34th Atlantic seaboard link. 


Softener Group Elects 

C. L. Scribner, assistant general 
manager of the Elgin Softener 
Corp., Elgin, Ill., has been elected 
chairman of the executive board 
of the Water Conditioning Founda- 
tion, Chicago. 


Egan Heads N.E. Golf Assn. 

x — George Egan, 
represent- 
ative for sales 
in New England 
for the Chase 
Brass and Cop- 
per Company of 
Waterbury, Con- 
necticut, recent- 
ly was elected as 
president of the 
New England Plumbing and Heat- 
ing Wholesalers Golf Assn. 


George Egan 


Adds Merchandising Dept. 

The Coleman Co., Inc., of Wichi- 
ta, Kan., has announced the addi- 
tion of a merchandising department 
to its sales division. J. F. Warren 


J. F. Warren R. T. Hansen 


has been named merchandise man- 
ager. The new department will 
develop merchandising policies, 
plans and programs for Coleman 
products. The company also has 
appointed R. T. Hansen as product 
manager for central heating and 
air conditioning. 


Buys Air Conditioning Firm 

More than 99.01 percent of the 
outstanding stock of Drayer-Han- 
son, Inc., Los Angeles, air condi- 
tioning manufacturer, has been de- 
posited for transfer into United 
States Radiator Corp. common 
stock. The acquisition of Drayer- 
Hanson will enable U. S. Radiator, 
Detroit, to increase its air condi- 
tioning production substantially, 
with residential, commercial, in- 
dustrial and institutional equip- 
ment. 


Conco Branch Office Opens 

Conco Engineering Works, Men- 
dota, Ill., manufacturer of furnaces 
and cooling equipment, has opened 
a branch office in Milwaukee. Lee 
Davignon will head the office. The 
branch includes warehouse space 
and facilities for a sales and engi- 
neering service. 


Hold Joint Sales Meeting 
More than 100 plumbing and 
heating contractors and company 
officials attended a joint sales meet- 
ing held recently in Bridgeport, 
Conn., to push sales of Acme boil- 
burner units. The meeting was 
sponsored by Acme Heating, divi- 


Don Murray, right, of U. S. Heating, 
explains boiler-burner intensifier 
tubes to contractors at joint sales 
meeting held by Acme Heating and 
U. S. Heating Supply. 


sion of The United Tool and Die 
Co., West Hartford, Conn., and the 
U. S. Heating Supply Co., Inc., 
Bridgeport, an Acme distributor. 
The meeting featured exhibits of 
(Please turn to top of page 145) 





Names In The News 


J. R. Arden 
Manville Boiler 


R. W. Lear 
American-Standard 


Manville Boiler Co., Inc., New York 
—J. R. Arden has been appointed as 
vice president in charge of sales. 


American Radiator & Standard 
Sanitary Corp., Pittsburgh—R. W. Lear 
as general marketing manager for the 
plumbing and radiator heating divi- 
sion and R. W. Williams as advertising 
and sales promotion manager. 
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R. W. Williams 
American-Standard 


W. E. Gleason 
McDonnell & Miller 


McDonnell & Miller, Inc., Chicago— 
W. E. Gleeson as sales promotion 
manager. 


Combustion Control Corp., Boston— 
E. L. Bedard as Cleveland manger. 


A. O.Smith Corp., Permaglas-Heat- 
ing Div., Kankakee, Ill.—G. P. Hough, 
assistant to the president of A. O. 

(Please turn to top of page 157) 
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Hit the Plumbing Fixture JACKPOT 
‘with GERBER’S 


NM 
— Dynamic New Package Promotion . . - 





a 


4 . GERBER Guild of Plumbing Specialists 
Li veraffie Jams” 
STOP 


sos \ 
GERBER 


see your 
GERBER 


inc SPECIA : 


eee pa Cones ; Millions of home owners are in the market for 


mea i = ., dt a second bathroom. You can get the lion’s share 
aap a rs ee ce of this tremendous market with the hottest, 
es Ss high-powered promotion in the 
plumbing industry—-THE GERBER 
cantatas capes ORE GUILD OF PLUMBING SPECIALISTS! 
er Se: It blasts away with big, booming Gerber 
ae ,, national ads—with action-packed self-selling brass 
ads in Hous and pottery displays and plumbing fixtures 
oo sekeeping magazines. backed by A cainauiiie “een , 
Good Housekeeping Seal of Approval. 
ra ois beg The Gerber Guild decal on your door identifies 
Seleinn With ie Bocnees you with the prestige and selling appeal of the 
ees sie ati Gerber Guild and Good Housekeeping Seal. See 
Self-Selling aenantreg your jobber or send us your name immediately 
p Disol so we can rush you your complete 
ny Sa a BER Gerber Guild promotion pack. Do it today! 


List 





CTO ar — Ts GERBER PLUMBING FIXTURES, DEPT. DE-10 
"Guaranteed by ™ p ! 232 N. Clark Street, Chicage 1, Illinois 
_ ot (J YES, you can cut me in on BIG PROFITS with the Gerber 
45 apvraviste WE 
Guild. Rush me the full story. 








CERTITY viumaine rixtures 
232 NORTH CLARK ST. © CHICAGO 1, ILLINOIS 


 BMPIRE STATE BUILDING ¢ NEW YORK, N. Y. 
SIX GREAT FACTORIES: Deiphi, indiana ¢ Kokome, indiana © West Delphi, indiana 
Woedbridge, N. J. © Gedsen, Alebeme @ Piymevth, indiene 
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BUSINESS 
OUTLOOK 


RECORD LEVELS 
FOR 
NEW CONSTRUCTION 


SOME "COLD" 
STATISTICS 


A.S.SeE. 
TO MEET 
IN NOVEMBER 


DEFECTIVE FIXTURE 
INSURANCE PLAN 


Despite the claim by some economists that the "recession 
is here,” Just as many or more are saying it isn’t so. 

The facts seem to bear out the latter conclusion since 
business for the past month has remained at close to peak 
levels in total output of goods and in volume of business. 

Quite as significant has been the gradual but steady rise 
in personal incomes and the constructive buying attitudes of 


the public. 
The outlook for plumbing and heating for the balance of 
this year continues to look good. 








eeur 


New construction spending continued at record levels in 
August and well into September. 

Total expenditures for August were $3.3 billion; that 
was seven percent above August for 1952 and one percent over 
July of this year, according to government figures. 

Private residential construction was just under July fig- 
ures, while commercial building continued its upward climb. 


osee 


An annual dollar volume market of 7% billion dollars, 
at retail, for major appliances by 1960 was predicted by 
Ray. A. Rich, vice president—refrigeration division of 
Philco Corporation. 

He based his prediction on the expected rise in popula- 
tion, continuing increase in consumer payrolls and the 
replacement market for all major appliances. 

"Cold statistics indicate a major appliance dollar volume 
about 50 percent larger than current volume," Rich stated. 


eee 


Final plans for the annual meeting of the American Society 
of Sanitary Engineering were released at press time by 
George McKee, chairman. 

BDA LE, of the meeting, which will take place in 
Cleveland, Nov. 1-6, will be an address by Martin Durkin, 
recent Secretary of Labor. Following previous practice, the 
first two days will be devoted to the Refresher Course, 


under the chairmanship of Carl Bash. 
Four days of business sessions and other events for both 
the Society and the Ladies Auxiliary will follow the 


Refresher Course. 
Seuysy 


The Plumbing Contractors Assn. of Chicago is readying a 
Defective Fixture Insurance Plan which will pay contractors’ 
abor costs for replacing such fixtures. 

An interview with the group's president, P. J. Brown, and 
Gene Rapp, executive secretary, tells all about it. 

See page 80 for full details. 
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FIXTURE 
SHIPMENTS RISE 


THEY SHOP 
BY PHONE 


WATER CONDITIONING 
FOUNDATION TO MEET 


SOME RULES 
FOR ADVERTISING 
"FREE" MERCHANDISE 


A CASE 
FOR 
AIR CONDITIONING 


The grand total of plumbing fixtures shipped by 
manufacturers during the second quarter of 1953 was $69.8 
million. 

Runni three percent better than first quarter 1953 
shipments of $67.4 million, the mid-1955 take was a seven 
percent increase over second quarter 1952 shipments. 

Of the second quarter value of shipments, cast-iron plumb- 
ing fixtures comprised 47 percent, vitreous china fixtures 
accounted for 31 percent and steel fixtures totaled 21 
percent. 





ERS 


How many listings should you have in the telephone book? 
You'll find the answer in the article entitled "They Shop by 
Phone," which appears on page 110 in this issue. 

You'll see how other contractors are sparking sales by 
spreading their advertising message throughout the yellow 
pages of their local directories. 

eee 


The Water Conditioning Foundation, consisting of manufac- 
turers of water softening equipment for home, commercial, 
industrial and institutional use, will hold an all-day sales 
conference on Octe 30 in Chicago's Drake Hotel. 

Purpose of the get-together will be to help increase 
selling effectiveness as the best assurance of meeting the 
tougher competitive market which lies ahead. 

Outstanding leaders in their respective fields will 
discuss direct selling techniques, selection and training of 
salesmen, and consumer financing channels available to the 
contractor-dealer. 

There'll also be panel discussions on water softener 
advertising and sales promotional aids. 


**¥4% 


The Federal Trade Commission recently reversed an old 
ruling stating that additional goods given without cost upon 
the purchase of merchandise may be described as "free* in 
advertisements. 

Under a previous interpretation of the law forbidding un- 
fair or deceptive advertising, the commission had ruled that 
merchandise was not free if there were any strings attached. 

The new ruling said that the term free must be used 
honestly and not as a device .for deceiving the public. Here 
are the two conditions under which the commission would 
consider it “unfair or deceptive" to use the word "free" in 
advertising: 

(1) When all conditions for getting and keeping the free 
merchandise are not clearly and conspicuously explained in 
the advertising so as to leave no reasonable chance or 
misunderstanding. 

(2) When, in connection with the free offer, the seller's 
usual price for their merchandise is increased, the usual 
quality of the merchandise is reduced, or the usual quantity 
or size of the merchandise is reduced. 

EEE 








The nation's hot spell during the month of August turned 
up some interesting statistics about air conditioning. 

John Gilbreath, a member of the Air Conditioning and 
Refrigeration Institute told Domestic Engineering that if 
Uncle Sam had air conditioned government offices prior to 
the heat wave, the net outcome would have been a saving. 

In the temporary buildings erected during the last war, 
about 25,000 employees wére released daily at 2 p.m. due to 
the heat. This cost the government $5.66 per employee per 
day. In addition, vast additional sums were lost in de- 
creased efficiency in those buildings where the workers 
Stayed on. About 116,000 federal employees work without 
benefit of air-conditioning. 

It is estimated that air-conditioning would have cost 
about $200 per employee. Each employee would require one- 
third ton and it costs $600 a ton to install the units. 
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STANDA 
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AAR RAILROAD 


DRY KILN 


REAMED AND 
DRIFTED 


3,000# & 6,000# 
HYDRAULIC 


Standard mer- 
chant and API 
Line couplings (up 
to 2”) are avail- 
able in conven- 
ient cartons, at ne 
extra cost. 


= wich 


‘More than 23 types of couplings, covering your 


oe requirements, are regularly stocked 
fable for prompt shipment. Special 

pa fabricated to order. 

Capitol. Couplings are made to specifications 

of the Association of American Railroads, the 

American tron and Steel Institute, and the 

American Petroleum Institute. 


MEG. & SUPPLY CO. 
COLUMBUS, OHIO 
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the business ‘€ 


of this nh 





Aus the real business 6g eth his U. S. Oil Burner is HTCH . 
the High Temperature Combustion | gag “one of the many reasons why 
U. S. dealers’ sales are bgopa wav. With the highest efficiency ever engineered 
into a burner. . . precision sanufacture . . convenjent service features 
. plus up to 36% fuel savings wnevided by HTCH and Vernier-Flame 
Control ..» Delayed Oil Valve... Instantaneous Fuel Cut Off . 
it’s no wonder U. S. Oil Burners have been established as overwhelming 
favorites wherever they are sold. There’s a complete line of quality-made 
U. S. Oil Burners—ranging in capacities from 0.50 to 20.00 
G.P.H.—for homes, apartments, garages and many other commercial 


installations. For faster, easier sales and nice profits—install U. S. Oil Burners. 

THEY 
OUTSELL 
BECAUSE 
THEY EXCEL 


CONTACT YOUR HEATING WHOLESALER OR WRITE US FOR THE FACTS TODAY. 


U. 8. BURNER DIVISION tne cartin COMPANY WETHERSFIELD, CONNECTICUT 








Mode! 600 S-4 Mode! 800 S-4 Mode! 2000 S-5 Mode! 1200 Mode! 2000 
6.00 to 12.00 G.P.H. | 10.00 to 20.00 G.P.H 





3.00 to 6.00 G.P.H 4.00 to 8 00 G.P.H 7.00 to 12.00 G.P.H 
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announcing the new 
U.R.C. BASEBOARD RADIATION 















sufficient heat to fit the job... 


















High output is assured with the new U.R.C. Baseboard Radiation. 
It has been officially approved by |.B.R. with a rating of 


HIGH i 3.6 sq. ft. per lineal foot (see rating data below). It is made of cast iron 
OUTPUT 





completely waterbacked and fully finned, with integrally cast fins. 


The units are easily installed by means of steel hanger strips. 


EASY 
INSTALLATION 


They are furnished in 18 inch and 24 inch lengths, providing 


for assemblies in 6 inch increments. 























RATINGS | ‘DATA. 
ae Hot Water — Average Water Temperature re ; 
o 215°F 200°F 190°F 180°F 170°F 160°F Height . . 1034” 

EY Panel 
TSELL ; — Heat emission Btu per sa. ft. for above temperatures | Lengths, 24” and 18’’ 
“AUSE ° 

215°F 240 208 186 167 147 128 
'Y EXCEL System: forced water 

3.6 per ft. 860 750 670 600 530 460 | or two-pipe steam 











. UTICA RADIATOR CORPORATION 


UTICA 2, NEW YORK 
BOILERS * RADIATORS * HEATING ACCESSORIES 
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4 Powerful Reasons Why 


CHEVROLET ‘scx.° TRUCKS 


work harder... work longer 


. - - work for less! 


MORE POWER AT LOWER COST! You can look forward to sizeable 
savings on gasoline with Chevrolet trucks on the job. In heavy- 
duty models, the advanced Loadmaster engine with new high- 
compression ratio of 7.1 to 1 delivers more power than ever— 
and does it on less fuel! In light- and medium-duty models, 
Chevrolet's Thriftmaster engine combines top-notch performance, 
with rock-bottom operating cost. 


TAILORED TO YOUR JOB! Of course you want a truck that fits the 
requirements of your particular job. And you get just that when you 
buy a Chevrolet truck! You get the right power . . . the right chassis 
units from tires to transmission. Chevrolet trucks are factory- 
matched to do your work at lowest cost! 


RUGGED AND RELIABLE! These great 1953 Chevrolet Advance- 
Design trucks are built stronger to stay on your job longer! Frames, 
for example, are sturdier and more rigid. And you'll find extra 
strength in other vital places, too. The result is a truck that gives 
you extra miles and months of low-maintenance operation. 


LOWEST PRICED LINE! You start saving money the moment you 
buy a Chevrolet truck. For, in addition to all its other advantages, 
Chevrolet is America’s lowest priced truck line! Why not start saving 
now! Your Chevrolet Dealer will be happy to give you all the facts. 
. . - Chevrolet Division of General Motors, Detroit 2, Michigan. 
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CHEVROLET ADVANCE-DESIGN 
TRUCK FEATURES 


TWO GREAT VALVE-IN-HEAD ENGINES— - 
the Loadmaster or the Thriftmaster—to 
give you greater power per gallon, lower 
cost per load. POWER-JET CARBURETOR— 
for smooth, quick acceleration response. 
DIAPHRAGM SPRING CLUTCH — for easy- 
action engagement. SYNCHRO-MESH 
TRANSMISSION—for fast, smooth shift- 
ing. HYPOID REAR AXLE—for dependa- 
bility and long life. TORQUE-ACTION 
BRAKES—on light-duty and medium-duty 
models and on front of heavy-duty models. 
TWIN-ACTION REAR BRAKES —on heavy-duty 
models. DUAL-SHOE PARKING BRAKE—for 
greater holding ability on heavy-duty 
models. CAB SEAT—with double deck 
springs for complete riding comfort. 
VENTIPANES —for improved cab ventila- 
tion. WIDE-BASE WHEELS—for increased 
tire mileage. BALL-GEAR STEERING—for 
easier handling. UNIT-DESIGNED BODIES— 
for greater load protection. ADVANCE- 
DESIGN STYLING—for increased comfort 
and modern appearance. 
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Top Grade Steel—spang’s steel requirements call for 
steel skelp made to rigid metallurgical and physical 
specifications, giving it inherent qualities that contribute 
to easy bending and threading of the finished pipe. 


Quality-Controlled Processing—Automatic con- 
trols governing the three heat zones under predetermined 
conditions permit heating the skelp gradually and 
progressively to the correct welding temperature. The 
skelp is kept free of dirt and foreign matter. 


Strong, Clean, Uniform Welds—Quality con. 
trolled heating to the right temperature assures highest 
quality welds and strength in the finished pipe. Skelp 
is air-blasted to remove loose scale prior to welding. 


Smooth, Clean Finish—spang CW is de-scaled in- 
side and outside, producing a clean and neat-appearing 
surface and providing closer bonding and longer life 
for galvanized coatings. 


Uniform Diameter—cCareful sizing and straighten- 
ing of quality-controlled Spang CW Pipe gives it a 
uniform diameter which makes it easier to thread, bend 
and fabricate on the job or in the shop. 


Complete Inspection and Testing—Each length of 
Spang CW Pipe is inspected inside and outside; threads 
are checked for pitch, length and quality. Spang CW is 
pressure-tested and hydro-static-tested above actual re- 
quired working pressures to check weld strength and 
pipe durability. 


It’s reasons like these that make Spang CW Steel 
Pipe the first choice of owners, architects, engineers 
and contractors who want the best in heating, plumbing 
and air conditioning systems. They know that Spang 
CW pays off in extra reliability, faster installations and 
lower costs. 

You can profit, too, by specifying Spang CW Steel 
Pipe at your local Spang distributor. 


SPANG-CHALFANT 


DIVISION OF THE NATIONAL SUPPLY COMPANY 


General Sales Office: Pittsburgh 30, Pa. District Sales 
Offices: Atlanta, Boston, Detroit, Houston, Los Angeles, 
New York, Philadelphia, Pittsburgh, St. Louis. 
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Fred Hotop, left, discussing Zone Control with Honeywell sales engineer Mac Duncan 


“Til go down the line for 
Honeywell Zone Control” 


says Fred Hotop, engineer, Edward J. White, Inc., South Bend, Ind. 


down the line for Honeywell Zone Control. 
“Zone Control is the perfect heating system. 
It alone provides the answer for people who want 
real comfort everywhere in their home. 
“Besides, no home heating problem is too dif- 
ficult for che dealer who really knows Zone Control. 


“In our shop we've built the tradition that a 
White heating job is a job done right. 

“To build a reputation of providing the finest 
quality heating installations, you've got to do 
three things well: plan the job, pick the equipment, 
make the installation. A weak spot anywhere in 


here can do Jots of harm. That's why the equip- 


ment you choose is so important. 
“Having proved Honeywell Zone Control 


eguipment on so many jobs, 1 can say Vil go 


“With it you can handle almost every heating 
situation, regardless of construction, or condi- 


tions such as wind, sun, exposure, giass, or zero 


weather.” 


Another Plus-Profit 
Wha [10m Honeyu e)) 
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Floor plan, showing zoning, of 

P. A. Hultin home in South Bend. 
House was designed and built by 
Carl J. Reinke & Sons. 


Blere’s how I make a home comfortable 
throughout — with Honeywell Zone Control”’ 


Comfortable throughout—that’s the end result, 
with Honeywell Zone Control. And here are the 
details of the story in Fred Hotop’s own words. 
His zoning comments refer to the ye plan above. 

“The Hultins were impressed—and pleased— 
when we went over the zoning plan. 

“T explained how the thermostat for Zone 1 would 
enable them to compensate for cold north winds. 
And how it could be used to set back the tempera- 
ture and save fuel when the bedrooms weren't in use. 

“Then I showed them how a separate thermostat 


in Zone 2 would keep the living area from over- 
heating on sunny winter days, yet give them com- 
fortable, even warmth. 

“The thermostat controlling Zone 3 maintains 
the garage area at about 60 degrees— warm enough 
for a garage, yet easy on fuel. 

“That's just about the zoning story as I told it 
and sold it to the Hultins.”’ 

Fred Hotop explains other features of the job, 
concerning the Chronotherm and Outdoor 
Weathercaster below. 








CHRONOTHERM 


“| put a Chronotherm in charge of 
Zone 2, the living area. It provided 
the Hultins with the automatic night 


set-back and morning temperature 
pick-up they wanted.’ 


Illustrated above are some o ~b. controls 


Fred Hotop used on the Huttin home 


— along with his reasons for choosing them. 


For more complete details on Honeywell 


Zone Control, call nearesi nge 4g ell office, 
J 


Or write Honeywell, Dept. DE-10-— 
Minneapolis 8, Minnesota, 


WEATHERCASTER 
“T installed a Weathercaster outside 
the house to anticipate changes in 
the heating load of the entire house. 
The Weathercaster is an idea) device 
for use with Zone Control.”’ 


Hii 


ELECTRONIC RELAY AMPLIFIER 


“This component is the ‘brain’ of 


the set-up. It receives signals from 
the Weathercaster and the indoor 
thermostats, correlates themand 


then calls for more or less heat.” 


ga 
Tite toe Coutitols 





Convention Dates 


Oct. 8-9—CSA—59th annual meet- 
ing of the Central Supply Assn.; 
Palmer House, Chicago. 


Oct. 26-28—AGA—35th annual con- 
vention of the American Gas Assn.; 
Kiel Auditorium, St. Louis. 


Nov, 1-6—ASSE—Annual meeting 
of the American Society of Sanitary 
ee Hollenden Hotel, Cleve- 
land. 






Nov. 9-12—AIRACE—8th annual 
All-Industry Refrigeration and Air 
Conditioning Exposition; Public Audi- 
torium, Cleveland. 


Nov. 9-12—NEMA—National Elec- 
trical Manufacturers Assn. meeting; 
Haddon Hall, Atlantic City. 


Dec, 2-3—NWAHACA—40th annual 
convention of the National Warm Air 
Heating and Air Conditioning Assn.; 
Hotel Cleveland, Cleveland. 


Dec. 7-9—NHWA—Annual conven- 
tion of the National Heating Whole- 
salers Assn.; Conrad Hilton Hotel, 
Chicago. 


Jan. 17-19 (1954)—NARTDA—An- 
nual convention of the National Ap- 
pliance & Radio-TV Dealers Assn.; 
Conrad Hilton Hotel, Chicago. 


Jan, 17-21 (1954)—NAHB—10th an- 
nual convention and exposition of the 
National Assn. of Home Builders; 
Conrad Hilton Hotel, Chicago. 


Jan. 24-26 (1954)—PHWNE— Winter 
meeting of the Plumbing and Heating 
Wholesalers of New England, Inc.; 
Hotel Statler, Boston. 


Jan, 25-27 (1954)—ASHVE—Annual 
convention of the American Society of 
Heating and Ventilating Engineers; 
Rice Hotel, Houston, Texas. 


Feb. 18-20 (1954)—Minnesota—An- 
nual convention of the Minnesota 
Master Plumbers Assn.; Hotel Nicollet, 
Minneapolis. 


Feb. 19-20 (1954)—Kansas—Annual 
convention of the Kansas Master 
Plumbers Assn.; Broadview Hotel, 
Wichita. 


March 5-6 (1954)—Virginia—Annual 
convention of the Virginia Associated 
Plumbing & Heating Contractors, Inc.; 
Hotel Roanoke, Roanoke. 


March 8-11 (1954)—NEMA—Winter 
meeting of the National Electrical 
Manufacturers Assn.; Edgewater 
Beach Hotel, Chicago. 


/ Mar. 11-13 (1954)—Oklahoma—State 
/ convention of the Associated Plumbing 
& Heating Contractors of Oklahoma, 
Inc.; Skirvin Hotel, Oklahoma City. 


March 17-18 (1954)—Maine—Annual 
convention of the Maine State Assn. 
of Master Plumbers; The Eastland 
Hotel, Portland. 

(Please turn to top of page 52) 











can be adjusted 





OPPING with DLE. 

















NEW PRODUCTS + NEW PRODUCTS + NEW PRODUCTS 


Pipe Threader for Power Drive Use 
Requires Only One Set of Dies 


A new pipe threader that has been de- 
veloped by the Ridge Tool Company for 
one to two-in. pipe can be quickly and 
easily adjusted, using only one set of dies. 
The threader is for use on power drives. 
The quick-opening handle retracts dies 
without stoping the power drive. The dies 
without removing the threader from the machine. The 


threader is designed to fit standard power drives. Other features of the 
“RIGID 504” tool include a set of high-speed steel dies and a pre-set, 


| four-jaw centering guide. 

















Manufacturer: The Ridge Tool Company, 400 Clark St., Elyria, Ohio. 


Gas Unit Heater Designed for Quick 
Warm-Up After Weekend Shutdowns 


A new Fedders-Quigan gas unit heater 
has been designed for quick warm-up after 
weekend shutdowns and sudden weather 
changes. The self-contained unit includes a 
burner, heat exchanger, blower and auto- 
matic controls. The heater is ready for use 
after the gas supply line, electric supply and 
the vent have been provided. The unit is 
intended for commercial and industrial ap- 
plications. The concealed draft hood diverts 


down-drafts from entering the heat exchanger. The eight models are 
offered in capacities of 55,000 to 200,000 Btu. 


Manufacturer: 


Fedders-Quigan Corp., Hancock St., Trenton 7, N. J. 


Harrison Automatic Gas Water Heater 
Developed for the Popular-Price Field 


A new automatic gas water heater de- 
veloped for the popular-price field has been 
introduced by the Harrison Steel Cabinet 
Company. The heater is available in 20, 30 
and 40-gal. models, with recovery rates of 
28 and 35 gpm at a 60F rise. The unit 
features a heavy gage galvanized tank, 
a large servicing access door, glass wool 
insulation and a brass draincock. 

The series (Please turn to top of page 52) 
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What's in it for you? 


Next time you buy traps—and other tubular 
goods—insist on this important guarantee! 
"P” traps look alike; Ideal traps are 
different! 

Ease of installation is just one differ- 
ence... Dependable performance 
and lasting quality are others. 
Even the Idealco brand permanently 


stamped in each unit makes Ideal 
traps stand apart. That brand is your 


TUBULAR 
STR ERT, 


o. 7 NIN TH 


guarantee of full 17- or 20- gauge, 
according to exacting Brown and 
Sharpe standards. 

Ideal guarantees its products 
because Ideal manufactures the 
products it sells! 


Next time insist on Ideal! 
YOUR GUARANTEE: Every Ideal trap is 


guaranteed to be the full gauge plainly 
marked on each box. 


CORPORATION 
BROOKLYN 


oF 


N-. 


Y. 
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ow this NEW GE HOME. 


will help you sell more 


The one best way to sell.dishwashers and Disposalls is through 
home demonstration. 

The one manufacturer giving you the complete tools for the job 
is General Electric. 

The one fellow in a choice position to get into the customer’s 
kitchen and cash in on this new profit plan is you—the plumber. 

It’s already been proven that once a woman has these appliances 
in her kitchen, she doesn’t want to let them go. 

Put these units to work for you right away. And you make a 
double profit—sell them to your customers—then install them! 























G-E Dishwasher 
Demonstration 
Kit 












This simple kit converts any standard 
UC-120 G-E Dishwasher into a portable 
roll-around demonstration unit. 







No installation necessary; hooks up to i 
hot water faucet. When not in use can be 
rolled into any corner. 







You can give a completely automatic 
dishwasher demonstration right in your 









prospect’s kitchen. You can offer it for t os. fa 
10-day free home trials—a real prospect- Sen 
clincher. 





Kit includes a caster base assembly, cord 
set, inlet and drain hose, and set of simple 
instructions. Porcelain-enamel accessory 
top may be ordered separately, if needed. 








October, 
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DEMONSTRATION PLAN 


10 | Dishwashers and Disposalls: 
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G-E Disposall 
Demonstration 
Kit 


A compact, easy-to-carry kit that permits 
you to give a simple, impressive dry dem- 
onstration of the G-E Disposall in your 
prospect’s kitchen. : 








Kit includes a specially wired Disposall, 
coffee beans, glass marbles, catch bags, 
simple instructions and other sales-promo- 
tion items...everything you need! 


Just plug it in and the amazing dry-run 
demonstration is a sure-fire sales-clincher. 


The entire kit comes in an attractive 
black carry!ng case and is very easy to set 
up for a cor vincing demonstration. 





Call or see your local General Electric distributor. 


A ( | He has these new Dishwasher and Disposall demon- 


stration kits on hand. Get in on the ground floor of 
this new money-making opportunity! 





ERAL @@ ELECTRIC 

















Convention Dates 
(Continued from page 48) 


March 18-20 (1954) — Louisiana — 
Annual convention of the Louisiana 
State Assn. of Master Plumbers; Hotel 
Jung, New Orleans. 


March 22-24 (1954)—Nebraska—An- 
nual convention of the Nebraska Re- 
tail Plumbers Assn.; Hotel Fontenelle, 
Omaha. 


March 23-27 (1954)—Arkansas—An- 
nual convention of the Associated 
Mechanical Contractors of Arkansas; 
Marion Hotel, Little Rock. 


March 28-30 (1954)—MAWA—An- 
nual meeting of the Middle Atlantic 
Wholesalers Assn.; Chalfonte-Haddon 
Hotel, Atlantic City. 


April 1-2 (1954)—WCF—5th annual 
convention of the Water Conditioning 
Foundation; Edgewater Beach Hotel, 
Chicago. 


April 7-10 (1954)—New York—An- 
nual convention of the New York State 
Assn. of Master Plumbers, Inc.; Hotel 
Commodore, New York. 


April 8-10 (1954)—New Jersey— 
53rd annual convention of the New 
Jersey State Assn. of Master Plumb- 
ers; Chalfonte Hotel, Atlantic City. 


April 19-22 (1954)—Pennsylvania— 
Annual convention of the Pennsyl- 
vania Assn. of Plumbing Contractors; 
Ben Franklin Hotel, Philadelphia. 


April 22 (1954) — Massachusetts — 
70th annual convention of the Massa- 
chusetts State Assn. of Master Plumb- 
ers, Inc.; Sheraton Plaza Hotel, Boston. 


April 22-24 (1954)—North Dakota— 
Annual convention of the State Assn. 
of Master Plumbers of North Dakota; 
Fargo. 


April 22-24 (1954)—Iowa—Annual 
Convention of the Iowa Master 
Plumbers Assn.; Savery Hotel, Des 
Moines. 


April 22-24 (1954)—Montana—An- 
nual convention of the Associated 
Plumbing and Heating Contractors of 
Montana; Rainbow Hotel, Great Falls. 


April 27-29 (1954)—California—53rd 
annual convention of the Associated 
Plumbing Contractors of California; 
Wilton Hotel, Long Beach. 


April 29 (1954)—New Hampshire— 
Annual convention of the New Hamp- 
shire Master Plumbers Assn.; Hotel 
Carpenter, Manchester. 


April 30-May 1 (1954)—Michigan— 
Annual convention of the Michigan 
Assn. of Master Plumbers; Hotel Stat- 
ler, Detroit. 


May 9-13 (1954)—LPGA—Annual 
convention of the Liquefied Petroleum 
Gas Assn., Inc.; Conrad Hilton Hotel, 
Chicago. 


May 10-13 (1954)—-NAPC—72nd an- 
nual convention and exposition of the 
National Assn. of Plumbing Contrac- 
tors; National Guard Armory, Wash- 
ington, D. C. 
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(the “super-economizer”) also fea- 
tures a draft diverter and a drum- 
type base. 
Manufacturer: Harrison Steel 
Cabinet Co., 4718 W. Fifth Ave., 
Chicago 44. 


Chemical Feed Pump 

A new chemical feed pump for 
chlorinating swimming pools, 
drinking water and _ industrial 
wastes has been announced by 
Bruner. The positive displacement 
diaphragm type pump can feed up 
to 60 gals. of sodium or calcium 


hypochlorite solution a day. The 
unit can treat up to three million 
gals. of water a day when pumping 
a five percent chlorine solution. A 
duplex model is available. 
Manufacturer: The Bruner 
Corp., 2318 N. 30th, Milwaukee 45. 


2-Capacity Oil Furnace 

A new dual-capacity oil furnace 
has been designed to minimize fuel 
wastes. An outside thermostat lim- 


its the blower and burner to half 
capacity during mild weather and 
provides full capacity during colder 
outside temperatures. The 21 mod- 
els available also have an inside 
thermostat. The furnaces are of- 
fered with Btu ratings of 63,650 to 
200,000. They are available in hi- 
boy, horizontal and gravity models. 

Manufacturer: Williamson Heat- 
er Co., 3503 Madison Rd., Cincin- 
nati 9. 


Laundry Tray Pump 
Radiant Utilities has introduced 
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a new laundry tray pump for dis- 
charging water from fixtures lo- 
cated below sewer outlets. The unit 


includes a close coupled motor and 
pump. The unit is mounted on a 
flanged base that has slots for 
mounting bolts. Outlets provided 
are 144-in. suction and one in. dis- 
charge. 

Manufacturer: Radiant Utilities 
Corp., 8817 18th Ave., Brooklyn 14. 


Pipe Threader Stand 

A new collapsible stand for use 
with a pipe threading machine has 
been introduced by Quijada Tool. 
The unit can be folded into a 48 
by 28% by 20 in. space when not 
in use. The stand is supported by 


two legs at one end and by two 
14-in. rubber-tired wheels at the 
other. An undertray provides stor- 
age space for die heads. The stand 
is designed for the Quijada Chief 
threading machine. 

Manufacturer: Quijada Tool 
Div., Gaines-Collins, 5474 Alham- 
bra Ave., Los Angeles 32. 


Gas Water Heater 
A new gas water heater designed 
for maximum safety has been an- 


nounced by Perfection. An auto- 
(Please turn to top of page 54) 
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KEEP UP WITH THE TIMES! 


Switch Now to YARDLEY 
Lleardtream PIPE 











Whatever the need . . . for cold water or corrosive liquids, suction or dis- 
charge ... investigate ClearStream, the modern pipe for farm and industrial 
use. Complete line of fittings and adapt- 
ors at your nearby Yardley distributor. 





M-1 Flexible type for corrosive liquids, gases and € H E c K ‘ } ST 


for mine and industrial drainage. BE SURE before you buy. 


M-2 The Top Quality Flexible Pipe. Warranted ClearStream gives you 
100% virgin material for cold water service. 100%, Virgin Material 
G /P Semi-rigid pipe in straight lengths for gas, oil Top grade only. Contains no 
. and water. ee or reclaimed 
* Twin-du-it— a 2-in-1 flexible pipe designed oo 
M-22 exclusively for installing twin-pipe jet pumps. ieee pv 
For recommended uses, complete specifications and tech- meeting Approved Standards 
nical data on ClearStream products, send for Bulletin 52. for the industry. 
Recognized Leadership 
Yardley is a pioneer in the 
ee He ee oo serge 
w-how mn for 
YARDLEY PLASTICS CO. oe rapes Meg ee 
COLUMBUS 15, OHIO National Distribution 
In Canada: DAYMOND CO., LTD., = ~~ by ——. sup- 
‘ pliers from coast to coast. 
ome sca es am National Advertising 
Known to millions through 
consistent space in leading 
farm magazines and trade 
papers. 
Dealer Helps 
Backed up by striking direct 
mail, catalog material, news- 
paper ads and point-of-sale 
displays. 
Dependable Supply 
j Three modern plants, large in- 
° a ; : ventories, prompt service. 
Insist on ue Branded Products 


ClearStream identification pro- 





tects both dealers and users. 


Field Service 


‘* L f 4 7 I ig Py t t e a LT] : | . Experienced representatives ev- 


erywhere to help you sell and 


satisfy. 
\ Full Line of Fittings 
Look for the Name a % pe Designed by Yardley, made 
y . by Yardley, specifically for 


on Every Length 3 : ClearStream pipe. 
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(Continued from page 52) 
matic safety control shuts off the 
fuel supply if the pilot is extin- 
guished. A magnesium alloy rod in 
the steel tank provides protection 
against corrosion. The heater is 
available in 20, 30 and 40-gal. 
models. 

Manufacturer: Perfection Stove 
Co., 7609 Platt Ave., Cleveland 4. 


Gas Pressure Gage 

A new pressure gage for install- 
ing and servicing gas specific mani- 
fold heating equipment has been in- 
troduced by Bacharach. The gage 
can be connected by removing the 
pipe plug from the control valve 
or gas line between the regulator 
and burner. The rubber plug of 
the hose assembly is then inserted 











into the plug hole. An adjustable 
scale permits direct readings. The 
gage is available with a scale 
range of 0-7 in. of water or with a 
reversible scale of 0-15 in. of water 
range on one side and 0-8.5 ounces 
per sq in. on the other. 

Manufacturer: Bacharach Indus- 
trial Instrument Co., 7301 Penn 
Ave., Pittsburgh 8. 


Liquefier for Septic Tanks 

A new liquefier for septic tanks 
has been developed to produce 
initial bacteria growth in new in- 
stallations. The liquefier contains a 
concentrated, active strain of bac- 
teria culture which reproduces it- 
self. The bacteria culture quickly 
reduces organic waste to a liquid 
by an accelerated fermentation 
process. 

Manufacturer: The Fermex Co., 
4 Hill St., Newark 2, N. J. 


Condensate Pump 
Skidmore has introduced a new 
heavy duty pump for returning 


condensate to the boiler in low 
pressure steam heating systems 
and process equipment. The unit 
has two pump motors that feature 
individual float controls. The float 





switch is actuated by a copper 
seamless float in the _ receiver. 
Models available are in 3, 9 and 15 
gpm capacities, with receiver ca- 
pacities of 18 gals. Single pump 
units have 4%4, 9 and 10-gal. re- 
ceiver capacities. 

Manufacturer: Skidmore Corp., 
St. Joseph, Mich. 


Adjustable Locking Wrench 

A new adjustable wrench that 
locks at the desired setting has 
been announced by Utica. The jaws 
are adjusted by turning a knurled 
adjusting screw. <A _ lever that 
snaps over the handle operates on 
the adjusting screw to provide the 
locking action. The wrench is de- 
signed to remain locked even if 





dropped, and can be unlocked by 
pressing a button on the lever. 
When used as a vise-wrench, the 
tool is adjusted on the work, and 
the locking lever engages the 
screw. A slight clockwise turn of 


the lever squeezes the jaws to- 
gether for vise use and a reverse 
movement will release the locking 
action. 

Manufacturer: Utica Drop Forge 
& Tool Co., 2415 Whiteboro St., 
Utica 4, N. Y. 


Oil Furnace 

H. C. Little has announced a new 
oil-fired hiboy furnace designed 
for easy serviceability and com- 
pactness. The unit features a 10 in. 
blower mounted on runners for 
easy servicing. Controls are 
reached by removing a front panel. 
The furnace is 60 in. high, 27% in. 
wide and 30 in. deep and has a Btu 
output of 82,000. The unit also has 





an optional top or front smoke pipe 
outlet. 

Manufacturer: H. C. Little 
Burner Co., Inc., Woodland and 
DuBois, San Rafael, Calif. 


Heating System Control 
Armstrong has introduced a new 
hot water heating system control 
designed to provide heat within 
oF of the desired temperature. 
The controlling parts of the system 
are a room thermostat, a solenoid 
valve and a three-way magnetic 
pilot valve. When a drop in room 
temperature activates the thermo- 
(Please turn to top of page 56) 





Shower Enclosure Panel Designed to be Shatterproof 








A new translucent glass panel for 
shower doors and tub enclosures 
has been designed to be shatter- 
proof. The panel is constructed of 
resins and glass fibers that are 
combined under heat and pressure. 
The panel is available in five pastel 
colors and in 32 by 60 in. and 24 by 
66 in. sections. The panel is smooth 
on one side and has a crinkled sur- 
face on the other. It is designed to 
resist mild acids. Special sizes also 
are available. 

Manufacturer: Alsynite Co. of 
America, 4654 De Soto St., San 
Diego 9, Calif. 
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‘My water system sales are up now that 
I concentrate on the quality line” 


The Myers line alone gives you all you need. 
Quality at a profit-making price. Top performance. 
And the line is complete. From the new Ejecto Jr. 
to the big, sturdy deep well working head there is 
a Myers water system to meet every requirement 
...to meet all competition. Today, as for 83 years, 
Myers sells on quality. 

You simplify stock problems when you con- 
centrate on Myers. By carrying the Myers line, you 
are assured quick availability of non-stocked models 
and parts. And since many spare parts are inter- 





changeable, you can make more sales from less 
inventory. 

It’s easier to train a man to install and service 
one line of water systems than several. Concentrate 
on Myers, and you'll be able to handle more jobs 
in less time. 

When you concentrate on Myers, youre selling 
top quality and life-long dependability. And there’s 
no surer way to make and keep a satisfied customer. 
To boost your sales and cut your costs, concentrate 


on the quality line . . . Myers. 


wn 
wm 








Because More Buyers Buy Myers... 
the Myers line is all you need! 


THE F. E. MYERS & BRO. CO. 
311 Fourth St., Ashland, Ohio 
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stat and then the solenoid valve, 
the three-way valve shuts off the 
passage of warm water from the 
system back into the boiler. At the 
same time, the pilot valve allows a 
pump to take hot water from the 
boiler. Only a small amount of hot 
water is added to the heating sys- 
tem at any one time. 

Manufacturer: Armstrong Ma- 
chine Works, Three Rivers, Mich. 


Bathtub Hanger 


A new hanger for built-in bath- 
tubs is designed to reduce shifting 
of the bathtub caused by sagging 





floors or wood warpage. The hang- 
er (the Tight Wall) features metal 
shelves which are angled so a tub 
has a tendency to shift toward a 
wall. It can be mounted on stud- 
ding, furring strips and flat walls. 

Manufacturer: Kohler Co., 


Kohler, Wis. 


Gas Furnace 

A new gas furnace that has space 
for installation of an automatic 
humidifier has been introduced by 
Rheem. The counterflow furnace 
also features enclosed controls, 





built-in draft diverter, top venting 
and zero clearance approval for 
mounting flush against a wall or 
floor. The model is available in 
two sizes with 80,000 and 100,000 
Btu input ratings. 

Manufacturer: Rheem Mfg. Co., 
570 Lexington Ave., New York 22. 


Adjustable Wrench 

A new adjustable hand tool de- 
signed for oil burner servicing and 
sheet metal work has been an- 





nounced by Clamp Wrench. The 
wrench can be adjusted by releas- 
ing a locking lever on the handle 
and by turning a knob at the end 
of the handle. Clamping action is 
adjustable to 2,000 lbs of pressure. 
The wrench can be used as a vise, 
pipe wrench or emergency tap 
wrench. 

Manufacturer: Clamp Wrench 


Co., Ridgefield, N. J. 
Jet Pump Motor 


A new fractional horsepower jet 
pump motor introduced by Gen- 
eral Electric has been designed for 
either horizontal or vertical mount- 
ing. The unit features locked shaft 





/ 
bearings for absorbing thrust loads 
produced by a pump. The motor 
can be lubricated through auto- 
motive type grease fittings. The 
model is available in five sizes of 


from % to 1 hp. Plain or threaded 
motor shafts are available. In- 
creased cooling is provided by air 
drawn in through a louvered cas- 
ing. 

Manufacturer: General Electric 
Co., 1 River Road, Schenectady 5, 
ee 2 


Portable Oil Space Heater 

A new portable oil-fired space 
heater with an output of 120,000 
Btu has been introduced by Au- 
burn Burner. The unit can be oper- 
ated without a flue, or with a flue 
when used in confined areas. When 





operated without a flue, the unit di- 
rects free heat back into the blower 
and discharges it super heated. The 
burner fires directly into the com- 
bustion chamber to permit quick, 
clean heating. The unit also can be 
used in the summer as an air circu- 
lator. The heater is equipped with 
rubber-tired wheels for easy move- 
ment, 

Manufacturer: Auburn Burner 
Co., Auburn, Ind. 


Horizontal Oil Furnace 
Williamson has introduced a new 
horizontal oil furnace for homes 
without basements. The unit can 
be installed in crawl spaces, utility 
rooms or attics and has eye bolts 
(Please turn to top of page 58) 





Hydraulic Angle Dozer Introduced by Shawnee 


A new hydraulic angle dozer that 
is designed to eliminate “deadhead- 
ing” has been introduced by Shaw- 
nee. The dozer blade can be moved 
to the desired angle by moving 
control valves mounted at the 
driver’s seat. The blade also can be 
manually adjusted. The controls 
provide for moving the blade 24 
in. to the right or left. The hori- 
zontal angle of the blade can be 
tilted up to about 20 deg. 

Manufacturer: Shawnee Mfg. 
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Co., Inc., 1947-J, N. Topeka Ave., 
Topeka, Kan. 
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Designed by Walter Dorwin Teague, the new T&B Baseboard 
Heating Panels have the modern, streamlined appearance that 
insures instant customer approval. Installed in place of conven- 
tional baseboard, T&B Panels are inconspicuous, save valuable 
floor space, mean more living in every room. 





TRIM, 
ONE-PIECE FRONT 
PANEL SNAPS 
INTO PLACE 














Engineered for maximum heating efficiency, T&B Panels blanket 
cold outside walls and windows — source of greatest heat loss — 
with a layer of warmth. Floors are warmer and constant, gentle 
circulation of air means even temperature from floor to ceiling, 
more comfortable rooms. 












DAMPERS 
ARE OPERATED 
FROM FRONT 
OF PANEL 









ONE-PIECE 
BACK 
PANEL 









ELEMENT 
HANGERS 
CONVENIENTLY 
LOCATED 









EXCLUSIVE 
FIN DESIGN 
INSURES HIGH 
CAPACITY 





1” COPPER 
TUBING 
FOR LOOP 
INSTALLATIONS 
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for ceiling suspension. The furnace 
is factory assembled except for the 
burner and controls, which are 
furnished separately. Btu input is 








105,000 and the output is 84,000. 
The unit is 22 by 25 by 66% in. 

Manufacturer: Williamson Heat- 
er Co., 3593 Madison Rd., Cincin- 
nati 9. 


Submersible Pump 

A new packaged submersible 
pump has been announced by 
Sumo. The unit features a % hp 
motor designed for high capacity 
at deep settings. The rotor and 
motor are water lubricated and 
cooled. The pump is lowered into 
the well on a 1 in. riser pipe. The 





unit has a motor control box with 
a built-in overload protector and a 
continuously-rated capacitor. 

Manufacturer: Sumo Pumps, 
Inc., 375 Fairfield Ave., Stamford, 
Conn. 


Bathtub Protector 

Gregory has announced a new 
bathtub protector designed for use 
during bathroom installation to 
prevent nicks and discoloration of 
the enamel. The protector is made 
of a kraft paper and asphalt com- 
position and is reinforced on the 
ends and rim with corrugated 
board. The unit fits recessed and 
corner tubs. It can be assembled 
on the job. The sheeting can be re- 
moved from a tub without scraping 





when bathroom construction is 
completed. 

Manufacturer: J. C. Gregory Co., 
955 E. Hyde Park Blvd., Inglewood, 
Calif. 


Fan and Limit Control Unit 

A new combination fan and flue 
limit control has been developed 
for furnace installations. The unit 
features a watchspring type bi- 
metal element, which permits a 
unit depth of less than two in. Set- 
tings of the control are visible 
through a lucite dial. The control 
is designed for mounting within a 





minimum area between the control 
panel and heat exchanger. 





Hot Water Baseboard Has Swinging Hangers 


A new hot water baseboard an- 
nounced by Woodruff has swinging 





hangers to allow free expansion and 
contraction of the heating element. 





The element is %-in. copper tubing 
with spiral aluminum fins. The 
baseboard can be installed either 
flush or recessed, with the same 
casing. Components are the spiral- 
finned core, front cover, back panel 
and corners and end caps. The 
unit is eight in. high and 2% in. 
deep. Dampers, which are optional, 
can be added after first installation 
with no change in the casing. 

Manufacturer: Woodruff Thermo 
Products, Inc., 155 Oraton St., 
Newark 4, N. J. 
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Manufacturer: Crise Controls 
Div., Acro Mfg. Co., 2040 E. Main 
St., Columbus 16, Ohio. 


Copper Fitting Cleaning Tool 
A new cleaning tool for %-in. 
copper fittings can be adjusted to 


compensate for wear. The tool 


=) 


features rubber-bonded abrasive 
mounted throughout. A wing nut 
can be tightened to expand the 
cleaning cylinder when wear causes 
the abrasive surface to become 
smaller. 

Manufacturer: Arcee Products, 
Pawtucket, R. I. 


Kitchen Vent Fan 

A new ventilating fan for kitch- 
ens introduced by NuTone simpli- 
fies cleaning and installation. The 
fan can be installed in a cabinet 





or in the ceiling. The unit can be 
removed for cleaning by a twist, 
which releases all parts. The spring 
tension construction is designed to 
reduce vibration noises. The fan 
housing is 8 by 8 by 14 in. and is 
for use with 3% by 10 in. standard 
ductwork. 

Manufacturer: NuTone, Inc., 
Madison & Red Bank Rds., Cin- 


cinnati 27. 


Portable Heater-Cooler 


A new portable electric air con- 
ditioner introduced by Palmer 





heats, humidifies and circulates air 
and can be used as an evaporative 


(Please turn to top of page 68) 
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Independent gas firing makes this Skuttle Humidifier operate 
with any heating plant—steam, hot water, vapor, perimeter, panel 
radiant—etc. No warm air stream is necessary. The safety pilot 
protected burner is controlled by a heat sensitive switch in the 
boiler stack. This eliminates humidistat and electrical wiring. 
High temperature limit switch protects against overheating. 


DOMESTIC ENGINEERING 


(Model 250) 


has its own 
BURNER! 


You can use it with ANY 


heating plant! 


Automatic water feed—nickel and chrome-plated float valve— 
leakproof blown glass float. Float chamber and evaporating pan 
are double coated with acid and alkali resisting porcelain enamel. 


COMPLETE LINE—The Skuttle line is complete—humidity 
for warm air or “wet heat.” See the complete Skuttle line below. 
Most operating parts interchangeable to reduce stock. 





Skuttle Series 600 Humidifier 
The most popular of all humidifiers for warm air heated homes. 
Self-flushing, self-cleaning, 

Skuttle Model 450 Humidifier 


Does the job with warm air heat where there isn’t plenum space 
for a Series 600—counterflow, low highboy, floor, and other com- 
pact furnaces—space heaters. 


Skuttle Series 300 for Very Large Homes 

Holds up to 35 evaporating plates. 
Skuttle Series 500 
for Coal Fired Gravity Heat 


Patented Vapoglas Evaporated Plates 


These plates, made of pure glass wool compressed after heating, 
lead the industry in popularity. They make a fine resale item. 














WRITE FOR LITERATURE ON SKUTTLE PRODUCTS 
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DETROIT 7, MICH, 
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| LIGHTER—SMALLER. New 
motor more than 50% lighter than 
older model. Weighs only /1] 
pounds! Retains same (NEMA N) 
flange mounting. Easier to handle, 
easier to install, motor’s black 
enamel satin finish blends well with 
other oil-burner components. 


ROTATION EASILY REVERSED. 


Simple interchanging of leads on easy- 
to-get-at terminal board gives clock- 
wise or counter-clockwise shaft rota- 
tion . . . cuts service stocks in half! 


REVOLUTIONARY NEW 


| 


| 


| 
| 


GE OIL BURNER MOTOR 


Here is the all-new, lightweight G-E oil- 
burner motor. Scores of thousands like 
it will be giving more dependable heat- 
ing to your customers this winter. And 
while delivering full-rated power, the 
new motor needs less installation space 

. Saves On your transportation and 
handling costs. 

Look at these outstanding features: 
new insulation is ideal for basement at- 
mosphere . . . appearance is strikingly 
modern ... lubrication life is longer than 
ever .. . manual-reset thermal protector 
button is more conveniently located . . . 
instruction nameplate is easier to read. 

And the new G-E motor is an ideal re- 
placement for “tired” motors . . . more 


dependable operation will mean less ser- 
vicing. In addition to having the same 
flange mounting, its easily reversible 
shaft rotation can serve to cut your 
service stocks in half! 

Add up everything you and your cus- 
tomers want in an oil-burner motor, and 
rely on General Electric’s 75 years of 
electrical experience to deliver it. 


Contact your nearest authorized G-E 
distributor or Apparatus Sales Office to- 
day for complete information on the all- 
new G-E oil burner motor, or write 
Section 702-2 for a 
bulletin GEC-975. ha | a 
General Electric Co., aa PROGRESS. gl 
Schenectady 5, N. Y. 
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You don’t have to resort to guess work when you 
have the MacEWAN Inventory Book. It enables 


you to know the value of your inventory at all 
| times. It’s informative. It’s simple to use. Has 


| DAILY BUSINESS FORMS 


BILL or INVOICE FORMS 





STATEMENT FORMS 
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For the Plumbing and Heating Trades 
The 


REAL BUSINESS ASSET 
YOU NEED Joday 


Today, more than ever before, it is 
vital to keep an accurate running 
record of inventory. With changing 
conditions in buying habits, price 
fluctuations and an unlimited num- 
ber of unpredictable things oc- 
curring in the market ... you can’t 
afford to take chances. 

24 instructive sections. Well illustrated. 50 Addi- 
tional pages available at a slight additional cost 


to record your own data. Book beautifully and 
sturdily bound. Size: 8% x 11. 


MATERIAL & LABOR 











Size 6” x 9”. Printed with your Size 814” x 


name and address, similar to the 


The Bradford Price Book 
MacEwan Market Manual 


The 














your name and address, similar 


above specimen. to the above specimen. 








Printed with Size 6” x 9%”. 100 sheets to the 
pad. Printed with or without your 
name and address similar to the 
specimen above. 


Send for Prices and Samples Today 


Published by the Publishers of 


for the Plumbing & Heating Trades 
for the Plumbing & Heating Wholesaler 


AT 


HARRISON PUBLISHING HOUSE 


QUINCY 39, MASSACHUSETTS 


October, 19:3 
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‘|MITEE | 


Pronounced “MIGHTY”... and a mighty good buy | 
for you at our September and October | 


Special: BUY A DOZEN CANS FROM | 
YOUR JOBBER AND ONLY PAY | 























FOR ELEVEN! 









































T pitaatt The same dependable 
ONE QUART CAN quality for 21 years 
only 
75¢ 
a can 
x Packed in tamper-proof 
factory-sealed cans 
ONE POUND CAN 
only 
$4.00 
a can 
‘poner | * Nationally famous 
eee Nationally accepted 
xLithographed cans —— 
..no paper labels bite 
, only 
fo fear or soil 9 O¢ IF YOUR JOBBER CANNOT SUPPLY YOU, 
SEND US YOUR ORDER AND PLEASE 
leet MENTION HIS NAME. 




















= ~ youn SUNSHINE CHEMICAL CO., INC. — 


er 600-602-604 W. LAKE ST. CHICAGO 6, ILLINOIS 


We specialize in the manufacture of plumbing chemicals. 
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Fully Automatic Reseating Temperature | 
and Pressure Relief Valves at Low Cost 


A. W. Cash Valve Manufacturing Company is first 
to recognize that complete safety and protection for 
water ‘heaters need not be expensive . . . and first to 
offer a LOW-COST automatic reseating temperature 
and pressure relief valve. New ECONO-THERM 
costs only pennies more than many with fusible plugs. 
Learn more about this truly amazing new relief valve 

















A.W. Cash Valve Manufacturing Co, 


6661 E. WABASH AVE. DECATUR, ILLINOIS 
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TIPS ON SELLING WATER HEATERS — REMEMBER... 


(OTHING'S TOO GOOD FOR MOTHER 


When it comes to her home, good’s not good 
enough. It must be the best quality she can buy. 
Anyone can talk about quality to her. The trick 
is to prove it. 

With Rheem Water Heaters, quality is easy to 
prove. First by explaining the exclusive Rheem 
Quality production methods. Second, by telling 
how every Rheem Water Heater is Pressure- 
Proved at the factory to assure longer, more 
dependable service. And third, by showing how 
Rheem Quality is fully backed by the Rheem 
warranty —a warranty that says what it means 
and means what it says. 

Tell the Rheem Quality story and find out what 


RHEEM MANUFACTURING COMPANY 


U RHEEM MANUFACTURING COMPANY 


it will do for you in building profits from larger 
sales, in savings from fewer costly service calls. 
You win twice when you sell the Rheem line. 
Write today for information about the complete 
line of Rheem Water Heaters. 


DE-10 
4361 Firestone Blvd., South Gate, Calif. 

Please send information on your complete line of 
water heaters. 


Name 
Address 


by * 
Good Housekeeping 
wr as ovens ase 


World’s Largest Manufacturer of Automatic Storage Water Heaters 


© 1953. RHEEM MFG CO. 















87 U.S. offices are specially trained to assist you 

. are available when you need them. Their 
equipment recommendations are accurate since 
they’re based on the most complete line of 
soundly engineered heating products. 


ss a ons SNS ssl Seuss sna ssnninnnssnssnerminocoanssasan 
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5 reasons Why you | 
when you handle Trane 





1. SERVICE—Over 250 Trane sales engineers in 2. QUALITY—The popularity of TRANE Unit 


Heaters has been built over many years as a 
result of a reputation for quality, dependable 
service, exclusive features. These time-tested 
products give you extra freedom in selecting 
from one source the exact units to fit the job. 


Build better heating into your 


MANUFACTURING ENGINEERS OF AIR CONDITIONING, HEATING AND VENTILATING EQUIPMENT 
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The Tran 
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make your job easier = 
Unit Heaters | 





, 19353 













“TRANE Model H Unit 


conse gon ses 












TRANE Model P Projection Heater TRANE Force-Flo Heater TRANE Gas-Fired Unit Heater 

3. Complete line of engineered blower and propeller- or gas; with vertical or horizontal air streams; for 
type unit heaters includes these six types in a wide free delivery or with duct work; floor, wall or ceil- 
range of sizes and capacities. For steam, hot water ing mounted units. 








4. Most complete library of useful information. Trane 5. Units in jobber stock. Model P, Model H, gas-fired 
bulletins give detailed roughing-in dimensions, units and matching steam specialties—traps, 
piping diagrams, accurate capacity ratings. Con- strainers, valves—are available from many job- 
tact your TRANE sales office for complete facts bers. Local stock speeds installation, saves delays. 
or write to TRANE, La Crosse, Wis. 


next job with TRANE Unit Heaters 


The Trane Company, La Crosse, Wis. + East. Mfg. Div., Scranton, Penn. + Trane Co. of Canada, Ltd, Toronto + 87 U.S. and 14 Canadian Offices 















Shopping with D. E. 





(Continued from page 58) 
cooler. As a heater the unit has an 
element with a 4,600 btu capacity. 
The conditioner humidifies by cir- 
culating moisture from water stored 
in a 2-gal. tank at the bottom of the 
unit. The air also is filtered. The 
28-lb unit circulates 700 cfm of 
filtered air when used only as a fan. 

Manufacturer: Palmer Mfg. 
Corp., 2200 W. Fillmore, Phoenix, 
Ariz. 


Linen Storage Cabinet 

A new linen storage cabinet for 
bathrooms has been announced by 
Bath Maid. The unit features up- 





per and lower storage sections that 
are reached through four doors 
that are hung independently. The 
upper section can be used to store 
medicines and chemicals out of the 
reach of children. The larger lower 
portion has shelves for linen stor- 
age. The cabinet is 84 in. high. 

Manufacturer: Bath Maid, Inc., 
Division of The Kitchen Maid 
Corp., Andrews, Ind. 


Dual-Capacity Furnace 

A new dual-capacity gas furnace 
has been designed to modulate fuel 
input and heat output to fit the 
weather. The furnace and blower 





operate at full speed during cold 
weather. An outside thermostat 
switches the burner to half fuel 
input and cuts the blower to half 
speed during milder weather. A 


second thermostat controls inside 
temperature. Nine models are 
available with Btu ratings of 63,750 
to 176,000. The models offered in- 
clude hiboy and gravity types. 

Manufacturer: Williamson Heat- 
er Co., 3503 Madison Rd., Cincin- 
nati 9. 


Bathroom Deodorizer 

A new bathroom deodorizer has 
been designed for use as a toilet 
tissue roller. The unit fits standard 














tissue holders. It contains a deodo- 
rizer cartridge that should retain 
its fragrance for three months. The 
chromium dispenser is perforated 
to allow circulation of the scent. 
Cartridges are available in three 
fragrances. 

Manufacturer: Certified Home 
Products, 3740 Overland Ave., Los 
Angeles 34. 


Dryer Venting Duct 

Whirlpool has introduced a new 
flexible venting duct designed to 
take moisture, heat and lint from 
the laundry drying room. The duct 
construction features a spring steel 
spiral with a cover of white plastic- 
coated cotton and reinforcing cord. 
One end fastens to the dryer vent 
and the other is secured to an 





aluminum tube and hood attach- 
ment that can be put through a wall 
or window. A metal flap in the 


hood opens when the dryer is in 
use. The duct is 3 in. in diameter 
and is available in 5 and 8 ft. 
lengths. 

Manufacturer: Whirlpool Corp., 
St. Joseph, Mich. 


Oil Furnace 

A new counterflow oil furnace 
for limited space installations has 
been announced by Rybolt. The 
unit is available in three models 





with bonnet Btu ratings of 85,000, 
105,000 and 130,000. All operating 
parts are accessible from the front 
to allow installation in closets or 
corners. Return air can be brought 


(Please turn to top of page 173) 





Water Heater Fits Under 


A new electric water heater that 
fits under a corner base cabinet has 
been announced by Crosley. The 
controls at the front of the 50-gal. 
unit are reached through a panel 
that connects two base cabinet sec- 
tions. The under-the-cabinet adap- 
tability is especially suitable for 
basementless homes. The heater is 
intended for use with the Crosley 
Corner Top or Corner Base Filler. 

Manufacturer: Crosley Div., Avco 
Mfg. Corp., 1329 Arlington St., Cin- 
cinnati 25. 
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Kitchen Base Cabinet 
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i= 3 
mani STEP-UP and PROFIT with 
~UF an Wit 
} 
? 
ai 
“MERCHANDISING 
” 
: LINE 
. 
Then, for those who want 
the best, step-up for HIGH 
: profit to the | 
s Whirlpool Supreme | 
- . the fully-automatic 
For MORE profits, step-up to the Washer with today’s great- 
: est features in home laun- 
Whirlpool Deluxe dering . . . there’s nothing 
, like it anywhere! 
... the lowest-priced fully-automa- 
tic washer with space-saving design 
and big performance features! 
3 You'll make GOOD profit 
t with the 
P ’ 
Whitlpool 


Standard 


... the automatic washer 
that will bring them in 
to buy! 


Remember . . . there’s a matching 
Whirlpool Automatic Dryer (gas 
or electric) for each Whirlpool 
Automatic Washer. ‘ 


AMERICA’S MOST COMPLETE SELECTION OF HOME LAUNDRY APPLIANCES 





WHIRLPOOL CORPORATION ——_ ie . ce. 
sone a >] —— = ( y 
St. Joseph, Michigan Senemisdiatienite | Detune Avtomatic 1 ani a = bole 
Clyde, Ohio © LaPorte, indiana iu Washer ond Dryer | Wesher ond Dryer Automatic Washer —4 = Wosher pl Di 
IN CANADA: John Inglis, Ltd., Toronto, Ontario — \ \ ee i ‘ ‘ 









NORLD’S LARGEST MANUFACTURER OF WASHERS, DRYERS and IRONERS 
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from blueprint to installation. . . 





CHASE 
copper tube and fittings for drainage 


Fast, easy installation of waste, vent and soil lines—that’s what you 
get when you install lightweight Chase Copper Water Tube and Chase 
Solder-Joint Fittings. 


What’s more, drainage systems made up of rugged Chase Copper 
Water Tube and Chase Solder-Joint Fittings are leak-tight, non- 
clogging, corrosion-resistant ... good for years and years of economical, 
trouble-free service. Available through Chase plumbing and heating 
wholesalers from coast to coast. 
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C h d 4 - IF . BRASS & COPPER The Nation’s coterie for Brass & Copper 


Albany T Kansas City, Mo. New tM San Franciset 


WATERBURY 20, CONNECTICUT » SUBSIDIARY OF KENNECOTT COPPER CORPORATION Atlanta Los Angeles 
Baltimore coe Milwaukee 
Boston Detroit Minneapolis 

Newark 


Chicago Houston 








Cincinnati Indianapolis New Orleans 


Seattle 


oreneyy Waterbury 
Rochester t ( T sales 


office 0 
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"531 TO MAKE MORE MONEY IN MODERNIZATION... 
Feature Fine Fixtures by CHICAGO POTTERY . 


ganuan a. 
MODEL THE MASTER BATH m deine 
4 i! lc, | eka 


It’s open season on obsolete, eye-sore bath- 
rooms and here’s your big gun that really 
bags those modernization profits! It’s 
Chicago Pottery’s “Luxury Ensemble” for 
your customers who demand the finest. 
Here’s the master bath group that stands 
for pride of ownership, prestige, integrat- 
ed beauty. 


Also available in pastel shades 
of green, ivory, tan and blue. 


MTNA 


UP YOUR MODERNIZATION SALES 


To get sales you are now missing, get 

acquainted with our “Anniversary En- 

semble.” Where quality is required but : : 

price must be a factor, this Chicago Pot- j 
tery group has what it takes. A terrific 

value that brings a fine modern bathroom | 

within the reach of all! ; 


Also available in pastel shades 
of green, ivory, tan and blue. : 
No. 2 


TT 


SRA AMA 
SELL THE SECOND BATHROOM 


The second bath idea is coming in strong. 
If you want to cash in on this trend, it will 
pay you to investigate our “Budget Bath.” 
It’s compact, very light in weight, and low 
in cost—a natural for the second bath and 
a profit-coiner for you. 


Also available in pastel shades 
of green, ivory, tan and blue. 


SEE YOUR NEAREST WHOLESALER TODAY 
No. 3 








CHICAGO POPPEaY COMPAS 


FIN TURES 
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ELECTRIC 


aut] Control Center 


Modern, accurate, flexible electric control systems regulate 


heating, ventilating, air conditioning in new Joliet plant of Caterpillar Tractor Co. 


Huge new plant of Caterpillar Tracte 
s built on three hundred acre site, and er 
more than three thousa people. Aut! 
consider it an excellent example of conte 


ary industrial architecture 


« Left, above —comfort for workers w 
portant element in planning of buildings. 
of light, space, and modern air conditioning 
efficiency of office workers at high level 


Left — scrapers, bulldozers, rippers, hydra. 
Paelol( Mecliliseli Mele Mol i MiMic(aicla mcle-t:. 5 
capacity ventilating systems keep atmos 


clean and clear to expedite production, 


Simplified installation results from Barber-Colman technique of employing 
a “Control Center” with prewired accessories—switches, relays, transformers, 
resistors, etc.—and numbered terminal strips for connecting all components 
of each electric control system. Each unitary system can be checked or revised 
at “‘Control Center’’ cabinet. 





er, 1953 
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reas 
atmos 


Orn, 





October, 1953 


Keeping pace with the completion of the building 
program of Caterpillar Tractor Co. in Joliet, Illinois 
are Barber-Colman unitary temperature control sys- 
tems, each with its own electric ‘Control Center.” 


Starting with building “A” and “B” in 1950, 
continuing through extensions to building ‘“B” and 
new building “‘C” in 1953, there are now 63 inde- 
pendent “Control Centers” operating heating, ven- 
tilating, and air conditioning systems throughout 
the plant. General offices, first aid rooms, and the 
shop office, auditorium, cafeteria, and metallurgical 
laboratory are air conditioned. As a safety precau- 
tion, the office temperature control system is inter- 
locked with the autocall and fire alarm systems. In 
an emergency, a warning signal is given, all exhaust 
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fans stop, and all air intake dampers are closed. 

Over 1,500,000 cfm are handled by the 59 venti- 
lating units in the factory area, Each has its own 
“Control Center,” operating independently of the 
others. Should trouble develop in one area, there 
is no need for a complete plant shutdown. Three 
boilers, two of 80,000 lbs., and one of 100,000 lbs. 
per hour capacity, furnish steam for heating and 
processing. Electrical consumption per month is 
now over 3,000,000 kw. 

For the complete story on how electric ‘Control 
Centers” can modernize your temperature control 
systems ...and bring you substantial savings in 
time and materials ... phone nearby Field Office 
or send coupon today. 


Building "A" and "B": Giffels, Vallet & L. Rossetti, Detroit, architects and engineers. Building “B” extension: Lyle V. DeWitt, Decatur, architect; E. O. Hut! 


Peoria, engineer. Building "C": Crenshaw & Jost, Pekin, architects; Caterpillar Engineering Dept., engineers. For all buildings: Stanley-Carter Co., C 


Detroit 


heating contractor; Gould Electric Co., Chicago, electrical contractor for temperature controls installation. 


ELECTRIC 


BARBER 
COLMAN 


Automatic Controls + Air Distribution Products * 


Aircraft Controls * Small Motors * OVERdoors and Operators * Molded City 
Products * Metal Cutting Tools * Machine Tools + 


Control Center 


Industrial Instruments 


Left—in keeping with modern design of plant, 
Caterpillor ordered the finest of electric con- 
trol equipment. For example, ali motor-oper- 
ated valves have oil-submerged operators 


Below — space is saved by installing an in- 
dividual "Control! Center" cabinet in the web 


of a column Ta) each faelsligel Mele -t] 


Left—battery of motor-operated valves 
with oil-submerged operators in building "C,” 
controlling heating and cooling operations. 


BARBER-COLMAN COMPANY, ROCKFORD, ILL, U. S. A. 
Dept. J, 1308 Rock St. © Field offices in principal cities 


(J Send free copy new booklet "How You Can Simplify 


Control Problems and Save Money with ‘Control Centers’. 





Name 





Firm Name 


Address 








Textile Machinery 
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When your 
piss 
want a 


IT’S TIME TO RECOMMEND 


Universal-Rundle 


Truly outstanding bathrooms like this one demand truly fine bathroom 
fixtures. That’s why, when your prospects want a top quality bathroom, 
it’s time to specify U/R fixtures. For they are the world’s finest bathroom 
fixtures—the only fixtures with these features: 


¥%& Whitest white—by actual scientific test! 


¥% Matched colors—to assure harmonious color styling. 


¥% Surfaces harder than steel for lasting beauty—a result of U/R’s 
exclusive “Hi-fire” process! 


¥%& Lifetime Bond between surface glaze and fixture body! 











UNI-LOX HANGER! a _ — — 


This patented, exclusive U/R 
hanger is the fast, easy way to hang a Sil = 
china lavatories — permanently. { y -- 
Easy to fasten to wall. . . easy to ioe 
align . . . firm grip . . . positive 
pull-down .. . easy to level! 


Mr, 
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Nationally Advertised! Your prospects are 
seeing big, colorful Universal-Rundle adver- 
tisements in the Saturday Evening Post, Better 
Homes & Gardens, House Beautiful, Sunset, 
House & Garden, Living for Young Home- 
makers, Small Homes Guide and other leading 
publications. You can be sure of customer ac- 
ceptance when you specify U/R fixtures! 


3 Write for FREE Catalog! 


The Worlds Finest Bathroom Fixtures 


+~OUniversal-Rundle 


136 River Road, New Castle, Pennsylvania 


Plants in Camden, New Jersey; Milwaukee, Wisconsin; New Castle, Pa.; Redlands, Calif.; San Antonio and Hondo, Texas 
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For these reasons — and because they can make 
installations themselves — farmers and subur- 
banites alike are using MUNRAY FARM AND 
WELL PIPE for their water transportation needs. 









Long coils (500 ft. for small sizes), Lightweight 
(400 ft. of 1” pipe weighs 73 pounds), Quick 
and Easy Installation with simple tools, Easily 
used insert fittings — all explain the popularity 
and economy of MUNRAY FARM AND WELL 


PIPE. 
This pipe is guaranteed against rot, rust and INSERT FITTINGS 
electrolytic corrosion forever, and is manufac- Connections of MUNRAY PIPE either to pipe, 


tees, ells, etc. or to metal pipe are quickly 


tured from non-toxic materials. made by using the fittings shown here. 








@ Literature with complete | 
information and prices will 
be promptly sent on request. fireks f 
re | 


MM BOROY. roducts Inc. amin ts cete 


CLEVELAND 11, OHIO the only tools needed to install MUNRAY 
12400 CROSSBURN AVE. . Saas AOD WO PE. 









Division of FANNER MFG. CO. 


Canadian Branch — CANADIAN FANNER, LTD., HAMILTON, ONT. 
Export—ARMOR PRODUCTS, INC., 74 TRINITY PL., NEW YORK 6, N. Y. 








Typical Uses of MUNRAY FARM AND WELL PIPE include 
JET WELLS FARM BUILDINGS IRRIGATION PROJECTS 















































ALWAYS USE MUNRAY GRAY — IT’S MORE SANITARY! 











| 
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NOW DESIGNED For HorizonraL ROTARY BURNERS 
i So 


NS 

Large waterways permit 
quick, efficient water cir- 
culation through boiler. 


« 


Large primary combus- 
tion area for better burn- 
ing conditions and 
maximum heat release 
from fuel. 


x 


Special steel! front plate 
and section provides for 
easy installation of ro- 
tery burner. 






























Balanced fire travel as- 
sures equal distribution 
of heat to all vital heat- 


x 


Curved extra primary 


heating surface extends 


ing surfaces. 


from crownsheet to 
greatly increase crea 


directly above the fire. 


© 


individual short tie-rods 
for easier assembly and 
longer boiler life. 


* 


Rugged cast iron con- Low concrete or brick : SERIES 40 ann 44 
struction for durability base cuts installation HEAVY DUTY BOILERS 


and trouble-free per- time and cost. 
648,000—2,712,000 BTU 


formance. 


WEIL-McLAIN | 


IT IS MORE PROFITABLE TO SELL ¢ EXTRA VALUE 


Weil-McLain presents an important new development in its Series 40 
and 44 Boilers. Special features have been added to these heavy duty 
boilers which adapt them for operation with the leading makes of hori- 
zontal rotary oil burners. 

Series 40 and 44 Boilers provide a highly efficient installation when fired 
with heavy oils. A large primary combustion area and a fire travel through 
flueways designed to provide complete utilization of secondary heating 
surfaces are important reasons for the economical operation of these boilers. 


SPECIAL STEEL FRONT PLATE AND SECTION 
for simplified Rotary Burner installation 
Furnished as standard equipment is a specially designed steel front plate. 
The size and location of the various openings in this plate are in accord- 
ance with the specifications of the rotary burner to be installed. The plate 
is bolted to the front section of the boiler, permitting easy attachment of 
the burner! 
Easier, faster erection 

Series 40 and 44 Boilers are assembled with individual short tie-rods, which 





The standard Series 40 and 44 Boiler permit rapid erection without. special equipment. Sectional construction 
These heavy duty boilers have built an enviable reputation makes it easy to add capacity, should future additional heating loads re- 
for economy and service-free operation in schools, com- quire it. In existing buildings, Series 40 and 44 Boilers can be installed 


mercial and industrial buildings. Wide range of capacities 


—easily converted from one fuel to another. without structural alterations. 


Full information is given in Bulletin C-157 ... send for your copy. 


WEIL: McLAIN WEIL-McLAIN COMPANY 


Pareees  BnwaroRs MICHIGAN CITY, INDIANA 
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or 
>- 


%"’ to 12" Boosters 
Capacities to 47 GPM 
—heads to 12 ft. 






PD Boosters—3” 
Capacities to 170 
GPM—heads to 30 ft. 








pnt? 


NO JOB TOO BIG OR TOO SMALL FOR 
B & G HYDRO-FLO HEATING PUMPS 





2” to 3” Boosters 
Capacities to 128 


GPM—heads to 19 ft. 
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B2G 


UNIVERSAL PUMPS 


Enlarged line meets all pumping requirements 

of larger forced hot water heating systems 
For your larger forced hot water heating installations, the B&G 
Universal is the pump! It's the big brother of the famous B & G 
Booster, with all of the basic features of this biggest-selling 
circulator. The water-tight seal, for example, polished machine 
steel shaft with integral thrust collar, extra-long bronze bear- 
ings and oil lubrication. Like the Booster, it can be serviced 
without removing from the line. 

Obviously, the B & G Universal is mot just another centrifugal 
pump. It is engineered in every detail to assute that all- 
important quality of quietness! 

With heads to 78 feet and capacities to 1,200 GPM, the 
B & G Universal Pump is suitable for application in garden 
apartments, industrial plants, institutions and commercial 
buildings. You can install it with complete confidence in its 
efficiency and all-around dependability. 


Send for new capacity curves. 


Beit &@ GOSSETT 


¢ © SF Re we Y 


Dept. DD-1, Morton Grove, IIl. 
Canadian Licenus: S. A. Armstrong Lid., 1400 O' Connor Drive, Toronto, Canada 
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.-.@ small Trap —but BIG in performance 





If you need complete data 
on Webster Steam Heating 
and Process Steam Spe- 
cialties, get this binder of 
bulletins. Write for your 
copy today. Ask for Bulle- 
tin C-536. 


It works all the time... automatically 
. . discharging air and water of 
condensation . . . holding steam in 
radiators or steam-using equipment 
until it has given up its useful heat. 
It’s a servant that never sleeps. It’s 
your Webster Radiator Trap. 
You can hold it in the palm of your 
hand. It’s comparatively small in 
size, but big in performance. Shown 
at lower left above is an actual 
Webster Trap. Shown next to it is a 
giant model of this same trap. . . 
illustrating how the savings from one 
Webster Trap multiplied 100, 500 or 
1,000 times play a vitally important 
role in fuel conservation. 


Webster Traps, like all Webster 


CL elalen- 
HEATING 


steam heating specialties, give years 
of trouble-free service. Materials are 
selected for ability to withstand 
severe service. Parts are inspected 
after each manufacturing operation. 
No item leaves the factory until it has 
proved that it will function properly. 


See your Webster Representative for 
complete data on Webster Radiator 
Traps, Radiator Valves, Float and 
Thermostatic Traps, Dirt Strainers 
.. . for low pressure vapor and 
vacuum steam heating service. 


Address Dept. DE-10 
WARREN WEBSTER & CO. 


Camden 5, N. J. Reps. in Principal U. S. Cities 
In Canada, Darling Brothers, Limited, Montreal 
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As the Editor Sees It: 




















It's Time 
to Act! 


Read how 
others 
in the 
industry 

are 
combatting 
the 
price-cutting 
trend! 
. page 98 
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MANUFACTURER WHOLESALER 





CONTRACTOR 











Readers have until Oct. 15 to enter the price-cutting 
cartoon contest. First Prize: $100.00 


The above cartoon first appeared on the front cover and page 79 of 
Domestic ENGINEERING’s September issue. It is presented again to dram- 
atize how price cutting—initiated at any level of the industry—sooner or 
later involves all major branches. 

As pointed out in the first presentation, the contractor, wholesaler or 
manufacturer who up to now has refused to engage in price cutting is 
almost certain to be drawn in eventually, as pressure is put upon him 
to make price concessions to meet those of his competitors, unless the 
trend is halted by focusing industry-wide attention on the profit suicide 
resulting from this practice. It is for this reason that Domestic ENGINEER- 
ING is sponsoring the Fair Price Campaign (page 98). 

As part of the campaign, DE. is offering $100.00 for the best slogan 
or caption for the hanging cartoon in 15 words or less, and a Remodeling 
Sales Kit (retail value, $15) for each of the 10 next best entriés. Anyone 
in this industry is eligible to compete with the exception of Domestic 
ENGINEERING employees and their families. The editors of Domestic 
ENGINEERING will act as judges, and their decision will be final. In case 
of ties, duplicate prizes will be awarded. All entries must be postmarked, 
not later than Oct. 15, 1953, and the announcement of winners will be 

made in the November issue. 








My slogan is: a 
EELS a ey eS CET ONE ee cS 
| a AEP RTE Ee I a acces cess 


(Send coupon to Domestic Engineering, 1801 Prairie Ave., Chicago 16) 
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J. E. Purnell, Editor 
Domestic Engineering 


An interview with 

P. J. Brown, pres- 
ident, and Gene Rapp, 
secretary, Plumbing 
Contractors Assn. of 


Chicago... : 


P. J. Brown, President 


Chicago Plumbing Contractors Chicago Plumbing Contractors 
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HOW THE CHICAGO PLAN WORKS 


EDITOR’S NOTE: Plumbing contractors in Chicago, like those else- 
where, have been troubled by the high cost of replacing defective fix- 
tures in both new construction and remodeling jobs. 

Last month, under the direction of President P. J. Brown and Gene 
Rapp, their genial executive secretary, the contractors decided to do 
something about it. So they put the wheels in motion for a defective 
fixture replacement insurance plan that will pay participating con- 
tractors for labor costs involved in replacing such fixtures. As this 
issue went to press, final details of the plan were being ironed out, 
and it is expected to be in operation by Dec. 1 or shortly thereafter. 


Q. Will you tell us, Mr. Brown, replacing defective fixtures. 
what the defective fixture insur- 
ance plan is? Q. As it is now, the contractor has 
to stand these labor costs himself 


A. Very simply, it is an insur- 
y Pry is that correct? 


ance plan that makes payments 
to plumbing contractors for the 
labor charges they incur when 
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A. Yes. The manufacturer’s re 
sponsibility ends as soon as he 
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has replaced the defective fix- 
ture, but the contractor still has 
to pay his journeymen to install 
it—and -that costs money. For 
example, a recessed bathtub set 
in tile could easily run up to 
$150 or more in labor costs. 


Q. What prompted the Chicago as- 
sociation to put such a plan into 
effect? 

A. For one thing, we have been 
receiving a growing number of 
requests for such a plan from 
our members. One of our dealers, 
for example, had to stand a loss 
of about $1800 dollars on a pro- 
ject job last year for labor costs 
in replacing defective fixtures. 


Q. Does this mean that manufac- 
turer’s fixtures are of poorer qual- 
ity than formerly? 

A. Not at all. It merely means 
that we have finally decided to 
do something about the losses 
we have incurred. It’s something 


pectancy is considerably higher 
today than at any time in 
recorded history, yet more 
people are covered by life insur- 
ance than ever before. You 
might say we have finally be- 
come educated to the need for 
such a plan. 


Q. Mr. Rapp, how will this insur- 
ance plan be financed? 


A. The participating contractors 
will send the association a small 
fee—say 25 cents, although we 
haven’t decided on the exact 
figure as yet—for each fixture 
they install on any given con- 
tract. 


Q. Who will administer this fund? 


A. The association has appointed 
an Insurance Committee and it 
will be the duty of this commit- 
tee to see that the fund is 
properly handled. 


Q. Who will check on the validity 
of the claims? 


A. Our trading area will be 
marked off in sections and one 


. life ex-, 


man appointed for each section. 
It will be his duty to establish 
the validity of the claim and 
notify the insurance committee 
so that payment to the contrac- 
tor can be made. 


Q. We’re referring to this plan as 
an “insurance” plan. Does that in- 
volve an actual policy? 


A. Yes, we have drawn up an 
actual policy form and all as- 
pects of the plan will conform to 
state insurance laws. Our at- 
torneys are checking on this 
angle right now. 


Q. What are the mechanics of the 
plan—just how will it work? 


A. Ok, let’s take an example. 
Say Contractor John Jones is 
awarded a contract for the 
plumbing in a new school. He 
will have in his possession the 
insurance policy forms which 
will be in triplicate. He will list 
on the form each and every fix- 
ture that he proposes to install 
in the school. 


Q. Will he list the fixtures by 


brand name? 


A. Yes, the list will show the 
brand name of each fixture. 
Then he will give the customer 
one copy of the policy, keep one 
himself and send the other to 
the Insurance Committee to- 
gether with his check covering 
the small fee for each fixture. 
The money will be put into a 
special fund to be administered 
by the committee. 


Q. What happens then? 


A. If there is never a claim, 
nothing happens. In the event of 
a claim, the contractor notifies 
his area contact man of the fix- 
ture involved, the validity of the 
claim is established and payment 
is made to the contractor. 


Q. What will be considered a time 

limit for a just claim? 

A. Most manufacturers guaran- 

tee their fixtures against defects 
(Please turn to top of next page) 
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The Chicago Plan 
at a Glance... 


Plumbing contractors will be 
| reimbursed for the labor costs 
of replacing defective fixtures. 


The fixtures themselves will be 
? replaced (as in the past) by 
the manufacturer. 


Plumbing contractors partici- 

3 pating in the plan will pay a 
small fee (25 cents) per in- 
stalled fixture into a fund to be 
administered by the associa- 
tion. 


An insurance policy form will 
4 be filled out in triplicate by 
contractors for each job they 
install. One copy for the cust- 
omer, one for the association 
and one for the contractor. 


A check for the small fee is to 
A accompany each insurance 
policy sent to the association. 


The association’s insurance 

6 committee will assign men to 
various areas of the city to 
check on the validity of defec- 
tive fixture claims by contract- 
ors in their area. 


A claim will be” considered 

7 valid whenever the manufac- 
turer indicates a fixture will be 
replaced. 


To receive payment on their 

§ claims, contractors will notify 
their area contact man of the 
labor charges together with the 
policy number covering the job 
involved. 


After the claim has been justi- 

3 fied, the area contact man will 
notify the association and a 
check will be mailed to cover 
all labor costs for replacing the 
defective fixture. 


full amount of the claim .. . 
there will be no maximum ben- 
efits under the plan. 


10 Payment will be made for the 


continued 
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Insurance Plan for Fixture Replacements ... 


continued 





for a period of one year; we will 
honor ali valid claims within that 


period. 


Q. When will a claim be considered 
valid? 

A. A prima facie (face value) 
case is established whenever the 
manufacturer or supplier indi- 
cates that the fixture will be re- 
placed. 


Q. What about the amount of the 
claim, Mr. Rapp, are you going to 
establish a maximum payment for 
each type of fixture? 


A. No, there will be no maxi- 
mums; we will pay the full 
amount of the claim—whatever 
it cost the contractor to replace 
the fixture. 


Q. Are you going to set up some 
form of control over this phase of 
the plan, or will it operate on the 
honor system? 


A. We will, of course, investi- 
gate claims that seem out of line 
and will also run spot checks 
from time to time to make sure 
the plan is not being abused. For 
the most part, however, the 


hoxor system will prevail. 


Q. What if a contractor is unwill- 
ing to pay the necessary fee for his 
fixture installations? 


A. That’s entirely up to him. 
We're offering this plan as a 
service to our members and 
there is nothing mandatory 
about it. If a contractor does not 
wish to participate, he certainly 
doesn’t have to. 


Q. What has been the reaction of 
Chicago contractors to the plan. 


A. It’s been very favorable. As 


What Chicago contractors are saying about the fixture replacememt plan: 
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PHIL KIMMEY—“An excellent idea! Last year we installed some 800 tubs 
and had about 25 defective ones. Labor costs for replacement ran us about 
$1875—and that’s on the conservative side. I feel that such a plan will be 
a big help to everybody and will be accepted by most contractors, regardless 
of how large or how small an operation they have.” 


GEORGE GROOTE—“All insurance is good insurance. The guaranteed pro- 
tection alone under this defective fixture insurance plan will make it worth- 
while. In addition, it will eliminate a lot of buck passing between contractor, 
wholesaler and manufacturer. In guaranteeing customer satisfaction, which 
the Dtu’s cannot do, the contractor has an added selling feature for his work.” 


TOM TAYLOR—“Defective fixture insurance is just as necessary as auto- 
mobile or fire insurance. A while back I had a defective bathtub which 
required new installation and retiling. It cost me $150 and wiped out my 
profit. It’s worth paying a small fee just to have the protection . . . just as 
it is to pay auto insurance even if you don’t have an accident.” 


HENRY SMID—“I think the plan has merit, but I’m not sure I’m in favor 
of paying the insurance rate. It’s been over a year since I’ve had a defective 
fixture and the only real trouble before that was shortly after the war. If 
the manufacturer took over the entire cost and the association administered 


the fund, it might be different.” 
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IT WAS HOT last month in Chicago when these contractors, mem- 
bers of the Chicago association’s Insurance Committee, removed 
their coats and got down to business on a plan to insure themselves 
against labor losses on defective fixture replacements. From left to 
right (seated) are P. J. Brown, president of the association, Arthur 
Racine, chairman, and J. H. Kravits. Standing are Gene Rapp, the 
association’s executive secretary, Arthur Gordon and Thomas Weber. 


We mentioned before, practically 
every contractor has run into 
the problem at one time or an- 
other. Then, too, it is inexpen- 
sive insurance. Where else can 
a person get insurance with 
virtually unlimited coverage for 
so small a fee? 


Q. Could you estimate the average 
loss per year for individual con- 
tractors in replacing defective fix- 
tures? 


A. That would be hard to say... 
I don’t think I can name an exact 
figure. One contractor might go 
along for several years without 
any trouble; another one might 
have trouble several times a 
year. 


Q. What about the contractor who 
hasn’t experienced any difficulty 
for several years .. . will he feel 
that his money is being wasted? 


A. It’s possible that some may 
look at it that way. On the other 
hand, that same fellow probably 
has insurance on his car . . . he’s 
not going to drop that just be- 
cause he hasn’t had an accident 
for a couple of years. I think we 
can safely say that the need has 
been definitely established and 
that most contractors are in 
favor of such a plan—especially 


since many of them are expand- 
ing their business and going in 
for appliances and complete 
kitchen and bath remodeling. 


Q. That brings up another ques- 
tion: what fixtures will be covered 
under the insurance plan? 


A. The plan will cover all the 
usual plumbing fixtures, plus 
any additional plumbing equip- 
ment, water and waste connected 
appurtenences. 


Q. What about appliances? 


A. They will be included ... 
certainly all water connected ap- 
pliances, disposers and water 
heaters, too. As a matter of fact, 
we want to keep that as flexible 
as possible. Eventually we hope 
to include everything that the 
contractors themselves want to 
have covered. 


Q. What has been the reaction of 
manufacturers and wholesalers to 
such a plan, Mr. Rapp? 


A. We’ve had a very good re- 
action from them. In my experi- 
ence with the New Mexico con- 
tractors’ plan (see later ques- 
tions) their reaction was very 
favorable. Actually, they have 
just as big a stake in this as the 
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contractor as far as customer 
satisfaction is concerned. 


Q. In other words, they would be 
helped by the plan, too? 


A. Yes, because the plan auto- 
matically insures an unquestion- 
able guarantee of customer 
satisfaction. There’s no need for 
any buck passing or ill feeling 
between contractor, wholesaler 
and manufacturer because they 
are all protected. And the 
customer is protected most of 
all... even if a contractor goes 
out of business the association 
will stand behind the policy: 


Q. Mr. Rapp, you mentioned a New 
Mexico plan. Are there other de- 
fective fixture insurance plans? 


A. Yes, there are. I was instru- 
mental in setting up the New 
Mexico plan when I was there. 
The Glendale-Burbank Assn. in 
California has a plan and there 
is one in Houston, Tex. 


Q. Are these plans similar to the 
one proposed for Chicago? 


A. Essentially, yes, although 
there are some basic differences. 
For example, we are not setting 
up maximum benefits for each 
defective fixture. 


Q. Can you sum up for us, Mr. 
Brown, the overall benefits of the 
defective fixture insurance plan? 


A. Well, first of all, contractors 
are protected against profit losses 
when they replace defective fix- 
tures. Manufacturers and whole- 
salers also stand to benefit 
through improved business re- 
lations and guaranteed satisfac- 
tion on the part of customers 
who purchase their product. 


Q. Looking at it from that broad 
viewpoint, could we say that the 
plan will improve public relations 
for the plumbing industry? 


A. Definitely yes, and we intend 
to promote it as such. We’re 
going to see that the public be- 
comes better acquainted with 
the plumbing contractor and the 
work he does for them. The in- 
surance plan will provide an 
excellent tool for doing a better 
public relations job. END 




















This tumble-down shack was the ugly duckling 
Kuhn inherited when he bought out his partners 
in 1945. But he had brighter visions (see below). 





Last Fall, Kuhn moved into this brand new showroom— 
which is a far-cry from his previous quarters. His sales 
jumped almost immediately as Kuhn instituted aggressive 
merchandising policies in keeping with his modern store. 
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W. H. KUHN, SR., Dallas (Texas) contractor. 


1; , “He Sells ‘Em... LEX AS 


DAY 
ONIN ESE 
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Dallas residents are climbing aboard the radiant heating band- 
wagon as a result of these vigorous moves by Kuhn & Son.... 


DALLAS AREA plumbing, heating and air con- 
ditioning contractors won’t be too surprised if, by 
this time next year, radiant cooling and heating 
isn’t commonplace in their region. 

And it won’t surprise some of them if far-seeing 
W. H. Kuhn & Sons, Dallas, hasn’t cornered a 
fair share of the market in this field. One dra- 
matic illustration of Mr. Kuhn’s king-sized pro- 
gressiveness is the striking contrast between the 
old Kuhn office building in a fallen-down shack 
(left) and the ultra-modern plant that Kuhn 
moved into just recently. 

Believing that the most effective way to sell 
Texans on radiant cooling and heating, and other 
plumbing items, is to show ’em, Mr. Kuhn’s new 
establishment is equipped to do just that. In 
fact, his competitors agree that they haven’t seen 
anything like Kuhn & Sons’ working demonstra- 
tion devices “in a Kuhn’s age.” 

Showman Kuhn doesn’t depend on colored 
brochures and pictures of installations to sell his 
merchandise. To present working proof of what 
his radiant cooling and heating will do, he uses 
an uncovered forced one pipe system through- 
out the building with four cooling units and heat- 
ing boilers connected in a battery with pipe work, 
pumps, and the like, completely exposed for dem- 
onstration and explanation. 

Attractive displays of these different type cool- 
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SECOND MOVE: Showmanship 


To show what radiant heating will do, 
Kuhn has an uncovered forced one 
pipe system throughout the building. 
“Show ‘em to sell ‘em,” he says. 


ing and heating units are situated in different 
sections of the modern building. Even the work- 
shop has a unit, both practical and illustrative. 
Units range in type from convectors and base- 
boards to ceiling and floor panels, and all are in- 
dividually controlled with thermostats and solon- 








i 
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oid valves. Copper tubing connects all heating 
units with the boilers. Separate controls govern 
each one, thus making visual selling and com- 
parison a simple matter. 
W. H. Kuhn’s see-it-for-yourself displays are 
(Please turn to center of page 217) 
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Highlights in the Life of Contractor Kuhn... 


BUSINESS BACKGROUND: 
Served plumbing apprenticeship 
in El Paso, Texas (1914-1917) 


Went into business with two 
partners in Dallas in 1925 
Opened his own business in 1945 
Built new store in 1952 

Has between 8 and 20 employees 
Does 40 percent remodeling and 
60 percent new construction 


PERSONAL BACKGROUND: 
Born in Texarkana, Ark., Jan. 
24, 1893 


Left the Arkansas Hills for El 
Paso, Texas at age 21 (1914) 


Served in World War I (1918) 
Married Bernice Lawler in 1920 


Taught plumbing school for the 
Veterans Administration in 
Chillicothe, Ohio for 3 years 
(1921-24) 

Settled in Dallas in 1925 
Children: Daughter (Mary) 
born in Sept., 1928; son (Bill, 
Jr.) born in August, 1932 


HOBBIES: 
Hunting and fishing in Central 
America 


CIVIC ACTIVITIES 


President of Dallas Exchange 
Club 


Member of Engineers Club, 
American Society of Heating 
and Ventilating Engineers, 


EG MESA GETS ET ose 8 3k; 


American Legion, American So- 
ciety of Engineers, Hi-Noon 
Club, Hella Temple and the 
Elks 


MEMORABLE JOBS: 

U.S. Rubber, Firestone, United 
Motors and General Electric 
buildings in Dallas 


BUSINESS PHILOSOPHY: 

Sell quality at fair prices 
Keep adequate stocks and well- 
rounded lines 

Show ’em to sell ’em 


FUTURE PLANS: 

Will hire a store manager 

Will increase advertising and 
sales promotions 

Will add 50 feet to present show- 
room 

































BUSTY AYE 
for Cooling and Dehumidifying... 


THIS ARTICLE PRESENTS a gen- 
eral outline of the methods of 
controlling coils used in air con- 
ditioning. Applications of vari- 
ous types of controls are given 
separately for cold water cooling 
coils and for direct expansion 
coils. The methods of control are 
illustrated for each coil, covering 
first, straight dry bulb tempera- 
ture control, and then dry bulb 
and humidity control with re- 
heat. 

One of the simplest ways to 
control a water cooling coil is 
with a two-position thermostat 
and a two-position valve, as 
shown below in Fig. 1. When the 


room calls for cooling, the 


By Wo. E. KAHLERT 


Air Conditioning Sales Dept. 
The Trane Company 
La Crosse, Wis. 


Legend: RA—Room Air 
OA—Outside Air 
DA—Distribution Air 


(See article for captions) 
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thermostat opens the valve to its 
wide open position. 

Although this method of on-off 
control discharges alternately 
warm and cold air into the con- 
ditioned space, maximum de- 
humidification is provided when 
the coil is in operation. 

By using a modulating ther- 
mostat with a throttling or three- 
way mixing valve, the discharge 
air temperature will vary with 
the load requirements, as shown 
in Fig. 2. A throttling valve is 
frequently used with well water 
installations, whereas the three- 
way mixing valve is often used 
with chilled water systems hav- 
ing mechanical refrigeration. 
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Since the modulating valve 
raises the average water tem- 
perature under light loads, it has 
a tendency to cause the cooling 
coil to do less latent cooling. On 
the other hand, the percentage 
of latent cooling required under 
light loads generally becomes 
greater. This results in high 
humidities, although the dry 
bulb temperature is controlled. 

Control of the water coil also 
may be obtained by use of face- 
and-by-pass dampers, as shown 
in Fig. 3. When the conditioning 
equipment is arranged in this 
manner, it is possible to regu- 
late the temperature of the de- 
livered air without sacrificing 
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the dehumidifying effect of low 
coil temperatures. The coil is 
maintained at its minimum tem- 
perature level and a throttling 
effect is gained by varying the 
proportions of air passing 
through and around it. 

In order to maintain proper 
humidities, reheat may be re- 
quired on some systems where 
the latent load is relatively high. 
It may be impossible for the 
cooling coil to discharge the air 
at a condition which will satisfy 
both the required dry bulb and 
dew point temperatures. In ad- 
dition, certain control methods 
may not give the proper de- 
humidification under modulated 
conditions although they may 
satisfy the requirements at max- 
imum design conditions. 

Such conditions can be cor- 
rected if a modulating water 
valve is used with the .addition 
of a reheat coil and a humidity 
controller, as shown in Fig. 4. 
With this system the thermo- 
stat modulates the position of the 
throttling or three-way ‘mixing 
(Please turn to center of page 226) 
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BIGGEST AIR CONDITIONING SHOW SET 
FOR CLEVELAND IN NOVEMBER 


More THAN 5,000 mMopELs and component parts 
of refrigeration and air conditioning equipment 
will be on display at the Refrigeration and Air 
Conditioning Exposition in Cleveland, Nov. 9-12, 
it was reported last month by the Refrigeration 
Equipment Manufacturers Assn., sponsors of the 
show. The total value of exhibits will be in ex- 
cess of two million dollars. A total of 225 com- 
panies will show their products. 

Reflecting the widespread interest in new tech- 
niques of refrigeration and air conditioning for 
both industrial and residential uses, as well as 
for new mexchandising techniques, the exhibit- 
ing companies will show a wide variety of ma- 
chines never before seen at previous shows. 


Wide Range of Products to Be Shown 


Displays at previous expositions were concen- 
trated principally in the field of refrigeration 
machinery and parts but exhibits at the Novem- 
ber show will cover a much wider range. 

Recent developments in air conditioning will 
occupy an important place. Among these will be 
conditioning systems which both heat and cool the 
air; heat pumps which raise or lower interior 
temperatures by using the earth’s natural 


’ warmth; dehumidifiers which reduce the moist- 
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LESTER AND DENA TARR re- 
versed things. It was only after 
their Les Tarr Plumbing Co., 
Los Angeles, was a going, suc- 
cessful operation, that they took 
time off to enroll in a public 
speaking course. But even at so 
late a date, the course paid off 
and is still bringing in sales 
which might have escaped. 


Unique Approach 


The Tarrs have been engag- 
ing in the unique for quite some 
years. Typically, after some 20 
years as a master plumber, Les 
set up his showroom on Los An- 
geles’ busy Robertson street in 
1943. By 1949 he’d done so well 
that he quit new work almost 
entirely, took some of his profits 
and invested them in specula- 
tive building. Since 1949, he’s 
built—and personally supervised 
—eleven projects, including his 
latest, a 20-apartment building. 
Years of plumbing contracting 


The success story 
of Lester and Dena 
Tarr shows how a 

$90 investment has 
given their business 
a sales team second 
to none... 


UPPED DAYTIME SALES 


and repair work were the step- 
ping stones to these profitable 
undertakings. 

Meanwhile, as Les pours over 
blueprints with his architects, 
his pretty wife, Dena, mother of 
two children, and primed with a 
smooth-flowing sales ‘line picked 
up at public speaking class, han- 
dles much of the merchandising. 
In February, for example, Tarr’s 
moved 25 water heaters, most of 
them deluxe units. 

Domestic ENGINEERING, happy 
at the chance to photograph a 
pretty gal engaged in plumbing 
merchandising, sent a camera- 
man to stand by while Mrs. Tarr 
talked water heaters and auto- 
matic washers. 


The Value of Public Speaking 
Mrs. Tarr knows her water 
heaters. And she also knows her 
selling. 
“IT know it’s difficult to con- 
vince people, especially if they- 
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*ve had some success, that pub- 
lic speaking courses pay off,” she 
said, “but they do.” 

“Public speaking teaches you 
a lot. And most of the courses 
are geared to the businessman 
... geared to selling.” 


Now They're Post Grads 


Not content merely with tak- 
ing the $90, once a week, 16- 
week course, the Tarrs have en- 
rolled in a post-graduate group 
which meets monthly for dinner. 
Diners are required to give two 
minute speeches on such sub- 
jects as, “The person that has 
impressed me most—”, “An un- 
forgettable experience in my 
life . . .”, ete. 

Public speaking courses teach 
much more than glib tongued- 
ness. They teach human nature. 
For example, they tell you that 
most customers are ill-at-ease. 
Maybe the guy acts tough. May- 
be he throws in a lot of ques- 
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tions geared to stump and con- 
fuse you, but actually he’s un- 
sure of himself. One of the rea- 
sons why many a sale is tossed 
down the drain, is that the sales- 
man gets rattled. He feels that 
the customer is quizzing him, 
that the customer is trying to 
trick him, or perhaps really 
knows the product better than 
he does. 

Actually, the customer is there 
to learn. Those questions which 
stump may be a kind of defense 
mechanism. Break them down 
by keeping your composure and 
you'll likely make a sale. 


Smiling'’s Good, Within Limits 


“Your classmates and instruc- 
tor at a public speaking course 
can save you sales,” says Mrs. 
Tarr. “For instance, I had the 
habit of smiling all the time. I 
thought that was the right ap- 
proach. But they hopped all 
over me for that toothy grin. 
They said a little went a long 
way, and that too many -smiles 
nullify their effect. I tried cut- 
ting down the smiles, and cus- 
tomer attention and acceptance 
was markedly improved.” 

While we visited at Tarr’s, a 
customer phoned. Mrs. Tarr lis- 
tened a moment, then said, “All 
right, Mrs. Black, we’ll send a 
repairman over tomorrow at 
9:30.” Then there was a pause 
while Mrs. Black said something. 


What a Memory 

When Mrs. Tarr hung up, she 
said simply, “Mrs. Black hadn’t 
called in 5 months. Last October 
was the last time, if I remember 
rightly. Yet I’d studied her voice. 
She was pleased, real pleased, 
that I knew her name. I think 
we'll keep that customer a long 
while.” 

As a matter of fact, both Les 
and Dena Tarr concentrate on 
name - remembering, something 
they picked up from that $90 in- 


(Please turn to center of next page) 
























LAUNDRY SALES .. . UP 50%: Increased sales of auto- 
matic washers more than paid for the Tarrs’ $90 invest- 
ment in a night school public speaking course. Here, 
Dena Tarr demonstrates some of the techniques learned 
in the course as she delivers her sales pitch on washers. 





WATER HEATER SALES... UP 75%: She knows water heaters and 
she knows how to sell them! Primed with plenty of poise and confidence 
picked up at her public speaking class, Dena Tarr is shown emphasizing 
a point as she convinces a prospect of the merits of a deluxe model water 
heater. Water heater sales average 26 per month at Tarrs, up 75 percent. 
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Upped Daytime Sales... 


. continued 





DESIGNED FOR SELLING: This attractive showroom, located on a busy Los Angeles thoroughfare, has been pull- 
ing in prospects for Les Tarr Plumbing Company for the past decade. Serving as a base of operations, the store pro- 
vides an appropriate setting for the numerous and varied sales activities of merchandising-minded Les and Dena Tarr. 


(Continued from preceding page) 
vestment in public speaking and 
public relations. 

“Remembering names and 
voices make customers feel im- 
portant. And when they feel im- 
portant they keep coming back 
for my ‘recognition flattery,’ ” 
said Mrs. Tarr. 

That reminded her that, like it 
or not, the customer is always 
right. An old bromide? “Yes it 
is,” she said, “but as true today 
as when first coined. Strangely, 
the experts tell us that when you 
“prove” a customer wrong he 
loses confidence in himself, and 


MEMORY: Some 
of Dena’s custom- 
ers swear she has 
a memory like an 
elephant. Here, 
she identifies a 
caller by name al- 
though she hadn’t 
heard from the 
customer for a 
period of more 
than five months. 


when that happens, he loses con- 
fidence in you. He just isn’t in- 
terested anymore in what you're 
saying. Sure, you can win all 


the arguments, but you'll also 
lose all the sales. And there’s no 
profit in winning that kind of an 
argument.” 

If Les and Dena Tarr believe 
strongly in public speaking for 
the plumbing merchandiser, they 
believe almost as strongly in the 


results obtained from want-ads. 

As an example, Tarr’s ran a 
4-liner in the classified section of 
the Pico Post, a neighborhood 
weekly. The ad cost a total $2.50 
for one insertion. It said simply, 
“Special. GE washer, $250 in- 





(Please turn to center of page 222) 


A Short Course in Sales Technique 


‘ 


By Dena TARR 


Tarr Plumbing, Los Angeles 


First of all, know your product. If you know all the answers, you 
aren’t apt to get rattled at unexpected questions. 


Show confidence in what you are saying and what you are doing. 
Most customers are ill at ease; if you develop a successful “bedside 
sales manner,” you'll find you’re making sales you missed before. 
A public speaking course will help you acquire the necessary 
confidence and poise. 


A friendly smile helps, but don’t overdo it. A sincere attitude is 
just as important to customer attention and acceptance. 


Be a good listener as well as a good talker. Let the prospect have 
his say too. 


Concentrate on name-remembering—it’s a valuable tool in getting 
repeat business. Go one step further and remember voices. Your 
customers will be pleased you remember them . . . and be more 
receptive te your sales message. 
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IDEA FILE 


JOB 
OFFICE 
SHOP 


PLUMBING, HEATING and air conditioning con- 
tractors are constantly discovering new ways to 
reduce wasted time and effort which are a need- 
less drain on their profits. One contractor who 
has systemized much of his office and job routine 
is David S. Madsen of Upper Darby, Pa. He has 
found that the ideas described on this page not 
only cut costs but give more efficient service to 
his customers. 


for... 





IDEA 





A bulletin board can help the plumbing and 
heating contractor keep his employees in- 
formed on job schedules, company informa- 
tion and other data. Madsen explains, “We 
find that because of the large number of men 
we have working for us that we sometimes 
miss talking to them before they go out on a 
job. To solve this, we just attach all recent 
job information on a bulletin board, and it’s 
the duty of every journeyman to check the 
board before leaving. In this way, we can be 
sure of keeping in close touch with all our 
men on subjects of company interest.” 






A blueprint bin keeps handy a large num- 
ber of prints necessary for the various jobs 
Madsen has underway. The bin is of simple 
wood frame construction and is alphabetically 
divided according to the job name. The frame 
is placed about three feet below ceiling level 
in the engineering room where it is readily 
available to shop men, engineers and job 
foremen. The location near the ceiling is 
within easy reach yet is high enough to pre- 
vent the long blueprints from protruding into 
passageways. Madsen estimates that the blue- 
print file has saved his men countless hours. 


IDEA 





A job-in-progress board gives the con- 
tractor fingertip information on the status 
of various installations on which he is bid- 
ding or working. Madsen’s board consists of 
slotted panels under sections labelled es- 
timates, estimates quoted, material ordered, 
work ready for installation, work underway 
and cleanout section. File cards carrying 
complete information on each job are moved 
from section to section as the jobs advance 
from the estimating stage through the com- 
pletion stage. This permits him to pinpoint 
the progress of any job regardless of status. 
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Aurora (Colorado) plumbing contractors look for 


a boom in food waste disposer sales as the result of 


a law making installations in new homes mandatory 





Ideas for Your Town? 


THEY DIDN’T WANT garbage 
cans on their streets, so the resi- 
dents of Aurora, Colorado, voted 
recently to have electric food 
waste disposers installed in all 
new homes, restaurants and 
other food service establish- 
ments. 

Aurora thus joins the list of 
pioneer cities with vision to 
enact legislation that not only 
requires disposers in new con- 
struction, but permits owners to 
select the disposer of their choice 
on the basis of individual prefer- 


ence as to brand and type. In 
this regard, the Aurora ordi- 
nance differs from the city-wide 
installation of disposers five 
years ago in Jasper, Ind., where 
the city entered into a contract 
with a single manufacturer for 
the entire installation.. 

The only restriction in Aurora 
is that the buyer’s choice must 
meet the minimum qualifications 
set forth by the ordinance 
(above). Aurora has a popula- 
tion of more than 25,000 and is 
primarily a city of homes and 
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Disposer 


small business establishments. 

Speaking of the Aurora ordi- 
nance, Joe Harris, plumbing 
contractor, said: “This 
nance, in addition to requiring 
installation in new construction, 
gives official approval and wide- 
spread publicity to the advan- 
tages of automatic food waste 
disposal and should, therefore, 
increase our disposer installa- 
tions in modernization work as 
well.” 

Prior to submitting the ordi- 
nance to the citizens for a vote, 
Mayor C. E. Tupps of Aurora 
appointed a committee on gar- 
bage disposal which studied the 
problem for more than a year. 
Harris represented plumbing 
contractors on the committee. 
The objective of the committee, 
as outlined by Mayor Tupps, 
was to recommend the best 
method to the city council of 
eliminating garbage so that an 
ordinance could be written that 
would comply with the needs of 
Aurora’s citizens. 


ordi- 


What the Ordinance Will Do 


In essence, those needs were: 
(1) to eliminate garbage cans 
from the streets; (2) to general- 
ly improve the beauty and sani- 
tation of the city; (3) to reduce 
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the incidence of disease by an 
expected lower fly, vermin and 
rodent count; (4) to prevent in- 
crease of garbage collection 
costs, and (5) to remove the an- 
noyance and inconvenience of 
trips to the garbage can. 


Expect Less Disease 


“With this ordinance, we can ° 


expect a lower fly count and a 
lessening of other nuisances, and 
the ordinance will probably lead 
to a smaller incidence of dis- 
ease,” said E. F. Lander, Aurora 


. 


GARBAGE FREEDOM TEAM: The Mayor’s Commi 


garbage freedom committee. 


district (tri-county) sanitarian. 

The committee was able to 
use the studies made by neigh- 
boring Denver, which has been 
investigating means to remedy 
the garbage collection problem 
for several years. In addition, 
the committee obtained reports 
from other cities which had di- 
rect experience in attempting to 
improve the garbage collection 
problems, had made studies 
themselves, or had such a large 
percentage of disposers installed 


(Please turn to center of page 221) 
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sisted of Stan Rudnick, representative of Given Mfg. Co.; Paris Guy, Water, 
Sewage and Sanitation Superintendent; E. F. Lander, tri-county Aurora 
District Sanitarian; Mayor C. E. Tupps (seated); C. H. Dickerson, city 
councilman; and Jim Larsh, city engineer. Joe Harris (above) is not shown. 
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JOE HARRIS, of Acme Plumbing, repre- 
sented Aurora contractors on the Mayor’s 


oom in the Making! 





What the Disposer 
Ordinance Means... 





TO PLUMBING CONTRACTORS: 


8” It will immediately increase 
the installation of disposers in 
new construction 


It will stimulate disposer sales 
to old homes, because of wide- 
spread publicity on disposer 
advantages 


It will spur related equipment 
modernization 


It gives official recognition to 
the vital role of plumbing con- 
tractors m public sanitation 


m™@E It puts the plumbing con- 
tractor in the public eye 
favorably 


TO AURORA, COLORADO: 


It will eliminate garbage cans 
from the street 


= 


It will reduce incidence of dis- 
ease through lower fly, vermin 
and rodent count 


= 


It will improve beauty and 
sanitation of the city 


It will remove annoyance and 
inconvenience of trips to the 
garbage can by householders 


It will prevent an increase in 
garbage collection costs 


























































WATER SYSTEM PROBLEMS ANSWERED: 











from Deep Well to Drinking Glass! 





A new manual by the pump association covers every- 


thing you need to know about sizing, selection, in- 


stallation and servicing of domestic water systems 


Since 1946 the chief source of 
information on water use and 
equipment has been the Manual 
of Water Supply and Equipment, 
published by the National Assn. 
of Domestic and Farm Pump 
Manufacturers. 

More than 65,000 copies are 
now in use by plumbing con- 
tractors, utilities, agricultural 
agencies and schools. 

Recent improvements in 
equipment and techniques have 
led the association to publish a 
new edition of the Manual. Herb 
Angster, executive secretary and 
director of the association, says 


4 


the edition also has been written 
more concisely and illustrations 
have been revised to simplify 
explanations of water supply and 
equipment. 

Contents of the 80-page man- 
ual include basic subjects such as 
sources of man’s water as well 
as tables on water discharge 
rates and theoretical suction 
lifts. 

Initial chapters deal with se- 
lecting the water system. In- 
cluded is a water supply require- 
ment table for homes and farms 
that takes into consideration the 
latest water demands created by 
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the growing use of household ap- 
pliances such as dishwashers and 
laundry machines. The manual 
suggests that in view of the 
steadily increasing use of water, 
the water supply contractor will 
be wise to increase by 50 percent 
his estimate of the present water 
supply to care for future needs. 
Present water needs can be cal- 
culated from this table in the 
manual: 


DOMESTIC SERVICE 
Each member of Family or House- 
hold for all purposes, including 
Kitchen, Laundry, Bath and Toilet 
SASEu DRE cata RE ESE 50 gals. per day 
Each Horse, Dry Cow or Beef Animal 
ppeadeeacr ereeiews ta 12 gals. per day 
Each Milking Cow....35 gals. per day 
| eee: 4 gals. per day 
Each Sheep............ 2 gals. per day 
Each 100 Chickens..... 4 gals. per day 


HOME FIXTURES 


Filling ordinary lavatory....... 2 gals. 
Filling average bath tub....... 30 gals. 
Flushing water closet.......... 6 gals. 
Each shower bath....... Up to 60 gals, 


Dishwashing machine. .3 gals. per load 

Automatic laundry machine........ 
EET eres Up to 50 gals. per load 

Backwashing domestic water softener 
ésddekvaswsetegnesees Up to 100 gals. 


YARD FIXTURES 
14” hose with nozzle.200 gals. per hour 
%” hose with nozzle.300 gals. per hour 
Lawn Sprinkler... .. 120 gals. per hour 


The manual also points out 
that contractors should remem- 
ber that the Board of Fire Un- 
derwriters has recommended 
water systems of at least 500 
gph capacity for farms and sub- 
urban homes without municipal 
fire fighting equipment. 

The selection of the tank is an 
important consideration, the 
manual says, in installing a wa- 
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What the Manual Contains: 


Chapter 1—Water Sources 

Chapter Il—Wells and Accessories 

Chapter I1I—Sanitary and Frost Proof Well 
Construction 

Chapter [V—Selecting the Water System 

Chapter V—Types of Pumps 

Chapter VI—Shallow Well Pumps 

Chapter ViI—Deep Well Pumps 

Chapter VIII—The Complete Water System 

Chapter [IX—Pump and Well Accessories 

Chapter X—Hand and Windmill Pumps 

Chapter XI—Motors 

Chapter XII—Pump Installation, Maintenance 
and Service 

Chapter XII—Useful Information 

Chapter XIV—Glossary of Terms 


















THIS MANUAL is available from the National Assn. of Domestic and Farm Pump Manufacturers, 39 S. 
LaSalle St., Chicago 3, ($1.50). It is also availabl e from member companies and pump suppliers. 
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ter system. The manual says: 

“Generally speaking, where a 
water system is subject to peak 
withdrawal (such as for large 

airy farms, schools and some 
industrial uses) the tank should 
be large enough to supply the 
majority of the water demand 
before the pump starts. Then 
the pump must be large enough 
to make up the additional with- 
drawal. 

“Where a water system is 
mostly used for steady with- 
drawal (such as average farm or 
suburban homes, sprinkling sys- 
THE SUBMERSI- tems, air conditioning, small irri- 
row Ler oa gation) the tank can be smaller 
ter supply prob- and the pump adequate to sup- 
the’ manual, ‘The Ply full demand.” 
manual says the A short listing on how a pump- 
ee Imag some ing system should be selected 
operationand will be of help to many contrac- 
scLd oF anions tors. Tips are on page 97. 
buildings. Its as- All types of shallow and deep 
lng oe well pumps are explained in 
view of developments in the past 
seven years. A notable addition 
to the pump chapter is the sec- 
95 


Newest 
Development 
In Water 
Systems 
Described in 
Chapter on 
Submersibles 
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tion on submersible pumps, one 
of the most recent developments 
in deep well equipment. 

The manual describes the sub- 
mersible as a pump “in which 
the entire assembly including 
the electric motor and the pump 
is submerged under the water 
level in the well; therefore, the 
delivery of the water is by 
“pushing” it out of the well. The 
water is under pressure and 
there is no suction condition. 

With this type of pumping as- 
sembly, the motor usually is at 
the bottom and the pump at the 
top of the assembly, the inlet 
strainer feeding the pump with 
water at the middle portion of 
the assembly. Thus, it can be 
seen that regardless of the ‘draw- 
down’ conditions of the well, the 
motor is never out of water.” 

The manual says the pump 
has the advantages of quiet oper- 
ation and does not require the 
use of pump pits, houses or other 
surface structures. 

The submersible’s electric 


+ + » continued 











FROM DEEP WELL TO DRINKING GLASS ... continued 








motor, the manual explains, is 
usually connected to the control 
systems at ground level by 
means of a special submarine 
type electric cable. The multi- 
stage centrifugal type pump has 
conventional impellers and dif- 
fusers arranged to permit the 
pump to deliver water against 
pressure sufficient to force it out 


of the well and discharge it 
against adequate tank pressure 
at the surface. 

Also explained are two gen- 
eral classes of submersible 
pumps, dry motor type and wet 
motor type. Dry motors are her- 
metically sealed to exclude the 
water of the well. The motor 
operates in dielectric oil. 


Water System Installation Tips: 
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PUMP AND WELL ACCESSORIES and their applications to water supply 
systems are covered in chapter 9. Shown above is one diagram from the man- 
ual illustrating the operation of controls for regulating the volume of air. 
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SEVERAL METHODS of making connections between pump and seal are 
illustrated. One method (left) is to connect the discharge pipe from the pump 
to the high fitting on the tank. Another method (right) is to locate a tee at the 
lowest tank opening and connect the pump discharge pipe to this tee. This 
type of connection allows the supply tank to be completely by-passed in in- 


stances where the demand is su 





fficient enough 


to permit direct pumping. 
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The wet motor class permits 
water of the well to enter the 
motor. The rotor and bearing 
revolve in the well fluid. The 
windings of the stator are sealed 
off from the rotor by an inner- 
liner which keeps the well water 
from reaching the windings. 

“This one new chapter alone,” 
says Angster, “is more than 
worth the dollar and a half pur- 
chase price of the manual.” 

Accessories used in modern 
water systems are detailed in 
chapter nine with heavy empha- 
sis on automatic air volume con- 
trols designed to provide the 
correct ratio of air and water in 
pressure storage tanks. The man- 
ual says efforts should be made 
to maintain about one-third of 
the tank volume with air under 
pressure; the rest with water. 

In explaining types of pressure 
switches, the book warns that the 
size of the motor used with vari- 
ous switches should not exceed 
the size shown on the rating 
plate. If a motor rating exceeds 
the pressure switch rating, the 
manual recommends a magnetic 
starter be used with the pressure 
switch. The pressure switch then 
acts as a pilot to control the larg- 
er magnetic starter. 

The cylinder must be chosen 
wisely to make the complete 
pumping system _ successful. 
When installing any cylinder, the 
book advises use of drop pipe 
and pump rod of sufficient length 
to submerge the cylinder below 
the low water level at all times. 
The atmospheric pressure on the 
well water in such installations 
forces water through the check 
valve and into the cylinder. 

Advice also is given on the se- 
lection of the proper size cylin- 
der with consideration given the 
inside diameter of the well, vol- 
ume of water available, volume 
of water required and power 
(Please turn to center of page 227) 
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A LIST OF TIPS on how to select 
a water system that fits the need 
of any household or farm is in- 
cluded in the new Manual of 
Water Supply and Equipment 
(preceding pages). 

The manual advises that the 
following outline be considered 
when using the illustration 
above: 

1. Determine the capacity re- 
quired. 

2. Measure the well depth. 

3. Measure the static level. 

4. Measure the pumping level. 

5. Determine the amount of 
friction in piping. 

6. Determine the _ elevation 
that the pump is set above the 
well. This must be added to the 


well lift. 
7. Figure the friction created 
in horizontal piping from well to 
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pump or from pump to tank, 
whichever the case may be. 

8. Add items 4, 5, 6 and 7 to 
determine total lift. 

9. For the average pressure 
system, operating pressure of 
20-pound starting and 40-pound 
stopping will be satisfactory. 
When higher pressures are re- 
quired due to elevation or fric- 
tion in long lines, selection of 
larger equipment with higher 
pressure switch setting may be 
necessary. 

By referring to the manufac- 
turer’s pump and capacity ta- 
bles, with the above information 
in mind, selection of the proper 


SUBMERGENCE 





system is relatively easy, the 
manual says. Selection of a pump 
that is too large is better than 
one that is too small, provided 
the well is capable of producing 
the capacity for which the pump 
is designed. 

The capacity should be based 
on peak demands rather than 
average demands, the manual 
recommends. 

In laying out the water sys- 
tem, the manual advises that at- 
tention should be given to ade- 
quate pipe sizes, due to fixture 
demands and pipe friction. This 
is covered thoroughly in the 
manual’s chapter 13. 





Water System Sales Up 


Outlook continues bright, 
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FIRST CONTRACTOR TO SIGN the Fair Price pledge 
is John Turkstra of Chicago. Viewing the ceremony 

are O. T. Carson (right), publisher of Domestic En- . 

gineering, (the sponsoring magazine), and Jim Purnell, - 

managing editor. aul 
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7 PROFITLESS PRICE CUTTING—as a way to F 

| TH E WAY 0) [| T ° build volume—was ruled out last month by otra 
hundreds of plumbing and heating contrac- de 
tors across the nation, as the Fair Price cone 

certificate (facing page) made its appear- the 
ance in stores, offices and shops in all the 48 in tl 
The profitless kind may be, as states and Canada. Wholesalers, manufac- stan 
, : turers, agents and others in the industry “y 
plumbing and heating men see a “took” the Fair Price pledge too. Poy 
° . ‘ The first contractor to sign the pledge was . 
| ray of hope in the Fair Price John Turkstra of Chicago, operator of a nig 
. . . well-rounded business doing $300,000 a year 
| campaign... which pledges fair volume. The signing ceremony took place as 
: in the editorial offices of this publication in ne 
prices not only to the buyer, the presence of O. T. Carson, publisher of “4 v 
| but to the seller too. Here's Domestic ENGINEERING, and other dignitar- calls 
ies, including John Calnan, a past president it 10 
how you can participate... . of the NAPC (National Assn. of Plumbing Ww 
Contractors); P. J. Brown, president of the Mr. 
Plumbing Contractors Assn. of Chicago, and and 
Gene Rapp, secretary of the Chicago group. Prog 
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In a statement preceding the 
signing, Mr. Carson defined the 
aims of the Fair Price Campaign 
when he said: 

“There is, in this industry today, 
a tendency to cut prices in direct 
violation of economic theory. It is 
in violation, first, because the con- 
tractor who foregoes a fair price 
cannot stand behind his product 
and deliver careful workmanship 
and dependable service to the buy- 
er; and second, because this profit- 
less method of selling is blooming 
during a period of general pros- 
perity and peak national income. 


The Folly of Price Cutting 


“To focus attention on the folly 
of unwarranted price-cutting, Do- 
MESTIC ENGINEERING is sponsoring 
the Remodeling Sales Program, of 
which the Fair Price Campaign is 
a part. The over-all objectives of 
the program are to urge contrac- 
tors in our industry to direct the 
major portion of their selling effort 
at remodeling, which is the least 
price conscious of the major mar- 
kets, and to resist the temptation 
to cut prices below the no-profit 
level just to boost volume. 

“Promotion aids are available 
from this publication to help con- 
tractors, wholesalers and manufac- 
turers sell remodeling.” (See cou- 
pon at right). 


Pressure Will Increase 

Following the signing, Mr. Turk- 
stra said: “All indications are that 
the number of people seeking price 
concessions will increase during 
the next few months—especially 
in the areas covered by new con- 
struction and store sales. 

“We have now pledged ourselves 
to resist the temptation to cut 
prices to the no-profit level. And 
at the same time we have pledged 
ourselves to deliver quality prod- 
ucts, careful workmanship and de- 
pendable service to the buyer. This 
is what the Fair Price Program 
calls for—and we aim to abide by 
it 100 percent.” 

While cameras clicked (above), 
Mr. Turkstra affixed his signature 
and the all-industry Fair Price 
Program was underway. END 
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Fat prices 


certify that the undersigned has pledged, for 


Lie ene its best efforts to protect the public 
health and welfare through quality products, careful 
workmanship, pr fair and equitable prices based upon 
actual costs of installation, overhead and dependable 
service to the buyer, plus a reasonable percentage of profit. 
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Pledge fair prices to your customers, 


and to yourself. Send for free copy now 


As part of its continuing service, Domestic Encr- 
NEERING will send a free copy of the Fair Price pledge 
to anyone in the industry requesting it. 

The pledge (actual size, 11 by 14 in.) is printed in 
three colors—rich purple, gold and black. The cou- 
pon below is for convenience in ordering. 


Editor, Domestic Engineering 
1801 Prairie Ave., Chicago 16 


I want to participate in the campaign for fair prices. 
Please send me a free copy of the Fair Price pledge: 


Also, please send me full information on Domestic 
Engineering’s Remodeling Sales Aids Fj (Please check) 


I am: Contractor ....Whl. ....Mfr. ....Other . 


First Signers of the Fair Price Pledge: 















Albury, Frank (Jr.)—Frank’s 
Plumbing and Heating, Miami 
Springs, Fla. 

Allan, Joe—Allan Plumbing and 
Heating, Inglewood, Calif. 


Armbrust, Arthur—Armbrust 
Plumbing and Heating Company, 
Wheaton, II. 
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Ball, John—Geo. H. Hyde, Inc., 
Watertown, N. Y. 


Barnett, Louis—Barnett’s Plumb- 
ing and Heating, Tujunga, Calif. 


Baxter, Robert R.—Noland Co., Inc., 
Arlington, Va. 


Belham, John—General Fittings 











«+» continued 
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Pledge Signers ... continued 





Co., Providence, R. I. 


Benson, R. E.—Benson Plumbing 
and Heating, St. Johns, Mich. 


Berger, M. M.—M. M. Berger and 
Associates Inc., Cleveland. 


Bobbitt, E. Stanley—Alabama Pipe 
Co., Anniston, Ala. 


Bormann, Mrs. Albert H.—Albert 
H. Bormann Co., Belleville, N. J. 


Boudin, Leon L.—Heieck and 
Moran Co., San Francisco. 


Bronson, Wright—Bronson & Co., 
Akron, Ohio. 


Buell, J. Bernard—Plumbing In- 
spector, Fulton, N. Y. 


Bugg, J. P.—Bugg Plumbing & 
Heating, Fort Smith, Ark. 


Cahenzli, Marty, Jr.—Ed. H. Fos- 
ter’s Son, Farmington, N. H. 
Capizzi, J. L.—Wade Mfg. Co., Chi- 
cago. 


Carraway, F. Z.—Wingo Plumbing 
Co., Malvern, Ark. 


Cicciarelli, A. C.—Rimersburg 
Plumbing and Heating, Rimersburg, 
Pa. 

Coffey, Mary E.—Gil-Barry Co., 
Detroit. 


Coulbourne, Albert B.—Speakman 
Co., Salisbury, Md. 


Crocker, James G.—E. M. Crocker 
Co., Baltimore. 


Dangler, James C.—The Oster Mfg. 
Co., Cleveland. 


Debler, William J.—William J. 
Debler Co., Needham, Mass. 


Denker, Chas. T.—The Calefactor 
Corp., Chicago. 

Devore, Harold—Devore Plumbing 
and Heating, Orlando, Fla. 


Dillon, J. L.—J. C. Dillon Plumb- 
ing, Peoria, IIl. 


Dissinger, Charles H.—Disco Sales 
& Service, Harrisburg, Pa. 


Ennis, Gary—B. P. Scruggs Plumb- 
ing, Tampa, Fla. 

Evans, L. M.—Windsor Plumbing & 
Heating, Windsor, Ontario, Canada. 


a 
Fladd, F. Wm.—Fladd-Luig Co., 
Inc., Rochester, N. Y. 


Foote, F. J—W. F. Albright Plumb- 
ing, Salt Lake City, Utah. 


Foran, E. C.—Tacoma Plumbing & 
Supply, Tacoma, Wash. 


Forsythe, H. R.—Keystone Pipe & 
Supply, Butler, Pa. 


Goldberg, Harold B.—Gil-Barry 
Co., Detroit. 


Goodman, Gene—Goodman Co., 
East Grand Forks, Minn. 


Greider, D. L.—Sturgis Supply Co., 
Sturgis, Mich. 
Hardardt, Joseph—New York City. 


Hedberg, R. L.—Crane Co., Char- 
lotte, N. C. 


Holt, T. Edward—H. H. Smart Div., 
L. Fleischman Co., Pontiac, Mich. 


Hickey, D. J.—Gerity-Michigan 
Corp., Toledo, Ohio. 


Hite, W. R.—Yardley Plastic Co., 
Columbus, Ohio. 


Hitzeman, William — Hitzeman 
Plumbing and Electric Co., New 
Haven, Ind. 


Howard, A. W.—Andy’s Plumbing, 
Tulare, Calif. 


Hudson, Mrs. John E.—Hudson & 
Cayhoe Co., Big Prairie, Ohio. 


Irwin, Martin—Michael & Goldberg 
Plumbing Supply, Flushing, N. Y. 


Johnson, Leonard—Floyd L. Lewis 
Plumbing, North Chicago, III. 


Johnson, W. B.—Norge Heat, Borg- 
Warner Corp., Kalamazoo, Mich. 


Josephson, Harry—Josephson’s 
Plumbing Supply Co., Elmira, N. Y. 


IT'S TIME TO ACT! 


Readers have until Oct. 15 to enter the 
slogan contest. First prize: $100.00 


(See page 79) 





Katz, Samuel—Camden Plumbing 
Supply Co., Camden, N. J. 


Kimont, Dee Marie—Perrin-Paus 
Co., Chicago. 

Kranz, W. G.—Orr & Sembower, 
Inc., Mohnton, Pa. 


Kunkle, Martha G.—C. S. Kunkle 
Co., Homer City, Pa. 


Lemieux, George A.—Lemieux 
Plumbing and Heating, New Bed- 
ford, Mass. 


Lewis, Gordon—Kirkhill, Inc., 
Charleston, S. C. 


Levy, Louis—Webster Plumbing 
Supply Co., New York City. 

Line, F. R.—Utility Appliance 
Corp., Los Angeles. 


Lipp, Carl C., Jr.—C. M. Lipp & 
Son, Washington, D. C. 


Lipschutz, Alan M.—Chas. Lip- 
schutz Co., Philadelphia. 


Martin, Albert—Newington Plumb- 
ing and Heating, Newington, Conn. 


Mathes, Melvin M.—M. M. Mathes 
& Son, Cleveland. 


Maxwell, George W.—Maxwell’s, 
Inc., Harwich Port, Mass. 


Melbourne, G. F. S.—Citizen’s Au- 
tomatic Equipment Co., Canton, 
Ohio. 


McAninch, R. D.—Vitreous Steel 
Products Co., Cleveland. 


McCarthy, E. J.—Gasner & Mac 
Plumbing and Heating, Owatonna, 
Minn. 


McGiffert, R. D.—R. D. McGiffert 
Co., Ardmore, Pa. 


Mackinnon, W. H.—Rodieck’s 
Wholesale Plumbing Supply, San 
Diego. 

Miner, Harvey—Miner Supply Co., 
Red Bank, N. J. 


Minkin, Earl—John A. Minkin and 


Son, Ironwood, Mich. 


Minton, James O.—Hart County 
Plumbing Co., Munfordville, Ky. 


Molotsky, Max—Bowman Plumb- 
ing and Heating, Kansas City, Mo. 


Nenzel, H. A.—J. R. Bradley Co., 


Reno, Nev. 


Nitterauer, Harry §.—Harry L. Nit- 
terauer & Son, Philadelphia. 


Norman, Joseph E—Norman 
Plumbing & Heating, Alexandria, 
La. 


Normand, John P., Jr.—Better 
ep & Heating, Lake Charles, 


(List to be continued next month) 
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Illinois Contractor 





Rips License Law 





Decision! 





Sees possible breakdown in health protection 
as Illinois court weakens licensing provisions 





A bigger worry: It might start chain-reaction 


EDITOR’S NOTE: Contractors everywhere were alarmed last month 
at the growing number of states and municipalities that are elim- 
inating from their plumbing codes the provision that requires a 
separate examination and license for master and journeyman 
plumbers. The Illinois code, which has long been a model for other 
states in the enactment of plumbing legislation, is the latest to be 
amended. 

The new law does away with the classification of master and 
journeyman plumbers, and in the future only one type of license 
will be issued, that of “licensed plumber.” 

In the article herewith, John J. Calnan of Chicago, a past president 
of the NAPC and one of the nation’s foremost advocates of good 
plumbing, points out contradictions in the Illinois law and provides 
ammunition for contractors elsewhere to use in the defense of sound 





plumbing regulations. 


SINCE IT HAS BEEN clearly es- 
tablished that sanitary plumbing 
and public health are so closely 
related that it is no longer a 
question of debate, the recent 
Illinois Supreme Court’s deci- 
sion, declaring the plumbing li- 
cense law unconstitutional, came 
as a surprise and disappointment 
to all the sincere advocates of 
protecting public health, and is 
looked upon by them as a back- 


ward step and a serious road- 
block to its attainment. 

To one familiar with the over- 
all subject matter, it is not neces- 
sary to read the court’s opinion 
in detail to reject as unsound its 
acceptance of the viewpoint of 
those least qualified in the 
plumbing business to pass im- 
partial judgment on the matter 
and who contend, for selfish rea- 
sons, that it is not necessary 
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John J. Calnan, Chicago contractor and past presi- 
dent, National Assn. of Plumbing Contractors 


legally to make a _ distinction 
between the duties and respon- 
sibilities of a master and jour- 
neyman plumber in order to 
effectively safeguard public 
health from faulty and hazardous 
plumbing installations. 

The court, declaring this pro- 
vision of the law unconstitution- 
al, was a manna from Heaven to 
those whose chief interest in the 
plumbing business is confined to 
selling merchandise only and 
who are not interested in plan- 
ning or supervising plumbing 
installations principally because 
they are not qualified by training 
or experience to do so. 

The practical effect of the de- 
cision will be to so diffuse re- 
sponsibility that the administra- 
tion and enforcement of the law 
will be weakened, and open 
wider than ever indiscriminate 
selling of plumbing goods with- 
out regard to their proper in- 
stallation. 

The law, as amended, was 
passed in haste to conform to the 
court’s opinion and will not cor- 
rect these inequities or reduce 
bootleg plumbing installations 
dangerous to public health, but 
on the contrary, will greatly in- 
crease them. The law, therefore, 
as passed is not satisfactory and 
cannot be accepted permanently 
without abandoning the princi- 


(Please turn to top of page 244) 











ots anaares 





sited easing eee 








]¢ 
s 


& 
° 
¢ 


tf 


vv 
* 
A 
+A 


st Per Dollar of Sales 


$ 


$$ $ $ 


THE NEIS FORMULA: As volume 


of sales goes up, cost per dollar of 
sales comes down. (Details on article.) 
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The Neis method sub- 
stitutes salesmanship 
for price cutting to 
get contracts on new 
construction jobs... 


They Sell Up to Bid Low! 


“NEW WORK can be profitable, 
just like remodeling, if you don’t 
resort to price cutting to build 
volume.” That’s the philosophy 
of The Neis Company, of West 
Allis, Wis., one of the Badger 
State’s largest plumbing, heating 
and air conditioning operations. 

Their method: Build volume 

with vigorous selling practices 
and cut costs through efficient 
management. Their reason: 
Higher volume, when it isn’t at- 
tained through price cutting, 
means that cost per dollar of 
sales comes down, permitting 
lower bids on jobs. 


{t Takes Salesmanship 

“Some contractors have had 
to cut prices to dangerously near 
the no profit level in order to 
get contracts for plumbing and 
heating installations in new 
homes,” observes Harvey Neis, 
who handles sales and purchas- 
ing for the family enterprise. 

“We at the Neis Company, 
however, have long realized that 
you can’t cut your profit and still 
stay in business.” 

“In order to get a fair price 
in the highly competitive new 
construction market, we have 
turned to salesmanship in the 












ONE: Arthur Balzer, Jr., one of five 
Neis salesmen, gets new work leads by 
reading daily construction reports. 


he wil 


TWO: Balzer calls on architect, Mar- 
shall Vierherlig, to examine the plans 


and discuss specifications for the job. 
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THE NEIS METHOD NO. 1: Work with architects 






THREE: He brings a set of plans back 


to the office and begins his estimate, 
maintaining contact with the architect. 


FOUR: He exchanges ideas with the 
builder and architect and keeps posted 
on developments that effect his bid. 


















s back 
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chitect. 
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building field and in the store.” 

Spearhead of the Neis drive 
to build business volume is their 
aggressive policy of going out 
after new construction contracts. 
Five salesmen are constantly ro- 
tating among builders and archi- 
tects, making contacts and lining 
up jobs. 

To see how this is done, let’s 
follow Neis salesman, Arthur J. 
Balzer, Jr., through a typical 
day: 

How Salesmen Operate 

Each morning, Balzer reads 
The Daily Reporter, a Wisconsin 
newspaper devoted to real estate 
news, for leads on construction 
projects. He makes a list of 
those in his area, Then he starts 
calling on architects and build- 
ers handling the jobs, He goes 
over the plans with them, dis- 
cussing specifications and possi- 
ble economies which might be 
effected in plumbing and heating 
arrangements and equipment. 
During his initia) contacts he 
impresses them with the scope 
of the Neis operation and their 
ability to handle the complete 
job, which is often a factor in 

getting the contract. 

Balzer takes notes during 
these conferences and then re- 
turns to his office with a set of 
plans, where he begins working 
on an estimate. While figuring 
the job he maintains close con- 
tact with the architect and 
builder for any possible changes 
in the plans and to get as much 
information as he can on ma- 
terials and the construction time 
table. Through this policy he is 
able to stress the reliability, 
quality and experience behind 
the Neis firm. 


What Keeps the Bid Low 

This method of working close- 
ly with the architect also makes 
it possible for Balzer to revise 
his estimate, keeping it in line 
with costs before the bid is sub- 
mitted. Once the bid is filed, 
therefore, he is certain that it is 









METHOD: Build store traffic 





A DIVERSIFIED DPERATION that combines hardware and paint with 


plumbing and heating boosts store traffic. The Neis showroom, which 


has a window frontage half a block long, beckons shoppers with eye- 
catching displays. Each department of the store has its own manager. 


METHOD: Advertise regularly 
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TO KEEP VOLUME HIGH. The Neis Company runs newspaper ads 
every two weeks. By featuring a variety of items in each ad, they 
appeal to the largest possible number of prospective shoppers. Note 
the seasonal approach and how strongly the store has been tied-in. 
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They Sell Up to Bid Low . . . continued 
METHOD: Identify store and services 








The NEIS Co. 


7943 W. NATIONAL AVE. 
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Air Conditioning 


Plumbing 
Sheet Metal 





Packaged Cooling Refrigeration 
Oil Burners 


Warm Air, Hot Water and Steam Heating 
Stokers . Hardware 


bh isnihieiud dai btaseNiianiaitsiiedsae 















THE WIDE RANGE of products handled by Neis is em- 
phasized by its letterhead. Reliability and business sta- 


METHOD: Use displays fo sell 





AS STORE TRAFFIC increases, so do opportunities to 
sell on the spot. Neis salesmen use floor displays and 
sales aids to sell up to customers attracted by small items. 
This all for repair parts shows need for new equipment. 


up to date and as accurate as an estimate can be. 

Another factor important to Neis’ successful 
bidding is the collaboration between salesmen 
while estimating jobs. By comparing notes, sales- 
men often see similarities in specifications and 
time tables that suggest economies through quan- 
tity buying and scheduling of labor. In other 
words, The Neis Company bids on several jobs 
individually, but on a multiple cost basis. This 
is how they sell up to bid low. 


bility is symbolized by a full view of the modern store 
and moderate use of color implies quality merchandise. 


METHOD: Show prices 





PRICE IS NO MYSTERY in the Neis showroom. All 
merchandise is marked clearly to show that there is one 
price for everybody. Brands are well identified and even 
terms for installment payments are shown in displays. 


The home buyer is also contacted at the time 
of bidding to establish a basis for future business. 
The following letter is sent out: 

“We are pleased to hear that you are now in 
the process of building a new home. 

“For a number of years we have been dealers 
in quality plumbing and heating equipment and 
are in a position to help you in your selections. 
We handle a complete selection of plumbing fix- 
tures and our name brand heating equipment is 
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METHOD: Find the prospects 





MAIL THIS CARD 


I am interested in having an estimate on the following: 
(_] Heating System 

0 Plumbing 

() Summer Air Conditioning 


() Builders Hardware 
AM. 

















Have your rep call at P.M. Date 
Name 

Street and No. 

City. State 











HEATING PROSPECTS are uncovered by using this card 
with the display (below) in the store and at home shows. 


METHOD: Lead with an eye-catcher 


Fait HE ATING 
# PLUMBING 
eerMeTA FF 





THIS BURNER DISPLAY is located just inside the door 
when not in use at home show exhibits. Prospects are 
invited to fill out card (top of page) for a free survey. 
More than $9,000 in sales can be traced to this display. 


available in coal, gas or oil models. Wide selec- 
tions of plumbing, heating and builder’s hardware 
supplies are available for — inspection in our 
spacious showrooms. 

“You may also see a Simi line of plumbing 
equipment and builder’s hardware in our spa- 
cious showroom. 

“With over 48 years of experience in the resi- 
dential field behind us, we are here to serve you 
in the best manner possible and would be glad 
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to hear from you at any time you so desire.” 

To support their aggressive new construction 
program, Neis keeps store sales volume at a 
high level. In addition to abetting revenue from 
new work, it serves as a cushion whenever there 
are low ebbs in construction. 

This is accomplished with a diversified opera- 
tion, regular advertising and an alert manage- 
ment. The Neis store, with window frontage 
covering nearly half a block, is devoted to plumb- 
ing, heating and hardware, each with its own de- 
partment manager. It is stocked with everything 
from washers, paint and medicine cabinets to 
bathroom fixtures, furnaces and even bicycles. 

(Please turn to top of page 206) 


METHOD: Give them a choice 





A COMPLETE SERIES of kitchen sinks in single and 
double bowl models are installed with Formica tops in a 
one-piece base cabinet. Typical of Neis displays, it per- 
mits the customer to make a selection from a full line. 


METHOD: Show the package 





BATHROOM FIXTURES are displayed as a complete 
package in several strategic spots in the showroom. They 
are used to show the complete job as well as the number 
of possible combinations of arrangements available. 


























Part of a Continuing Series 
on Power Machines and Tools 


HE BOUGHT A DIGGER... 


... and got out of the hole on trenching job costs! 


CONTRACTORS WHO ARE debat- 
ing whether or not to spend four 
or five thousand dollars for a 
power digger would do well to 
consider the experience of 
George Riggs, Trenton (N. J.) 
plumbing and heating contrac- 
tor. 

“We can do three jobs now in 
the time it took to do one be- 
fore,” is the way Riggs sums up 
the benefits of his recently pur- 
chased tractor-mounted digger 
and bulldozer combination. 

“We’ve also found some hidden 
benefits in the machine,” he adds. 
“For example, it’s been a real 
key to the sales of bathroom and 
other plumbing and heating in- 
stallations, because the home- 
owner already has become ac- 
quainted with us and the type 
of work we can do with our mod- 
ern equipment. From his front 
yard where we're laying sewer 
pipe, the homeowner often in- 
vites us into the house and into 





’ 


another plumbing job for him.’ 

But in discussing the features 
of a power digger, Riggs always 
returns to its basic purpose—fast 
and efficient digging and filling 
work. Here is Riggs’ comment on 


DOUBLE DUTY: The 
versatile power dig- 
ger used by George 
Riggs, Trenton, N. J., 
also doubles as a 
bulldozer for fill in 
and leveling work. A 
back hoe and front 
end loader attach- 
ment are provided. 













DEEPER DIGGING 
is accomplished by 
propping the front of 
the trenching ma- 
chine on cement 
blocks. This arrange- 
ment permits the 
shovel to operate ef- 
ficiently at depths 
several feet farther 
than its normal range. 
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this phase of his digger. ‘Facts 
and figures have proven to us 
that this piece of equipment will 
pay for itself within a year or 
less. I can’t think of a more val- 
uable piece of equipment I’ve 
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come across in recent years.” 

Riggs was prompteed into buy- 
ing this latest addition to his line 
of power machines when two 
townships adjacent to Trenton 
(Ewing and _ Laurenceville) 
combined to form the Ewing- 
Laurenceville Sewage Author- 
ity. The combined authority laid 
sewer pipe in the streets and 
made it mandatory for home 
owners to install sewer connec- 
tions from their houses to the 
main line. 

Riggs purchased the digger to 
help residents make the manda- 
tory connections. But he has one 
regret—he wishes he had bought 
the digger before because of the 
money he has saved since. 

The tractor that is now Riggs’ 
proud possession is a combina- 
tion digger and back hoe 
equipped with a front-end load- 
er attachment and a blade for 
leveling off work. 


Why He Bought the Digger 


Riggs probably could have 
continued his house sewer line 
operations indefinitely with hand 
labor as he had in the past. But 
he decided against the old fash- 
ioned method for this reason: 

“Plumbing contractors using 
high-priced labor can’t make a 
fair profit unless the labor is 
utilized at top efficiency. The 
contractor has to look around 
these days and find time saving 
methods that produce top grade 
workmanship without wasted 
motion of the laborer. One of 
the best ways we’ve discovered 
is through the purchase of our 
combination tractor.” 

Riggs was able to make a con- 
siderable price cut in digging 
operations through the elimina- 
tion of waste and lost time. That 
meant benefits of power machin- 
ery not only went to Riggs, but 
to his ever increasing list of cus- 
tomers. 

Riggs can produce figures to 

(Please turn to top of page 262) 


HOW THE DIGGER PAYS OUT FOR RIGGS! 





Case Study of a Typical Job: 


TRENCHING & PIPE INSTALLATION 
COSTS WITHOUT DIGGER: 


Digging labor (five day job, $15 a day 


WI i 5 iii oe eva sicsie ban cosins s. -% 
Journeyman plumber (3.5 hours per job) ... 10 
Journeyman’s helper (3.5 hours per job) .. 5 

I is er dc hoeecedesnovveiucners $ 90 


TRENCHING & PIPE INSTALLATION 
COSTS WITH DIGGER: 


Use of digger for one installation (operation 
maintenance, depreciation and equipment 
figured at 15 cents per cu ft on average trench 


—50 ft long, 144 ft wide, 4 ft deep) ......... $ 45 
Journeyman plumber (for 3.5 hours not spent 

Me isos sche Bp ha naeetaceasees xe 10 

Journeyman’s helper (3.5 hours per job) .... 5 

Me ini Vc de ww a ees ooh nae $ 60 

Job without digger ............ $ 90 

Job with digger ............... 60 


Total saving per job ....... $ 30 


OTHER INCOME FROM DIGGER: 


Rental at $7.50 per hour (100 days) ........ $ 6,000 

Money saved per 200 jobs 

contracted by Riggs’ firm .................. 6,000 
Total Income Per Year ................ $12,000 


(cost of digging equipment about $4,500) 
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Boiler Installation 

In New York Office 
| Building Is Called 
“World's Biggest ... 
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I BIG JOBS in the News... 











A HEATING-COOLING system for 
a new skyscraper in New York 
(above) requires two huge boilers 
which produce either high or low 
pressure steam. One 30-ton boiler 
(left) is moved into place by a 50- 
ton crane and workers of Raisler 
Corp., heating contractor for the job. 





A BIG PROBLEM in heating and 
cooling has been solved with a 
big answer in the form of what 
have been called the two “largest 
package unit steam boilers” in 
the world. 

The big problem arose in con- 
struction of New York’s first 
aluminum clad skyscraper, the 
26-story Tishman Building on 
Park Ave. In many cases, office 
buildings in the area are heated 
by steam sold through a central 
heating corporation. But it was 
estimated that because the Tish- 
man Building has year-around 
air conditioning, it would be 
more economical to install a 
steam system within the build- 
ing. 

The boilers in the proposed 
system would have to give high 


(Please turn to center of next page) 














19 Boilers Take Over Heating Job 
In Guided Missile Plant... 


UNIQUE HEATING SYSTEMS of 
1953 will certainly include the 
installation of 19 gas-fired boilers 
in the 80-million dollar guided 
missile plant at Pomona, Calif. 

The boilers are part of a $1,- 
500,000 heating and air condi- 
tioning system. 

The installation was made by 
Mehring & Hanson Co., Los An- 
geles; E. O. Nay Co., Pasadena; 
and Ray Sanders Co., Claremont, 
Calif. 

The boilers are installed on the 
concrete roofs of washrooms in 
the 40 acres of building area. 
The roofs are about 10 ft above 
floor level. Six inches of rein- 
forced concrete and two inches 
of magnesia block separate the 
gas boilers from the ceiling of 
the washrooms. 

The largest building has an 18- 


acre floor area and is provided 
with heat and domestic hot water 
by ten of the boilers. Each boiler 
has a net rating of 1,212,300 Btu 
or the equivalent of 8,080 sq ft 
of hot water radiation. Heat ex- 
changers and storage tanks in- 


(Continued from preceding page) 
pressure to run turbines for the 
huge air conditioning plant in 
the summer and still be convert- 
ed easily to low pressure to op- 
erate the heating plant in the 
winter. 

The big answer was in two 
boilers installed by the Raisler 
Corp., New York. The boilers 
were specially designed to pro- 
vide high and low pressure with 
basically the same equipment. 
All the equipment required for 
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GAS BOILER (left and above) is one of 19 installed 
on washroom roofs in a new $80,000,000 guided mis- 
sile plant in Pomona, Calif. The installation uses 
natural gas customarily but in emergency can oper- 
ate on propane. 
persons from tampering with heating plant on the 
defense project. 


Fencing prevents unauthorized 


Photos by National Radiator Co. 


stalled adjacent to the boilers as- 
sure an adequate supply of do- 
mestic hot water for use in the 
washrooms below. 

The boilers also deliver water 
at 180F to coils in the air con- 
ditioning system which is de- 
signed to function within a two- 
degree temperature differential. 

The boilers operate normally 
on natural gas but have been de- 
signed to use a propane-air mix- 
ture in case accidents or enemy 
sabotage interrupts natural gas 
transmission. 


conversion is on the boilers and 
the change over can be affected 
by a simple change of controls, 
safety valves and instruments. 

The 30-ton fire-tube boilers 
each have a shell of about 10 ft, 
a length of 20 ft and an overall 
height of 1114 ft. Each boiler will 
produce 22,425 lbs of steam per 
hour and is rated at 450 hp. De- 
sign pressure is 200 psi although 
each will operate at 150 psi with 
the extra 50 pounds acting as a 
safety factor. 
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Wuen Mrs. HovuseEwire looks 
in the classified directury for 
someone to replace a kitchen or 
laundry appliance, heating con- 
trol, faucet, water closet seat, or 


To answer this question, it is 
necessary to know how many 
people actually use the directory 
to shop and what they look for. 

Studies conducted specifically 


a water heater, does she find the 
name of a plumbing and heating 
contractor—or somebody else’s? 


to obtain this information reveal 
that 73 percent of all telephone 
owners use the classified direc- 


4 


What contractors say about multiple listings: 


Dale Watt, Tulsa, Oklahoma (All-around business, eee 
plumbing, heating, air conditioning, major and 
minor electric appliances): “Our listing under 
‘Light Bulbs,” because of the new prospects it 
gives us for the sale of plumbing and heating, is 
just as valuable as our display ad under ‘Plumb- 
ing Contractors.’ Therefore we do not believe our 
directory advertising program (72 listings) is the 
least bit excessive.” 


3s I 








Meyer Lipson, Chicago (Business equally divided 
between residential construction and remodeling) : 
“People like to see a firm name under many head- 
ings for they then feel that the firm is competent 
and large enough to do a good job. Moreover, if 
all our services appeared only in the plumbing 
section, far fewer people would ever see them. 
Multiple listings help put over the idea that we 
have a well-rounded business.” 











3-=— THE CASE FOR MULTIPLE LISTINGS: 


They Shop 
By Phone! 








One out of three people turn to 
the classified directory when 

they're ready to buy at retail. 
How often will they find you? 


tory one or more times a month 
to shop for a product or service. 
Approximately one third of these 
people use the directory to make 
a purchase. 

More than one-half of these 
buyers choose retailers that ad- 
vertise specific products or serv- 
ices. In other words, they look 
for one product or service either 
by name or by trademark. The 
fact is that by the time they are 
ready to buy a specific product, 
they have been pre-conditioned 
by the contractor’s other adver- 
tising so that they know what 
they want and want to buy it. 

What does this mean to the 
plumbing and heating contrac- 
tor? Glen Shields, Baltimore, 
Md. contractor, sums it up this 
way: 

“Unless the contractor is listed 
in more than one place in the 
directory, these buyers are likely 
to take their business elsewhere. 
What makes this even more 
tragic is that they may never 

(Please turn to top of page 167) 
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AMERICAN-STANOARD «© AMERICAN BLOWER + CHURCH SEATS & WALL TILE 








What do we mean when we say More 
Engineering, More Material and More 
Experience? Simply this. Back of every 
Kewanee is more than 80 years expe- 
rience in the designing and manufac- 
turing of steam generating equipment 
for heating and power. Add the fact that 
more steel and more labor is put into a Kewanee 


and it is easy to understand why they are differ- 
ent... and befter. 


More goes into Kewanee Boilers, so owners can 
expect to get more from them... and they do. 


This briefly is the reason Kewanee Boilers are 
such universal favorites and why they are chosen, 
year after year, for such important installations 
as the Casis School, pictured. 


KEWANEE-ROSS CORPORATION 


Division of American Radiator & Stondord Sanitary Corporation 


KEWANEE, ILLINOIS 


DOMESTIC ENGINEERING 
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OLD STOVE ROUND-UP: Cribben and Sexton is using the ARTHUR GODFREY, back in harness 
“Pied Piper” theme and a host of dealer sales aids in this year’s after his operation, has air conditioning 
range promotion, sponsored by AGA. Dealers wishing to (Frigidaire) and a ukulele to console 
participate can get full details from their local utility. him while broadcasting from home. 







HANDS OFF is one way of saying * 
that a new feature of the Deepfreeze 
freezer is a lid that floats open at fin- 


® 
gertip touch. It has spring-type hinges. D icTU ro 
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SUBMARINE WANTED Reve 
We are desirous of renting one (1) submarine for the purpose of earry- a 
ing about fifty (50) plumbing and heating contractors to Michigan City, ing j 
4, Jow and Banton Harbor, Ovnar of submarine muct furnish pl, oot | 


and barlandar, Tho lator ms! be able fo propre dilclows Roast Ba nt 


dinner and i fit of ins, Hatch mat bo large enough to adnit on as 


Kohler of Kohler bath tub, one bundle of Youngstown Pips, some soil 
pipe, Walwotth Valves and fittings for delivery to our friends in above. W 
mentioned cities. you 1 
Any club, gorpotetion or individual on the Great Lakes owning a sub- Reve 
marine, please write, wire or call: use. 


, Big 
Tl 





HEALTHY HEATING begins with the 








heart, according to a film by Mitchell you « 

Mfg. Corp. This — shows that the Edward M, Moran, President, tion | 
heart must throw off 400 Btu’s a day - 

to eliminate body heat in summer. MORAN SUPPLY COMPANY Ke 

2601 Ne. Central Avenue, Chicego, Hilacis. 3 Wate 

Telephone: Netional 2-$300-0} lines, 

oe Gr proc 

Sei, Ace AURAL 2 AOR RPC BBE : 1 ; 4 eceiieenatenen Distr 

\ Sas Pr ee os <—y ey’ NG ww Sy Vy *< probl 

Advis 


CHICAGOANS WERE STARTLED last month when this ad appeared in a 
daily newspaper. Ed Moran, president of Moran Supply Co., long noted for 
his showmanship, thought it would be a good idea to have a party for 50 
customers—and all he needed was an ordinary submarine to make it a 
success. There were many responses to the ad, including suggestions from a 
Navy rear admiral, but up to press time—no submarine. It began to look 

like a dry-land party was in prospect for Ed Moran and his friends. C 
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Revere Copper Water Tube is made to order for remodel- 
ing. For you don’t have to “tear down the house” to install 


it. When you use Revere Copper Water Tube it’s a plumb- 
ing job for you and not a major alteration job. Often, it is 


posible to simply run it through the floors and partion 
othe basement without even taking out the od piping 


such as workman in picture is doing, 


Why Revere Copper Water Tube is easier and faster for 
you to install is shown in panel at right. For these reasons 
Revere Copper Water Tube is more profitable for you to 
use. There are no worries about rusting and once installed 
you can forget it. Customers are satisfied and your reputa- 
tion is protected, 


Keep out of trouble with copper. Specify Revere Copper 
Water Tube for radiant panel heating, hot and cold water 
lines, underground service lines, air conditioning and 
processing lines, waste stack and vent lines. See the Revere 
Distributor nearest you today. And, if you have technical 
problems, he will put you in touch with Revere’s Technical 
Advisory Service. 





EVERE 


COPPER AND BRASS INCORPORATED 
Founded by Paul Revere in 1801 
230 Park Avenue, New York 17, N. Y. 
Mills: Baltimore, Md.; Chicago and Clinton, III, Detroit, Mich.; 
Calif.:; New 


Los Angeles and Riverside, Calif.; , Mass.; Rome, N. ¥.— 
"Ei les Othces to Princhhol Cliace, Distbetort Eocene 





SEE REVERE’S “MEET THE PRESS” ON N.B.C. TELEVISION SUNDAYS 
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HANDY LENGTHS 
Save Fittings... Labor 


Revere Copper Water Tube 
comes in stroight lengths of 


20’ in hord ond soft tempers 


40’ coils of soft temper ree» 


duce the number of fittings 
needed. 





EASY TO BEND 
Saves Time 


Revere Copper Water Tube 
is easy to bend. Soft temper 
can be bent by hand to meet 








SOLDER OR 


COMPRESSION FITTINGS 
Need Less Wark Room 


... Save Metal 

















No worry about wrench room 
when you use Revere Copper 
Water Tube with solder fit- 
tings. Compression fittings can 
also be used. No threading 
is necessary with either type 
fitting. Wall thickness of tube 
used can thus be less than for 












NON-RUSTING 
Besenitt pipee Ily clogs 
as shown in drawing at top 
right. Non-rustable Revere 
Copper Water Tube suffers 
no loss of flow or pressure 
as shown at bottom right. 
No allowance in pipe size 
need be made for rust ac- 
cumulation with Revere Cop- 
per Water Tube. 





threaded pipe. 


































ITEM: House Burns Down, 
Contractor Held Liable 


ACCORDING TO A RECENT higher court decision, 
if a plumbing contractor installs or repairs an ap- 
pliance or other unit in a building, he is held ac- 
countable for the working of that unit. 

In this particular instance, the contractor in- 
stalled a heating unit in a dwelling. Later, the 
home owner notified the contractor that it was not 
working properly. A mechanic was sent out and 
he removed, cleaned and replaced a corroded part. 
He then told the property owner that the heater 
was okay. 

Soon afterward the house burned down and the 
cause of the fire was shown to be a defect in the 
heater. The court held the contractor liable for 
the full value of the destroyed home. The decision 
was based on the fact that the mechanic told the 
homeowner that the heater was in good running 
condition. The latter was therefore not negligent 
nor at fault in operating the heater without in- 
specting it to see that it was in good safe condition. 

Citation: Montgomery v. Scharrenbeck, 204 
S.W. (2d) 508. 


ITEM: Court Rules Against Illegal 

Water Heater Installations 
A PLUMBING CONTRACTOR once appealed to a 
court to obtain a definition of plumbing in order 
to guard his reputation. An appliance store was 
opened in his city bearing a name similar to the 
dealer’s firm and began installing water heaters. 
Installations of the appliance store were widely 
unsatisfactory and, since people began to confuse 
the two firms, the dealer was aware that his 
reputation was in jeopardy. So he went to court 





Legal Decisions of Interest to Contractors 


y 


to get a ruling on the status of water heaters. 
The court referred to the licensing statute 
affected by the Board of State Examiners of 
Plumbers and declared that installation of water 
heaters to existing lines did constitute plumbing, 
even though such installations do not involve 
pipes, tanks, faucets, valves or other fixtures 
through which waste water or sewage is carried. 
Therefore, the applicance store was illegally en- 
gaged in plumbing without a licensed master 
plumber or journeyman and ordered to employ a 
master plumber or discontinue water heater in- 
stallations . 
Citation: Hall V. Myers, 77 N.E. (2nd) 


ITEM: Contractor Allowed Full Payment 

; Under Breach of Contract 
WHEN A Customer breaches a contract a plumb- 
ing and heating contractor is entitled to collect 
for damages. Just how much he can collect de- 
pends on the circumstances of the situation. 

To illustrate the contractor’s rights, an incident 
between a West Coast city and a plumbing con- 
tractor can be cited. A contract for major repairs 
between the two parties stated the total quantity 
of work was to be done at a flat price of $7,916. 
The city, however, reduced the quantity of work 
so that the contractor lost net profits in the sum 
of $2100. A higher court ruled that the contractor 
be paid the full amount of lost profits. 

A comparable situation developed when a prop- 
erty owner and a contractor entered a contract 
at a specified sum for designated work and ma- 
terials. After work was begun, the owner wrote 
the contractor, telling him that he was not to do 

(Please turn to top of page 116) 
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The famous casE® Non-Overflow One-Piece* closet—an 
The ome fixture exclusive design, the first of its kind—has set a new trend 

in fine homes from coast to coast. It is the water closet 
everybody offering the important safeguard of a non-overflow 

. bowl. By matching the One-Piece with the newest 
looks at twice Case Saieniatanccel in 26 colors and white—you can 
and give any bathroom the stamp of quality people want. For 
: your Case distributor, please consult your Classified 

likes at once Telephone Directory or write W. A. Case & Son Mfg. Co., 

33 Main Street, Buffalo 3, New York. 


1853-1953 


100th 
ANNIVERSARY ° Tr e 

















It's the Law! 


(Continued from bottom of page 114) 


the work. This time, the court held that the con- 
tractor could complete the work since it was al- 
ready started under the contract. 

When a property owner breaches a contract it 
is usually ruled by law that he is liable in damages 
amounting to the actual profits the contractor 
would have earned had the contractor been a- 
lowed to complete the terms of the contract. 
Citations: Hoagland et al. v. City of Los Angeles, 
229 Pac. (2nd) 823 and Bomberger v. McKelvey, 
220 Pac. (2nd) 729. 


ITEM: Written Agreement Omitted, 
Contractor Unable to Collect 


GENERALLY SPEAKING, contracts for plumbing 
merchandise exceeding $500.00 are void, unless in 
writing. 

For example, a property owner orally ordered 
from a plumbing contractor certain kitchen 
cabinets for her home. No written order was 
signed. A few days later the contractor measured 
the kitchen where the cabinets were to be in- 
stalled and submitted a sketch for the woman’s 
approval. She approved the sketch and then the 
contractor ordered the cabinets from a whole- 
saler, some of which were manufactured in 
accordance with the special specifications. In 
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“Tell me, doctor, is it anything serious?” 


other words, the equipment was not suitable for 
sale to other property owners. 


Two months later the cabinets were received 


by the contractor. The customer was notified of 
their arrival, examined the cabinets, and expres- 





sed complete approval of the equipment. How- 
ever, the contractor did not ask her to sign an 
agreement to pay for the cabinets. 

Later she refused to accept and pay for the 
cabinets and the contractor sued for $521.00, the 
amount of his bill. 

The higher court held that the customer need 
not accept and pay for the cabinets and installation 
because the contract was verbal and not in writ- 
ing. The court said that since the amount of the 
contract exceeded $500.00, and not in writing, it 
was void. 

Citation: Myers Co. v. Felch, 76 Atl. (2d) 552. 


ITEM: Court Denies Payment 
For Completed Extra Work 


IT IS WELL ESTABLISHED LAW that a contractor 
who contracts to do a job for a definite price and 
later demands payment for “extra” work or ma- 
terials cannot expect a favorable verdict unless he 
proves that the extras were ordered by the prop- 
erty owner and not needed to make the job 
comply with a guarantee given by the contractor. 

For example, a contractor sued a property own- 
er for payment for extra work which he contended 
was due when installing a water heater. The high- 
er court refused to allow the extra payment: 

“When we come to consider the extras, we find 
a dispute as to whether they were made necessary 
by the demands of the defendant (property own- 
er) or whether they resulted from the fact that a 
certain part of the work was not done satisfactori- 
ly and had to be replaced”. 

Citation: Wiseetal. v. Bruno, 50 sou. (2) 310. 


ITEM: Employee Injured off Duty, 
Ineligible for Compensation 


A CONTRACTOR’S EMPLOYE cannot recover com- 
pensation under the State Workmen’s Compensa- 
tion Act if the injury is received while the em- 
ploye is off duty and free to leave his employer’s 
premises, according to a recent court decision. 
This is true even though the employe sustained 
the injury while on the contractor’s premises. 

For example, a plumbing contractor’s employe 
was injured while playing ball for his own amuse- 
ment during his lunch hour on the contractor’s 
premises. 

In this case, the higher court held the injury 
was not compensable, since it did not result from 
“accident arising out of and in course of employ- 
ment”. The court said: 

“He (employe) was free to spend his lunch 
period as he chose and the matter of staying on 
the premises or leaving them was his free per- 
sonal choice”. 

Citation: Theberge v. Public, 51, Atl. (2d) 248. 


(Please turn to top of page 207) 
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have you heard about the new, exclusive 


AMERICAN SANITARY 






* Pat. Pending 


















bay ot 


CASE No. 1: Installation of a new one-compartment sink 
using a 1'4” sink trap required outlet to be raised. American 









SIMPLIFIES REMODELING—SAVES TIME... LABOR: Master 
Adapter fits any two-piece trap. Raises outlet or lowers trap 


as much as 3%”. Just screw bushing of Master Adapter to Sanitary Master Adapter between sink trap inlet and outlet 
ee length; cut off excess tubing; put pipe dope between solved problem in a hurry! 
t 


reads and install. 








CAsE No. 2: Master Adapter was used to raise outlet of 14” CASE No. 3: Installation of new food waste disposer made 


tubing trap—quickly installed between trap and tailpiece in it necessary to raise trap outlet. Master Adapter did it again! 
remodeling a powder room. (See how Master a can Along with it is “ Whirl-a-way” Continuous Waste Assem- 
help you sell remodeling jobs by saving needless labor?) bly with Directional Flow Divider that does “two-trap” job 


at small cost! 
ORDER A SUPPLY TODAY! AVAILABLE IN SATIN PLATE ONLY. 


AMERICAN SANITARY 


MFG. CO., ABINGDON, ILLINOIS 
OVER 40 YEARS LEADERSHIP IN THE PLUMBING INDUSTRY 





WE DISTRIBUTE 
THROUGH 
WHOLESALERS 
ONLY 












































NOVELTY: Use of this old water heater pro- 
vides Dale Chrisman of Kansas City, Mo., with 
an eye-catching outdoor display. The sign also 
is effective because it is carefully maintained 
and has a short, compelling advertising message. 


THERE’S MORE to outdoor advertising signs than 
just setting them up along some roadside. Like 
women, they need constant care and attention to 
keep them attractive and appealing. 

With winter coming, it’s time to take another 
look at those “outside salesmen.” The spring 
rains may have taken their toll on the sign sup- 
ports, and the summer sun may have faded its 
color. Yet an outdoor advertising sign must look 
as presentable as any other salesman the con- 
tractor introduces to his customers. 

A poorly-kept sign is utterly valueless. Worse 
than that, it’s an advertisement in reverse. In- 
stead of telling the contractor’s customers of his 
important services, it gives the impression that 
his fixtures, appliances and work are as slovenly 
as his sign. 

The cost of keeping up a sign is usually very 
small. Contractors with four or five signs report 
an ordinary maintenance man can bring the signs 
back to life in a single day. The only equipment 
(Please turn to top of page 225) 
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Look at Your 


SIGNS 


Your Customers Do 


A salesman who's smartly dressed is a 
good advertisement. Outdoor signs should 
show the same smartness. Here’s how 

to spruce up these “outside salesmen’... 





DISREPUTABLE: A rundown sign is harmful advertising 
to the plumbing and heating contractor because it gives 
the impression his business is as poorly maintained as his 
advertising. Even if repainted, this telephone post and 
fence would obscure the sign from highway traffic. 
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GOOD WRENCH? NATURALLY - BUT A GOOD JOB DEPENDS ON 


Nag) 














VEN the hardest jobs are easier when 
you work with Youngstown pipe. 
That’s because Youngstown pipe is 


is a chemically and metallurgically right— 

ould every step of manufacture under the con- 

y trol of one steel producer—from raw ore 

. to finished product. “Youngstown” rolled 
into every length is the sign of GOOD 
PIPE. ; 
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7 POINTS OF UNIFORM GOODNESS IN 
YOUNGSTOWN STEEL PIPE 


uniform ductility - - uniform lengths - - uni- 
form threading - - uniform weldability - - 
uniform wall thickness and size - - uniform 
strength and toughness - - uniform roundness 
and straightness 





THE YOUNGSTOWN SHEET AND TUBE COMPANY 


General Offices: Youngstown, Ohio - Export Office: 500 Fifth Avenue, New York 36, N. Y. 
PIPE AND TUBULAR PRODUCTS - CONDUIT - BARS - RODS - COLD FINISHED CARBON AND ALLOY BARS - 
SHEETS - PLATES - WIRE - ELECTROLYTIC TIN PLATE - COKE TIN PLATE - RAILROAD TRACK SPIKES 




























OPERATION 
TORNADO! 


TYPICAL SCENE shows devastation following the tornado in Flint. 


PLUMBING SUPPLIES for the rebuilding of nearly 200 homes destroyed 


in the tornado were contributed at cost by wholesalers and contractors. 
Labor, tools and trucks were donated free in “Operation Tornado.” 
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THE SWELTERING SuNDAY of 
August 30 closed with a vivid 
sunset in Flint, Michigan, silhou- 
etting a line of new homes in the 
suburb of Beecher. 

A weary group of workmen 
and helpers gathered their tools 
and materials, waved goodbye to 
applauding spectators, posed for 
photographs, and officially closed 
“Operation Tornado,” an enter- 
prise which had built some 100 
homes in two days. The homes 
replaced those which had been 
destroyed by a tornado (June 8) 
that killed 116 persons and left 
Beecher a wasteland of broken 
homes and families. 


Contractors Had a Plan 

But ‘Operation Tornado’ had 
not ended at sunset August 30 as 
reported. Nor had it begun in 
the first light of day August 29 
as city officials proclaimed. 

It had begun weeks before in 
the building trades, and been 
sparked by a priest and Flint 
plumbing and heating contrac- 
tors whose initial work was the 
pilot for Operation Tornado. 

While the Red Cross still ad- 
justed casualty lists, and while 
stunned families dragged mea- 
ger possessions into shacks and 
trailers, the plumbing and heat- 
ing contractors of Flint offered 
the first concrete plan to rehab- 
ilitate Beecher. 


Materials at Cost 

The Flint Master Plumbers 
Assn., under the direction of 
its president, Edward DaVaney, 
arranged to supply all material 
necessary to plumb a five-room 
home for tornado victims at only 
$318. This substantial saving was 
effected because local whole- 
salers had agreed to supply ma- 
terial through the association. 
Journeymen plumbers of local 
370 donated their time free to 
re-building work. 

Heating firms and workers 
adopted a similar plan and gave 
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ONE—8 a.m., August 29 





ACTION: Operation Tornado started at 8 
a.m. August 29. Plumbing and heating con- 
tractors dropped management and mer- 
chandising problems to give a helping hand 
to the homeless. The contractors and their 
journeymen joined other building trades 
with hammer, saw and wrench to erect 
new homes at a speed never before seen 


in Flint (see photos above and at right). 


There was the Gatica family 
on Coldwater Street, for exam- 
ple. Mother, father and seven 
children living in a tent. The 
necessities of healthful living for 


Beecher’s “displaced persons” a 
home heating system at virtually 
the cost of the equipment. 

The plan had been laid down, 
now it was time to get to the 
work. The Flint Master Plumb- a large family were scarce—no 
ers Assn. had learned early that water, plumbing or cooking fa- 
delays necessary in organizing a_ cilities. Obviously time was im- 
huge civic project might bring portant. 
further disaster to families left The plumbing and heating 
homeless by nature’s attack. trade along with other building 
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FOU§-—Noon, August 2% 








trades plunged into re-building 
while Operation Tornado was 
just a faint idea. Within a week, 
the Gatica family had a new 
home with plumbing material 
donated by the contractors. 

The Gatica project had double 
importance. It proved what 
could be done for people whose 
life work was gone with the 

(Please turn to center of page 236) 
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Your customers will marvel... and you'll profit when you install an 


ELECTRONIC OUTDOOR THERMOSTAT |. 
THAT CONTROLS INDOOR CLIMATE 


In chilly weather . . . or on mild days . . . your customers are 
assured comfort they’ve never known before when you 
install Honeywell Electronic Moduflow. 

Moduflow provides constant comfort. It’s the first control 
system to vary indoor temperatures . . . tests show that for 
mote comfort, indoor temperatures should go up as the 
mercury drops outside. That’s why you have two thermo- 
stats with Electronic Moduflow—one located outside and 
one inside the house. 

Moduflow is easy to sell. As soon as prospects see how 
Electronic Moduflow uses an outdoor control to vary in- 
door temperatures according to weather changes, they're 
easy to sell. Electronic Moduflow is packed with many 
unusual features that can’t be found on ordinary systems. 

Moduflow is easy to install, The new, simplified Electronic 
Moduflow system is easy to wire and calibrate. 

Moduflow is easy to service. Because it’s electronic, and has 
no moving parts, Moduflow is simple to service. 

Moduflow is ideal for any home. Everyone is a prospect for 
Electronic Moduflow, provided he has an adequate heat- 
ing plant. Thus there’s no limit to prospects—and one 


mrieny 17 5 COLD 


cally 


Moduflow customer always leads you to another. 

Get started now on Electronic Moduflow. Find out how easy 
it is to sell—and you'll see why it’s one of the most out- 
standing profit opportunities for heating dealers in years! 


These leading dealers are sold om Electronic Moduflow.., 


< 
Ralph Bashor, Loveland, Colo- 


rado: “Customers can’t help 
but appreciate the vastly supe- 
fs rior comfort.” 

> 
John Mauldin, Atlanta, Georgia: 
“Moduflow makes it easier for 
me to satisfy and keep custom- 
efs.”” 


A strong national advertising program helps pre-sell your pros- 
pects. Your prospects see interesting, hard-selling ads on 
Modufiow in national magazines, which make your selling 
job even easier. In addition, literature, displays and other 


material are available. 


ON CHILLY DAYS 
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Here’s how Electronic Moduflow works 


The sketch shows how Moduflow’s three main electronic 
units work together to vary indoor temperatures automati- 
cally according to outdoor temperature changes. 


1, Electronic Weathercaster, outside, automat- 
ically raises or lowers control point of indoor 
thermostat, when outdoor temperature changes. 


2. Electronic Clock Thermostat, inside, meas- 
ures indoor needs and sets percentage of burner 
“‘on’’ time needed to hold control point. 


3, Electronic Relay Amplifier receives these sig- 
nals and then cycles the burner according to the 
percentage rate set by the indoor thermostat. 


Moduflow provides 
more comfort by varying 


indoor temperatures 











DISCOMFORT 


COMFORT 


Why people need varying temperatures 


Tests show if indoor temperature is merely held constant 
When outdoor temperature falls, a person inside feels un- 
comfortable. This happens because as walls become colder, 
they ‘draw’ heat from the body. 





MIiINNEAPOL!ES 


Honeywell 
Chetionie, Meduffow 
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CHILLY OUTSIDE 71° INSIDE 


8 


l a 





COLD OUTSIDE 73° INSIDE 


4 










% a Be 
“Cold Wall’’ problem solved by Moduflow 





With chilly temperatures (top sketch), occupants feel com- 
fortable when indoor temperature is 71°. But if the mercury 
drops (sketch above), heat losses increase, so higher indoor 
temperature is needed to compensate for colder walls. Honey- 
well Electronic Moduflow does this automatically by raising 
control point of indoor thermostat. 





MINNEAPOLIS-HONEYWELL REGULATOR CO 
Dept. DE-10-211 } 
Minneapolis 8, Minnesota 


Gentlemen: 
Please have your representative show me your “Dealer Profit’’ program 
for Electronic Moduflow. 


Name 


Address 





Zone.......... State 









Sell the glass-lined watey_ 
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ovens, 











A.O.Smith 
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to help you sell 
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. | Permaglas 
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Exclusive Heetwall feature saves fuel, heats water faster, prevents ‘‘off-time”’ 

cool off! Glass-surfaced steel tank can’t rust, won’t crack, chip or check! Super-safe 
Gasapack controls! Many other features... plus the strongest, most consistent advertising 
and sales promotion support in the industry: leading publications, store displays, 
product literature, dealer identification, ad mats and miscellaneous promotions... 

makes selling Permaglas water heaters a profitable pleasure! 


Write, now, for full particulars, Dept. DE -1053. 


2 
There’s only one Permaglas and it’s made by AO.Smith 
eee Pe OR AT | OM.) 


oS owome POR A YI ON 











Permaglas-Heating Division, Kankakee, Illinois Licensee in Canada: John Inglis Co., Ltd., Toronto 





International Division: Milwaukee 1, Wisconsin 
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The Lowest Priced Shower 
that has all the essential 
quality features that pro- 


tect the reputation of the 
plumber and guarantees 


satisfactory service to the 








owners. 
ORDER NOW FOR PROMPT DELIVERY ! 
Most plumbers know that a satisfactory shower | The interior of the Skipper is unusually free from 


must have a galvanized, bonderized coating on joining seams. This makes it very easy to keep 
clean. The workmanship is the standard Fiat high 


quality, no raw unfinished edges. 
The Skipper has beauty, combined with the 
3 : greatest value ever offered in a low priced shower. 
point of quality. A sure fire hit with your customer and a money 
The precast stonetex receptor of the Skipper maker for the plumber. Recommended for low 
makes a solid firm slipproof floor for the shower cost to average class of installations. 
that owners like and that is assurance against any Skippers are carried in stock by leading plumb- 


possibility of leakage. ing wholesalers. 


the steel walls to prevent the early forming of 
rust spots. The reputation of the plumber and sat- 
isfactory service to the owner depend on this one 


FIAT METAL MANUFACTURING COMPANY 


Three Complete Plants 
Long Island City 1, N. Y. (Chicago Area) Franklin Park Los Angeles 33, Calif. 
In Canada: The Porcelain and Metal Products, Ltd., Orillia, Ontario 
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U-Coted fittings resist rust and corrosion and 
only Union Malleable can offer this exclusive 
protective coating. Actual laboratory tests 
have proved that U-Coted fittings protect 
against fumes, acids, alkalies, steam, water, 


A Complete Line of 
Galvanized and Black 
Malleable, Copper, Sweat 
and Cast Iron Drainage 
Fittings, Nipples and 





Unions Distributed 
Through Wholesalers 
All Over the World 
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NO EXTRA COST 
R U-CO 
PROTECTION! 


ON BLACK FITTINGS 





soot, smoke, soap, rust, electrolysis, abra- 
sion, wear, sun, heat, oxidization, corrosion 
Ask for U-brand fittings and remember — 
you get the extra advantages of U-Cote at 
no additional cost. 
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The 


Me Gas Fired 


( 


\ 
\ > Furnace Line 
\p A Keal Business Builder! 


FORCED AIR FURNACES 


80,000 i Releerere 
120,000 140,000 
BTU Input 


COUNTER-FLO FURNACES 


60,000 120,000 
BTU Input 


FLOOR FURNACES 
27,000 35,000 50,000 
65,000 75,000 
BTU Input 
Also 50,000 BTU Dual Wall 


VENTED RECESSED 


WALL HEATERS 


27,000 Single 45,000 Dual Wall 








ALL HEATWAVE FURNACES ARE 


e Factory-Assembled 

e Packaged Units 

e Ready to Install 

e Fire-Tested 

e Competitively Priced 

e Economical to Install 

e 10-Year Factory Guarantee 











Distributed Only By Outstanding Wholesale APPROVED 


Supply Houses Write or Wire for Name of 
Your Nearest HEATWAVE Distributor! THE AMERICAN GAS. ASSOCIATION 


Southwest Mauupacturiug Company 


A SUBSIDIARY OF THE F. E. MYERS & BROS. CO 
BOX 28 AURORA, MO 
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NEW 


Appliance Products 





(For plumbing and heating products, turn to page 48) 


Food Waste Disposer 

A new electric food waste dis- 
poser introduced by Given features 
quiet operation and simple _in- 
stallation. Mounting cushions are 
designed to minimize operating 
noises. A new one-slot mounting 
ring permits installation by one 
person. The “Waste King” has a 
shredding sleeve to speed elimina- 
tion of fibrous food and other 
waste. One of the two models 
offered has a built-in dishwasher 
inlet. Both models will fit either 
high or low rough-ins. 


Manufacturer: Given Manufac- 
turing Co., Los Angeles. 


Base Cabinet Storage Unit 

Extra space in kitchen cabinet 
installations can be utilized with a 
new meat cutting area and tray 
storage unit. The unit includes a 
top of hard maple 1% in. thick 
and 24 in. wide that can be cut to 
fit spaces that are too narrow for 
standard cabinets. Wood dividers 
provide storage under the counter. 

Manufacturer: Kelvinator Div., 
Nash-Kelvinator Corp., 14250 Ply- 
mouth Rd., Detroit 32. 


Electric Range 

A new 36 in. electric range that 
features mounting of all controls 
on the backsplash has been an- 
nounced by General Electric. The 


unit has four surface cooking ele- 
ments and an oven that is 21 by 18 


by 15 in. One of the two appliance 
cutlets is timer controlled. Push- 
button controls provide five heat 
levels for the surface cooking ele- 
ments. The range has two base 
drawers and a side drawer for stor- 
age. 

Manufacturer: General Electric 
Co., Major Appliance Div., 310 W. 
Liberty, Louisville 2. 


Double-Oven Range 
Magic Chef has introduced a new 
medium priced 39-in. gas range 


with a double oven. The left door 
swings horizontally. That oven 
contains a warming and broiler 


unit. The right oven door swings 
downward and also can serve as a 
shelf. An appliance outlet, leveling 
screws and a timer clock are other 
features. 

Manufacturer: Magic Chef, Inc., 
1641 S. Kingshighway Blvd., St. 
Louis 10. 


Washer, Dryer Team 

A new automatic washer and 
clothes dryer team has been an- 
nounced by Westinghouse. The 
washer has a 9-lb capacity and can 
be set for cycles of one to 20 min- 
utes. The washer door serves as a 
loading shelf when open. The dryer 
has time settings of from five min- 
utes to three hours. Clothes can 


be dried for storage or ironing. 
Manufacturer: Westinghouse 
Electric Corp., Mansfield, Ohio. 





Three Drawers Featured in Upright Freezer 


A new upright drawer-type home 


freezer with a 19 cu ft capacity has 
been announced by Iceberg. The 
unit has three drawers that open 
individually and are mounted on 
rollers. The freezer has an auto- 
matic defroster and temperature 
control designed to prevent ice 
formations in the cabinet and on 
food. The packaged unit is 38 in. 
wide, 2814 in. deep and 70 in. high. 
Cold air circulation is through each 
drawer individually, to prevent the 
mixing of odors from certain foods. 

Manufacturer: Iceberg Freezer 
Corp., 203 N. Wabash Ave., Chicago. 








Good Reading 





(Continued from page 26) 
tures. Wiring diagrams and di- 
mensions of seven heaters with cfm 
capacitites of 400 to 2,900 also are 
provided. The catalog also includes 
photographs and brief descriptions 
of convector radiators, centrifugal 
fan unit heaters and warm air 
heaters. 

Issued by: Airtherm Mfg. Co., 
700 S. Spring Ave., St. Louis 10. 

99 9 

Water heaters and accessories 
are described in a new catalog 
published by Sands. A line of auto- 
matic gas storage water heaters and 
side arm water heaters is illustrat- 
ed. Diagrams show proper install- 
ation procedures for both types. 
Accessories described include coils 
and relief valves. 

Issued by: Sands Mfg. Co., Dept. 
C-1, 5407 Sweeney, Cleveland 27. 


o 9 9 

Baseboard installation techniques 
that solve problems created by 
floor coverings, methods of attach- 
ment and joining and corner treat- 
ment are covered in a new Trane 
Co. sound and color movie. The 
movie records a baseboard instal- 
lation and stars a journeyman 
steamfitter. 

Issued by: The Trane Co., La 
Crosse, Wis. 

o 9 9 

Pump models for circulation and 
pressure boosting are described in 
a new eight-page catalog by Econ- 
omy Pumps. Cutaway drawings 
show construction of various mod- 
els that are available in several 
metals. Charts provide dimensions, 
head and gpm capacities. 

Issued by: Economy Pumps, Inc., 
Division of C. H. Wheeler Mfg. Co., 
19th and Lehigh, Philadelphia. 

99 9 

Automatic controls for domestic 
oil burners are described by Gen- 
eral Electric in a new 22-page two- 
color bulletin. Photographs, de- 
scriptions, and diagrams of the 
controls, as well as application, 
operation, specification, and mount- 
ing information are listed. Con- 
trols for thermostats, flame detec- 
tors, fan and limit switches, steam 
pressure controls and others are 
included. 

Issued by: General Electric Co., 
1 River Rd., Schnectady 5, N. Y. 

o 9° 9 

Spray nozzles for air condition- 

ing, air washing and re-cooling 


are described in a catalog section 
issued by Monarch. The air con- 
ditioning spray nozzles are designed 
to break up water into fine par- 
ticles, using only direct pressure. 
The re-cooling spray nozzle fea- 
tures a conical bottom swirl cham- 
ber to balance water and distribute 
a fine spray. 

Issued by: Monarch Mfg. Works, 
Inc., 2501 E. Ontario St., Phila- 
delphia 34. 

o 9° 9 

Kitchens are illustrated in full 
color in a new bulletin issued by 
Lyon Metal. Sizes and shapes of 





} 


kitchens and possible kitchen de- 
signs are pictured and explained. 
The bulletin also contains a section 
on kitchen planning. 

Issued by: Lyon Metal Products, 
Inc., 5 Monroe St., Aurora, IIl. 

o 9° 9 

Furnace and boiler cleaners, 
which also are used as wet and dry 
vacuum cleaners, are described by 
Empire Chemical in a new catalog. 
Two models, developing 70 and 72 
in. of vacuum, will hold one bushel 
of dirt or 10 and 12 gals. of water. 

Issued by: Empire Chemical Pro- 
ducts Co., 10 Longworth St., New- 
ark, 2, N. J. 

oo 9 

A guide for planning and admin- 
istering a local freezer-food plan 
has been developed by Deepfreeze 
for dealers. Among the points dis- 
cussed in the book are choosing 
food supplies, financing, and selec- 
tion and training of salesmen for 
the plan. Consumer selling also is 
discussed. 

Available from: Deepfreeze Ap- 
pliance Div., Motor Products Corp., 
2301 Davis, North Chicago, III. 

o ° 9 

Tips on heating for homeowners 
are contained in a booklet pub- 
lished by Norge Heat. The booklet 
is intended to furnish the prospec- 
tive customer with information on 
the various kinds of heating sys- 
tems. From a discussion of heating 


130 


and controlling heat, the booklet 
moves to chapters on the various 
systems and includes a glossary. 

Issued by: Norge Heat Div., 
Borg-Warner Corp., 346 E. South 
St., Kalamazoo, Mich. 

o 9° 9 

Trap fixtures for sinks are de- 
scribed in a new manual by Ameri- 
can Sanitary. Drawings and charts 
illustrate traps for two-compart- 
ment sinks and for use with food 
waste disposers. A directional flow 
divider for two-compartment units 
is illustrated by a cutaway drawing. 
Also featured is a master adapter 
for traps that can raise or lower the 
outlet of any two-piece trap by as 
much as 3} in. 

Issued by: American Sanitary 
Mfg. Co., 308 E. Latimer St., Abing- 
don, Ill. 

o 9 9 

Tools for the heating and plumb- 
ing trades are described in a new 
catalog published by Price & Rut- 
zebeck. Photos and dimensional 
data on an angle saw, boring bits, 
an angle head and metal-boxed 
boring bits are included. 

Issued by: Price & Rutzebeck, 
22150 Meekland, Hayward, Calif. 

o 9 9 

Gas fired unit heaters are dis- 
cussed in a new booklet issued by 
Fedders-Quigan. A cutaway illus- 








oan 





s States te { 







wif 
tration shows working parts of the 
self-contained unit. The heater, 
burner and blower section also are 
pictured. Technical information 
charts describe heater models with 
Btu ratings of 55,000 to 200,000. 

Issued by: Fedders-Quigan 
Corp., Heating Div., 87 Tonawanda 
St., Buffalo 7, N. Y. 


o 9 

Submersible pumps for farm, 
domestic and industrial use are 
covered in a new Dayton catalog. 
Pumps with capacities to 30,000 
gph are illustrated and described. 
A cutaway view shows components. 

Issued by: Dayton Pump & Mfg. 
Co., 500 N. Webster, Dayton 1. 
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Heat Exchanger is only 17” 
straight across the face. 





DOMESTIC ENGINEERING 131 


See how the tape follows 
the deep corrugations in the Exchanger. 


2% MORE 


HEATING AREA FROM 
THE SAME FLOOR SPACE 





Actual heat transfer surface 
measures 30” wide on 3 sides, 


















WINKLER Wiel 


OIL AND GAS-FIRED 
FURNACES 


UP-FLOW AND COUNTER-FLOW MODELS 


You’ve never seen a more complete 
heating ‘“‘package’’ than the Winkler 
Universal Winter Air Conditioner! 
Compactly and scientifically designed 
for more comfortable, more economical 
home heating. Everything included ex- 
cept ducts...for homes with or without 
basements. Easy to switch from one fuel 
to another. 

Note particularly the Heat Exchanger. Its corrugated design 
nearly doubles the heat dissipating area... minimizes heat waste 
up the chimney. This design also permits expansion and con- 
traction without noise. 

The fan carries all moving parts in soft rubber for quiet, 
vibrationless operation. Note, too, that the filter frame can be 
installed in any of the five sides adjacent to the fan compartment 
—means less duct work and less labor. 

Both Gas and Oil Burner Kits are pre-wired for quick connec- 
tion to the pre-wired furnace—another labor-saving feature. 


DISTRICT MANAGERS... DEALERS... 
DEALER’S SALESMEN WANTED! 


This is your opportunity to join a successful organization with an 
amazing growth record. Winkler gives you complete instruction in 
successful selling and business management methods at the Winkler 
Training Institute—a school where dealers and their personnel are 
shown how to turn Winkler products into profits! 

Write today for information on how to obtain a Winkler territory 
or Franchise. 





. 





¢ AUTOMATIC 


STEWART-WARNER CORPORATION 


U. S. MACHINE DIVISION « Dept. F-103 « LEBANON, IND. HEATING EQUIPMENT 
























MR. GEORGE MORLAN 


merchandising plumber, Portland, Oregon 


“It’s just good business. People want this kind of 
water heater. They remain satisfied customers, 
ready to call on me again when they need other 
appliances, or service.” 
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MR. JOSEPH E. GOULD 


merchandising plumber, Far Rockaway, N. Y. 


“When a plumber sells an Electric Water Heater, 
he’s taking advantage of his opportunities. His 
customers depend upon him for advice and, 
believe me, his stock in trade is satisfied cus- 
tomers. So—when he recommends an Electric 
Water Heater, he’s offering them automatic, de- 
pendable, practically trouble-free service.” 





Wherever you are, you can profit by the benefits of Electric 
Water Heaters. They’re so easy to install—anywhere— 
because there’s no flue or vent. Your customers have their 
choice of two types—upright or table-top. 


Your customers benefit, too, by the cleanness, the economy, 
the long life of the Electric Water Heater, and its completely 
automatic operation. They automatically become better 
customers for other appliances and plumbing services. 


ELECTRIC 
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SE NOIR ETERS TARR AE 


ELECTRIC WATER HEATER SECTION 
National Electrical Manufacturers 
Association 


155 East 44th Street, New York 17, N. Y. 


ALLCRAFT + BAUER «+ C-E HEATMASTER 
CRANE-LINE SELECTRIC © CROSLEY 
DEEPFREEZE « FAIRBANKS-MORSE 
FRIGIDAIRE + GENERAL ELECTRIC 
HOTPOINT « HOTSTREAM « JOHN WOOD 
KELVINATOR « LAWSON «+ MERTLAND 
MONARCH « NORGE « PEMCO « REX 
RHEEM « SEPCO «+ A. O. SMITH 
THERMOGRAY «+ WESIX « WESTINGHOUSE 
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ALL connections are TOP connections 





on G.E.’s new Table-top Water Heater 


Here is a real plumber’s dream! 
Nomore back-breaking connections 
with the new General Electric Water 
Heater. On all the new Table-top 
Models, the cold-water inlet, the 


hot-water outlet, and the electrical 
connection box have been relocated 
at the top of the tank! 

Just slide this modern water 
heater into place and make the con- 


nections . . . out in the open without 
bending or stooping. It saves you 
time, saves your back, and you can 
offer your customers a lower-than- 
ever installation price! 


Install a better-built General Electric Water Heater: 











—— HOT waTer 
COLD WATER —am' ouTiet 


INLET 
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1. G-E TANKS have less tank 
openings — fewer than those of 
most manufacturers. And, of 
course, less tank openings mean 
less chance for leakage. 


2. G-E SPUDS are electronically 
welded into the tank. This weld- 
ing process, developed by G. E., 
provides joints actually stronger 
than the tank wall itself! 


3. G-E HEAT-WRAP CALROD® 
UNITS give highly efficient heat. 
And they cannot corrode or 
scale because they don’t touch the 
water! 


4. G. E.'s THERMOSTAT with ex- 
clusive sliding action keeps con- 
tacts smooth and reduces pitting, 
insuring years of trouble-free 
operation. 


For the best in water heaters ... call your G-E wholesale distributor or your plumbing jobber. 


GENERAL @@ ELECTRIC 
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Sales Aids 


(Continued from page 32) 


the cabinet to check its construction 
quality. 

Available from: Henry Weis Mfg. 
Co., Inc., Elkhart, Ind. 

o 9 9 

Universal is offering two large 
electric signs for outdoor use. The 
larger sign is 26 ft high with an 
arrow in traveling lights from top 
to bottom. The name “Universal” 
is featured vertically in neon light- 
ing. The smaller sign is 6 ft 3 in. 
by 30 in. wide and features a light- 
ed “U” 40 in. high. 

Available from: Universal Ma- 
jor Elec Appliances, Inc., Box 119, 
Lima, Ohio. 

o Oo 9 

Quickdraft has issued a new en- 
velope stuffer that illustrates com- 
mon heating problems. The folder 
states that the problems can be 
solved by using the draft inducer 
made by the company. The illus- 
trations show how the inducer can 
be used in various installations. 

Available from: Quickdraft Co., 
Division of The Hall’s Safe Co., 
Inc., 1642 Cleveland Ave. N. W., 
Canton 3, Ohio. 

o 9 9 

Whirlpool is offering a new win- 
dow poster designed to point out 
the advantages of owning an auto- 
matic clothes dryer. The poster is 
a picture of a housewife with a 


basket of wet wash at her feet and 
tangled up in her clothes line. The 
lower half of the 24 by 36 in. poster 
shows an automatic dryer to de- 
pict relief from the housewife’s 
predicament. 

Available from: Whirlpool Corp., 
N. State St., St. Joseph, Mich. 

o¢0o 9 

Deepfreeze is making available 
to dealers three billboard posters 
of 24-sheet size. Two of the posters, 


which are in full color, promote 
freezers and refrigerators. A third 
poster, done in blue with white 
lettering, advertises freezers, re- 
frigerators, ranges and _ water 
heaters. All posters have space for 
the dealer’s store name. 

Available from: Deepfreeze Ap- 
pliance Div., Motor Products Corp., 
2301 Davis, North Chicago, IIl. 

oo 9 

Delavan Mfg. Co. is offering a 
new oil burner nozzle rack free of 
extra charge to jobber customers. 
The rack enables the jobber to 


stock a complete line of oil burner 
nozzles without tying up counter or 
bin space. The new rack is finished 
in yellow with red lettering and 
has 35 channels with metal dividers. 
The unit is 36 in. wide, 24 in. high 
and 13% in. deep. 

Available from: Delavan Mfg. 
Co., 3007 W. Sixth Ave., Des Moines 
13, Iowa. 

o Oo 9 

Coolerator Company’s new 1953 
ad mat service catalog is now 
available to dealers. The catalog 
includes ready-made newspaper 
ad mats and art and copy ideas for 
individual tailoring of ads. The 24- 
page publication covers advertis- 
ing of the firm’s refrigerator, up- 
right and _ chest-type freezers, 
room air conditipner and range 
lines. 

Available from: Coolerator Co., 
128 W. First St., Duluth 1, Minn. 
oOo 9 
Bruner Corp. is offering window 
streamers to dealers as a part of 
a water softener merchandising 
plan. The streamers are printed in 
red and black on cream colored 
paper and are designed to con- 
trast with a white enamel softener 
tank. Two of the banners are 17 
by 7 in. and another is 34 by 14% 
in. The banners illustrate the ad- 
vantages and economy of water 

softeners. 

Available from: Bruner Corp., 
2318 N. 30th St., Milwaukee 45. 

o Oo 9 

Fermex is using a three-color 

point-of-purchase counter display 


134 


to promote sale of its septic tank 
chemical. The display may be at- 


tached to the top of the quart can to 
save counter space and to provide 
added height. A large arrow en- 
courages the prospect to take a 
circular that can be inserted into 
the display. 

Available from: The Fermex Co., 
4 Hill St., Newark, N. J. 

oOo 9 

Whirlpool has begun a three- 
month fall direct mail campaign 
with the mailing of more than 1,000 
sales portfolios to 70 distributors. 
Each portfolio contains information 
on mailing procedure, order blanks 
and samples of three rotogravure 
tabloids which will be sent to con- 
sumers through November. The 
mailing began with the booklet, 
“Modern Fabrics and How to Laun- 
der Them.” 

Available from: Whirlpool Corp., 
N. State St., St. Joseph, Mich. 

o Oo 9 

Youngstown Kitchens is offering 
to dealers a new display back- 
ground for newly announced equip- 
ment. The display is 96 in. wide 
and is designed to be shown with a 
24 in. sink, a 24 in. cutlery base 








cabinet, an 18 in. mixer-grinder 
cabinet, a 9 in. tray cabinet and a 
quarter-round wall what-not shelf. 
A window facsimile in the center 
of the display and background 


material carrying the company 
name are features of the unit. 

Available from: Youngstown 
Kitchen Div., Mullins Mfg. Corp., 
Warren, Ohio. 
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Selected for the Heating and Ventilating System 
and 88 Showers in this Outstanding College 


One of the most notable schools designed to attract desirable students 
for a career in nursing is St. Vincent’s $2,000,000 College in Los Angeles. 
Every possible modern facility for education, health, recreation and com- 
fortable living has been provided. Quality of the mechanical equipment 
is on a par with the excellent design of the building. 


Comfortable room temperature and fuel economy is assured by a 
Powers Pneumatic System of Control. For utmost comfort and safety 
each shower bath is regulated by a Powers Thermostatic Water Mixer. 


When you want dependable low maintenance temperature control 
call Powers. No other firm has such a complete line of controls for heat- 
ing, air conditioning and water temperature in all types of buildings. 











The owner of this attractive home is undoubt- 
edly a successful business or professional man. 
As such he is necessarily intelligent. 

He knows (1) that men unaccustomed to the 
routine of strenuous work should not risk the 
exertion of snow shoveling, (2) that temporary 
help is usually impossible to get when most 
needed, (3) that in cases of emergency the 
ability to get out of house or garage is quite as 
important as getting in, (4) that totaled over the 
years the cost of snow removal by hand labor 
reaches an unbelievably high amount. 


So, he is a good prospect for steel pipe snow 
melting! 

Yes, many home owners in the snowbelts have 
reasoned it through and have installed driveway 
and sidewalk snow melting systems not only asa 
wonderful convenience and safety measure but 
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also as an economically justifiable investment in 
added property value. 


Steel pipe helps to make it so. For steel pipe is 
economical, durable, weldable and formable for 
grids and coils, and has a proved background of 
performance in more than 60 years of conven- 
tional steam and hot water heating applications. 
In fact, for snow melting, radiant heating and 
other wet heat installations, steel is the most 
widely used pipe in the world! 


A free 32 page color booklet, “Steel Pipe Snow 
Melting and Ice Removal Systems,” has been 
prepared, answering the most commonly asked 
questions about snow melting. It includes tech- 
nical data on design, piping layouts, temperature 
requirements, boiler capacities and other in- 
formation for domestic, commercial and indus- 
trial uses. Ask for it. 


COMMITTEE ON STEEL PIPE RESEARCH 


AMERICAN IRON AND STEEL INSTITUTE 


350 Fifth Avenue, New York 1, N.Y. ~ 


October, 1953 
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A pproved 
A ntt-Syphon 


FLOAT VALVE 


Fi. accompanying illustration 
shows our VE/JV No. 93 Ap- 


proved Anti- Sy phon Float 





Valve equipped with rubber 
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)” Ring Plunger Packing and 
Nylon seat. 


Finis fitting is silent in oper- 


ation—requires no adjustment 
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—snap action closing under 


high pressure. 


Packed in individual box with 
rod and refill. 





Individual security INSURES FREEDOM 
and LIBERTY. & Social Security leads to 
Regimentation and LOSS OF LIBERTY. 












It’s a privilege to live in a Republic. 


ORL AE LEED AOE OUT I ia Ne ete 


Only God can help the people who live in 


rth 
Lifer 
a President 


THE INDIANA BRASS CO, Inc. 


FRANKFORT - - - - INDIANA 


Democracies. 
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@ See, also, water system story on page 94 


Water System Sales Up II Percent! 








Outlook continues bright 


SINCE THE FIRST of the year, water system sales 
have been running 11 percent ahead of 1952, 
at the same time that sales of other products to 
the farm market have been lagging, on the aver- 
age, 20 percent behind. 

This was revealed by Herbert C. Angster, ex- 
ecutive secretary and director of the National 
Assn. of Domestic and Farm Pump Manufactur- 
ers, at the recent mid-summer meeting of the 
association’s planning committees in Chicago. 

“It is no accident that the pump industry enjoys 
this favored position,’ Angster declared. “We 
have been planning it that way for five years with 
an annual promotion closely coordinating the 
sales efforts of member companies’ distributors 
and dealers with those of cooperating electric 
power suppliers, both REA and privately-owned 
companies, which support the program enthu- 
siastically because of the opportunity afforded to 
increase line load. 

“The result has been a sales impact of tremen- 
dous importance on the potential market for elec- 
tric water systems, estimated conservatively at 
nearly 10,000,000 prospects in the farm and non- 
farm rural field. 

“National Water Systems Month, which falls 
annually in May, has had a snowballing effect on 
sales from the start. For each succeeding year of 
the promotion since the first one, sales of water 
systems in May have exceeded sales in May for 
the preceding year. 


It Helps Business Year ‘Round 


“However, National Water Systems Month 
has a significance for the industry going far be- 
yond the month of May itself. The fact that all 
participating companies are shooting for an an- 
nual sales goal in May tends to keep their sales 
organizations at peak selling efficiency during the 
other 11 months of the year. “This prepares them 
for the spurt that carries them over the top in 
May and, more than any other reason, accounts 
for the present flourishing state of health of the 
pump industry.” 

At the conclusion of the executive secretary 


pump industry hears 


and director’s report, the association membership 
voted unanimously to continue National Water 
Systems Month in 1954 with the same basic theme 
that was used so successfully for the 1953 pro- 
motion—“plenty of water—plenty of pressure 
with a bigger, better modern electric water sys- 
tem.” 

Reports made by several representatives of 
electric power suppliers gave a revealing picture 
of the extent and importance of support from this 
quarter in making the 1953 National Water Sys- 
tems Month the outstanding promotion it was. 

R. T. Jones, manager of farm sales for Penn- 
sylvania Power & Light Company, stated that 
dealers in the company’s service area sold 1,798 
water systems in May. This marked the third 
consecutive year that Jones has been able to 
report sales in excess of 1,500 water systems for 
the period of the National Water Systems Month 
promotion. 


Sales Up 26 Percent Near Dayton, Ohio 


E. D. Smith, supervisor of the Rural Depart- 
ment of Dayton Power & Light Company and 
chairman of the Farm Section of the Edison Elec- 
tric Institute, reported dealers in his company’s 
service area sold 399 water systems in May, or 
26 per cent more than the 317 systems sold in 
May of 1952. 

Of even greater importance than the actual in- 
crease in water systems sold, as far as Dayton 
Power & Light Company is concerned, is the fact 
that the same dealers sold, in addition, some 
1,083 electrical appliances which require running 
water for their operation, indicating the fine 
building potential stemming directly from water 
systems sales. 

Still, too few dealers recognize the importance 
of selling more water systems, Smith said. The 
average water system sale paves the way for the 
dealer to sell electrical appliances that need run- 
ning water and which are valued, conservatively, 
at more than six times the water system sale. 
And don’t discount the profit from the water sys- 
tem sale, he added. 
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PLANNED, BUILT, AND PRE-SOLD BY ONE OF THE WORLD'S LEADING STEEL COMPANIES 


ALL-NEW LINE—Earlier this year, Republic 
Steel promised dealers a brilliant opportunity 
selling the world’s most modern kitchens. 
Here was a new line. A top line. Complete. 
Solid. Substantial. Real quality. Real value. 
Merchandise that everyone liked on sight. The 


first all-new line the trade had seen in years. 


COMPETITIVELY PRICED. It had a price tag 
that was unbelievable. This first-class line was 
priced right down to competitive levels. Qual- 
ity merchandise at an attractive price. That’s 


sales opportunity! 


REPUBLIC STEEL | 


CKAANV OT 
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NATIONALLY ADVERTISED. Now, your oppor- 
tunity iseven greater thanit wasa few months ago. 
This “new big name in kitchens” is catching 
on fast. Newspaper ads have sold it to millions. 
This fall, big full-color national magazine ad- 
vertisements are pre-selling millions more! 


SOUND PROMOTIONS. Another PLUQ! Re- 
public’s “Big Bonus Buy” is a sound sensible 
kitchen promotion you can live with. Topdealer 
margins and real deluxe value all the way. Get 
the facts. Cash in on opportunity. Ask your 
distributor. Republic Steel Corporation, Ber- 
ger Manufacturing Division, Canton 5, Ohio. 


Republic Steel Kitchens, Sales Department 
1018 Belden Avenue, Canton $, Ohio 
Please send me facts about this sales opportunity, 















Name Title 

Firm 

Address 

City. Zone. State. 





0) Dealer O Distributor 
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Unique damper, for 
finger-tip temperature 
control, conceals curved 
outlet air grille. 


Air vent can be conve- 
niently located at either 
end of outlet grille— 
instantly accessible. 


All steam-carrying pas- 
sages are copper or 
copper alloy ... brazed 
for pressure-resisting 
strength. 


/ Plan your heating for 
] the life of the building 
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CONVECTOR RADIATION 
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Steel enclosure is Bond- 
erized for rust protection, 
built to “take it.” 


Front panel is quickly 
removed and replaced by 
means of two screws for 
full access to unit. 


Attractive lower grille 
(optional) snaps in of 
out, conceals piping. 


Popular Type F illustra- 
ted. For exposed or re- 
cessed installation. Imme- 
diately available from 
most jobbers’ stocks. 








offers the best in long-life, economical service 





é 
reppie 





3 a ee e 
Simplicity of styling complements the beauty of both mod- 
ern and traditional design, also promotes ease of cleaning. 


pwede sacrifice quality on built-in permanent 
heating equipment. To get the finest in modern, 
long-life heating. .. at lower over-all costs—follow 
the lead of top architects and heating engineers. 
Choose Modine Convector Radiation. It’s your 
assurance of many years of heating system satisfac- 
tion. For complete information, see the Modine 
representative listed in your classified phone book. 
Or for your copy of Bulletin 251, write 
Modine Mfg. Co., 1502 DeKoven 
Avenue, Racine, Wisconsin 






Choose from three enclosure types in 
standard and heavy-duty institutional 
models for free-standing, recessed or 
wall-hung installation. 
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Delco-Heat Cast Iron Boiler. 
Here’s the boiler that has the 
respect of everyone who has in- 
stalled it. Plumbers are quick to 
recognize its many quality features. 
It's the only wet base type boiler 
powered by the exclusive Roto- 
power Oil Burner, and it has a 
separate copper heating coil to 
provide plenty of hot water for 
year ‘round household use. Its 
boiler sections have streamlined 
fins which are curved, tilted and 
arranged so that the heat travels 
58% further than if it went in a 
straight line. As a result more heat 
is absorbed and put to work. Three 
models are available with E.D.R. 
capacities from 350’ to 800’ net 
steam and from 560’ to 1290’ net 
hot water. 


Delco-Heat Steel Boiler. Low in 
cost, the Series “S” Oil-Fired 
Boiler is ideally suited for radiant 
heating systems—or conventional 
Steam or hot water systems—in 
popular-size homes. Burner and 
controls are located on front of 
the unit for easy installation in 
festricted accas, and to simplify 
servicing and adjustment. Capaci- 
ties : 300’ net steam, 480’ hot water. 


For a good deal 














DEAL WITH DELCO 


You can build a bigger, 
MORE PRORTABLE BUSINESS 


GENERAL MOTORS 


DELGO-HEAT 





Delco-Heat products are packed with selling features that ap- 
peal to all buyers. And because Delco-Heat has a complete line, 
y the distributor is able to answer every heating need on a com- 
petitive basis. Hundreds of thousands of installations are proof 
that home owners recognize Delco-Heat quality and value. 

Advanced engineering techniques and General Motors’ ex- 
perience enable Delco Appliance to sell at prices as low as 
any in the industry. Delco-Heat units have complete flexibility 
of installation, too, which makes them easier.to install. This 
means lower labor costs on the job. 

The unexcelled selling features of the Delco-Heat line—the 
competitive prices, and the wholehearted factory selling sup- 
port—all enable the Delco-Heat Retail Distributor to build a 
bigger heating business and make more money. Get all the 
facts now. For information on a Delco-Heat franchise, send 
the coupon below. 


Clip and Mail Today! 


DELCO APPLIANCE DIVISION 
General Motors Corp., Dept. DEH, Rochester 1, N. Y. 


Please send me information about a Delco-Heat franchise. 


Name Or Ae. RON 
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LEGS AND TOWEL BARS 
ALL NEW 


ALL PURPOSE. 


oF . 


THIS LEG AND 
TOWEL BAR — 


TAKES CARE OF 
EVERY INSTALLATION . R710 


TOWEL BAR ADJUSTS TO ANY HEIGHT 


Here’s the answer to a lot of requests ...an all purpose 
leg and towel bar...MADE OF BRASS — fo sell in the 
popular price range. Easy to instalf — full 3’ adjustment. 
S-D All-Purpose legs and towel bars are the most beauti- 
ful accessory you can install in a lavatory ...dresses up 
' the bathroom — gives the lavatory a “finished” look that 
appeals to your customers. Use the S-D Legs and Towel 
Bars on every job...it’s simple—it’s fast... it’s profitable! 


Write for 
detailed 


= f 
a TARY. p DASH 


p S ALL THE OTHER Ith ST 
© We POPULAR S-D LEGS an 


a4 
AND TOWEL BARS ARE #th ROAD, LONG Ista 
AGAIN AVAILABLE IN = ve AN i, ‘ 


SINCE 1922 ‘oe 
he A 
he r @ 


MANUFACTURERS OF TUBULAR BRASS PLUMBING GOODS 
SANIFLEX SUPPLIES @ LEGS & TOWEL BARS 


- q > jarence Slade jarnet Weiner 
Warehouse Portland, Oregon Boston, Mass. 
P. C. Abbott & Co. R. H. Gaebler Co. Grossman Co. Mitchell Love Co. ope bee ge Co. Wingard Company 
, Colo Fort 


Richmond 19, Va. St. Louis 8, Mo. Cievelond 15, Ohio Philadephia 30, Pa. Denve ort Worth, Texas 


H. Baron A. S. Gibbons Co. "Sam Hexter “Shamrock Pibg. Sales Co. Watson Agencies M Zwi 
New York, New York Dayton 6, Ohio Beverly Hills, Cal. Chicago, illinens Toronto, Canada ; tag ‘Gardens Hilts, N. Y. 
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The duette Custom Sliding Door Cabinet by Miami-Carey. (Model $D1820FL 


new dene! Miami-Carey’s Sliding Door Bathroom Cabinet 
with Twin Compartments... {wice aS much storage space 


The duette DeLuxe Sliding Door Cabinet by Miami-Carey. 
(Model SD1818FL) 


Finished in baked-on gleaming white enamel. Twin 
storage compartments and sliding mirror doors. For 
recess or wall-hung installation. 


Se ee 


‘ 








Here now to make money for you! A bathroom Cabinet that’s roomier 
more beautiful than any you’ve seen before. It’s the duette Sliding 
Door Cabinet by Miami-Carey, in four smart models —all so roomy 
so brilliantly styled, so sensibly priced they'll sell on sight. 

Dollar for dollar, no other cabinet can match the duetle in custome 
appeal. Mirror doors slide open at a finger’s touch. Inside in twi 
compartments—more than double the storage space of most ordinar 
cabinets. Room galore for medicines, cosmetics, shaving needs, all th 
items that have a way of “cluttering” bathrooms short on storag 
space. 

These new duette cabinets will be in big demand for new constructio 
and remodeling. So ask your Miami-Carey representative for all th 
facts—or mail coupon on other side of this page. 


please turn the page 


cae Sgn cs 
Sell freedom from topsy-turvy . od menatenarien, 


bathrooms . . . New duette by f g Ts 2 = 


at 
Miami-Carey 45 soveansto 


Available with or without tubular 
fluorescent light and shade, 
plus switch and electrical outlet. 


MIAMI-CABINET DIVISION--THE PHILIP CAREY MFG. CO 









they’re all-new 


and crammed with sales-making features 
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SLIDING DOOR CABINETS ae Se 
another first from MIAMI-CAREY : 


© Twin Sliding Mirror Doors (mirrors first quality 
plate glass, copper protected) 


























© Fluorescent tubular light with shade, plus switch 
and electrical convenience outlet (optional) 
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© Twin Storage Compartments 


@ Stainless Steel Toothbrush Rack in each 
compartment (Custom models) 


© Razor Blade Chute in each compartment * 
(Custom and DeLuxe models) oa 


Pt ee ’ : a 
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@ Crystal Glass Shelves (8 in Custom, 
4 in DeLuxe) 


@ Easy to Install 





Custom (Model $11820FL) features 

fluorescent tubular light unit with curved translucent 
shade, switch and electrical convenience 
outlet; welded one-piece steel construction; snow- 
white baked €namel interior finish; Stainless Steel 
“picture frame” trim. Over 3450 cubic 

inches of storage space. Also available—duette 
Custom Model §D1820 without light unit. 





© Overall Size: | Width Height Depth 


Custom (without light) 38%" x 23%" x 5%" 
DeLuxe (without light) 36%" x 25%" x 6%" 


Custom Light Fixture 38%" x 2%" x 4" 
DeLuxe (with light) 36%" x 28%" x Gh” Calthout 
















































for Him and for Her—no more ‘‘waiting turn”; 
more bathroom clutter. 





fj LACES Pee ei | ‘ Separate mirror and separate storage ig mate 


juette DeLuxe (odel $D1818FL) features : 
tuorescent tubular light with matching metal ee 
ihade, electrical outlet and switch—a lavish pe 
cabinet at a budget price. : 
3eautifully finished inside and put in baked-on 
reaming white enamel. © available— 
Model $D1818 without light unit. 

Note: ductte DeLuxe furnished‘in special colors 
f desired, reese | 
it.no extra charge. 


MAIL COUPON TODAY 


Write Dept. D-10 
for full dealer information on new 
duette Sliding Door Bathroom Cabinets by Miami-Carey 
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News 





(Continued from page 37) 


Acme products and informal dis- 
cussions between contractors and 
sales engineers. A buffet supper and 
a question and answer period also 
were on the program. 


Sid Harvey to Open 4 Stores 

New Sid Harvey stores will be 
opened this fall in Providence, R. 
I., Hartford, Conn., Allentown, Pa., 
and Brooklyn, according to Law- 
rence Harvey, vice president of the 
Valley Stream, N. Y., firm. The 
additions will increase the number 
of stores to 24. Areas to be served 
by the new stores have been 
covered by salesmen from other 
Harvey stores. 

The stores carry replacement 
parts for oil burners, gas burners 
and stokers. The Sid Harvey or- 
ganization also has been appointed 





District managers, sales engineers, sales office representatives and 


Deming Holds Sales Meeting 
About 180 dealers and officials 
of the Deming Co., Salem, Ohio, 
attended a recent dealer meeting 
held at the Lehigh Valley Supply 
Co., Allentown, Pa. The conference 
featured talks by Deming officials 
and displays of various pumps 
manufactured by the company. The 
Lehigh firm is a new distributor 
for Deming. The main office of the 
distributor is in Allentown and 
branches are at Easton, East 
Stroudsburg and Lansdale, Pa. 








i 


Dealers and officials of the Deming Co. are shown at a conference 


Servel Holds Freezer Contest 

Custom tailored clothes and 
clothing accessories are being of- 
fered as prizes in a new freezer 
sales contest sponsored by Servel, 
Inc., Evansville, Ind. Dealers and 
retail salesmen will receive points 
for sales of either upright or chest- 
type home freezers. The contest 
will end Oct. 17. 


Mich. ASSE Plans Meetings 
Officers, the board of directors 
and committee chairmen of the 
Michigan chapter, American So- 
ciety of Sanitary Engineering, met 
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held recently at the Lehigh Valley Supply Co., Allentown, Pa. The 
meeting featured talks by R. W. Geauque, district representative for 
Deming, and G. E. Trisler, assistant sales manager of Deming Co. 





officials of Penn Controls, Inc., (above) a‘tended a five-day con- 
ference held recently at the home office in Goshen, Ind., by Penn. 
Talks on new markets, products and customer service were featured. 


a factory rebuilding station for oil 
burners made by the Williams 
Division of Eureka Williams Corp., 
Bloomington, III. 


Globe Buys Woodmanse 

The Woodmanse Mfg. Co., Free- 
port, Ill, has been purchased by 
Globe Corp., Chicago. The 92-year- 
old Freeport concern makes auto- 
matic pumping systems and wind- 
mills, pump jacks and other water 
handling accessories. George F. 
Getz, Globe president, said the 
purchase price was about $300,000 
and that expansion of the Free- 
port company is planned. 


Plan More Color Ranges 

More than half of the gas ranges 
to be manufactured by the Cham- 
bers Corp. of Shelbyville, Ind., 
soon will be in colors instead of 
the traditional white. Present sales 
of the company show 40 percent of 
ranges sold are in color. Chambers 
offers ranges in red, yellow, green, 
blue, gray, black, and the new 
“antique copper” finish, as well as 
white. 


recently to discuss plans for fall 
meetings. Prominent in the plans 
are the annual dinner dance on 
Oct. 13 and attendance at the na- 
tional convention in Cleveland, 
Nov. 1-6. 


Coleman Opens New Offices 
The Coleman Co., Wichita, Kan., 

manufacturer of domestic heating 
(Please turn to top of page 150) 





New Kitchen Line for U-R 

The new kitchen equipment line 
of the Universal-Rundle Corp., 
New Castle, Pa., is being intro- 
duced in trade publications in two- 
page, two-color advertisements. 
Floyd W. Fennell has been named 
general sales manager of the newly 
created kitchen equipment sales 


w, 





Richard H. Mayo, sales training director, (standing at left) demon- 


division and W. B. Kariher will 
continue to head fixture sales. 

Assisting Fennel in the market- 
ing and distributing of the kitchen 
equipment are W. E. Marks, field 
sales manager; R. H. Mayo, sales 
training director; J. F. Kamp, sales 
service manager and J. R. Schmitt, 
technical director. 





strates the Universal-Rundle new three dimensional kitchen de- 
signing kit to (left to right) John F. Kamp, sales service manacaer; 
Joseph R. Schmitt, technical director; George F. Brauer, field kitchen 
specialist; Wilson F. Marks, field sales manager, and Floyd W. 
Fennell, new general sales manager of the kitchen division. 
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General Chef complete kitchen units 
fit in 5.4 square feet. 

The ideal solution wherever 

space and dollars are important. 








SINK One-piece porcelain top of heavy 
gauge steel. Faucets and all hardware 
triple-chrome plated. Units also available 
without sink. 





BURNERS Units come with 3 gas burners 














(easily adjusted for bottled, natural or 

manufactured [L.P.] gas), or 3 electric Kohle: 
burners (220 V.) or 2 (110 V.). durabi 
REFRIGERATOR Four cubic feet of space. cs 
Electric (sealed, self-oiling Tecumseh unit). 
Owens-Corning Fiberglas insulation. Con- An ¢ 
venient bottle shelf in door. Kohle 
ap kling |} 
, Frees, A stro 

r FREEZER Holds 9 ice cube trays, or 12 | LIAN N 
, standard frozen food packages. Si. 5 YEAR GUARANTEE eS Othe 
} og 7 Every General Chef Unit is guaranteed in writing soap d 
' STORAGE DRAWER Ample storage O ‘ to give trouble-free service for 5 years! retain 
space for pots and pans. ¥ rinsing 


WRITE for complete information ne 


and specifications if you are building, simple 
remodeling, designing — you will be interested protect 
in the space and money you can save with or stai: 
General Chef units. Several models are avail- bumpe 
able. Fully guaranteed. WRITE TODAY for at 

NATIONWIDE SALES AND SERVICE complete information and specifications on all f 


CHICAGO: Dept. M, Room 1108, Merchandke Mort General Chef units. We will also send you name 
and address of distributor nearest you. 
NEW YORK: Dept. M, Suite 762, 11 W. 42nd St.; LOS ANGELES: Dept. M. 4536 E. Dunham St, 


GENERAL CHEF.Dept. M, 4536 E. Dunham Street, Los Angeles 23, Calif. 


Please send me complete information and specifications on General Chef units, and name of nearest distributor. 











NAME. —__ STREET & NUMBER. 











CITY. ZONE. STATE. 
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OHLER 
Enameled Seon Sink 


With undersink cabinets 


WILSHIRE sink with cab- 
inet. Sizes 60x25", 
72x25". 












Kohler enameled iron sinks afford specific advantages in 
durability and convenience. They are available with under- 
sink cabinets or with sink fronts for built-in counter-top 
installation. 

An outstanding feature of each Kohler sink is the superior 
Kohler enamel. It is acid-resisting clear through, has a spar- 
kling hue and finish, easy to clean, no orange-peel texture. 
A strong, rigid base of cast iron safeguards against strain. 

Other advantages include a full-length ledge with built-in 
soap dish; Duostrainers that make the deep basins water- . 
retaining, collect solid waste and drain freely; sprayer for 
rinsing. The chromium-plated fittings match in style and 
quality. 

The attractive undersink cabinets and sink fronts are_ | 
simple to install, easy to clean throughout. Their finish is 
protected by a special Bonderizing that prevents chipping 
or staining. Quiet operation is insured by insulation, rubber 
bumpers and roller mounted drawers. Handles open the doors 
at a light tap. 















DELAFIELD sink built into counter- 
top, with front. Sink sizes 32x21”, 
42x21". Sink front units available in 
24", 30" and 36" widths. 


Kohler Co., Kohler, Wisconsin. Established 1873 


KOHLER or KOHLER 


VG EQUIPMENT oe ELECTRIC PLANTS 


DLED ENGINES e PRECISION CONTROLS 
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STORMS tll ¢ 
ST > — BACK UPS 
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CLOUDBURSTS 












Russ Lewis says... 


“There are two ways to make money selling eee 


FAIRBANKS-MORSE 


Cubmercible Collar Drainers 


“You can carry a big stock to meet any emergency. Or, you can sell cellar 


drainers the year ’round. 

“We think the second way is best. Here’s why. If you wait until emergencies 
make ordering necessary, you may not be able to get all the cellar drainers 
you need when you need them. You will not have time to make all installa- 
“— during emergencies. Both mean sales lost to competitors—no profits 

or you. 

“ on the other hand . . . selling drainers the year ‘round makes profits 
more certain. Installations can be made during slack times in your shop. 
You needn’t tie up working capital in a big drainer inventory. Access to 
basements often reveals chances to sell water heaters, softeners, and 


other appliances. 
“Our submersible a sales ‘natural’!’’ 

“Prospects like its compactness and the fact that it keeps working even 
though it is completely submerged. The unit fits easily in a 16” diameter 
sump. Discharges as much as 3600 gph. against a 10-foot head. 

“(One more selling idea. Send now for our free cellar drainer mat ads. 
Then you’ll have them on hand for quick insertion in your local newspaper 
when storms, or accidents to sewer or water mains bring buyers into 


the market.” 
For complete information about Fairbanks- Morse dealerships, and the 


free mats, write Fairbanks, Morse & Co., Chicago 5, Ill. 





AN 
i) FAIRBANKS-MORSE 


a@ name worth remembering when you want the bes? 








WATER SYSTEMS * GENERATING SETS © MOWERS © HAMMER MILLS * MAGNETOS © PUMPS © MOTORS © SCALES © DIESEL LOCOMOTIVES AND ENGINES 
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726 
Stop & Waste 


Valve 











and have the 
right valves for 
every plumbing and 
heating job! 


Gate Valve 


Stem 





In the full NIBCO line you have the right valve for every part of the job. 
In addition to low pressure valves there are pressure-rated valves for both 








po 4 
I 125 S.W.P. and 150 S.W.P. You can get all the styles and sizes for | 
zi threaded pipe, copper tube or combinations. 
|} And, most important, you have no worry about leaks or failures. Every 
C 150 LBS. S.W.P. NIBCO valve has all these assurances of dependability: | 
f 
=. 3 @ Every valve pressure-tested under water. 
slimes @ High copper alloy, 85-5-5-5. 
@ Precision machined solder cups for fast sweating; sound joints. 
rican @ Husky wrench hexes and full depth threads for sound joints. 
ner | 
talla- } 90 @ Full water way. 
rofits Globe Valve @ Valves made in laboratory controlled foundry. NIBCO has a separate 
rofits f modern plant specializing in valve production. 
shop. “ ‘ ; 
ss to You protect your profit and build your reputation for dependable in- 
, and stallations when you install NIBCO Bronze Valves. 
oe NORTHERN INDIANA BRASS CO. 
even oe) 1004 PLUM STREET, ELKHART, INDIANA 
neter 
d 
hae dhs Cf) FoR FREE NEW CATALOG anp 
into “TIPS ON INSTALLING SOLDER END VALVES” 
i the Peewee ee ee eee eee 
| NORTHERN INDIANA BRASS CO., 1004 Pium Street, Elkhart, Indiana 
| Send me your new catalog NVC-1 which combines all NIBCO valves. Also in- i 
' clude your new folder, “Tips on Installing Solder End Valves.” I 
I I 
; f CB LER EE SESE en eS ee ee ee t 
' 5 
est i Address fat. MCE) Se I 
: . i eee - ee accel re ! 
ENGINES | 
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News 





(Continued from page 145) 

and air conditioning equipment, has 
established two new zone sales 
offices. The eastern zone office in 
Philadelphia serves 11 eastern 
states and the District of Columbia. 

The Dallas, Texas office serves 12 
southern and southwestern states. 


Peter Munn Active Again 

Peter M. Munn, who retired as 
executive secretary of the Plumb- 
ing Contractors Assn. of Chicago 
early this year after 60 years of 
service, is now secretary of the 
Plumbers’ Pension Fund of Local 
130, U. A., which went into effect 
in June. 


Murray-Eljer Creates New 
Marketing Unit 

The Murray Corp. of America, 
Scranton, Pa., and its new sub- 
sidiary, the Eljer Co. of Ford City, 
Pa., have established a new market- 
ing organization that combines the 
sales forces of the firms. C. H. 
Menge, sales vice president for 
Murray, has been elected executive 
vice president of Eljer. Menge and 
T. W. Hardy, Murray vice president 
in charge of Scranton production 
and Eljer home appliance sales, 
were co-hosts at a recent two-day 
sales meeting in Scranton, at which 
the new sales organization was 
announced to the combined Mur- 
ray and Eljer sales forces. 

In other organizational moves, 
David J. Crane was named vice 


president of the Eljer sales division, 
L. H. Bonnet as general sales 
manager, E. A. Lester as manager 
of steel sales, J. H. Ireland in charge 
of warehouses, J. J. Rardin as head 
of brass sales and A. E. Thiesfeldt as 
manager of advertising and sales 
promotion. 

A plan to establish six regional 
sales posts also was announced. 


Buys Heatwell Burner Rights 
The Hastings Air Conditioning 
Co., Hastings, Neb., has purchased 
patents, production facilities and 
all rights to the manufacture and 
sale of the Heatwell gas conversion 
burner from the Maxwell Corp., 





C. H. ‘Bud” Menge, new executive 
vice president of Eljer Co. (above), 
and T. W. Hardy, Murray production 
vice president, were co-hosts at the 
combined sales meeting in Scranton. 





The combined plumbing fixture sales forces of the Murray Corp. of America 
and the Eljer Co. are shown with officials of the Eljer Co. and production 
personnel at a recent two-day sales conference held at the Murray plant in 
Scranton, Pa. Officials showed and discussed new products of Eljer Co. 





The Norge Heat Division of Borg-Warner has added 17 new representatives. 
Norge now has 22 men in various parts of the United States. All representa- 
tives were present at the annual sales meeting held in the Civic Auditorium, 
Kalamazoo, Mich. C. S. Davis, Jr., Norge president, served as moderator. 
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Denver. Production of the burner 
has been moved to the plant in 
Hastings, and sales will be handled 
from the Hastings Co. Omaha of- 
fice. 





Plant Expansions 


The Schaible Co. ... 

The Schaible Co., Cincinnati, has 
announced activation of a new West 
Coast warehouse at 2444 E. Eighth 
St., Los Angeles. The building has 
5,600 sq ft of floor space for the 
storage of plumbing and heating 
products. The headquarters sales 
office for the western region also 
will be located at the Los Angeles 
address. A second sales office will 
be located at 53 Beale St., San 
Francisco. 


Mor-Flo Heater Corp... . 

Mor-Flo Heater Corp., Cleve- 
land, has announced an 8,000 sq ft 
addition to its present plant. The 
new facilities will be used pri- 
marily to make stone lined tanks, 
stone lined automatic gas water 
heaters, and also will provide larger 
laboratory quarters. 


Bush Mfg. Co.... 

A new plant of 33,000 sq ft is 
being erected in Riverside, Calif., 
by the Bush Mfg. Co., West Hart- 
ford, Conn., manufacturers of air 
conditioning, refrigeration and 
heating products. The building will 
go up on a nine-acre tract to allow 
for possible future expansion. Com- 
pletion is expected by Dec. 1. The 
plant will manufacture air condi- 
tioning and refrigeration products. 


The Carion Products Corp... . 
The Carlon Products Corp., 
Cleveland, has added manufactur- 
ing facilities in Klamath Falls, 
Ore., for plastic pipe and fittings. 
Floyd Wilson will manage the new 
addition. The expansion is intended 
to provide rapid and economical 
delivery of pipe to Northwest dis- 
tributors. The Klamath Falls plant 
is the seventh Carlon addition es- 
tablished in the United States. 


Young Radiator Co.... 
Construction of a new Young 
Radiator Co. building in Mattoon, 
Ill., began with recent ground 
breaking ceremonies. The new one- 
floor structure will have 20,000 sq 
ft of floor area and will adjoin other 
company buildings at the Mattoon 
site. The Young main offices and 
main plant are in Racine, Wis. 
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* EAST SIDE, WEST SIDE, all around the town... 91% of the 





buildings that make up the fabulous New York skyline are 

pk equipped. This preference for p+ heat exchange equipment — 
including instantaneous hot water heaters, storage water heaters, 
pre-heaters, condensate coolers, converters, freon coolers — is 
understandable because p+ fully guarantees its equipment, 

backs it with 73 years of heat exchange experience. 


Contact p-e when your plans get under way. 


the Patferson-Kelley Co., inc. 
600 Burson Street, East Stroudsburg, Penn. @ 1007 


101 Park Avenue, New York 17 © Railway Exchange Building, Chicago 4 * 1700 Walnut Street, Philadelphia 3 * 96-A Huntington Avenue, Boston 16 °* and other principal cities, 
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the Third Dimension 
of Your Market will 
be Shown in &=)D)! 


Remodeling is the growing third dimension of 
the market for plumbing, heating, air condition- 
ing and allied appliances and equipment. It is 
appropriate, therefore, that Domestic Engineer- 
ing introduces dramatic 3-D printing in the sec- 
ond Remodeling (November) Issue. A special 
attention-commanding section of life-like 3-D 
illustrations will contain both editorial and ad- 
vertising matter. 


Pioneered by Domestic Engineering Company 
in magazine printing, this newest technique for 
dramatizing editorial and advertising illustra- 
tions will make its first appearance in the plumb- 
ing and heating field to further emphasize the 
third and largest-growing dimension of your to- 
tal market. 


Two reports on 3-D printing are available to 
advertisers—the first, a guide to 3-D preparation, 
and the second a reader report on 3-D as utilized 
in a companion publication. Domestic Engineer- 
ing field representatives will be glad to suggest 
how 3-D may best be used to illustrate your 
products. 


Advertisers who use 3-D will obtain unprece- 
dented attention to their advertising message in 
the November issue. But, whether you use 3-D 
or not, the showmanship resulting from its use 
will make the entire magazine a conversation- 
starter and keepsake for subscribers. It will 
mean more mileage for your advertising dollar. 


Return to Bay Ci 
ECOND 


Return with us to Bay City. Walk down any street with us, 
Note the remodeling work which has taken place in the last 
year; the new plumbing, heating and air conditioning installed 
in homes, institutions, factories and other structures. 


Return to the scene of the now famous Bay City Story and, 
like the editors of Domestic Engineering who have just com- 
pleted a check-back of this community, ask the contractor- 
dealers how business has been in the past year. Ask them, 
“Has your remodeling business increased since the Bay City 
survey of a year ago?” They will tell you, as they did our 
editors, that their remodeling business has increased. 

The November 1952 Remodeling Issue of Domestic Engineer- 
ing showed them the tremendous potential in the remodeling 
market. In the ten months since, we have been busy develop- 
ing methods for exploiting that market. 


How To Win This Market 


Last year’s Remodeling Issue revealed the total size and 
breath-taking potential of the modernization market. ‘he 
second Remodeling Issue will show readers how to win it. 

The story will be drawn from a hundred different sources 
... from the success records of a hundred leading contractor- 
dealers who studied the Bay City Story, believed it, and put 
the lessons to work for them in their business .. . From con- 
tractor-dealers in Bay City itself, who were exposed first to 


y 





the remodeling opportunity ... From contractor-dealers who 


purchased the Remodeling Sales Kit, and launched the most 
aggressive promotion, advertising and selling of their careers. 
... From readers who, already successful in new construction, 
have added a profitable increment in remodeling. 

The story springs from an actual experience of a Domestic 
Engineering reader. It will begin at the beginning—from the 
time a contractor-dealer wrinkles his brow, leans forward in 
his chair and writes his question, “I want to get into remodel- 
ing ... but how do I get started?” 


Introducing... 
the Story of John Smith 


Call this reades John Smith, proprietor of a typical medium- 
sized plumbing and heating establishment. Smith has always 
done some remodeling, but never on an organized basis. 
Lately, he has been meeting more and more difficulty in 
getting a fair price for his products going into new construc- 
tion. He knows his salvation is to diversify, with greater 
emphasis on remodeling. 

From many sources (particularly the previous issues of 
Domestic Engineering) he can get good hints on many activi- 
ties he should carry on in connecticn with his remodeling 
work. But nowhere, up to now, has he been able to get a com- 
plete guide written for him as a manager of a business... 4 
manual, all-in-a-piece, which will help him evaluate his future 
course; tell him which things to think about first; help him 
get started, and help him grow in remodeling. 

To bring John Smith this complete sales manual on re- 
modeling, Domestic Engineering editors are putting the en- 
tire industry under a microscope. The remodeling activities 
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of readers from Portland to Pomona and from Miami to 
Yakima are being studied. 

The method-manual will be designed so that contractor- 
dealers can utilize it at any given stage of their remodeling 
program. For example, the contractor who has progressed to 
the point where he is out “bird-dogging” for prospects will 
learn that there’s no place like home—the prospect’s home, 
that is, to sell remodeling. He’ll learn how to gain that entree 
to the home, how satisfied customers can become his best 
salesmen, how to keep a constant flow of remodeling leads 
coming in every day. 

He'll “go along” with contractors who have already put 
Domestic Engineering’s Remodeling Sales Kit to use and see 
for himself how they sell complete kitchen, bathroom and 
heating modernization jobs. He’ll learn how to budget his 
remodeling advertising, which ads and direct mail letters pull 
the best, how to use the modernization time table for best 
results, how to merchandise a fair price, how his customer 
can finance the job, how to enlist the aid of wholesalers and 
manufacturers, how to integrate their sales helps with the 
overall program—and how to close the sale. 


A Complete Sales Manual 
On Remodeling 


In short, the big November Remodeling Issue will comprise 
the most comprehensive “how to do it” manual ever contained 
between the covers of any one magazine. 

The Bay City Story changed the course of an industry. 
The story of John Smith will speed that industry on its new 
course—a course with greater sales volume, greater profit for 


all 





































ese Sic 





ee 











4\ 








Bey, 


u 








oie — prewar wets bgp camer ten ahinge nnaanemetamens) 
MANUFACTURER WHOLESALER CONTRACTOR-~ 
DEALER 


NO PRICE SUICIDE 
IN REMODELING 


; Price-cutting by one is suicide for all, with the 
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property owner suffering most from inferior merchan- 
dise, poor workmanship and lack of service. This 
certoon is the subject of a Domestic Engineering prize 
contest to stimulate interest in this publication’s new 
and vigorous attack upon price-cutting. Winners will 
be announced in the November Remodeling Issue which 
will enlist industry-wide co-operation in the mainte- 
nance of fair prices to insure best service to the public. 
Having a relation to remodeling (because modern- 
é ization lacks the price pressure of new construction) 
the Fair Price Program will build greater, more intense 
reader interest in November Domestic Engineering. 
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WIRE OR TELEPHONE SPACE 
RESERVATIONS NOW 





1801 PRAIRIE AVENUE, CHICAGO 16, ILL. 
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HERMAN NELSON TYPE “B” HEATING AND VENTILAT- 
ING UNIT. This new model features: low outlet 
velocities—slow fan speeds—a wide selection of 
heating coils—available with humidifier—and is 
ideal for institutional and ¢ cial uses. 








HERMAN WELSON TYPE “M” CENTRIFUGAL FAN UNIT 
HEATER. For industrial applications this brand new 
unit features—high cfm capacities—high heat out- 
put—effective air distribution obtained by mod- 
erate outlet velocities combined with specially 
designed nozzles and deflectors. Standard and 
heavy duty heating coils available in a wide range 


of capacities. 





HERMAN NELSON TYPE “Y" VENTILATING UNIT. This 
new model features one, two or three fans on a 
common shoft and housed in compact cabinet for 
straight-line air movement. Especially useful for 
booster work in ducts—for untempered air supply 
or exhaust. 


DOMESTIC ENGINEERING 





herman nelson 
announces a 





of air handling 
equipment 


CHECK THE FEATURES OF THE NEW HERMAN NELSON LINE 
SECTIONALIZED CONSTRUCTION — all units are constructed for easy installa- 
tion. Cabinet arrangements can be readily changed on the job site if condi- 
tions make this necessary. 


SERVICEABILITY — easy access to all components is provided. Heating coils 
are accessible through the top or bottom of the cabinets and there’s a hinged 


access door for filters. 


BUILT FOR LONG LIFE —all models have double width, forwardly curved 
fans mounted on over-sized shafts with permanently lubricated bearings — 
mounted outside of air stream. 

The new line is quality constructed throughout by a company with a long 
established reputation in the heating and air handling field. Member of the 
N.A.F.M. and 1.U.H.A. and all units tested and rated according to the 
respective codes. 

for complete injarmation— on these new models — write: HEATING AND 
VENTILATING DEPARTMENT, AMERICAN AIR FILTER COMPANY, INC., LOUIS 
VILLE 8, KY. 


Pciiiiiinins Air Bitter 


COMPANY, INC. 
116 Central Avenue, Louisville 8, Kentucky 
American Air Filter of Canada, Ltd., Montreal, P. Q. 
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“They almost solve 
themselves, Ma’am, 
with J-M quality 
pipe insulation!” 


= OFFICIAL, plant superinten- 
dent, hotel manager, or home owner 
... your customers will rate you A-1 
if you give them an efficient and 
economical answer to their heating 
problem. 

; And it’s easy to prove with simple 
arithmetic that an investment in 
Johns-Manville quality pipe insula- 
tion is the right answer. 

Take J-M 85% Magnesia Pipe 
Insulation as an example. This J-M 
quality insulation is a structurally 
stable material that does not deteri- 
orate with age. Nor does it shrink 
significantly or distort regardless of 
the length of time it is exposed to 
heat. The snug fit and tight joints of 
a good J-M 85% Magnesia installa- 
tion stay put—and heat savings re- 
main constant for periods of 20 to 50 
years and more. 




















Case studies are available to help 
you prove to your customers that 
while J-M 85% Magnesia may cost 
a little more at the outset, it actually 
costs far less when amortized over a 
period of years because it saves so 
much more heat and fuel. You can 
also point out how architects and 
engineers have provided more effi- 
cient and more economical heating 
systems for hospitals, office build- 
ings, hotels and apartment houses 
by specifying J-M 85% Magnesia 
Pipe Insulation. 

Johns-Manville products for the 
plumbing and heating trade are car- 
ried by leading plumbing and heating 
wholesalers everywhere. For further 
information, write Johns-Manville, 
Box 60, New York 16, New York. In 
Canada, 199 Bay Street, Toronto 1, 
Ontario. 


“You sure head 
the class in solving 
heating problems!” 








SEND FOR THIS 
NEW 24-PAGE 
CATALOG * 


Some of the 
time-tested J-M 
products covered in 
this catalog are 
described briefly below. 


Insulating Fire Brick for building oil burner 
fireboxes; Anti-Sweat Pipe insulation to 
prevent dripping on cold-water lines; Fireite* 
Asbestos Furnace Cement for sealing joints 
in stoves, heaters, ranges, etc.; Preshrunk 
Asbestocel* Pipe insulation for low-pres- 
sure steam and hot-water lines; Asbestocel 
Range Boiler Jackets for insulating vertice! 
or horizontal hot water boilers; Peckings 
and Gaskets for all kinds of plumbing and 
heating applications; Transite* Asbestos- 
Cement Pipe for conveying wastes from 
houses to street sewers or septic tanks; for 
venting domestic gas-burning appliances; 
and for venting soil and waste pipe. 

Write for your free copy of “Johns-Manville 
Quality Products For The Plumbing And Heating 
Industry.” Ask for Brochure IN-57A. 














*Reg. U.S. Pat. Off. 


Johns-Manville INSULATIONS 





FOR BETTER PLUMBING AND HEATING SERVICE 
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NOW! MORE PROFIT, LESS BOTHER... 


when you buy complete cast-iron boiler package... 


THE NEW CRANE 14 POW! 


Crane is the first in the field with a truly complete cast- 
iron boiler package... the new 14 POW*! 






















With the POW you get everything necessary for a 
small home forced hot water heating system: Oil 
burner, Thermostat, Immersion Aquastat, Protectore- 
lay, Limit Control, Stack Switch, pre-cast Combustion 
Chamber, Insulated Jacket, and Combination Tem- 
perature and Altitude Gauge, Circulating Pump, Relay, 
Relief Valve and Draft Regulator. 





Buy the Crane Package-Way and eliminate fussing 
and searching and waiting for parts to arrive from 
several sources. For completeness and performance, 
Crane has the line to line-up with. And you save 
money, too. See your Crane Branch or Wholesaler 
for further details. 


* Package, Oil-Fired, Water Boiler 





To save you both time and money these four acces- 
sories are also included with the Crane 14 POW 
boiler package. 








Circulating pump has over- A.S.M.E. Code 

load circuit breaker. Capacity relief valve pro- 

10 gallons per minute at 7'2- tects against ex- 

foot head. cessive pressure 
in system, 










me ee ee 





Five big improvements in Crane 14 POW boiler in- 
clude new firebox baffle, new "X" type upper flue 
baffle, new light-weight combustion chamber, new 
muffle-chamber mounting plate and new small “Kleen- 
Heet” oil burner... each a terrific feature in itself. 








Relay controls 
line voltage from 
sensitive low volt- 
age thermostat. 


Draft regulator ruggedly constructed 
with rocker type gate and pivot ac- 
tion. Off-center gate mountings pro- 
vide large effective area for action 
of draft pressure fluctuations, 














CRANE CO. 





GENERAL OFFICES: 836 SOUTH MICHIGAN AVE., CHICAGOS 
VALVES + FITTINGS «+ PIPE 
PLUMBING AND HEATING 
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Names in the News 





(Continued from page 37) 
Smith Corp. in the north central 
region also as general manager of the 
Permaglas-Heating Division. 


D. J. Murray Mfg. Co., Wausau, 
Wis.—Harris W. Hall & Associates, 
Ocean Springs, Miss., as sales repre- 
sentative for grease traps in Louisiana, 
Mississippi, Alabama and Tennessee; 
Frank Morris & Co., Tulsa, Okla., 
as sales representative for grease traps 
in Oklahoma and Arkansas and John 
Hawe Co., St. Paul, Minn., as sales 
representative for unit heaters and 
blast coils in Minnesota, North and 
South Dakota. 


The C. E. Squires Co., Cleveland— 
Walter Bartel as general sales man- 
ager. 


Dearborn Stove Co., Dallas, Texas— 
L. F. Montgomery as manager in 
New York State, western and central 
Pennsylvania, Virginia and West Vir- 
ginia and E. A. Finn as manager in 
New England, metropolitan New York, 
New Jersey, Maryland, Delaware, the 
District of Columbia and southeastern 
Pennsylvania. 


Wolverine Tube Div., Calumet & 
Hecla, Inc., Detroit—D. W. Blend, 
general manager, also as a vice presi- 
dent of the parent company and J. R. 
Gavigan as sales representative in 
southern Indiana and Kentucky. 





C. A. Macfie 


J. M. Kennedy 


Revere Copper and Brass, Inc.—J. 
M. Kennedy as chairman of the board 
and chief executive officer; C. A. 
Macfie as president; R. P. Winberg as 
general sales manager and R. M. Lake 
as vice president in charge of the 
Rome, N. Y., Division. 








R. M. Lake 


R. P. Winberg 


Hastings Air Conditioning Co., 
Hastings, Neb—Max Heller, co- 








inventor of the Heatwell gas conver- 
sion burner, as sales manager of the 
heating division. 


Reed-Cromex Corp., Cleveland— 
F. B. Kelly, Chicago, and J. V. Haver- 
ton & Associates, Peoria, Ill., as repre- 
sentatives in Illinois. 


Servel, Inc., Evansville, Ind.—Car- 
roll J. Tresslar as general manager 
for the Chicago sales branch and E. 
F. Meer as field service representative 
for the commercial electric refrigera- 
tion division. 





C. J. Tresslar Al London 


Neptune Pump Mfg. Co., Philadel- 
phia—Al London as sales representa- 
tive in the Baltimore and Virginia 
territory. 


The Trane Co., La Crosse, Wis.— 
Donald H. Krans as laboratory direc- 
tor, C. D. Ware as heat transfer 
specialist and R. O. Goodman, R. E. 
Murphy and R. E. Haskins as sales re- 
presentatives in Chattanooga, Milwau- 
kee and Oklahoma City, respectively. 


The Zoeller Co., Louisville, Ky. —A. 
D. Muddell as representative in north- 
ern New Jersey, New York state 
above New York City to Poughkeepsie 
and Kingston, and Connecticut and 
Paul O’Kane as representative for 
Indiana. 


Iron Fireman Mfg. Co., Cleveland— 
C. C. Craft as vice president and sec- 
retary, H. J. Mack as controller and 
A, E. Vogel as manager of the eastern 
region, 


L. J. Mueller Furnace Co., Milwau- 
kee—E. J. Ovshak as secretary, C. 
W. Birch as controller and R. F. Hume 
as assistant secretary. 


General Electric Co., Schenectady, 
N. Y—R. C. Hanna as marketing 
manager. Air Conditioning Div.— 
Donald W. Kentler as manager of 
credits and collections. 


Marsh Heating Equipment Co., 
Skokie, Ill—Dexter Co. as sales rep- 


resentative in the Baltimore, Ohio, 
area and A. W. Nugent & Co., Takoma 


Park, Md., in Washington, D. C. 
Century Engineering Corp., Cedar 


Rapids, fowa—Henry G. Gabel as sales 
manager in the Middle Atlantic dis- 


trict. 
157 





York-Shipley, Inc., York, Pa.—E. E. 
Bangs as executive assistant in the 
gas heating division. 





C. H. Menge L. H. Bonnett 


Murray Corp. of America, Detroit— 
C. H. Menge as executive vice presi- 
dent of the Eljer Co., a Murray sub- 
sidiary, and T. W. Hardy, vice presi- 
dent of the Home Appliance Div., 
also to head Division sales. Eljer Co., 
Ford City, Pa—L. H. Bonnett as gen- 
neral sales manager, J. J. Rardin as 
program manager for brass goods 
sales, J. H. Ireland as warehouse 
operations manager and E. A. Lester 
as program manager for steel plumb- 
ing fixture sales. 





J. J. Rardin J. H. Ireland 





E. A. Lester 


Cc. E. Burkett 


Line material Co., Milwaukee—C. E. 
Burkett as sales engineer for fiber 
sewer pipe in the eastern division. 


Frigidaire Div., General Motors 
Corp,. Dayton, Ohio—H. E. Van Scoyk 
as assistant chief engineer in charge 
of household and commercial refriger- 
ation and air conditioning. 


The Meyer Furnace Co., Peoria, 
Hll.—W. A. Cook as dealer sales man- 
ager and J. G. Calhoon as assistant 
sales manager. 


Viking Air Conditioning Corp. 
Cleveland—J. M. Morton as assistant 
advertising manager and D. J. Ahern 


(Please turn to top of page 160) 

















When you 
figure 
the pipe 
you can 
De sure- 


= 7S 


z 
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@ A lot of people have faced a lot of piping 
problems over the last 60 years. During that 


time, so many of them have solved their require- 
ments with one pipe—NaTIona Steel Pipe— 
that they have made NaTtionat the largest sell- 
ing pipe in the world. 

Other things have helped too... the fact that 
one integrated organization has complete con- 
trol of U-S-S Nationat Steel Pipe production, 
from the raw material to the finished product 
... the fact that advanced steel-making facilities 
and special pipe manufacturing processes are 
here combined with the experience of thousands 
of skilled craftsmen to produce steel pipe of uni- 
formly high quality and utmost dependability. 
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As a result, when you decide on NATIONAL 
, y : 
Stee! Pipe you can be sure you'll always get pipe 
whose metallic structure, strength, sound joints, 
superior cutting, bending and threading proper- 
ties assure easy installation and long, trouble- 
free performance. 

These are the reasons why “old timers” swear 
by Nationat Steel Pipe and why NATIONAL is 
being consistently specified by the new genera- 
tion of architects, engineers and contractors. In 
turn they have found that for low cost, easy in- 
stallation and proved reliability in service, no 
other pipe quite fills the bill like NATIONAL. 

So when you need an all-purpose steel pipe... 
make it NATIONAL. 


NATIONAL TUBE DIVISION, UNITED STATES STEEL CORPORATION 
PITTSBURGH, PA. 


COLUMBIA-GENEVA STEEL DIVISION, SAN FRANCISCO, PACIFIC COAST DISTRIBUTORS 
UNITED STATES STEEL EXPORT COMPANY, NEW YORK 


U-S°S NATIONAL Steel PIPE 
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helpful hints 


for the 

master plumber 
on float valve 
installation 















do these trouble points cost 
you costly callbacks ? 


Waterville Division 


plumbing sales 


SCOVILL 





Waterville 14, Conn. 








MANUFACTURING CO. 
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helpful 
new 


booklet 








FREE 





A round-up of practical tips for new- 
comers and old-timers alike, from men 
who've learned them the hard way. 


Here’s a handy check list that can 
help you avoid some common—and 
some not-so-common — pitfalls in 
float valve installation that may save 
you hours of costly call-back time. 
With this little booklet, it’s a cinch to 
double-check each job before you 
leave it. It covers valve troubles — 
siphoning, chatter, etc.; valve ball 


problems, as well as some 
interesting information on float 


valve construction, 


NOTE TO WHOLESALERS: We'll be happy to send 
you a supply of these handy little booklets which 
you can pass along to your master plumber 
customers. Just drop us a line and tell us your needs. 


r-------_-_--_-------------- 


Mr. E. H. Hunt; Plumbing Sales 
Scovill Manufacturing Company 
Waterville 14, Conn. 


Please send me a copy of your booklet. 


Name Ss i ae 








Cc y 


Pp 


Address. 





RSA | 





City 
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just send in the coupon for your copy today. 
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Names in the News 





(Continued from page 157) 
as factory sales representative in New 
England and New York City. 


Westinghouse Electric Corp., Sturte- 
vant Div., Boston—F. R. Benedict as 
staff engineering manager. 


Radiator Specialty Co., Charlotte, 
N. C.—J. C. Pallamary, H. Gimbel, Jr., 
and C. L. Frey as district representa- 
tives in the Philadelphia, Miami and 
Denver territories, respectively. 


Avco Mfg. Corp., Appliance and 
Electronics Div., Cincinnati—J. L. 
Armstrong as director of Crosley and 
Bendix Home Appliances laundry 
equipment sales and A. E. Cascino as 
director of market research. 





D. E. Nighswander 


J. L. Armstrong 


Thor Corp., Chicago—D. R. Nigh- 
swander as assistant to the general 
sales manager. 


Kalamazoo Furnace & Appliance 
Mfg. Co., Kalamazoo, Mich—C. A. 
Montague as sales manager. 


Miller Bros. Co., Venice, Calif—J. 
C. Kelly, Inc., as manufacturer’s 
representative in New York City, 
Long Island and northern New Jersey; 
Tustin & Co. as manufacturer’s re- 
presentative in Philadelphia, eastern 
Pennsylvania, Maryland, Delaware, 
Washington, D. C., and southern New 
Jersey, and Jeu de Vine & Woodcox 
as manufacturer’s representative in 
Michigan and northern Indiana. 


Toledo Desk & Fixture Corp., Mau- 
mee, Ohio—E. F. Chemnitz as zone 
manager in California, Oregon, Wash- 
ington, Nevada and western Idaho. 





E. F. Chemnitz Fred Kaiser 


Minneapolis-Honeywell Regulator 
Co., Minneapolis—Arnold Michelson 
as eastern resident vice president and 
Fred Kaiser as manager of the eastern 
region. 


General Controls Co. Glendale, 
Calif—A. S. Carpenter as manager in 
the Omaha, Neb., branch office. 





L. L. White 


The Coleman Co., Wichita—L. L. 
White as eastern zone manager, with 
M. M. Knight, A. A. Courtney and 
A. E. Olander as regional sales man- 
agers and N. L. Kane and L. W. Mc- 
Inteer as field service engineers; L. 
T. Ash as Philadelphia branch office 
and warehouse manager and O. S. 
McCollum as assistant manager; Has- 
cal Simmons as zone manager in 
Dallas, Texas, with H. E. Wallof, 
Robert Lyda and Ivan Adkisson as 
regional sales managers and Irving 
Paeff and Dean Snyder as field service 
engineers. 





E. R. Downe 


Hascal Simmons 


The C. A. Olsen Mfg. Co., Elyria, 
Ohio—E. R. Downe as vice president. 


The Schaible Co., Cincinnati—R. G. 
Craig as factory sales representative 
for food waste disposers in Delaware, 
the District of Columbia, sections of 
Maryland, New Jersey, North Caro- 
lina, Pennsylvania, South Carolina 
and Virginia. 


Reed-Cromex Corp., Cleveland— 
F. B. Kelly, Chicago, and J. V. Haver- 
ton & Associates, Peoria, IIl., as repre- 
sentatives in Illinois. 


New Distributors 


Servel, Inc., Evansville, Ind.— Harry 
F. Haldeman, Inc., Los Angeles, for 
air conditioners in southern Cali- 
fornia, and Hollander & Co., Inc., St. 
Louis, for refrigerators, room air con- 
ditioners and water heaters in the 
St. Louis area. 


Murray Corp. of America, Detroit— 
Knapp and Spencer Co., Sioux City, 
Iowa, for Murray kitchens in western 
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Iowa and portions of Minnesota, South 
Dakota and Nebraska. 


Whirlpool Corp., St, Joseph, Mich — 
Roskin Brothers, Inc., Middletown, N. 
Y., in southeastern New York and one 
Pennsylvania county; Gunn Distri- 
buting Co., Inc., Little Rock, Ark., in 
eastern Oklahoma and Arkansas, and 
Hamburg Brothers, Pittsburgh, in 
western Pennsylvania, West Virginia 
and eastern Ohio. 





Obituaries 


Albert C. Brown, 89, Park Ridge, IIl., 
founder and former president of the 
Chicago Faucet Co., died recently at 
his home. He served Chicago Faucet 
as president for 43 years before his 
retirement in March. Mr. Brown was 
a past president of the Central Supply 
Assn. He is survived by a son, Earl 
E. Brown, who was elected president 
of the company when his father re- 
tired. 


Fred T. Whiting, 62, Chicago, West- 
inghouse Electric Corp. vice president, 
died recently while on a fishing trip 
in northern British Columbia. Sur- 
vivors include his widow, a brother 
and two sisters. 


James H. Gaylord, 84, co-founder 
and retired president of the Gaylord 
& Butler Co., heating engineering firm, 
died recently in Scranton, Pa. He 
formerly resided in Binghamton, N. Y. 
where he and a brother founded the 
Gaylord & Epidence Co. Mr. Gaylord 
was the designer of the heating plants 
in Sing Sing Prison, N. Y., and the 
U. S. Military Academy at West Point. 


J. L. Craig Wilson, 61, president of 
the C. Wilson Plumbing Shop on 
Wheels, Buffalo, N. Y., died recently. 
He was a former member of the Buf- 
falo Master Plumbers Assn. and oper- 
ated his business in conjunction with 
a partner, Horace S. Clark. Mr. Wilson 
was previously associated with his 
father and brother in the J. L. Wilson 
Plumbing & Heating Co. in Buffalo. 


The Rev. John J. Calnan, 61, Walla 
Walla, Wash., a cousin of John J. 
Calnan, past president of the National 
Association of Plumbing Contractors, 
died recently. Fr. Calnan was pastor 
of St. Patrick’s cathedral and chaplain 
of the Washington state penitentiary 
and the American Legion. 


Samuel Fahrer, 66, owner of the 
Fahrer Plumbing Co., Dayton, for 39 
years, died recently. He was a past 
president of the Dayton Master Plumb- 
ers Assn, Mr. Fahrer is survived by 
his widow, three sons and two daugh- 
ters. 


Charles G. Young, 80, a master 
plumber of Syracuse, N. Y., died re- 
cently. His wife, a son and two 
daughters survive. 
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* Uniform Strength Over-all. 


* Perfect Chamfer for Easy 


Piping Make-up. 


Briggs Standard Tapered 
Pipe Threads. 


Sturdy, Square Shoulders 
to Withstand Wrench Abuse. 


Heavy Indestructible, Large 
Ground Ball Joint and 
Bronze Seat. 


Full Ball Joint Automati- 
cally Corrects Imperfect 
Pipe Alignment. 


COMPARE 


THE WARWICK LINE 


The outstanding features of the WAR- 
WICK Line of life-long Unions and 
Fittings speak for themselves. Back of 
these reputable products are 21 years 
of experience in the full requirements 

of pipe fittings. For the WARWICK 
Line is not only manufactured by the 
most adept of craftsmen, but pre- 
cision-made on machines especially 


designed for the purpose. 
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In long term 
planning, Mas- 
ter Plumbers are 
turning to the 

\V/ARWICK Line 
for its prestige 
building capacity. 
Yes, for outstand- 
ing quality and de- 
pendability W AR- 
WICK Unions and 
Fittings are your sol- 
id support for the fu- 
ture. THE WARWICK 
COMPANY, Idaho Ave- 
nue, LINCOLN PARK, 
ae 
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1. PG’s weigh 10 pounds ea 
iacme olelal delel-1emselel an iome| 


irton for easy handling 





A NEW ANACONDA PRODUCT 
MAKES A BETTER JOB — FASTER 


Now — something new in radiant panel piping. It’s 
AnaconpA Panel Grids* (PG’s). These action pic- 
tures show how easily PG’s install. No more awk- 
ward “stringing up” of coiled tubing. The job is done 
easier and quicker with PG’s. These handy and 
adaptable panel grids are conveniently packaged 
ready for installation. The machine-made prefabri- 
cated grids eliminate on-the-job bending and the 
expense of special panel-forming aids. 

PG’s are supplied in one standard size, consisting 
of 50 linear feet of % in. Type L copper tube. At nor- 
‘mal 6 in. spacings, PG’s are rated at 1800 Btu/hr. 
This simplifies estimating and layout. PG’s may be 
extended or contracted by hand to serve panel sur- 
face areas from 22% to 60 square feet. 

PG’s are not yet available everywhere, but produc- 
tion is increasing. We are shipping to wholesalers as 
fast as possible. Ask your Anaconda Distributor to 
show you why it’s easier to design and faster to in- 
stall panel systems using PG’s. *Pat. applied for 
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sasnnenee For full details we'll be glad to send you an 
informative booklet that will answer almost any 
question you have about this new Anaconda 
product. Use coupon, or write for Anaconda 
\, Publication C-6 to The American Brass Com- 


pany, Waterbury 20, Connecticut. 5373 
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PRE-FORMED 
COPPER TUBE PANEL GRIDS 
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» * PG‘s are easily put in place 
Trim, straight and true, they 
fasten tightly to the ceiling 
folate Mma-toiUlla-Molalh MualolauileL 
plaster thickness i 





4, PG’s save fittings—one end of 
the tube is expanded so that 


grids can easily be connected 
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The American Brass Company 


ON 
<e. Waterbury 20, Connecticut 
" % Please send me Anaconda Publication C-6, describing PG’s: 
4. 





ADDRESS 
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ROUND MODEL 
4 SIZES—20, 30, 45, and 66 gallon 
cepacities. Completely automatic, de- 
pendable, economical to operate. Avail- 
able in seven and twelve-year protection 
plan models. 





Every customer 
is different, but... 


THERE’S A 























Tall and thin, short and thick, round or tabletop, 


20 to 66 gallon capacity—there’s a SAF-T-HOT for 


any customer's need or desire. Each style and 
size has the clean SAF-T-HOT design, electro- 
statically sprayed, infrared baked finish, and host 
of extra features. To sell your customers, 

show them just what they're looking for—show 
them SAF-T-HOT! 


ELECTRIC MODELS TOO! Round models from 10 to 100 gallon co 
pacities. New, easy-to-install Table Tops in 35 and 45 gallon sizes. Have 


all the extra features for which THE HEDGES LINE is famous! 


SOLD ONLY THROUGH THE PLUMBING TRADE 


THE H EDGES LINE 





TABLE TOP MODEL 
Installs completely flush to wall in 1/5 
usual time. Front snaps off, top quickly 
removed by gently pulling toward front. 
All service points and controls easily 


accessible 


M. M. HEDGES MANUFACTURING CO., INC. 


Chattanooga, Tennessee 


WATER HEATER SPECIALISTS 
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For Hot Water Heating Sales... 





















Cross section showing 

\ how BASE-RAY is filled 
CLINCHERS FOR BASE-RAY SALES! wilh eaten ‘teatn tte 
« BASE-RAY® is the outstanding way to provide yéur 
customers with the Magic of Radiant Hot Water Heating. 
They're quick to grasp the fact that it’s “like heating your 
ome with the sun.” 


bottom. 


7 


BASE-RAY gives maximum personal comfort, blankets 
side walls and windows with a shield of heated air — 
effective guard against cold infiltration. Floor-to-ceiling 
gmperatures practically constant, even in coldest weather. 
igNo cold feet and no cold corners. i 


A BASE-RAY system with a sturdy cast-iron Burnham 
Boiler costs little more than a forced air system . . . only 
dollar or two added to monthly payments carries the 


difference. And value-wise there’s just no comparison! 


« BASE-RAY’S rugged cast-iron construction withstands 
ardest knocks, will not dent, resists corrosion for a lifetime, 
provides real long range economy. 


top, 


BURNHAM 
4OT for ®» BASE-RAY with its low sweeping lines fits inconspicu- 


d ly into any room. Saves space, promotes smart, un- 
n ttered interior decor . . . can be painted to blend with = 


he ny color scheme. 


1 host Ds BASE-RAY delivers true radiant heat. Since there are R A D I A N T RK A Ss E B 0 A R D 


0 false fronts or grilles the warm surface of BASE-RAY 


exposed directly to the room, thus giving unobstructed =e 
ow pdiant heat. | 

+ BASE-RAY is fully waterbacked. This, plus the excel- y 

t heat retaining properties of cast iron, means BASE-RAY 6D 


BURNHAM BASE-RAY WEARS LIKE IRON 


wntinues to deliver radiant heat long after the burner 
gallon co- Bhuts off, 






izes. Have mae , 
aa And to top off these many advantages, BASE-RAY offers BECAUSE IT'S MADE OF IRON 
unique low cost installation procedure called the ‘‘series loop"’ 
; making big savings possible. Readily installed in new 
TRADE modernization jobs. 


*Reg. U.S. Pat,Off. 





Burnham Corporation DE-103 


- 
A. | Irvington, New York 
” 
— | Please send me full information and ratings guide on 
ar | BASE-RAY 

















BOILER DIVISION IRVINGTON, NEW YORK 
FIRST IN THE MANUFACTURE OF BASEBOARD HEATING 


Nome ...... 






Address . 
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ANOTHER REPORT OF READING 
COPPER TUBE “ON THE JOB” 


a | 


F. C. SPETH, Plattsburg, N. Y. 
Plumbing and Heating Contractor Says: 


\ 1G JOB or 





F. C. Speth, plumbing and heating 
contractor on many outstanding in- 
stallations through upper New York 
state and Vermont, has found from 
experience that whether a job is 
large or small, he can count on 
Reading for fast, dependable service. 
Other reasons cited by Mr. Speth for 
his preference for Reading Copper 
Tube are its ease of handling and 
bending . . . fewer number of joints 

required . . . uniform high quality 
resulting from precision manufacture 
to close tolerance standards ... and 
long, trouble-free service. 





Reading Copper Tube were installed. 


Reading Tube Corporation is proud 
of this case history of one more con- 
i tractor’s experience and satisfaction 
with Reading Copper Tube which is 
typical of thousands of contractors 
throughout the United States. 


GENERAL CONTRACTOR: J. J. Harvey, Utica, N, Y. 





Producers of Reading Lektroneal Copper Tubing 
and Reading 85% Grade A Red Brass Pipe 






OFFICES AND EASTERN DISTRIBUTION DEPOT: 
STillwell 6-9g00 


36-12 47th Ave., Long Island City, N. Y. ¢ 


Sold Exclusively Through WORKS: READING, PA 
Plumbing and Heating 


Supply Wholesalers! 


DISTRIBUTION DEPOTS: «© Reading, Pa 
® Chicago, Ill., 724 W. 50th St 


, ARCHITECTS: Benedict, Ryan & Sayer, Plattsburg, N. Y. 
. ASSOCIATE ARCHITECTS: Reisner & Urbahn, New York, N. Y. 
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NEW DORMITORY BUILDING AT STATE TEACHERS’ 
COLLEGE, PLATTSBURG, N. Y. in which 15,000 feet of 


PLUMBING CONTRACTOR: F. C. Speth, Plattsburg, N. Y. 


READING TUBE CORPORATION 


- 








© Long Island City, N. Y. 4 
* Houston, Texas, 1121 Rothwam 5! 
© Atlanta, Ga., 690 Murphy Ave., S.W. Unit 5, Bldg. Bo @ 
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They Shop By Phone! 


(Continued from page 110) 
know what products and serv- 
ices are offered by the domestic 
engineering dealer.” 

The development of plumbing 
and heating contractors in recent 
years as merchandisers not only 
of plumbing and heating equip- 
ment, but also of appliances and 
related equipment, puts more 
emphasis on building store traf- 
fic. Servicing and repairing have 
become parts of an extensive 
operation rather than the princi- 
pal source of business in many 
cases. 

Many people today still do not 
realize that plumbing and heat- 
ing contractors have such a di- 
versified business and, therefore, 
are not always inclined to refer 
to “Plumbing Contractors” and 
“Heating Contractors” when 
they are looking for an auto- 
matic washer, disposer, kitchen 
cabinet—or even bathroom ac- 
cessories. 

There are at least 20 -other 
headings suitable and available 
to contractors in most telephone 
directories. Not all contractors 
would qualify or desire to be 


listed under all of these head- 
ings. Nor are all headings favor- 
able places for contractor list- 
ings. The scope of each con- 
tractor’s operation, his commu- 
nity and his competition are fac- 
tors which determine where and 
how often he should be listed. 

“In the final analysis,” says 
Dale Watt, a Tulsa, Oklahoma 
contractor who is listed 72 times, 
“a listing under ‘Light Bulbs’ 
can account for a good share of 
sales as well as uncovering leads 
on prospective plumbing and 
heating customers.” 

A planned program of multiple 
listings, therefore, can achieve 
several results. First, it gives 
the contractor additional sources 
for obtaining plumbing and heat- 
ing customers. Second, it builds 
individual unit sales. Third, it 
puts the contractor in competi- 
tion for the telephone consum- 
er’s dollar. Fourth, it does a 
public relations job, keeping the 
firm name before the public 24 
hours a day. Fourth, it permits 
a contractor to tailor his adver- 
tising budget to cover a wide 
range of potential business. 

Is a multiple listings program 
a shotgun or a rifle? Careful 


planning can make it as effective 
as a contractor’s most select 
group of card file prospects. Al- 
though only the individual con- 
tractor can know where and how 
he should be listed, there are 
some general rules of thumb 
which can be used to develop 
successful directory coverage. 
These are: 

1. Study the local directory 
and appraise the opportunities. 
See what headings are available 
under plumbing, heating, air 
conditioning, appliances and re- 
lated equipment and services. 
(Use the guide shown below.) 

2. Observe what competitors 
are using these headings and 
what type of listing they have. 

3. Select listings that are 
adaptable to a product or service 
in your business you want to 
emphasize. 

4. Select the type of listing 
that will gain the most attention 
under that heading. 

5. Analyze each heading in 
terms of the buyer’s inclination 
to refer to that heading. 

A contractor, therefore, in a 
rural community could justify a 
listing or display ad under the 

(Please turn to top of page 232) 


A Check List of Listings Available to Plumbing and Heating Contractors 


PLUMBING: 
Bathroom Accessories 


Water Heaters 
Water Heaters, Repairing 


Heating Supplies 
Heating Equipment 


Ironing Machines 
Kitchen Cabinets 








Engineers, Plumbing 

Fixtures, Bathroom 

Medicine Cabinets 

Pipe Fittings 

Pipe, Sewer 

Plumbers 

Plumbing Fixtures 

Plumbing Supplies 

Pumping Equipment 

Pumps, Water, Domestic 

Septic Tanks 

Sewer Service 

Shower Compartments, Doors 

Sinks 

Sprinkler Systems 

Tile Contractors—Ceramic 

Tile Contractors—Non 
Ceramic 

Toilet Seats 

Water Coolers 





Water Softening Equipment 


HEATING AND COOLING: 
Air Conditioning Contractors 
Air Conditioning Equipment 
Boilers 

Controls, Automatic 

Cooling Systems 

Engineers, Air Conditioning 
Engineers, Heating 

Furnaces, Repairing 

Filters, Air 

Fans, Electric 

Fans, Electric Repairing 

Fans, Ventilating 

Furnaces 

Gas Burning Equipment 
Heating Contractors 

Heaters, Gas 


Heaters, Unit 





Oil Burners 

Oil Burners, Servicing 
Regulators, Temperature 
Sheet Metal Work 
Steam Specialties 
Stoves, Heating, Gas 
Valves 

Ventilating Equipment 
Water Heaters 


MAJOR APPLIANCES: 

Dishwashing Machines 

Dryers, Clothes 

Electric Appliances, 
Household 

Electric Appliances, Repairing 

Freezers, Food Storage 

Garbage Disposal Equipment, 

House 
Gas Appliances 





Kitchen Planning 

Ranges, Electric 

Ranges, Electric, Repairing 
Ranges, Gas 

Refrigerators, Electric 
Refrigerators, Gas 

Stoves, Heating, Gas 
Washing Machines 


MISCELLANEOUS: 
Contractors, General 
Electric Blankets 
Food Mixers, Electric 
Hardware Dealers 
Kitchen Remodeling 
Lamp Bulbs 
Modernization Work 
Motors, Electric 
Radios, Retail 


Television Dealers 
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Bronze bearing metals with their high percentage of lead have the 
plasticity necessary to permit compensation for a minute variation in 


fit or alignment of the bearing. 


Tin in bearing bronzes insures sttength and wear resistance, which 
coupled with the plasticity imparted by lead, makes bronze the 
satisfactory and dependable material for bearings, bushings and 
related applications in the automotive industry. 


FREE . . . Write for your copy of the 8-page Lavingot Technical Journal — Vol. 9, No. 2—— 
containing an article discussing ““‘Why Castings Are Lost."’ 








Specify—LAVIN NONFERROUS INGOT—Quality 


R. LAVIN & SONS, INC. 


© Refiners of Brass, Bronze and Aluminum 
e Producers of Zinc Base Die Casting Alloys 
3426 S. KEDZIE AVENUE e@ CHICAGO 23, ILLINOIS 


PRiI- 
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There’s something 
“special” about these new 
Honeywell Gas 

Water Heater Controls 


DOMESTIC ENGINEERING 


The “20” — Model V-5120 is the star performer in this 
big new line of Honeywell water heater controls. It pro- 
vides complete 100% control for natural, manufactured or 
LP gas! Main gas cock with pilot position, main burner 
pressure adjustment and the thermomagnetic pilot with 
100% shut-off are all included in this compact control. 


he “21”— V-5121 is de- 
igned to take up minimum 
pace for use as a concealed 
Dntrol. It includes main gas 
ck with pilot position; 
hain burner pressure ad- 
ustment; thermomagnetic 
Mot with 100% shut-off. 


The “19”— Use V-5119 
for natural or manufactured 
gas. (Not for LP gas.) In- 
cludes thermostat; main 
gas cock with pilot position; 
pilot adjusting screw; main 
burner pressure adjustment; 
thermomagnetic pilot. 





“Honeywell design’ is the one thing that makes these controls 
stand out from all others ! Honeywell, the world’s leading manu- 
facturer of precision temperature controls, designed these gas 
water heater controls to maintain selected temperatures constantly; 
to light the burner safely and automatically; to provide “positive 
shut-off” in case of pilot failure. 

Another standout feature of Honeywell Controls is the rigid 
quality control test each must pass before shipment. This assures 
that precision-made Honeywell Controls will give top performance 
when installed! Often this helps reduce the number of service 
calls received for minor adjustments. 

You'll find Honeywell-equipped heaters have an extra sales 
feature, too! Prospects know the name Honeywell stands for 
quality and accuracy, and thus they’re easier to sell / 

Next time, order Honeywell-equipped water heaters! Then 
watch these fast-selling, trouble-free models boost your gas water 
heater profits ! Call your distributor for all the facts—or mail the 
coupon below for literature. 


Honeywell 
Fins we Coutiols 


Another extra! Styled by Henry Dreyfuss! ~ 


Red and white dials plus smart styling give 
Honeywell Controls top sales appeal. Nationally 
famous industrial designer Henry Dreyfuss, work- 
ing with Honeywell, helped make these controls 
a smart, attractive addition for any water heater. 
That's why Honeywell-equipped models reflect top 
quality at first glance —stand out from other models 
on your sales floor. 


MINNEAPOLIS-HONEYWELL REGULATOR CO. 

Appliance Controls Division, 8775 Mettler Street, Dept. DE-10-89 

Los Angeles 3, California 

Please send me detailed information on your complete line of gas hot water 
heater controls. 


Name 
Address 


State 
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MAKE STEEL TUBE JOINTS 
BETTER, FASTER, 
ECONOMICALLY 


WITH FLAGG MALLEABLE IRON SOLDER-JOINT FITTINGS 





















Gi 
a " 


This new development—enabling you to in- 
stall electric-welded steel tube with greater 
ease and speed—brings you untold benefits 


worthy of your consideration. The develop- 
No threading necessary —make 


solder joint by capillary action. ent comes to you through our cooperative 


Simple operation—clean, flux, #s with Wolverine Tube Division and 


inti hiaedpagenemerond Ive Co., both recognized manufactur- 
proof joints in a fraction of the 


time. 


Ro ity products. 
No special tools or techniques % & \ 
needed. Use the same tools and ke pe advantages listed at the left 

} wiacandundictinendtetenal onde rself how much easier you 
ing copper tube connections. 

by installing electric- 

Perfect alignment of tubing iis mie eee i 

@ presents no trouble. No distor- welded om making connections 


tion caused by wrenching. 

Re eparaettia . with Flagg hod 
Places inaccessible to threaded 3 ‘ 
fittings, because of lack of Tee 


wrench room, can now be made 
with little or no difficulty. 


Flagg malleable iron solder- 
joint fittings now available in 
all types and sizes up to 3”. i 
Send for our new catalog and tech- 


nical data applying to Flagg Mal- 
leable Iron Solder-Joint Fittings. 





STANLEY G. FLAGG & CO., INC. 


1421 CHESTNUT ST., PHILADELPHIA 2, PA. 
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«e- PROFIT IN MAKING YOUR INSTALLATION FASTER AND AT LESS COST 


eee PROFIT IN GAINING GREATER SATISFACTION AMONG YOUR CUSTOMERS 


USE WOLVERINE ELECTRIC-WELDED STEEL TUBE 
FOR WET-HEAT APPLICATIONS 


ee. AN OUTSTANDING DEVELOPMENT 









e+ FOR USE IN CLOSED SYSTEMS 
e+ FOR LOW-PRESSURE NON-CORROSIVE LINES 


B-consuming task of threading is elim- 
mged; all joints can be quickly soldered instead, 
‘making a more substantial, leak- proof connection. 
No sizing is necessary since the clearance between 
the tube and fitting for solder space is predeter- 
mined. The same tools ordinarily used in making 
solder joints in copper lines are used in making 
these connections. This Wolverine welded steel tube 
is designed to be used in place of conventional 
pipe and not as a replacement for copper tube. 

Wolverine electric-welded steel tube for wet- 
heat applications is made in sizes “se” through 2” 
nominal diameter and is sold _— plumbing 
and heating wholesalers. 

Available in analysis SAE 1010. 

Wolverine has introduced this quality welded 
steel tube for this application in conjunction with 
Flagg malleable iron fittings and Scott malleable 
iron valves. 






This illustration proves the remarkable strength of Wolverine electric-welded 
steel tube. Despite all the twists you see here, this piece of tube — made 
up of several sections of Wolverine electric-welded steel tube soldered to- 
gether with Flagg malleable fittings — withstood a pressure test of 7500 p.s.i. 
gbtSHE o 
A. 

w 


WOLVERINE TUBE DIVISION & 


“ms oo f CALUMET & HECLA, INC. 
Manufacturers of Quality-Controlled Tubing 
1435 CENTRAL AVENUE «+ DETROIT 9, MICHIGAN 


Buy from Your Whotesaler 






gv? 



























































ee 


/ 


-6¢C CEE 


Four section size heats 
six-room house. Bigger 
sizes for bigger buildings. 


14" x 26" x 43°—not as 
wide as a kitchen chair. 


Handsome two-tone 
blue enamel insulated 


jackets. 


Silent dispersion type 
burner saves fuel. 


Boiler specially de- 
signed to squeeze every 
BTU out of every cu. ft. of 


gas. 


No fuel storage prob- 
lem. Pay after you use. 


Boiler made of cast iron, 
the lifetime metal. 


Approved by recog- 
nized authorities. 








DUNKIRK R4>1ATOR corp. 
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GAS FIRED 
BOMERS 











Write for profit making story 
on Dunkirk Boilers and Radi- 
ators for gas, oil and coal. 
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Shopping with D. E. 





(Continued from page 68) 


in at either side or at the top. Gas 
conversion burners are available. 
Cabinet dimensions of the largest 
model are 25 by 25 by 68 in. high. 
Manufacturer: The Rybolt Heat- 
er Co., Miller St., Ashland, Ohio. 


Sink Strainer Gripper 

A new gripper for sink strainers 
has been designed for only one-man 
installation. The unit is placed in 
the strainer and made secure by 
tightening a threaded shaft that 
runs vertically through the grip- 
per. The shaft has a square end 
where a wrench can be applied to 
loosen or tighten the grip. An op- 
ening for a handle is threaded for 


a 4 in. pipe. The unit can be used 
on strainers from 3 to 3% in. and 
an extra gasket fits 4 in. strainers. 

Manufacturer: Heiney Produce 
Co., 1213 E. 23rd St., Anderson, 
Ind. 


Gas Wall Heater 

A new gas heater for wall 
mounting between studs has been 
announced by Magic Chef. The 
heater is secured to the studding 
by four lugs. The front panel is 
mounted by securing two wing 
nuts inside the control cover. 
Louvers direct warm air down- 














ward and air intake slots are at 
the lower front and sides. The 
unit has a 25,000 Btu input rating, 
with a heating capacity of 2,100 to 


4,100 cu ft. Rough-in dimensions 
are 41 by 14 by 3% in., with the 
outside panel slightly larger. 

Manufacturer: Magic Chef, Inc., 
1641 S. Kingshighway Blvd., St. 
Louis 10. 


Oil Burner Motor 
A new fractional horsepower 
motor for high and low pressure 





oil burners has been announced by 
General Electric. Rotation of the 
motor can be changed by switch- 
ing connections in a terminal box 
on the pulley-end flange face. A % 
hp model weighs 11 Ibs. A 14 hp 
motor is also available. The models 
feature moist resistant insulation. 
A manual reset button is at the top. 

Manufacturer: General Electric 
Co., Schenectady 5, N.Y. 


Centrifugal Pump 

A new close-coupled centrifugal 
pump for air conditioning and re- 
frigeration recirculation has been 
announced by Marlow. The unit is 
available in 5 to 50 gpm capacities 





with heads to 105 ft. It features a 
short pump mounting bracket to 
minimize shaft vibration. The pump 





casing can be rotated so discharge 
piping can be arranged in any one 
of four directions. The unit can be 
installed at any angle. 


Manufacturer: Marlow Pumps, 
Box 566, Ridgewood, N. J. 


Angle Drill Head 

An improved angle head attach- 
ment for 44-in. drills permits bor- 
ing pipe holes where opening 
clearances are as little as 10 in. 
The unit (the Grips Rite) features 
induction hardened gear teeth that 
operate at a 2 to 1 ratio for maxi- 
mum control. 

Manufacturer: Price & Rutze- 
beck Distr. Co., 22150 Meekland 
Ave., Hayward 53, Calif. 


Gas Furnace 

A new gas counterflow furnace 
designed for basementless homes 
has been announced by Perfection. 





The unit has a 95,000 Btu input. 
Controls regulate the speed of the 
blower in relation to the amount 
of heat in the furnace. The unit is 
finished in white enamel and can 
be converted to oil by changing 
burners. 

Manufacturer: Perfection Stove 
Co., 7609 Platt Ave., Cleveland 4. 


Speed Reducer for Drills 
A new speed reducer for % in. 
electric drills has been introduced 
by Babcock. The reducer can be 
(Please turn to top of page 178) 





Bantam Electric Water Heater Introduced by Teter 


Teter has introduced a new elec- 
tric bantam water heater for use 
where space is limited. The unit 
features a_ semi-elliptical tank 
tested at 300 lbs of pressure. A 
three gal. model is 13%4 in. square 
by 14% in. high. The unit also is 
available in six, 12 and 20-gal. 
models. The heater has connec- 
tions at the side. Round models in 
three and six-gal. capacities also 
are available. 
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Manufacturer: Teter Inc., 13901 
S. Indiana Ave., Chicago 27. 
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Compact General All-Copper 


Tankless Water Heaters... 


Outside 


@ low cost 


More compact . .. more efficient . . . 
these General All-Copper Tankless Heaters 
have been engineered to take full 
advantage of the space within the heater 
shell. They contain as much, 

or more, tubing as “bulkier” heaters of 


equal capacity. 
General's Unique “Whirlpool Spiral” Design 


Continuous copper tubing within the shell 
spirals in and out ... is evenly 

distributed, provides better tube spacing, 
free boiler circulation, more uniform 

heat transfer, and permits using more tubing 
in the same volume. 


You Save Time and Labor 


One man can easily make the entire installation. 
You save time and back-breaking 

labor . . . your customers get piping hot water 
at low cost. And these General All-Coppers 
are attractive ... blend with modern 
surroundings. Check ail the advanced features 
of these high quality Heaters... 

sizes for every home, apartments, hotels, 
country clubs. Write for new illustrated folder. 
General Fittings Co., 

118 Georgia Ave., Providence 5, R. I. 





Give you 
more tubing 


in smaller 


shell 


GENERAL 


TANKLESS AND INDIRECT WATER HEATERS 
AND HEATING SPECIALTIES 


October 
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Extra-rugged, lightweight Bundyweld Tubing 
saves installation costs. Expanded end (if 
specified) of one coil slips over end of next 
coil, seals leakproof under silver- or soft- 
soldering. Tubing doesn’t dent or split under 
accidental hammer blows; uniform coils per- 
mit faster, smoother plastering. 





It’s easy to make competitors ‘‘also-rans’”’ 
through Bundyweld Ceiling Radiant Heating 












o4 
SIZES UP 
TO %” 0.0, ; 


Key to Low Cost 


Bundyweld is the only tubing 
double-walled from a single 
strip, copper-brazed through 
360° of wall contact. It’s leak- 
proof, thinner walled, yet 
stronger. It transmits heat 
quickly, has high bursting 
strength. It saves on material 
costs and installation time. 

Standard 20’ lengths of 
Bundyweld are easily formed 
into coils in shop or on job 
site. Expanded ends (furnish- 
ed when specified) are 
quickly silver- or soft-soldered 
into leakproof union. Joined, 
lightweight coils are easily 
mounted onto ceiling, quickly 
plastered over. 





4 Address. 
Ceiling Radiant Heating City. 








There’s an easy way to make “also- 
rans” of your local competitors, to 
make their prospects your customers. 

How? By meeting customer demand 
for the heating system that makes all 
others obsolete; by offering Bundyweld 
Ceiling Radiant Heating. 

By user testimony, this revolutionary 
new system brings gratifying freedom 
from drafts, dust, soot; eliminates 
space-stealing radiators or registers; is 
even-temperatured and economical, 
postponing redecorating years. These 
proved advantages have impressed 
themselves on thousands of near-ready 
home buyers and builders through 
Bundy ads in Better Homes & Gardens, 
American Home, Small Homes Guide, 


SEND FOR 


and House Beautiful. 

Contractors find rigid, lightweight, 
leakproof Bundyweld far easier, quicker 
to bend and position than any other 
tubing. Silver- or soft-soldering gives 
a leakproof union; uniform coils speed 
plastering. 

Sales are aided by our replies to 
requests for literature, names of plumb- 
ing and heating contractors handling 
Bundyweld Ceiling Radiant Heating. 
Simple to install, it makes sales. Mail 
coupon now for the full story. 


Radiant Heating Division 
BUNDY TUBING COMPANY 
Detroit 14, Michigan 


FREE Radiant Heating Division, Dept. DE-1053 


xy Radiant Heating. 






iN YOUR CEILING 


LITERATURE! % Bundy Tubing Company, Detroit 14, Mich. 
— o 


Send free 20-page nontechnical brochure explaining Bundyweld Ceiling 


LIKE HAVING ))\ F (0) Send Bundy technical radiant heating pamphlet. 


. —_ 









Name 
Company 














Bundyweld 


Zone. State 
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heating accessories help you make 















































big markets with 


these sales-proved controls 






240MT-YS 
Thermomatic 
Comfort Control 


Provides comfort of even, 
automatically controlled 
heat. Easily installed. No 
electrical connections. Can 
be used with most space 
heaters equipped with A-P 
manual control valve. 





New customers, about to buy an oil space heat- 
er. Old customers, too. They’re both hot pros- 






pects for dependable A-P automatic heating 
accessories. Proof...more than 10,000,000 
A-P manual control valves are now in use — 
and hundreds of these, right in your own 
‘ neighborhood, mean automatic sales and 
automatic profit for youf Learn more 
about these fast-selling items. Write 









Retails at Only 


$12.95 * 






today for complete information. 






*Jn Canada, $14.50 
including Canadian Tax 





Because of A-P’s nationwide 
service stations, you'll have 
no service problems. 








243 SY Trapit 


Traps dirt and condensation in oil 
before it can reach burner and 
choke flame. A perfect water trap. 
Lifetime monel-metal screen — 
never needs replacement. A must 
for all oil-burning equipment with 
remote tanks. 


akin oe grt te a 


Thermostatic Comfort Control Kits DEPENDABLE Coutrols 


K-240 ED. Electric room K-240 ETS. Automatic room- 
thermostat heat regulation thermostat control for oil 
for oil heaters with one or heaters with circulating 
two burners. fan or draft blower. 


A-D CONTROLS CORPORATION 


2404 North 32nd Street, Milwaukee 45, Wis. For Export: 13 East 40th Street, New York 
In Canada: A-P Controls Corp., Ltd., Cooksville, Ont. 16, New York, U.S.A. 


For Liquids e Air 
e Gases ¢ Refrigerants 





A-P Oilifter 


Automatically lifts oil from storage 
tank to burner. Eliminates all oil 
handling in the home. Pumps fuel 
from outside or basement tank to 
heater above, as high as 25 feet. 
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NOBODY GUESSES 
WHEN YOU USE... 


WALSEAL 









utaway view of a Walseal Tee showing: ] — yr yoes 
inserted ring of silver brazing alloy; 2 — fillet of silver 
brazing alloy that appears upon completion of Wa hehe 
joint; 3 — cutaway view of the completed joint showing 
that silver brazing alloy has flowed in beth directions 


from the factory inserted ring. 


When you see this fillet of alloy, and the 
fitting is Walseal you know that you 
have full penetration because the alloy 
comes from the inside. 


When you join brass, copper, or copper-nickel pipelines with Walseal ro Se eer nc I eT 
Valves, Fittings, or Flanges you know you have the right amount of be 
the correct type of silver brazing alloy. The ring of Sil-Fos brazing 
alloy is factory-inserted in the ports of Walseal products at the time ; iy tae 
of manufacture. ' Recommended cid “3 


No lost time or motion in handling the alloy . . . no difficulty in 
getting full penetration of the alloy regardless of the position of the Hot and Cold Water 
valve or fitting . .. no guessing whether the joint is made right . . . the Cirevlating Systems 
fillet of silver brazing alloy that shows up when the Walseal joint is 
completed, comes from the inside! And, whether you’ve made the joint Boiler Feed Lines 
yourself, or are inspecting the work of another, you know that if the 
silver alloy fillet is visible, and the valve or fitting is Walseal, you have Steam Return Lines 


full penetration. That’s why nobody guesses when you use Walseal! 





Walseal products are backed by the reputation of the Walworth Condensate Lines 
Company, manufacturers of valves and pipe fittings since 1842. 
For full information regarding silver brazed joints made with Low and High Pressure 


! 


Walseal products, write for Circular 115. 





it “a one-piece pipe line” with WALSEAL 


WALWORTH 


valves and fittings 
60 EAST 42nd STREET, NEW YORK 17, N. Y. 








DISTRIBUTORS THROUGHOUT THE WORLD 





IN PRINCIPAL CENTERS 
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(Continued from page 173) 
attached to the spindle of a drill 
or mounted in the chuck. Speed 





of the drill is reduced by a planet- 
ary gear system with a five to one 
ratio, The working tool operates 
when the reducer is gripped, When 


the reducer revolves freely, the 
working tool stops. An adapter 
permits use of a % in. chuck. 

Manufacturer: Babcock & Co., 
6253 Claremont Ave., Oakland 18, 
Calif. 


Humidifier Plate Rack 
A new humidifier plate rack has 
been designed to increase humidi- 





fying capacity by increasing the 
number of evaporator plates. Each 
plate has 48 sq in. of surface area 
and operates at maximum effici- 
ency when one plate is added for 
each 15,000 Btu of furnace out- 
put. The rack has space for 20 
plates. It can be used in furnaces 
with outputs of up to 400,000 Btu. 


Manufacturer: Viking Air Con- 
ditioning Corp., 5601 Walworth 
Ave., Cleveland 2. 


Horizontal Oil Furnace 

A new oil-fired horizontal fur- 
nace has been offered by U. S. 
Capitolaire for limited space in- 
stallation in residential, commer- 
cial or industrial buildings. The 
furnace is available in five sizes 





from 80,000 to 180,000 Btu at the 
bonnet, and can be operated as a 
vertical unit. The smallest unit is 
20% in. square and 55% in. long. 

Manufacturer: Capitolaire Div., 
United States Radiator Corp., 300 
Buhl Bldg., Detroit 31. 


Protective Coating for Pipe 

A new coating for black malle- 
able iron pipe fittings has been de- 
veloped to combat rust and corro- 
sion. Fittings are dipped in a chem- 


ical and baked at 280F to provide 





the protective coating. The coating 
is designed to withstand a variety 
of acids and chemicals. 
Manufacturer: Union Malleable 
Mfg. Co., Clark St’, Ashland, Ohio. 





Rubber Seal for Water Closet Tanks Is Announced 





A new rubber seal for water 
closet tanks combines the actions 
of the tank ball, guide arm and 
lift wires. The unit has a hole near 
one end that fits over the overflow 
pipe. A self-seating male fitting 
at the other end settles into the 
drain pipe to seal the tank. A chain 
attached to the operating lever arm 
extension lifts the seal for flushing, 
bending the rubber. The seal then 
settles over the drain pipe and is 
held in place by water pressure 
until the next flushing. 

Manufacturer: Lavelle Rubber 
Co., 424 N. Wood St., Chicago 22. 
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Jet-Draft Flue Fan 

Mueller has announced a new 
jet-draft fan designed to overcome 
poor chimney draft conditions. The 





fan is designed to reduce flue con- 
densation and soot collection, The 


unit can be installed in the flue pipe 
by inserting a tee joint in the 
chimney thimble or anywhere in 


the flue pipe where an elbow would 
be used. The fan is mounted on 
either a 6 or 7 in. tee joint cap. 

Manufacturer: L. J. Mueller 
Furnace Co., 2005 W. Oklahoma, 
Milwaukee 15. 


Packaged Steam Boiler 

A new, packaged water tube 
steam generator has been designed 
for either indoor or outdoor service 
by Bigelow. The oil or gas unit 
can be used immediately after 
service connections are made. The 
boiler is designed to handle fast 
load changes quickly and efficient- 
ly. Ten sizes are offered, ranging 
from 8,000 to 30,000 Ibs of steam an 
hour. A heavy steel base acts as a 
skid for moving the unit and also 
as an operating base. 





Manufacturer: The Bigelow Co., 
90 Lloyd St., New Haven 3, Conn. 


Cabinet Heater 

A new gas-fired cabinet heater 
with a 90,000 Btu input has been in- 
troduced by Cleveland Heater for 
residential hot water heating sys- 
tems. The two-burner model is 
packaged to include two double 
copper coils, a circulating water 
pump and controls assembled at the 
factory. The unit is designed for 
single or multiple installation. The 
lightweight model features one 
double copper coil and automatic 

(Please turn to top of page 185) 
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Sellers makes five water heaters — each designed 
for a particular job. These two are the direct fired 
Sellers Immersion type—one the famous Immersion 
Automatic Water Heater, the other is Sellers well 
known Blast-Immersion Water Heater. Both are large 
volume heaters famous for freedom from scale—be- 
cause it’s cracked off as tubes contract and expand. 
They both employ the system of immersion firing— 
pioneered by Sellers, Gas is entirely burned inside 
the firing tubes which extend horizontally through 
the shell—completely surrounded by water. 
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i mT Aived waler healer 


Sellars ENGINEERING CO. 


4876 N. CLARK STREET 


IS A "HARD WATER" HEATER ? 
SUSTAINS HIGH EFFICIENCY 7 


HAS NO COILS? 
EFFECTIVELY COMBATS SCALE 7 


IS KNOWN THROUGHOUT 
THE COUNTRY ? 


AND IS AVAILABLE WITH 
COPPER CLAD TUBES? 


~ 


The selection of one or the other of the two models 
depends largely on the capacity required. Both 
give years of trouble free service at the original 
high efficiency. 

Together, these companion heaters cover the 
hot water requirements of apartment buildings, 
institutions, hotels, factories and commercial 
establishments. 

We'd like to tell you more about these widely known 
Sellers heaters. Send for bulletins . . . 1200 and 1201. 


Send For Your Free Copy of 
“THE FACTS ABOUT HOT WATER!” 
Before you buy any water heater—send _ 
your letterhead for this informative story 
on water and how to heat it. It’s free— 
no salesman will call. 





co. ’ 


last 
Steam Boilers Heaters kt Heaters 


immersion Automatic Vertical 
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new sources of 


profit for YOU! 


CORRECTING COMMON HEATING 
PLANT 





ON SUSPENDED UNIT HEATERS quick- 
draft provides draft needed to carry 
off all combustion by-products... 


prevents condensation damage . 
keeps chimney dry... 
vented outside without chimney. 


GAS, OIL AND COAL HEATING UNITS of 
all types need quickdraft to assure 
the constant draft 
efficient combustion. 


required for 





quickdraft solves domestic and 
commercial heating plant problems 
due to faulty drafts caused by 
UNDER-SIZE FLUES, LONG SMOKE-PIPE 
RUNS, ELBOWS IN SMOKE-PIPE OR 
ANGLES IN CHIMNEY. 


can be 





DRAFT TROUBLES 


vides the proper draft that short 
chimneys fail to produce. . . elimi- 
nates condensation on gas, pulsating 
or chattering on oil units. . . can be 
installed vertically as shown. 


INCINERATORS can be vented safely, 
with furnace and hot water heater, 
through quickdraft into same chim- 
ney ... assuring efficient perform- 
ance of all three by increasing flue 
capacity. 
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IN RANCH-TYPE HOMES where chim- 
neys are too low to provide enough 
draft, quickdraft assures efficient, 
trouble-free heating plant perform- 
ee 


. prevents pulsating, chat- 


ON FLOOR FURNACES quickdraft 
overcomes poor draft due to small 
chimneys or long, level smoke-pipe 
runs... prevents condensation with 
gas, pulsating and sooting with oil- 
fired units. 








FIREPLACES can be kept from smok- 
ing and sooting by using quick- 
draft which will also assure a 
dancing flame. 


Wherever you find heating installations like these, 
do your customer a favor by recommending 


guickdraftt 


THE DRAFT CREATOR THAT ASSURES CONSTANT DRAFT AT ALL TIMES 


Write for complete details 









Patents Pending 








QUICKDRAFT COMPANY 


DIVISION OF THE HALL’S SAFE COMPANY, INC. 
1640-F Cleveland Ave., N.W., 
Canton 3, Ohio 


<- 





No obstruction 
in smoke pipe 
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L-O-F Super-Fine Fiber-Glass is highly flexible, conforms to duct surface, around 
irregular contours or projections. Easy to handle, easy to cut, easy to apply. 


How to do a first-class insulating fob 
on cooling and heating ducts 


FIRST, use L-O-F Super:Fine Fiber:Glass. 

It’s exceptionally efficient, needs little 
space. On heating ducts, it cuts heat loss 
sharply, saves fuel. On cooling ducts, it 
saves power, boosts over-all efficiency of sys- 
tem. As a duct liner, faced Super’Fine re- 
duces sound of motors and blowers. And it 
lasts. Inorganic glass fibers won’t burn, 
won’t rot, won’t absorb moisture. They’re 
verminproof. 

With L-O-F Super-Fine, you can give 
your customers first-class long-lived insu- 
lation jobs that back up your reputation for 
careful workmanship. 


FIBER-GLASS 


LIBBEY-OWENS-FORD GLASS COMPANY 
FIBERGLASS DIVISION 


SECOND, send for free L-O-F folder on 
metal-air duct installations. In four meaty 
pages, it gives you helpful pointers about 
L-O-F Super:Fine’s insulating and sound 
absorption properties, recommended instal- 
lation steps, specifications, standard ship- 


ping sizes and other data. 

ae 
FREE! Send for helpful in- Lor] 
stallation folder. Libbey: | [ 
Owens: Ford Glass Company, [tig oe 
Fiber-Glass Division, 32103 | "i 
Wayne Building, Toledo 3, 
Ohio. A | 
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rouble shooter 


INTERNATIONAL Trucks with Service- Utility 
bodies bring weather-tight workshops to the job. 


®@ Large-capacity vertical and horizontal 
compartments on both sides of body provide 
ample space for tools, parts, and equipment. 


® Built-in trays in compartments assure orderly 
arrangement and quick selection of materials. 


@ Compartments are triple-sealed to keep 
out dust and moisture and have safety-rolled 
edges to prevent injuries. 
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New INTERNATIONAL Model R-110 with Service-Utility 
body. GVW rating, 4,200 Ibs. 127-inch wheelbase. 


®@ Specialized equipment, including telescopic 
type steel roof with inverted tail gate, pipe 
racks, and vise brackets, is available. 
There are six INTERNATIONALS with Service- 
Utility bodies—77-inch body lengths for 115-inch 
wheelbase models and 89-inch lengths for 127- 
inch wheelbase models. All are powered by the 
famous Silver Diamond valve-in-head engine to 
give you lowest operating costs. 
Ask your INTERNATIONAL Dealer or Branch 
for complete details. Time payments arranged. 


INTERNATIONAL HARVESTER COMPANY * CHICAGO 


International Harvester Builds McCORMICK® Farm Equipment and FARMALL® Tractors ... Motor Trucks... Industrial Power... Refrigerators and Freezers 


Better roads mean a better America 


INTERNATIONAL TRUCKS 


Standard of the Highway” 
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‘Draft Control inaccuracy means fuel waste- 


1% for every 1/100 of excess draft 
















*k 





Is Field’s unmatched quality important to you? It is be- 
cause fuel economy is important. An inaccurate draft 
control will commonly permit up to 5/100” of excess 
draft — a fuel waste up to 5%. That’s why wise dealers 
insist on a Field Control, set with instruments. They 
know that only a precise: Field permits a setting, 
accurate to within 1/100” — without risk of 





too little draft, without the waste of excess 
draft. A score of years, and millions of in- 
stallations have proven Field’s performance. 


|  eReat wane wtlveet any teak cuateel weaep 1h 80% 
Paes ; ' with an inaccurate control 5% fuel wastes are common, 










GAANCING FIELD GATES: Steel to- 
‘day varies up to 10%, over or under _ 
auge me nts— sufficient to 
tause errors in draft control per- 

: as great as draft changes 
00” or more. To correct these © 
tolerances Field gates are 
ero lanced using a Duo-Static f Eccentric adjustment for balancing gate in 
; : the vertical plane, second of two adjustments. 







































1— Made of heavy materials — Field controls last longer 







2— Balanced at factory — Eliminating weight variations which could 
affect control's accuracy. 






3 — Rocker type hinge pin—Quickly responsive, no friction. No sticking. 







4— Long Collar — No warping or clogging due to heat or soot, no serv- 
ice calls, 






5 — Free smoke passage — A Field Control never blocks the flue. 







6— Side wings and fitted gate — More accurate because opening in 
control increases more uniformly. 







7 — Factory adjusted — Set to maintain .06” draft until instrument setting 
is made. 
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lavator 
white. 


“‘Built-in’’ endurance Only an elephant can do an elephant's 
job. For a giant's job in steel pipe, specifications experts know, when they 
specify Wheatland, that nothing has been overlooked in processing to 
insure a giant's strength, a giant's endurance—built right into the steel 
to stay. 


“PIPE WITH THE YEARMARK’”’ 


oil or a 
power 


& wt! 


ETC IE e. 
% 
; 


WHEATLAND TUBE CO 


BANKERS SECURITIES BUILDING, PHILADELPHIA 7, PA. 









A. 




















Shopping with D.E. 


(Continued from page 178) 
controls. It is designed for mount- 
ing on wall brackets or for suspen- 
sion from a ceiling. 

Manufacturer: The Cleveland 
Heater Co., Dept. D, 2310 Superior 
Ave., Cleveland 14. 


Bathroom Cabinet Line 

A new line of matching bathroom 
cabinets and lavatories has been 
designed to meet a variety of needs. 
A console lavatory unit provides 
underneath storage space. A con- 
sole vanity has compartmented 
drawers for cosmetics and shaving 





equipment and a medicine drawer 
that can be locked. A sit-down 
vanity table and a laundry cabinet 
with a removable hamper also are 
offered. The cabinets are offered in 
three colors and white and the 
lavatories in several colors and 
white. Countertops and splash- 
backs are available in many colors 
in either Formica or porcelain steel. 

Manufacturer: Bath Maid, Inc., 
Division of The Kitchen Maid 
Corp., Andrews, Ind. 


Packaged Boiler-Burner 

A new packaged boiler-burner 
for industrial use is designed for 
high and low pressure heating, 
power and process steam produc- 
tion. The burner is fired by gas or 
oil or a combination of the two. The 
power units have output capacities 
ranging from 37 to 363 hp and the 
boilers range in output ratings from 
6,375 to 63,750 Edr. 


r See 


34) 
4 


Wye 





Manufacturers: Titusville Iron 
Works Co., division of Struthers 
Wells Corp., Titusville, Pa. and 
Iron Fireman Mfg. Co., 3170 W. 
106th St., Cleveland 11. 


Air Conditioning Coil 
A new air conditioning coil has 
been introduced by Tenney Engi- 





neering for use with domestic and 
commercial cooling systems. Four 
rows of finned coils use directly ex- 
panding Freon 12 or 22. The coils 
are made of % in. copper tube. 
They are available in four styles 
with air flow left, right or up and 
down. The coils are offered in 2, 3, 
5, 7% and 10 ton models, with 
recommended capacities of 750 to 
3,750 cfm of air. The five models 
are available in 11 sizes. 

Manufacturer: Tenney Engineer- 
ing, Inc., 26 Avenue B, Newark 5, 
N. J. 


Oil Furnace 

Delco has introduced a new oil- 
fired furnace with an enclosed heat 
transfer unit and stainless steel 








combustion chamber. Btu output is 
75,000. Also featured are an 800 cfm 
blower and a spun glass replace- 
able filter. The unit is shipped in 
a furnace section and in a second 
package containing the burner and 
controls. 

Manufacturer: Delco Appliance 
Div., General Motors Corp., Ro- 
chester 1, N. Y. 


Gas Furnace 

Sequoia has announced a new 
gas-fired furnace with a shallow 
depth for installation in limited res- 
idential spaces. The counterflow 
furnace is available in three models 
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with depths of from 16 to 24 in. The 
shallow depth permits installation 
of the unit in wall alcoves or small 
linen or wardrobe closets. The 
width of the furnace is 28% in. All 
connection points are on the face of 
the unit for simple and rapid instal- 
lation. The furnace is available in 
80,000, 100,000 and 120,000 Btu 
models. 

Manufacturer: Sequoia Mfg. Co., 
1008 Brittan Ave., San Carlos, Calif. 


Faucet and Bubbler Unit 
Kohler has announced a new 

faucet and bubbler combination 

designed to provide improved san- 





rs 


itation. The unit features a larger 
canopy to prevent the drinker’s 
mouth from contacting the bubbler. 
The slanted bubbler prevents de- 
flected water from falling back to 
the fountain head. A two-purpose 
faucet is part of the combination. 
One handle controls the flow of 
water to the wash basin and a self- 
closing knob regulates the drink- 
ing fountain. 

Manufacturer: Kohler Co., Kohl- 
er, Wis. 


Fan and Limit Control 

A new fan and flue limit control 
features a low mass bimetal actu- 
ator for high sensitivity to temper- 
ature change. The control is avail- 
able with housings as a combina- 







tion unit or without housings for 
installation in conduit boxes. A 
(Please turn to top of page 188) 
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ONO more hig seasonal slumps for me! 


\ 











There's no finer oil heat than O1L-O-MATIC with 
exclusive Metered Low Pressure. The complete line— 
Conversion Burners, Boiler-Burner Units and Winter 
Air Conditioners — meets every preference, while 
Williams’ long-famous low pressure principle gives you 
a selling story backed by facts: up to 40% fuel savings, 
service-free operation, much longer life. 


if they prefer gas, here’s that clean fuel at its 
thriftiest! The Gas-o-matic Unit’s “Heavitube” Heat 
Exchanger scrubs out every bit of heat, thanks to 
its tapered, indented-sidewall design. GAas-o-mMaTIC’s 
Power-Type Conversion Burner meters air—eliminates 
heat waste due to varying draft conditions. A com- 
plete line for homes of all sizes and types. 








And now AIR-O-MATIC booms sales 12 months a 
year, doubles profit-per-sale! Combined with o1L-o- 
MATIC or GAS-O-MATIC, it gives you what prospects 
want today: year ‘round home comfort. And because 
AIR-O-MATIC can be added to existing forced warm-air 
heating units, you'll gain another big market: pros- 
— eager to summer-air-condition their present 
1omes. Low-cost, big-profit installation because arr- 
O-MATIC utilizes the heating system’s duct work, 
blower and filter. 2, 3 and 5-ton models. 


TODAY YOUR PROSPECTS WANT HEATING AND COOLING! 
MAIL COUPON NOW FOR FRANCHISE FACTS. 






/ 


Williams Division 








Williams Division—Eureka Williams Corporation 


> | Bloomington, Illinois 
« Please send me full facts about new year ‘round profit oppor- 
tunities with the Eureka Williams Franchise. 


eee 





~ 


Eureka Williams Corporation + Bloomington, Illinois 





bets Nes Soa ee ees 

In Canada: Williams Oil-O-Matic of Canada Ltd., Guelph, Ontario Ron 
ete a a esta stand es . = 
ADDRESS. a 





Better Products, Better Made ye bile hing. / 





a STATE DE-10 
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varied selection of fixed and ad- 
justable settings and differentials 
are provided. The fan control rat- 
ing is % hp at 120 or 240 volts AC. 
Limit control rating is 4% hp at 120 
to 240 VAC, 90 volt amperes at 30, 
120, or 140 VAC. The controls are 
available with either 3 or 7-in. 
bimetal actuator extensions. 

Manufacturer: Cam-Stat, Inc., 
11833 W. Olympic Blvd., Los An- 
geles 64. 


Warm Air Baseboard 

A new warm air baseboard in- 
troduced by Thermo-Base is de- 
signed to provide an even air dis- 
tribution along its length regardless 
of the rate of delivery. The unit 
features slotted openings and a re- 
movable front for easy access. The 











‘ 


baseboard distributes air at a low 
velocity to permit effective opera- 
tion even behind long draperies. A 
balancing damper is optional. The 
baseboard can be used for heating 
and air conditioning and is avail- 
able in 3, 5, and 8 ft lengths. 

Manufacturer: Thermo-Base 
Div., Gerwin Industries, Inc., Ger- 
win, Ind. 


Gas Shutoff Valve 


A new aluminum alloy shutoff 
valve for gas lines has been an- 
nounced by Thermac. The rotor of 
the high-tensile valve is treated 
with a hard facing material and 
receives a long-life lubricant at 





Be 


assembly time. A straight-through 
passageway is designed to provide 


maximum flow. A pilot gas take-off 
is available on either side of the 
valve. 

Manufacturer: Thermac Co., 800 


East 108th St., Los Angeles 59. 


Floor Level Furnace 

A new floor level furnace for 
buildings without basements has 
been announced by Quiet Auto- 





matic. The forced air oil furnace 
recesses into a 30 in. deep space 
in the floor. The furnace has a 
80,000 Btu capacity and is shipped 
with burner and controls, ready for 
installation. 

Manufacturer: Quiet Automatic 
Oil Burner Corp., 33 Bloomfield 
Ave., Newark 4, N. J. 


Industrial Wash Sink 


A new wall-hung industrial wash 
sink has been introduced by 
Kohler. The sink is available in 
four, five and six-ft models. The 
unit has mixer type faucets and 
sprays and a splash-back area to 
protect walls. Soap dishes are at- 
tached to the back of the sink. The 





five and six ft models have two 
soap dishes and three faucets. The 
four ft sink has one soap dish and 
two faucets. The sink is 17% in. 
from wall to front. 
Manufacturer: 
Kohler, Wis. 


Kohler Co, 


Condensate Pump 

A new condensate disposal pump 
for air conditioning units has been 
introduced by Eastern Industries. 
The automatic unit is designed to 
remove hot or cold fluids from a 
receiving tank to an outside drain. 
A mercury switch is set to pump 
about 0.4 gal. of condensate in each 
cycle. A check valve is designed 
to prevent back-draining. The 
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pump has a delivery rate of 4% 
gpm and a shutoff of 121 psi. 

Manufacturer: Eastern Indus- 
tries, Inc., 296 Elm St., New Haven, 
Conn. 


Plastic Pipe Connector 

A new fitting for connecting 
plastic pipe sections has been de- 
signed to prevent slipping. The 
brass fitting features “Barracuda” 
teeth that grip both the inside and 
outside of the pipe section ends. As 
bolts are tightened, the two parts 
of the coupling are drawn together 
over a tapered adapter which has 
been inserted inside one of the ends. 
The fitting provides full inside pipe 
diameter. A spanner-type coupling 
is available for attaching plastic 
pipe to other apparatus. Sizes 
available are 14, %, 1, 1%, 1% and 
2 in. 





Manufacturer: Nelson Foundry 
Co., 6116 Oakton, Morton Grove, III. 


Draft Control Adapter 


A new adapter for draft control 
installations has been designed to 
fit two pipe sizes. The adapter has 


one plain edge that slips into either ° | 


of two pockets in the other edge to 
form a seam. The unit is available 
in 6 or 7 in. and 8 or 9 in. sizes. The 
adapter is pre-cut and crimped on 
the end where it fits into pipe. The 
fitting is secured by bands that are 
tightened around the circumfer- 
ence of the adapter. The adapter is 
designed to eliminate the need for 





cutting holes in the smoke pipe. 
Manufacturer: Windmaster Corp., 
899 Ingleside Ave., Columbus, Ohio. 


Packaged Steam Generator 
A new factory-assembled steam 
generator has been introduced by 
(Please turn to top of page 195) 
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Guten GE 


accessory-equipped 





Fully erected, 
pre-wired, 


package. Ready 
to set in place 
and connect 


Aldrich GULF STREAM 
offers Value that’s profitable 
to sell... practical to buy 


® Five sizes with SBI ratings from 440 
to 1120 sq. ff. of water radiation. 


® Multiple five tubes baffled for maxi- 
mum heat extraction. 


® Aldrich burners coordinated to Gulf 
Stream boilers. 


®For inspection and maintenance, 
readily removable top jacket, large 
opening to combustion chamber. 


® Minimum temperature change re- 
gardless of firing conditions. 


® Designed for standardized produce 
tion; to meet ASME code. 


® Burners ULL. listed. 
Easier to SELL ® INSTALL ® SERVICE 














ANOTHER 
; BEAT-PAK GULF STREAM STANDARD 
BREEZE 
MAR 





PRODUCT 


(a) a) Li : larger homes, motels, " 
n fl and commercial instal- 
COMPANY ae 


A ,SUBSEtDIARY 
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...when Selling gets HARDER! 


ALDRICH 
Gul f TEU vans 


Home building is leveling off — and competition for heating 
plant installations is keener. Now you will have a better 
chance of getting your share if you feature the new Aldrich 
GULF STREAM Boiler-Burner. Here’s why: 

The GULF STREAM was developed to meet the needs of the 
small home owner. In a single compact, space-saving unit it 
furnishes economical hot water heat and instant domestic 
hot water supply ...on a single fuel supply... oil or gas. 
Five separate sizes give you exactly the right unit for every 
need and every budget. SBI net ratings from 440 to 1120 
sq. ft. of water radiation. All meet the ASME code. 

Simple and ruggedly built, the GULF STREAM line is 
easy to install, efficient and dependable. Automatic controls, 
all easily accessible. The Aldrich GULF STREAM will close 
more sales for you when people compare, consider and 
demand MORE for every heating dollar invested. Write for 
the money-making details. 





HOT WATER HEATER 
Internally galvanized 
high delivery heaters 
in 5 sizes with output 
from 100 to 255 GPH 
at 100° rise. Instant, 
directly heated, steady 
supply of hot water for 


Shipped fully erected with 
complete automatic con- 
trols: stock switch, ther- 
mostat and limit control. 





113 Williams Street, Wyoming, Illinois 


OF BREEZE CORPORATIONS, “TNC. 
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The hermetic motor—that part of a modern 
refrigerating unit the user never sees—is truly 
“out of sight... out of mind.” 


And the fact that it is forgotten is a tribute 
to its design and construction, for here is a 
motor that must always function perfectly, 
while permanently enclosed in the compres- 
sor housing. The “‘forgotten’’ part of many of 
America’s most dependable refrigeration units 
is an Emerson-Electric Hermetic Motor. 





You can benefit from Emerson-Electric’s 63 
years of experience in motor design and 
production. If you have requirements in rat- 
ings from 1/20 to 5 h.p., or hermetic motors B ' i 

from ¥ to 20 h.p., Emerson-Electric has the il 9 
right motor for you. Your inquiry is invited. 


THE EMERSON ELECTRIC MFG., CO. 

















St. Lovis 21, Mo, copp 
—S 
{Lt 
JET PUMP wikis 
win 
eas 49°) 
TS 
MOTORS eT 
: A. 
Build dependability into your Jet Pump by a : 
specifying Emerson-Electric Jet Pump Motors (1/4 
to 1 H.P.). Standard pump equipment motors aqunc 
are made in ratings 1% to 1 H.P. single-phase, 
capacitor-start, induction run; and 11/, H.P. fT 
single-phase, repulsion-start induction run; and ~ i 
polyphase motors in 1 to 5 H.P. For complete ~ ad 
information write for Bulletin No. 448. / 
drains and 


Jka 
EMERSON <2 ELECTRIC 


MOTQR S*FANS APPLIANCES 
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Bridgeport Copper and Brass pe quay installation. 


copper is preferred for There is nothing better than copper for plumbing, heating; freon 


—— refrigeration and air conditioning, radiant heating, industrial 
ii 5: rT : piping; roofing, flashing, leaders and gutters. 
el 1. Long-range economy—Bridgeport copper tubing, red brass pipe 
kitchen and building copper last longer than other materials and are not 
destroyed by rust and weathering. 
2. Installation economy—Bridgeport copper tubing is easy to install. 
Made accurately to size for quick and easy soldering. 


3. Dependable quality— Bridgeport copper water tubing, brass pipe, 
building copper and tubular plumbing goods are made to exacting 
standards. 


BRIDGEPORT BRASS COMPANY 


= oe lan Bridgeport 2, Conn. ¢ Established 1865 
= a . " — Mills at Bridgeport, C d Indianapolis, Ind 
drains and vents fuel supply lines Beeeer) Mills at Bridgeport, Conn. and Indianapolis, Ind. 





n Canada: Noranda Copper and Brass Limited, Montreal 
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A came] would die 
of thirst in thig cellar... 


(The camel is right...Orangeburg Pipe drains 
the water away...keeps the cellar dry.) 





a Pipe Dream comes True 


- IN OVER A MILLION PLACES 


There’s hardly any keeping up with the demand for 
Orangeburg Pipe...and good reason why. 


Orangeburg is water-tight and root-proof...with- 
stands traffic shocks and soil settlements...also the 
acids and alkalies in ground waters and sewage wastes. 
It lasts for years! 


The speed and ease of installing Orangeburg are 


something to reckon with...one man can carry several 
8-foot lengths...if need be, it can be laid in a wet 
trench. No compounds, no rubber rings, no lead, no 


Look for the Name 


caulking, no nothing! Orangeburg’s Taperweld ® Joints 
are easily sealed water-tight to form a pipeline that stays 
root-proof for its entire life. 


As for durability, Orangeburg Pipe has records of 
being underground for 41 years according to a 
scientific report...and is still going strong. 


Millions more feet will be coming from Orangeburg’s 
new California plant — the Company’s third major 
expansion in recent years—to meet your needs. 


Use Orangeburg root-proof pipe for house sewers, storm drains, and for root- 
proof pipelines everywhere. Use Orangeburg perforated pipe for septic tank 
disposal fields, foundation drains, wet spots everywhere. Write to Dept- 
DE103 for more facts. 


® Orangeburg Manufacturing Company, Inc., Orangeburg, New York 
ORANGE 6 re K G Root -Proof Pipe 


" [never gota break ! 


E (The villain is foiled! No roots get into _ 
»  Orangeburg’s Taperweld " Joints!) J» 


OM 





Appearing i in THE SATURDAY EVENING POST October 17th issue in color. 
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, Bathtubs: Lavatories 


are | 
sane ves | FOR THE 


Sinks: Closets tst,toms_.. 


Whether your demand is for sanitary fixtures in glistening gleaming 
white or for units of matched color in pink, tan, blue, green or grey, 
you'll find your choice in AllianceWare — preferred by an ever-increasing 
number of progressive builders and plumbers from coast to coast. 








LAVATORIES 
Wall-hung shelf back 


lavatory of porcelain-on- 
steel with or without 


BATHTUBS 


5-foot recess tubs of porce- 
lain-on-steel each with an 
integral wall guard flange 
on three sides that pre- 
vents water leaks between 
the tub and the wall. 


overflow. 

Flat rim lavatory with 
deep and generous bowl 
for tile or linoleum in- 
stallations. 

All AllianceWare lava- 
tories are available in 
white and five colors. 


Also a 42” “Junior” recess 
tub that has great advan- 
tages as a shower receptor. 


All AllianceWare’ bathtubs 
are available in white and 
five colors. 


CLOSETS 


Close-coupled combina- 
tions—one a reverse trap, 
the other a wash down— 
the types most popular 
in today’s construction. 
Each style assures posi- 
tive, quick flushing. 
Available in white and 
five colors. 





DELUXE SINKS FLAT-RIM SINKS 
Porcelain-on-steel formed from 14 gauge. These sinks have Single bowl or double bowl, with and without faucet ledge. 
double bowls or single bowls. Sliding drain boards are Also sink and tray combinations with and without faucet 
optional on some models. May be mounted on standard ledge. The design of these sinks permits a continuous tile 
sink cabinets. Several models may be installed on legs or linoleum drainboard to run flush with the edges of the 


without cabinet. rims. 


Write for the complete AllianceWare catalog of 
detailed specifications and installation diagrams. 





ALLIANCE WARE, INC. e Alliance, Ohio 
Bathtubs + Lavatories + Closets + Sinks 
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RADIANT HOT WATER HEATING 


ALL BRASS 


Supply Manifold 


PRESSUAL Ta 
WITH VACUUM SAE 


4 F ; 


Return Manifold 





(A) THRUSH SUPPLY MANIFOLD 
BALANCING RETURN 
oO 


A Typical Installation 


Save Space, Tune and Labor 


THRUSH MANIFOLDS 


Installing radiant coils is easier with Thrush 
Manifolds. They save time, space and fittings. 
Available in 1” and 1%” sizes, each with two, 
three or four Ye” or V2” threaded branch outlets. 
Ends have solder connections. Thrush Manifolds 
are used in both supply and return lines. 


NAME 


for better balanced heating be 


H. A. THRUSH & COMPANY « DEPT. A-10° PERU, IND. 


Please send us illustrated bulletin on Thrush Manifolds and Balancing Valves. 


ADDRESS 





THRUSH BALANCING VALVES 


It is easy to balance radiant coils with these 
valves in the Manifolds. They permit the indi- 
vidual filling of each coil and save time. Air is 
eliminated quickly and completely. Positive shut- 
off. Flared fittings for ¥%e” and 2” tubing. See 
your wholesaler or use the coupon below. 









CITY 


STATE 
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Shopping with D. E. 





(Continued from page 188) 


Springfield in capacities of from 
6,000 to 36,000 lbs for commercial, 
industrial and institutional use. The 
power and heat generating unit 
is water cooled. It is a two- 
drum, furnace type, bent tube 
boiler with standard pressures of 
200, 300, 600 and 900 psig. The pack- 
aged unit is available in 11 models 
with gas or oil burner equipment. 

Manufacturer: Springfield Boiler 
Co., 1965 E. Capitol Ave., Spring- 
field, Til. 


Filter Adapter 


A new adapter has been designed 
for limitless, end-to-end installa- 





tion of filter sections in the Farr 
Co. kitchen grease eliminator. The 
adapter provides easy installation 
to create any desired length of filter 
assembly for specific cfm require- 
ments. Filters are held in place by 
a spring clip and spring fasteners. 

Manufacturer: Farr Co., P. O. 
Box 10187, Los Angeles 45. 


Plastic Pipe Connector 

A new reducer insert tee for 
connecting flexible plastic pipe has 
been introduced by Carlon Prod- 
ucts. The single-piece fitting has 
a side outlet that is a standard pipe 
size smaller than the run. The fit- 
ting is available in run sizes up to 





2 in. Stainless steel clamps are 
tightened over the pipe after the 
fitting is inserted, to draw the pipe 
over serrations of the insert. 

Manufacturer: Carlon Products 
Corp., 10225 Meech Ave., Cleve- 
land 5. 


Tissue Holder 
Hall-Mack has announced a new 
bathroom tissue holder that is de- 





signed to conceal the paper and 
roller ends. The partially recessed 
unit features a chromium-plated 
curved cover which rolls back to 
expose the tissue for use. Normal 
installation is by wood screws 
through the top and bottom of the 


recessed shell. The outside size of 
the wall flange is 6% in. sq with a 
wall opening of 538 by 3 in. deep. 

Manufacturer: Hall-Mack Co., 
1344 W. Washington Blvd., Los An- 
geles 7. 


Fuel Oil Valve 

Anderson Brass has announced a 
new three-way valve for use in fuel 
oil installations. The solid bottom 
and packed top are designed for 
trouble-free operation. The valve 
can be used for hooking on an 
extra tank. The unit is brass. 





Manufacturer: Anderson Brass 


Co., 5200 12th St., Detroit 8. 


Enamel Cleaner 
Kohler has introduced a cleanser 







for enameled surfaces. The non- 
abrasive compound is designed to 
clean surfaces without damaging 
finishes. It can be used on glass, 
tile and appliances. The cleanser is 
available in 12 oz. cans. 

Manufacturer: Kohler Co., Kohl- 
er, Wis. 


3-In-One Toilet Seat 

A new toilet seat combines a reg- 
ular adult seat with a child’s seat 
and baby trainer. The child’s seat 
and trainer recesses into the cover 
when not in use and converts into 
a baby trainer by unfolding a back 
rest and safety strap from the 
smaller unit. The _ three-in-one 
fixture is available in white, black, 





peach, green, blue, ivory and tan. 
In closed position, the seat appears 
as a standard cover. 

Manufacturer: Big Bear-Little 
Bear Corp., 441 Piedmont Ave., 
N. E., Atlanta, Ga. 


Industrial Space Heater 

A new self-contained, _light- 
weight space heater for industrial 
use has been announced by Perfec- 
tion Stove. The heater is ignited by 
a glow plug that vaporizes either 
fuel oil or gasoline. The unit is de- 
signed to burn either fuel at tem- 
peratures as low as -70F. The 

(Please turn to top of page 203) 





Thatcher Announces Minimum Space Oil Furnace 


Thatcher has introduced an oil- 
fired furnace designed for mini- 
mum floor space and quick installa- 
tion. The counterflow winter con- 
ditioner is 26 in. square and 66% 
in. high. It has a Btu bonnet output 
of 80,000. The furnace is factory 
assembled except for the combus- 
tion chamber and burner. Controls 
and servicing access are at the 
front of the unit. The blower will 
provide 790 cfm at a 95F rise. 

Manufacturer: Thatcher Furnace 
Co., Center St., Garwood, N. J. 
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You can demonstrate Criterion features with this dis- 
play in your showroom. FREE Card Topper fits any Crane 
all-purpose panel. 





a a ee 





Criterion lavatory with legs fits on back of panel illus- 
trated above. Copy on Card Topper points out features. 
Ask your Crane Branch or Crane Wholesaler about this 
attention getting display. 











YOU SELL THEM! 





Product Advantages— 


Crane’s Exclusive Designs, Styling and Features 


—Become Sales Advantages! 





Reasons for customers buying are not merely conversation when 
you sell Crane—you can actually show them the exclusive advan- 
tages of Crane products. 

The beautiful Criterion bathroom group is a good example. 
There is something about the clean modern styling of these matched 
fixtures that appeals to people and makes them want to buy. You 
can call attention to: 


Criterion Lavatory—the quick-draining Securo waste and 
easily removable plug—Dial-ese weno: with lucite handles 
—the wide ledges, large basin and rounded front. 
Criterion Closet—the hygienic, correct posture seat and fat 
top cover that complete A hides seat—the quiet whirlpool 
flushing action. 

Criterion Tub—the comfortable shape, flat safety bottom and 
wide rim seat—the Accesso waste that permits all operating 
parts to be removed through outlet and overflow. 


Is it any wonder then that Crane is the preferred plumbing? 

When a prospect sees all of these a he’ll not only 
have good reasons for buying Crane... he’ll be better pleased 
with his purchase... a better repeat customer for you. 








Use of Crane key features can win big prize 
in Crane Dealer Contest 
Remember that in each of the eight Crane sales districts, there's 
a first prize of $100 and a second prize of $50 every month 
through October. There will be a Grand Prize of a 4-door Buick 
sedan for the best of all entries. 


See your Crane Branch or Crane Wholesaler for details. 


Here are winners for August 


WINNERS OF $100 PRIZES WINNERS OF $50 PRIZES 
Fred Allen George G. La Conte 
Manasquan, New Jersey La Conte Plumbing Service 
Herbert L. Bell Pasadena, Calif. 

Sanitary Plumbing Company Mary Elizabeth Hartman 
Redlands, Calif. Charles B. Hartman & Son 
Rufus R. Choate East Stroudsburg, Pa. 
Choate Plumbing Company Ed. H. Hoelderle 

Abilene, Texas Ed. H. Hoelderle & Co. 
Adam C. Cicciarelli Delphos, Ohio 

Rimersburg Plbg. & Htg. Co. Leo Lenhardt 

Rimersburg, Pa. Lenhardt Pibg. & Htg. 

A. M. Imhoff Billings, Montana 

Imhoff Plumbing Company Calvin N. Lott 

Denver, Colorado O'Neal Pibg. & Htg. 

Paul Neuman Roswell, New Mexico 

J. J. Neuman Plumbing Co. Robert W. Reed 

Beaver Dam, Wisc. Reed Plumbing and Heating 
E. G. Phillips LaGrange, Illinois 

Walton Plumbing Supplies, Inc. H. L. Stewart, Jr. 

Mobile, Alabama Clinton, No. Carolina 

Carl A. Westin Albert A. Titus 

Carl Westin Pibg. & Htg. Titus Plumbing Co. 

Duluth, Minn. Port Arthur, Texas 








-f GENERAL OFFICES: 836 SOUTH MICHIGAN AVE., CHICAGO 5 
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* Fibreglas tub * Big dgor is full size of 
won't cragk, mar storage area for easy , 
or stain under * accessandinstgllation. 
any ordinary 
household usage. ~ 


ok 2K (Overfiow pipe, and Fiberglas style-top cover 
optional at low price. Faycet not supplied.) 


THE NEW ADVANCE STYLE 


LAUNDRY TUB 


Here’s the answer to every home owner's prayer for 
something fashionably new and different in laundry tubs! 
Ideal for utility room, laundry room, basement or kitchen. 
Nothing else can compare with it for sales volume and 
profit as well as for home satisfaction. Don't delay, 
order today! Look at these advantages: 


POLISHED STAINLESS STEEL TOP TRIM 
(WITH 2 EMBOSSED SOAP DISHES) 


FIBERGLAS TUB WON'T CRACK OR MAR* 
MATCHING FIBERGLAS COVER FOR ADDED STYLE** 
IMMACULATE WHITE ENAMEL STEEL CABINET 


FULL SIZE DOOR FOR EASY STORAGE AND 
REMOVABLE FOR PLUMBING INSTALLATION 


RECESSED BASE FOR TOE ROOM-IN RICH BLACK 


LEVELING SCREWS HIDDEN IN BASE ADJUST FOR 
HEIGHT AND UNEVEN FLOORS 


LIGHT WEIGHT SIMPLIFIES DELIVERY AND SET UP 


_ CHROMED BRASS OVERFLOW PIPE SAVES EXTRA 


WORK, HOT WATER AND SOAP** 


(Trade-mark O.C.F. Corp.) 


MADE BY THE 


WESSELS CoO. 


1625 E. EUCLID AVENUE, DETROIT 11, MICH. 


PLANTS IN; DETROIT, MICH.; CLEVELAND, OHIO 
KANSAS CITY, KAN.; NEW ORLEANS, LA. 











CONTROL WITH 


DOLE 


PLUMBING AND HEATING PRODUCTS 





Control with Dole TRADE MARK 


DOLE 


THE DOLE VALVE COMPANY 
1933 Carroll Ave., Chicago 12, Ill. 


Representatives in Principal Cities 





PLUMBING 


FLOW CONTROLS AND TEMPERING VALVES 


FOR GAS, OIL OR STOKER FIRED ONE-PIPE 


STEAM 


SYSTEMS 





AIR VALVES FOR 


HOT WATER 


HEATING SYSTEMS 


AUTOMATIC REGISTERS FOR FORCED 


WARM AIR 


INDIVIDUAL ROOM TEMPERATURE CONTROL 
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YOU can sell an EVIS to every user of water— 
just think that over! No other product ever had such tremendous sales 
q possibilities. The EVIS method of catalytic water correction 
| improves most water (some in more ways than others). Among the most 
7 important benefits are: 1. Removes old scale from systems 
| and prevents formation of new scale; 2. Minimizes staining due to iron in 
water; 3. Controls corrosion due to entrained oxygen 
pom and carbon dioxide; 4. Makes water taste better where it’s loaded with 
smelly minerals or gases like chlorine. 


e THOUSANDS OF SATISFIED USERS PROVE EVIS IS RIGHT! 


Get the whole Evis story . . . the facts about EVIS-ized 
water. It will make money for you—so, better write today. 


ys CONQUERS SCALe 

¥ 

SOLD ON 90-DAY MONEY BACK 
GUARANTEE 


EVIS MANUFACTURING COMPANY 


San Francisco 3 ° California 


EVIS |S NOT A S@Peeeeer 














For Complete Information . . 
WRITE, TELEPHONE OR SEE 
Your Nearest 


EVIS REGIONAL DISTRIBUTOR 


LOS ANGELES (Whittier) 
KEN-EVIS COMPANY 
11146 E. Whittier, OX 9-2211 


SAN FRANCISCO 
CAL-EVIS COMPANY 
74 Dorman Ave., MI 7-3822 


SEATTLE 
EVIS-NORTHWEST 
2437 E. Marginal Way, EL-6116 


RENO 
WATER CONDITIONED SALES CORP. 
Western Amer. Life.Bldg., 2-5639 


CHICAGO 
EVIS-GREAT LAKES COMPANY 
203 N. Wabash Ave., RA 6-9880 


OMAHA 
EVIS-MIDWEST, INC. 
1504 Dodge St., JA-7044 


DALLAS 
EVIS-SOUTHWEST COMPANY 
5543 Dyer St., FO 8-6267 


ATLANTA 
EVIS-SOUTHEAST COMPANY 
735 Spring St. NW, VE-0241 


PHILADELPHIA (Upper Darby) 
EVIS-MIDEAST COMPANY 
6437 Market St., FL 2-3374 


NEW YORK CITY 
EVIS-WALTERS COMPANY 

12 E. 41st St., LE 2-2670 
MARINE DIST. (Exclusive) 
MORAN-EVIS CO., SAN FRANCISCO 
420 Market St., DO 2-4565 


EVv-109 © 1953, EVIS MFG. CO. 
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wm Westinghouse SPEEDHEATERS’ 








GAS-FIRED SPEEDHEATER 








HORIZONTAL SPEEDHEATER 
Get 7 to 8 times the output of 
conventional radiators. 11 stand- 
ard sizes available for steam or hot 
water. Capacities from 17,800 to 
300,500 BTUH. 


DOWNBLAST SPEEDHEATER 


(with Multiple Cone Diffuser) 
Delivers heat into working areas. 
12 standard sizes for steam or hot 
water. Capacities from 25,000 to 
400,000 BTUH. 


a A AS A a SS AD SE EN GUS GES SY ED GY SE GEESE Cu Geom cfs me 


Will run on low-cost natural, man- 
ufactured or LP gas. 7 standard 
sizes with capacities from 25,000 
to 200,000 BTUH. Units have seal 
of approval of AGA Testing Lab- 
oratory. 








TO ANSWER ANY UNIT HEATING PROBLEM, ONLY THE COMPLETE 








WESTINGHOUSE LINE GIVES YOU ALL THESE DOLLAR-SAVING ADVANTAGES: 


‘ 














1, Instant, Low-Cost Heat—where and when you 5. Design Efficiency—adjustable louvres direct 
want it without long, costly warm-up periods. heat to working area, provide flexible heat dis- 
; . : tribution pattern. 
2. Easy Installation—all models equipped for sim- 
ple hanger mounting. Minimum piping gives 6. Quiet Operation—efficient fan design gives top 
quick fit in tight spots. performance at low sound level. 
3. Any Application—wide range of heating capac- 7. Dependable Westinghouse Motors — Replace- 
ities—comfort or process—for spot heat or ment motors available on exchange basis from “lf 
complete systems. Westinghouse stocking points across the gure n 
country. Economy 
4, Dependability—heavy gauge, welded steel con- utes ever 
struction gives years of service under the tough- Pa 
est conditions. smere 
Heat Co., E 
For full details on the Speedheater model best suited to your needs, call your nearest I'm handli 
Westinghouse office for Catalogs 1521 (Steam and Hot Water) and 1525 (Gas-Fired), or per day.” 
write Westinghouse Electric Corp., Air Conditioning Division, Boston 36, Mass. 
Mr. Pass 
“We h 
WESTINGHOUSE AIR CONDITIONING leet 
‘ past and f 
vou CAN BE SURE...1F i7'S Wes ouse would be 
5-80342 Purpose, | 
Sary to mé 
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“I figure my new, time-saving Ford 
Economy Truck saves me 90 min- 
utes every day,” says William 
Passmore of Action Plumbing and 
Heat Co., Brooklyn, New York. “And 
I’m handling about four more stops 
per day.” 


Mr. Passmore goes on to say, 
“We have always been very well 
Pleased with Ford Trucks in the 
past and felt this F-350 Express 
would be admirably suited to our 
purpose. It is frequently neces- 
Sary to make quick deliveries to 
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sprinkler jobs and we have found 
this truck serves the purpose bet- 
ter than any other we have tried. 


*“We do a great deal of stop-and-go 
city driving and have found our 
Ford very economical. It’s always 
ready when needed. We have had 
no trouble with it. My drivers 
really appreciate the comfort of 
Ford’s new Driverized Cab, too. 
One driver said the truck would 
be fine for a trip to Florida.” 


What about you? Could a sturdy 
new 9-foot Express like Mr. 


201 











This big F-350 9-ft. Express gives you a payload capacity up to 2,934 lbs. Choice of V-8 or Six engine. 


"Saves me 90 minutes per day” 


Passmore’s handle more work 
for your business? For complete 
information, write: Ford Division, 
Ford Motor Co., Dept. T-21, 
Box 658, Dearborn, Mich.—or 
call your Ford Dealer, today! 


FORD | 
ECONOMY 


TRUCKS 


SAVE TIME + SAVE MONEY «LAST LONGER 
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NEW 
@ REMODELED 


wg EXPANDED HOMES 








Today, in addition to the high level of activity in new 
home construction, more and more people are re-’ 
modeling or expanding their present homes. Into these 
updated homes will go extra bathrooms, larger 
kitchens, new laundry facilities and recreation rooms. 
On every one of these jobs, it will pay you to install 
Streamline all-copper supply and drainage plumbing 
in the new additions and recommend it to replace old, 
outmoded plumbing throughout the house. 

Streamline copper tube and fittings are lighter and 
easier to handle. Copper is easier to cut and the uni- 
form depths of the solder cups makes it easy to 
figure the exact lengths of tubing you need. Copper 
tubing can be bent around obstacles to reduce the 
number of joints needed and the joints don’t have to 
be caulked. You will be able to handle more jobs 
because you can do each job in less time. 

Streamline solder type fittings make smooth, clean 
joints that are free from obstructions and clog re- 
sistant. Streamline copper tube and fittings are made 







yg 
’ 
tei: 


Ay 





with care and accuracy to provide a tightly joined, 
leakproof system. And they have a highly polished 
finish that makes a neat, attractive installation home 
owners will be sure to appreciate. 

Streamline copper plumbing won't rust, and the 
joints can’t be loosened by vibration. When you in- 
stall a complete Streamline system, you can be sure 
you are installing a permanently reliable, leakproof 
system that will last more than a lifetime. 

Home owners today are copper conscious. They like 
the clean appearance of copper plumbing. They like 
the way it lasts under difficult service conditions. And 
your cost-minded customers can easily be shown that 
the savings in installation time plus the extra years 
of service a Streamline system gives, will actually save 
them money in the long run. You'll be giving them 
real satisfaction and creating more jobs for yourself 
when you install a complete Streamline all-copper 
plumbing system. Write today for our latest catalog 
of Streamline Products. 
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Shopping with D. E. 


(Continued from page 195) 


heater weighs only 114 lbs when 
stocked with fuel for five hours of 
service at high speed, and has the 
dimensions of an ordinary orange 
crate. A blower separates ventilat- 
ing air from combustion air. The 
heater has a 60,000 Btu output. 
Manufacturer: Perfection Stove 
Co., 7609 Platt Ave., Cleveland 4. 


Scale-Reducing Chemical 

A new conditioning chemical has 
been developed to reduce scale, 
corrosion, algae and slime in water 
used in cooling equipment. The 
chemical (Vapco Preventive) inac- 
tivates solids in the water, permit- 
ting them to be drawn off monthly 
instead of being deposited on metal 





surfaces or remaining as sludge. A 
companion chemical has been de- 
veloped to remove scale. 

Manufacturer: Garman Co., Inc., 
St. Louis, Mo. 


Oil Furnace 

A new downflow oil furnace for 
homes without basements has been 
announced by General Electric. 
The unit is 21 by 30% by 55 in. 
high. The furnace requires a clear- 
ence of only one in. at the sides and 
two in. at the front and back. The 
unit is offered with Btu outputs of 
60,000 and 85,000. 





Manufacturer: General Electric 
Co., Bloomfield, N. J. 


Industrial Oil Burner 

A new commercial and industrial 
burner has been designed to main- 
tain a constant supply of pre- 
heated heavy fuel oil near the 
nozzle. A metering pump circulates 





oil through an electric pre-heater 
to a three-way magnetic valve and 
back to the burner reservoir. The 
burner is available in gph capacities 
of from 7% to 120. 

Manufacturer: S. T. Johnson Co., 
940-948 Arlington Ave., Oakland 
8, Calif. 


Submergible Pump 

A new submergible pump has 
been announced by Woodmanse for 
wells down to 600 ft. The multi- 





stage centrifugal unit contains its 
own motor that runs submerged 
in a 4 in. or larger pipe. The pump 
is lowered by the discharge pipe 
and is available in nine _ sizes 
ranging from % to 2 hp. 
Manufacturer: Woodmanse Mfg. 
Co., 210 E. Main St., Freeport, Il. 


Flow Detector 

A new instrument for measuring 
air flow or liquid levels has been 
announced by Fenwal. The unit 
has an operating range of from 
—65F to 175F. It is inserted in the 
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duct or tank being monitored. 
Manufacturer: Fenwal Inc., 60 
Pleasant St., Ashland, Mass. 


Venting Valve 

An expansion-type vent valve 
for convectors, baseboard and free- 
standing radiation systems has 
been introduced by Maid-O’ Mist. 
Air in the heating system is ex- 
pelled through four vent ports 
which close when water swells 
a non-porous composition disk. 
Trapped air dries the disk, permit- 
ting the venting cycle to be re- 
newed. An internal siphon tube 
prevents water logging in either 
vertical or horizontal positions. The 





valve is available in a 1% by 1% in. 
size, with a % in. i.p. male connec- 
tion. 


Manufacturer: Maid-O’-Mist, 
Inc., 3217 N. Pulaski, Chicago 41. 
Hand Truck 


A new two-wheel utility hand 
truck is equipped with two alumi- 
num rocker shoes to facilitate 
climbing and descending stairs or 
curbs. The rockers are designed to 
support the truck load until the 
wheels reach the next level. The 
rocker arms are located on a 
spring-loaded double-action axle 








which permits the rocker to return 

to a neutral position. 
Manufacturer: Automatic Bend- 

ing Co., 403 E. 159th, Harvey, Ill. 
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They cost no more... So why settle for less! 
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THE BEST AUTOMATIC AIR VALVES FOR EVERY 
HOT WATER HEATING JOB ARE LABELED... 








For mains, pipe 
lines, unit heaters, 
convectors, panels, 
coils, etc. A favor- 
ite... proved de- 
pendable on hun- 
dreds of thousands 
of installations. 

e Self - closing, 
float - controlled 
valve 

e Non - ferrous 
metals 

e No air chamber 
required 

e Designed for 
pressures up to 
75 Ibs. 





For vertica) mounting only. Size 4%” x 2%" 
with %” (.P. female connection. 


MAID-O-MIST 
BALANCING VALVE 
ADAPTER UNITS 

¥ 














No. 14 


























balancing required. 


AUTOMATIC HUMIDIFIERS ..... AUTO-VENTS 
WATER LINE CONTROLS . HEATING SPECIALTIES 


HEATING SPECIALTIES 








AUTO- 
NUMBER 72 VENT 


For convectors, 
baseboard and 
free - standing 
radiation. 
The fastest venting 
valve (expansion 
type) on the 


market! 
e Expansion and 
contraction con- 


fined to 4 vent 


slots only 
e Special composi- 
tion control disc 


e Internal siphon 





NUMBER ? Q svro-venr 


For convectors and for space limitations. 


e Dependable float-operated valve 


o Non-ferrous metals ; 
e No air chamber required 
e For pressures up to 50 Ibs. 


tube 
@ No air chamber 
required 


For horizontal mounting only. Size 3” x 24" — For vertical or horizontal mounting. Size 14” 
x Ve" with Ye” 1.P. male connection. 





with 4%” LP. female side connection. 





Balancing baseboard radiation 

Valve Any stock tee, plus the ‘ 
Adapter Unit completes a e Self - closing 

Adapter balancing fitting for hot float operated 

Unit for + ed heating avase® . e Compact size 

%” Ye” ese new units, quickly & 

dy ” soldered or sweat-fitted ah ferrous 


into copper and bronze 


nominal tees or threaded into cast yy. 15 Detentng e No se 
copper sm tees, regulate the yo \\. pe anrtid mes 
tees. ow of hot water through Unit for %”, %”, 2 or pressures 


radiators, convectors, 
baseboard panels, radiant coils, return mains and 
branches. Precision made of non-ferrous metals. 


Full free flow through the tee. No restriction except for the 


3217 NORTH PULASKI ROAD . CHICAGO 4i, ILL. 


NUMBER 
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AUTO-VENT 


For convector and 








1”, 1%" cast iron up to 30 Ibs. 
tees. For vertical mounting only. Size 3-3/16" % 


1%” with 4%” I.P. male connection. 


MAID :-O’: MIST,Inc. 
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Ruggedly Built 


CIRCULATORS 


NEY THREE WAYS: 
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~ Get more information today about Taco’s increas- 
agai eal he EXTRA CAPACITY ingly popular circulators. New users are enthusiastic 
1Wa"—1¥2" | all sizes paged 2 sige ache med ‘onl because Taco is the BIG-VALUE of our industry. 
- — pipe radiant heating jobs (panels, con- 
| ‘ vectors, radiators or baseboards). Better Heating — Better with Taco 


| LESS AND MORE 
FLEXIBLE INVENTORY 


Interchangeable flanges mean one cir- 
cular plus four sets of flanges (34”, 
1”, 1%” or 114”) equals four sizes 
of circulators in stock. 


A CINCH TO SERVICE TACO HEATERS, Incorporated 


All you need is an open end wrench, 137 South St. ° Providence 3, R. I. 
en and allen set screw 
wrench. 
































ONE OF 
AMERICA’S 
LARGEST STEEL FABRICATORS 
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GAS OR OIL FIRED 


PACKAGED UNIT 


FITS THROUGH A 30 INCH DOOR 


im easy one-man handling crate 
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NATIONALLY 
ADVERTISED 


WATERFILM BOILERS, INC. 
f L.O KOVEN & BRO., INC 
36-40 New York Ave., Jersey City 7, N. J. 
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They Sell Up to Bid Low 


(Continued from page 105) 

tion and ties-in with the volume building plan. 
Neis schedules ads every two weeks which spot- 
light a variety of products selected to attract the 
largest possible number of shoppers. These ads 
usually follow a seasonal theme, feature prices 
prominently so that there is no mystery about 
them, and identify the store clearly. 

Salesmanship in the store begins with eye- 
catching display arrangements and a price tag on 
every piece of merchandise. The wide showroom 
window is used to show a cross-section of the 
Neis plumbing and heating line. It contains water 
heaters, a complete bathroom, a kitchen sink, 
water systems, disposers, a furnace and a burner. 

The first in a series of unusual displays which 
greet prospects when they enter the store is an 
oil burner display located just inside the door. A 
sign on it urges busy shoppers to leave their 
names if they are interested in having a free 
estimate made. More than $9,000 in sales can 
be traced to this single display, which is also on 
exhibit at home shows. 


Showroom Is Organized for Selling Up 
The entire showroom is organized around the 


plan for selling up. Related products are ar- 
ranged in groups with plenty of space among 
them for traffic. Replacement and repair parts, 
which draw the highest percentage of walk-in 
trade, are distributed throughout the store so 
that the one-item shopper is exposed to larger 
equipment and fixtures. Kitchen sinks, cabinets 
and disposers, therefore, form one group; water 
systems, water heaters and water softeners are 
another; bathroom fixtures occupy a central area; 
and heating equipment is displayed as a separate 
section. Faucets, water closet seats, showerheads, 
small part counters, etc. are located near cor- 
responding related products. 

Other Neis merchandising techniques are ap- 
plied to the displays themselves. One example 
(page 105) is a series of kitchen sinks installed 
in a one piece base cabinet with a Formica top. 
Each sink exemplifies a different type and style, 
shown installed and side by side. In addition to 
showing each sink to full advantage, it once 
again sets the stage for selling up. Another 
method used by Neis is to display bathroom fix- 
tures as a complete package. Several displays 
present bathroom fixtures in group by style, 
color and quality. 

The hardware department is still a further 
stimulus to a brisk store trade. With its wide 
assortment of household and garden tools and 
furnishings as a popular attraction, it serves as 
a lever to steer more prospects into the plumbing 
and heating department and, therefore, ties in 
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with the Neis selling-up program. 

Although there are no plans for expansion in 
the immediate future, Neis will continue to op- 
erate according to the axiom, “There’s safety in 
numbers.” With gross income holding at the 
million and a half dollar mark, they certainly 
prove the rule. 

The firm, now celebrating its 50th anniversary, 
is owned and managed by John Neis, his cousin, 
Leo Neis, and his two sons Harvey and Willard. 
John Neis serves largely as general consultant 
on overall policy. Leo spends all of his time on 
supervising installation crews in the field. Harvey 
handles salesmen and purchasing in the plumbing 
and heating fields, while Willard has charge 
of credit and collections as well as overseeing 
general retail practices. 


it's the Law! 


(Continued from page 116) 
State Laws Govern Conditional Sales 
Ignorance of the law is no excuse for breaking 


it. This theorem is particularly true of state laws 
governing conditional sales contracts (time pay- 
ment forms) and chattel mortgages (personal 
property as collateral). A contractor, therefore 
should not transact business conditionally with- 
out investigating the state law provisions on the 
subject. 

One state, for instance, decrees that anyone who 
sells merchandise or equipment on the installment 
plan and takes a conditional contract, must set 
forth in the contract details of the transaction 
as follows: 1) the cash price of the equipment 
described in the contract; 2) the amount of the 
down payment; 3) the amount unpaid on the cash 
price; 4) the cost of any insurance, installation 

(Please turn to top of page 210) 












































“I think our merchandising set-up is all wrong, we 
put too much emphasis on selling!” 


DOMESTIC ENGINEERING 207 


















































You Lell Ws 


ay 


gents of hot water economm™ 





with 
AUTOMATIC GAS and ELECTRIC 


WATER HEATERS 





NATIONALLY ADVERTISED 

AVAILABLE IN A VARIETY OF SIZES AND MODELS 
L. O. KOVEN & BRO., INC. 

154 Ogden Ave., Jersey City 7, N 
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Mr. Heating Contractor... 
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Mr. Heating Contractor, we can make your job 
easier and more profitable. 

Petro has been building oil burners for over 50 
years. The Petro line of oil firing equipment is 
outstanding. The Petro name is known and re- 
spected wherever oil burners and oil equipmerit is 
used. Petro dependability is traditional. The product 
has public acceptance. 

Petro units are efficient fuel savers. They are 
simple and dependable in operation, require a 
minimum amount of service, and are a profitable 
line to sell. 

For illustrated literature and full information 
just write, Petro, 3184 W. 106th St., Cleveland 11, 
Ohio. In Canada, write 2231 Bloor St. West, Toron- 





Industrial Oi! Burners Combination Oil-Gas Burners 


Rotary type. Burnlow- This commercial-industrial 

cost heavy fuel oil with burner is the answer to sea- 

complete reliability. sonal fuel shortages. Makes 

oon ae ge i possible advantages in eco- 
u 14. ° - . ° 

ties up to 200 gallons nomical fuel buying. 

per hour. 





to, Ont. 
Industrial and Commercial Oil, Gas and Combination Oil-Gas 
Burners, Residential Oil Burners, Oil and Gas Furnaces and Residential Furnaces Conversion Units 
Boilers. and Boilers Efficient, trouble-free oil bur- 














Made in popular sizes ners for home and commercial 
to fit the heating needs _use. Capacities up to 20 gal- 
of homes of from 4 to —_jons per hour. 
10 rooms. Extremely 
compact and attractive. 
0) Real fuel savers. 
soe our 
Horizontal Furnace rs) 
Hang it or hide it—this 
winter air conditioner fits 
anywhere. Available in 5 
L models from 80,000 to 
T.M. Reg. U.S. Pat. Off. 180,000 Brtu’s (output at 
bonnet). 


50 YEARS OF LEADERSHIP 
IN AUTOMATIC HEATING AND POWER EQUIPMENT 
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IT’S PROBABLY RIGHT ON THIS PAGE... 


{om 

Every Steam Heating Specialty You Need is probably in the Dunham 
line, represented in the photo above. After all, Dunham’s Specialties 
line is as complete as you'll find... anywhere. Every item has 
design features that mean better heating performance. 


Burners 
dustrial Dunham Radiator Traps, for instance, have an extra large, non- 
f to sea clogging valve seat opening—not restricted by a guide—that as- 


s._ Makes sures easy passage of air, water, foreign matter. Dunham’s monel 
was metal thermostatic disc has stop shoulder construction for easy 
individual calibration when servicing traps in the field, also allows 
thermostatic disc to be set at the factory to assure correct operation 

without field adjustments. 


Sealed under high vacuum, Dunham’s thermostatic disc assures 


sitive response to temperature ee changes... no bel- , rae 
a to clog or stick. Disc corrugations distribute motion uniformly Dunham No. IE Radiator Trap in 3 sizes; 
with minimum strain, no vibration. 

For all the facts about Dunham Radiator Traps and other 
Heating Specialties, clip and mail the coupon. 


6 patterns; capacities from 200 to 700 EDR. 


Cc. A. DUNHAM COMPANY 
. il bur- 
sence Dept. DE-10, 400 W. Madison St. 
0 20 gal: Chicago 6, Illinois 


HEATING SPECIALTIES Se 


ame... 


So Se 

RADIATION * UNIT HEATERS * PUMPS © SPECIALTIES 
QUALITY FIRST FOR FIFTY YEARS 

C. A. DUNHAM COMPANY e CHICAGO e TORONTO e LONDON Oe ERM 


pS 
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THERE’S ONLY ONE Cemuutwe 


UO WASTE 


SANITARY 
WALL 


Controls and guides, inde- 
pendently, drain flow of 
each compartment and food 
waste directly to wall outlet. 
Self scouring! Free flowing! 
No back-up! No odor! It's 





the “DUO” Sanitary Wall! 


The Genuine “DUO” Waste construction features are the 
results of pioneering in sanitary design for the plumbing 
industry. Today, as in the past, we take pride in the fact 
that the “DUO” is accepted as the standard of perfor- 
mance by Master Plumbers from coast to coast. 

This contribution to the welfare of home owners is daily 
appreciated by them in the vast number of genuine 
“DUO” installations—for two compartment sink fixtures 
and food waste disposers. 

There's only one Genuine “DUO” Waste! Look for the 
exclusive Sanitary Wall—it's your guide to good plumbing 
installations. 


TWO COMPARTMENT SINK 
FIXTURES 

ore made completely sanitary 
with the Genvine “DUO” Waste 
on the job. A style for every need. 


FOOD WASTE DISPOSER 

Monvfocturers approve the gen- 
vine “DUO" Sanitary Wall for the 
successful operation of their units. 








“Better Housing Specifications” tells the “DUO” Storv! 
Write for your copy today. 





| HARTFORD 1, CONNECTICUT, U. S. A. 


designed, and 


made solely by 72k Xa: MFG. CO. 


MFG. CO. 


| 


| 








(Continued from. page 207) 

charge, etc.; 5) the amount of the unpaid balance; 
6) the amount of the time price differential; 7) 
the contract balance owed by the buyer to the 
seller; and 8) the number of installments required 
to pay the contract balance, the amount of each 
installment, and the date for payment of the in- 
stallments. 

A plumbing and heating contractor in this state, 
sold fixtures on the installment plan, but instead 
of signing a conditional sales contract he took a 
chattel mortgage on the customer’s auto to secure 
the balance. 

Later the buyer failed to make monthly pay- 
ments and, after making every tactful effort to 
collect, the contractor was forced to foreclose on 
the mortgage and sold the equipment at public 
auction, suing the buyer for deficiencies. 

In litigaton the followed, the court declared that 
the state law applied to chattel mortgages as well 
as conditional sales contracts and pointed out that 
the mortgage did not show the date for payment 
of installments and, thus, did not comply with the 
state law. 

The contractor was therefore compelled to pay 
back all previous payments to the purchaser. 

This case illustrates how important it is for 
contractors to include all provisions required by 
state law in chattel mortgages and conditional 
sales contracts. Otherwise, the contractor cannot 
enforce his contract against a purchaser who fails 
to make agreed payments. This rule applies to 
merchandise sold in the store as well as equip- 
ment installed. 

Citation: Saneers v. Seaboard, 230 Pac. (2nd) 849 


ITEM: Customer Pays Damages 
When Contractor's Injured 

AN INTERESTING POINT of law was raised re- 
cently when a contractor was injured while per- 
forming work and sought compensation. The 
contractor entered an agreement with a restaurant 
to remodel kitchen facilities. He was asked to 
complete the work one day earlier than scheduled 
because the interior decorator had booked passage 
on an ocean liner for his native land on a date 
that conflicted with his original schedule. 

The contractor did not have any additional 
journeymen he could spare for the job, so he 
undertook to help the man already assigned to the 
job himself. While drilling holes in the wall for 
piping, the bit became loose and struck him in 
the eye, causing serious injury to him. Upon in- 
vestigation, he learned that the owner of the 
restaurant had used the drill to break up concrete 
in the basement and thus damaged the drill so 
that the bit became loose. 

He consulted his lawyer to find out if he could 
recover damages either from the restaurant owner 

(Please turn to top of page 215) 
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ROBERTSHAW-GRAYSON 
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Robertshaw-Grayson 


Everything’s Urider Control 


UNITROL JR. lI 
MODEL “B” 
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UNITROL JR. 
MODEL 100 





Factories at: 
YOUNGWOOD PA 
KNOXVILLE, TENN. 

BRIDGEPORT. CONN 

ST. LOUIS, MO 
ANAHEIM, CALIF 
LYNWOOD. CALIF 


ROBERTSHAW-FULTOR 
CONTROLS 
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7 it 
You’ve never seen anything 
= ay E a -m 
i t ke if & Convertible —and we mean con- 


vertible. Same ejector works on shal- 
low wells or on deep (4” or larger) 
*- wells — nothing extra to buy. You 
can get single-pipe models, too. 
Big Selling Features — 
new ‘‘Quad-Volute”’ design, 
nationally-known motors, 
bronze impellers, brass ven- 
turis and nozzles, rotary 
seals, heavy-duty tanks! 


Designed for Volume Sales! 
Two complete “Champion” 
groups (3 and |2 H.P.) that give 
you the right model for 82% of 
the total jet pump market! 


fa 


» 


A complete line! ‘‘Champion’ 
models are available on horizontal Write now for more details 


tanks, with vertical tanks, or you 


can buy the pump alone. ON THIS GR EAT, NEW 


¢ GWOn 
Compare prices! You'll find the Z 
“Champion” group is the lowest- So a 
priced in the field—yet there’s no sacri- | 
fice of Rapidayton’s famous quality. \ 


o CONVERTIBLE JET PUMP 


ee ee WSS le THE DAYTON PUMP & MFG. COMPANY 
“run-in,” not just a “spot test.’’ Every Dayton 1, Ohio v 
/ 


Lagvon has it! 


unit must meet rigid inspection stand- 
ards ina full pumping test with water 
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Regul 986 value 


1h tebe for ony... 


Watch prospects come in for this one! A 
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* The Moct Saler-Lxciting 


genuine Diana-style Youngstown Kitchens 


42” ALL-STEEL Cabinet Sink at this special 
jubilee price! 


It’s best known by prospects! 

This sales-stirring value is backed by Youngs- 
town Kitchens—the best known name by 
5 to 1 in steel kitchens. 


It’s priced for immediate results! 

No stalling on this one! Shoppers know value 
when they see it... they grab a bargain 
when they get it! And this is it—at the lowest 
price ever! 

Check your distributor today! Cash in on 
the profits from this big, limited-time value. 
And get going with this Fall Special — the 
promotion of the year! 


f 


INSTALLATION EXTRA 


Youngstown Kitchens 


o 









and strainer 


Nationally Advertised 


» FALL SPECIAL! 


GENUINE DIANA-STYLE 
Youngsloun frilehens 
42” CABINET 


i 


Complete with 
chrome faucet 






SINK 





Value packed with famous 

features like these: 

Chrome swinging mixing-faucet 

Choice of right-hand or left-hand 
drainboard 

Wide-fluted, no-tip drainboard 

Two large storage compartments 

Spacious cutlery drawer slides easily, 
even when fully loaded 

Top of one-piece, acid-resisting 
porcelain-enameled steel 

Hi-Bake, easy-to-clean finish 

Sound-deadened doors close positively 
on torpedo catches 

Curved, no-splash bowl design 

Recessed toe and knee space 

Impressed soap dish 

Crumb-cup strainer, half-turn converts 

bowl to dishpan 


*Slightly higher in the West and South 





MULLINS MANUFACTURING CORPORATION, WARREN, OHIO 
World’s Largest Makers of Steel Kitchens 








Sales Department, Youngstown Kitchens 
Mullins Manufacturing Corporation 
Dept. DE-1053, Warren, Ohio 


Gentlemen: 


Please have my distributor contact me about the 42” Special 


Promotion. 


% National ads will create interest among 
millions for this promotion of the year. 


%& Smashing ad-mat material for your local 
use—will tie you in and bring in prospects. 

* Colorful window poster will get them in- 
side. 


* Exciting broadsides beat the drum for 
this promotion. 


* Attractive counter card directs them to 
your display and pin-points the sale. 





Name 


Title 





Company 





Address 
City 


es ee es ee oe ee od 


~ Zone -—«SState papain amie 


Lccasanandhinenaeeuéwenatenesenentyenaemncecercreral 
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» hor can 
act. 


Citation 


Penberthy is the best known brand in the business (and has 
been for almost 70 years). These pumps have a quality reputation 


earned through performance. They come in a full range of sizes 
for various sump depths. There are three models. The designs are 


right. Rustproof copper and bronze are used throughout. Electric 
motors are expressly designed for sump pump service. Explosion 
proof motors and switch and totally enclosed motors are also 


available. Operation is automatic...and instant...even after long 
idle periods. Installation is simple and profitable—it’s a one-call 
operation. 
YOUR NEARBY JOBBER can supply your needs from local stocks. 
Write for his name, specification sheets and sales literature. 


Established 1886 


PENBERTHY INJECTOR COMPANY 


Division of the Buffalo-Eclipse Corporation 
1292 Holden Avenue, Detroit 2, Michigan 


Certain saitection in| AREA] 


“l can’t fix 




















(Continued from page 210) 


or under the State Workmen’s Compensation Act. 


The lawyer told him that state compensation laws 
are intended especially for regular employees and 


that in performing work under a contract, he was 
not under control and supervision of his employer. 

The contractor was told, however, that he could 
sue and recover damages when the work under- 
taken is no part of the trade or business conducted 
by his employer and if the injury is caused by the 
employer. In this case, the employer was the | 
cause and the contractor was able to collec dam- 
ages. 

On the other hand, if a contractor is injured by 
his own negligence he cannot recover damages, 
nor can he receive compensation under the state 
act, 

Citation: Dubois v. Soule Mill, 82 N.E. (2nd) 886 


Can't Repossess Equipment Attached fo Building 


Ir IS WELL ESTABLISHED LAW that a plumbing 
contractor cannot repossess and remove plumbing 
or heating equipment attached to a building if the 
property owner who made the contract with the 
plumbing contractor either sells his property, or 
gives a mortgage on it to secure a loan. 

For example, a contractor installed certain 
plumbing equipment in a building, and also a 


furnace. The contractor extended credit to the | 


| 
| 





ee 


property owner and took a chattel mortgage on | 


the equipment to secure payment, The building 
owner then obtained a loan from a bank on the 
building. 
Since the building owner did not pay the con- 
tractor, the latter filed suit to repossess the fur- 
(Please turn to top of page 217) 


























“I can’t fix it, but if you'll buy my ‘do-it-yourself’ 
book, maybe you'll be able to!” 
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You'l) Satisfy Customers 
with Vent-Rite No. 1, 
non-vacuum Vent 
The Vent-Rite No. 1, 


is an exceptionally good valve, 
T 9 : 

of Vent-Rite’s efficient non-vacuum vents. 

Positive action insures quick uniform 








illustrated below, 
typical 












distribution of heat to each individual 
radiator according to its requirements. 
Adjustable for a wide range of venting 
rates; easily taken apart for cleaning; 
ruggedly built for long, trouble-free 
service. For the best veselis, ask your 
wholesaler for Vent-Rites Nos. 1, 51, 3 
or 5A... whenever the job calls for 
non-vacuum vents. 











VENT-RITE 


No. 1 for non-vacuum 
No. 2 for vacuum 







¥%” Side Connection 
with Siphon. 3/32” 
Diam. Veni Port. 


Overall Height 3”. 






WEE BITE 


ioasiaiem VALVES 
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Typical maintenance building with 
office space, storage rooms, tool shop, 
locker room, ambulance garage and 
maintenance crea. 

NATIONAL Boiler (oil-fired) installed 
in Turnpike Restaurant Building. 


NATIONAL Boilers (anthracite coal, 
stoker-fired) installed in Turnpike 
Maintenance Building. 

Restaurant buildings requiring large 
volumes of hot water are supplied by 
steam-water heat exchanger in the 
boiler room. 


~ 


wer 


PENNSYLVANIA TURNPIKE BUILDINGS 
comfortably heated round-the-clock by 
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© Carry-All Model B-910 for all standard 3/4 and 1 ton 
chassis ...371%4 cu. ft. compartment area...over 30 sq. ft. 
floor area...can be fully enclosed with Carry-All Caravan 
Top or Carry-All Sliding Roof. Model B-750 fits all standard 
1/2 ton chassis. 


Garry Al 


RVICE 














CAST 


36 NATIONAL (25 


HEAT EXTRACTOR BOILERS 


Section of Pennsylvania Turnpike showing a maintenance building and areo, 


Architects: J. E. Greiner Company, Baltimore, Md. ; 
Heating System Designers: George & Hartman, Baltimore, Md. 
Heating Contractors: W. L. Ramsey, Harrisburg, Pa.; J. J. Betke, Beaver Falls, Pa.; 
John Galbreath, Pittsburgh, Pa. 





Heating comfort is assured in the restaurant, main- 
tenance, utility and toll gate buildings on the famous 
327-mile Pennsylvania Turnpike. Maintenance build- | 
ings are supplied with adequate heat to thaw cinders 
by the truckload. Abundant domestic hot water is | 
also furnished by tankless water heaters for wash- 
rooms... and, in the restaurants, boilers heat water 
for dishwashing. 

Heat Extractors along one stretch of the Turnpike 
are oil-fired . . . the others are anthracite coal, stoker- 
fired. Convectors, unit heaters and radiant panels 
are used for heat distribution. 

Send for details about National Heat Extractor 
Boilers . . . sizes available for all applications—from 
small homes to large buildings. 


Write for bulletin No. 586-9-DE 


THe Nationat Raoiator Company 








YOUR TRUCK 


TRADE MARK 
Use itto Build \ 





IS YOUR 






Your Business 


Many of your potential customers only get to know 
you by seeing your truck...make sure it is doing a 
selling job for you! A Morrison Carry-All Service 
Body on your truck says, “This is a reliable business, 
efficiently operated.” 

Even more important ... with 6 lock-equipped, 
weather-tight compartments . . . adjustable shelf and 
tray arrangements . . . added cubic feet of carrying 
space .. . and a wide selection of specialized acces- 
sories .. . a Morrison Carry-All Service Body actually 
pays for itself with on-the- job savings in time and 
labor. What you need...when you need it... where 
you need it... for every job! Here is a truck body — 
for any 1/2, 3/4, or 1 ton chassis—designed for your 
exact business needs... without the “custom-built” price. 


Drive the best-looking truck... ask your local truck 


dealer about Morrison Carry-All Service Bodies ot 
























call— wire —or write... 
Aa 


PAY AS LITTLE AS 


29. 


Write Today for Illustrated 
Literature and D 
Specifications 








CARRY-ALL DIVISION 


MORRISON STEEL PRODUCTS, INC. 


686 AMHERST STREET, BUFFALO 7, N.Y. 


Also manufacturers of MOR-SUN Furnaces and ROLY- DOOR Sree 
Garage Doors. Literature on request. 
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(Continued from page 215) 
nace and equipment. The bank filed a counter 
suit against the contractor. The higher court said: 

“Where the contractor who held a chattel mort- 
gage on a furnace and other items from the owner 
of real estate had permitted such owner to attach 
the items to the realty, and to procure a loan on 
the realty, the contractor lost his interest in such 
items.” 

Citation: Bank of Poplar v. Casey, 231 S.W. 
(2d) 852. 


Employe Injured in Street 


CONSIDERABLE DISCUSSION has arisen from time 
to time over the legal question: Under what cir- 
cumstances may a plumbing contractor’s employe 
recover damages for an injury sustained when 
struck by a vehicle while working in a city street? 
The answer is: The employe may recover damages 
from the vehicle driver who caused the injury, 
although he was using the same degree of care 
to prevent the injury as he used with respect to 
pedestrians. 

For example, a contractor’s employe was re- 
pairing a water line in a street and was injured 
when a street car struck a plank which was 
hurled in such a manner as to strike him causing 
serious injuries. 

The higher court ordered the street railway 
company to pay $2,000 damages to the man, and 
said: 

“These circumstances presented a situation 
wherein the person operating the trolley car was 
manifestly required to exercise a greater degree 
of care for the protection of such workmen than 
to pedestrians”. 

Citation: Russo v. Pittsburgh, 64 Atl. (2d) 666. 


He Sells 'Em...Texas Style! 

(Continued from page 85) 
being used for demonstrations not only for the 
general public, but for engineers, builders and 
architects, too. Mr. Kuhn issues regular invita- 
tions to these associates to use his facilities, and 
keeps a master log book to avoid conflicting 
schedules. 

Located ten minutes from downtown Dallas, 
the two-story building is finished in deep-toned 
Roman brick. It has two main entrances. A mod- 
ern neon sign, readable a block away by night or 
day, heralds the firm. Interior walls are paneled 
four feet from the floor with South American 
mahogany. The upper part is textoned. Fourteen 
Strategically placed spotlights add to the general 
sales showmanship of the place. These are aug- 
mented by the latest in fluorescent ceiling light- 
ing. Flooring is of grey marble asphalt tile. 

In addition to Mr. Kuhn’s presidential office, 
(Please turn to top of page 219) 
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SELF 
CONTAINED 
1” 102 





BY fi: 


the only RATCHET PIPE THREADER | 


which gives you all these time-saving features 


@ Cuts pipe thread or conduit thread (same dies) 
@ Instant setting for sizes 1” to 2”. 

@ Opens automatically at standard length thread 
@ Opens manually at any length of thread 

@ Adjustable depth of cut 

@ Mistake-proof self-centering guide 

@ Jam-proof 

@ Dual purpose spin-back knob 

@ Manual or power operation 


For complete details inquire of your local Supply 
House or write direct for literature. 
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Leaky Faucets 
Can Cost you Money 
...and Customers / 








isgruntled customers are just bad business. But leaky 
faucets don’t have to be the cause. Chicago Faucets 
— today’s most wanted faucets — have a record of 
dependable, trouble-free service that is unsurpassed 
by anything of their kind. With but occasional re- 
washering, they stay leak-free for years and years. 
They close with the pressure, not against it, lessening 
wear at the spot where leakage normally occurs, 
and assuring easy operation. If ever necessary, the 
standard operating unit, in whole or in part, can be 
replaced as easily as replacing a light bulb. The 
good will you build with each Chicago Faucet will 
pay off in business for many years to come. 


THE CHICAGO FAUCET COMPANY 


CHICAGO 39, ILLINOIS 






\ 


—_ 

















Chicago Faucet Products are distributed 
through the plumbing trade exclusively: 
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(Continued from page 217) 
the secretary’s business office and two well lighted 
estimating offices, there are storage and small 
tool room on both floors. There’s also a comfort- 
able conference room on the second floor. 

Kuhn & Sons carries almost a dozen top plumb- 
ing, heating and cooling lines, all of which are 
represented by tasteful displays on the show- 
room floor. All carry small, but easy to read price 
labels and identification. Mr. Kuhn has learned 
that some customers like to do their own leasure- 
ly shopping. 

Conveniently arranged on eye-level shelving 
is an array of sparkling clean glass jars contain- 
ing general, small parts used in minor plumbing 
repairs. Washers of every size, boiler patch and 
faucet repair items are there for the seeing—and 
buying. “You’d be surprised,’ says Mr. Kuhn 
with a smile, “how many people come in here to 
buy minor repair items from my bottle collection 
and end up making major fixture purchases.” 

The company is exceedingly public relations 
conscious. It uses newspaper advertising, mainly 
of an institution style; sends personal letters to 
architects and other buyers. When his new place 
was opened recently he mailed elaborately 
printed invitations, and distributed dozens of 
“Time Reminders” containing shiny new nickels 
for parking meters, parking zones, appointments, 
etc. This gadget has proven a big reminder fac- 
tor. It carries firm name and phone number; is 
useful as well as ornamental. 

Compatibly associated with the senior Kuhn in 
the business is his son, W. H. Kuhn, Jr., and son- 
in-law, Barney B. Parson. All three are handy 
with tools, so handy in fact that much of their 
shop furniture and some of the tools used in their 
work—are Kuhn originals, custom made to suit 
the particular job. They even have their own 
powerful home-constructed elevator to hoist men 
and materials into the upper regions of the two- 
story Kuhn warehouse just back of the store. 

Mr. Kuhn probably belongs to as many or- 
ganizations as any other plumbing, heating and 
air conditioning contractor in the Great South- 
west. He’s president of the esteemed Dallas Ex- 
change Club, a member of the Engineers Club, 
American Society of Heating and Ventilating 
Engineers, American Legion, American Society 
of Engineers, Hi-Noon Club, Hella Temple and 
the Elks. 

In between his homelife, his contracting busi- 
ness and club activity, he finds time to hunt and 
fish in such out-of-the-way nooks as Carmen 
Island, Mexico, not far from Guatemala. To save 
time this bounding Texan flies back and forth 
between his remote outdoor activities and his 
hometown. 

The senior Kuhn left the Arkansas hills at age 

(Please turn to top of page 220) 
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with a 


KEENEY Automatic DUOVENT 


You Have Complete Control 




















For MANUAL VENTING ¢.,... set 


till a steady stream appears. Turn 
right for automatic venting. 


THE DUOVENT , 


is so de- 
signed that it's easy to get at. 
Operates from any angle. 


THE DUOVENT provides 


fast cycling, positive water shut- 
off, and it’s low priced. 


$ YOUR DISTRIBUTOR NOW ... OR WRITE US 


THE KEENEY MANUFACTURING COMPANY 


NEWINGTON, CONNECTICUT 
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RIGQID Tristand 
Yoke Vise with Tray 





The vise that’s a handy 
portable workbench 


RIGSID 
New No. 40 | 
Tristand Pipe Vise 


Easily taken to the job—legs fold in and chain 
for carrying, tray quickly on and off. Roomy 
top has pipe rest and efficient benders; tray 
keeps tools handy—and also makes Tristand 
extra rigid, won’t fold up in use! Tool-steel 
Longrip jaws—firm grip but easy on polished 
pipe and tubing. Yoke No. 40, (old TSY-2% ) 
2%”; chain No. 45 (old TSC-4) 4’. Buy these 
handy worksavers at your Supply House. 








‘ 


THE RIDGE TOOL COMPANY « ELYRIA, OHIO « U.S.A. 








(Continued from page 219) 
21 and settled for a while in El Paso. His path 
led to Dallas in 1925. There he joined forces with 
another plumbing contractor, finally buying him 
out and becoming his own boss in 1945. 

Some of the biggest contracting jobs in the 
Dallas area bear the Kuhn & Sons label. These 
include Texlite’s new sign manufacturing plant 
sprawling over almost three city blocks, U. S. 
Rubber, Firestone, United Motors and the Gen- 
eral Electric buildings. And for variety, there’s 
a liberal sprinkling of ultra-modern school build- 
ings. 

“We hope to start using radiant cooling and 
heating in some of our projects still on the draw- 
ing boards, because we think this will be the best 
answer yet to howling Texas winters and sweaty 
summers.” 

With all of this activity it might seem reason- 
able that the firm of Kuhn & Sons might relax a 
bit. Not so. On the Kuhn planning schedule is 
an addition to his brand new plant—one that 
would add some 50 feet to his present showroom. 

“You gotta show ’em to sell ’em,” he advises. 


Biggest Air Conditioning Show 


(Continued from page 87) ure content of the air for 
industrial and residential purposes; air condi- 
tioning systems to reduce costs in a wide variety 
of industrial and manufacturing processes; units 
for one-room cooling or heating of homes, as well 
as systems for an entire house, and scores of other 
new developments. 

In the refrigeration field, interest will be con- 
centrated on many new industrial processes 
which use low temperatures in manufacturing. 
Another major attraction will be the many new 
cabinets used for retail sale of products which 
require refrigeration. 

Household and institutional mechanical refrig- 
eration units will occupy another large segment 
of the show. Almost all companies which manu- 
facture equipment for this latter type of user 
will show new models for 1954. 

Although a good deal of interest will center on 
complete working units, many exhibitors will 
show component parts. Because of new industrial 
uses in factories, the display of these component 
parts is expected to have special significance for 
industrial engineers. 

“From a restricted field in which only a few 
industries had any interest, refrigeration and 
air conditioning has grown into a process which 
no manufacturer or builder can afford to ignore,” 
said W. A. Siegfried, president, Superior Valve 
& Fittings Co., Pittsburgh, who is general chair- 
man of the exposition. “Today, steel mills and 
rayon producers, candy manufacturers and auto- 
mobile makers, chain stores and diamond mer- 
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g plant Visitors may make hotel reservations through ° 
=. & the Housing Bureau, Cleveland Convention Bu- Heavy-Duty Pipe Wrench 
e Gen- reau, Terminal Tower, Cleveland. 
there’s 
| build- Disposer Boom in the Making 
(Continued from page 93) this Housing ever 

ng and they were virtually “garbage-free.” ge perky Free / 
» draw- A survey of these garbage-free communities 
he best disclosed that disposers were satisfactory to the 
Sweaty owners, did not clog plumbing or sewer lines, 

were self-cleaning and odorless, and more than 
reason- reasonably free from service call-backs. 
relax ” “The acceptance of our outmoded garbage col- 
dule is lection is no longer necessary with the advent of 
e that the food waste disposer. We are sure that the 
a use of disposers will aid in keeping the sewer lines 
ASES. clean,” said Paris Guy, superintendent of water, 


sewage and sanitation for the city of Aurora. 
Jim Larch, city engineer said: “The pick-up 
system is very objectionable and a thorough 








air for 

inl study of garbage disposal indicated that the mod- 

variety ern food waste disposer was the answer.” 

: ial The committee ruled out the elimination of 

) . 

ie ell garbage by land-fill, central garbage grinder, cen- a . “SI GelIb>” means 

' other tral incinerator or hog feed method because each most cerulenin 
required collection by truck, thereby going 7 

» eee against the first wish of Aurora’s citizens: to keep | ~~ 

meses garbage cans off the streets. 

uring. “It was the committee’s feeling that the sani- 
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— That’s what makes sure that every Rit@aip 

refrig- performs as you’ve learned to expect nee 

gment every part inspected, every wrench pipe tested 

manu- 100%! Only rtrmmim’s housing is uncondi- 

Fuser | tionally guaranteed, saving you bother and 
| expense. Full-floating hookjaw, adjusting nut 

ter on spins easily in all sizes, 6’’ to 60”; replace- 

s will able alloy jaws, handy pipe scale on hookjaw, 

istrial comfort-grip I-beam handle. For most serv- 

onent ice for your money, buy Riwaip’s...at your 

ce for | Supply House. 
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SOMERVILLE 
Cast Jron 
Soil Pipe 

and Fittings 


@ Security is a grand feeling. When 
you sell and install Somerville Cast Iron Soil 
Pipe ... and when a customer has it installed 
... you both feel secure for years, for gener- 
ations. There will be troublefree service from 
roof vent to street sewer... no seepage, no 
root entry, no costly replacement. Somerville’s 
durable construction, high quality cast iron, 
uniform wall thickness, close fitting joints 
and lead caulking assure permanence. 
Science has yet to improve on Somerville 


Cast Iron Soil Pipe and Fittings. 








Write for New Catalog 


OMERVILLE 
Iron Works 


602 FLORIDA THEATER BLDG. 
JACKSONVILLE, FLA. 





2 RIM PATE OR ee 


LePae 
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(Continued from page 221) 
tation factor must be upgraded, and the only in- 
strument available that could do a real job is the 
modern household food waste disposer,” stated 
C. H. Dickerson, Aurora city councilman and a 
member of the Mayor’s committee on garbage 
disposal. 

The Aurora ordinance makes no attempt to 
dictate the brand of garbage disposer that shall 
be used. When this point was established, full 
cooperation with the local plumbing contractors 
was obtained. The ordinance, as approved by the 
voters of Aurora, therefore follows the terms of 
the general proposal adopted by the National 
Assn. of Plumbing Contractors at their 1953 con- 
vention which opposed “socialization” of food 
waste disposers. 

Speaking for one manufacturer in the industry, 
Stan Rudnick, representative for Given Mfg. Co., 
stated: “I think this is the beginning of a wave 
of similar ordinances throughout the country, 
based on the right of the individual to choose the 
disposer he wants.” 

Aurora does not intend to become a garbage- 
free city overnight, but believes this goal can be 
attained over a period of years. 

As Mayor C. E. Tupps stated: “The first step 
toward a garbage-free city is the ordinance re- 
quiring food waste disposers in new construc- 
tion, restaurants and institutions. The garbage 
problem in Aurora was becoming a serious one 
because collection of garbage was unsatisfactory 
even though the garbage collector was doing as 
good a job as was possible. 

“Who wants to be a garbageman anyway? I 
can foresee that Aurora will be a garbage-free 
city within 10 years time.” 





Upped Daytime Sales! 

(Continued from page 90) 
stalled, normally sells for $300.” Listed under, 
“Appliances for Sale,” the ad brought a quick re- 
sponse and a sale. Advertising had cost 1 percent 
to latch onto that $250 sale, and the sale could be 
pin-pointed to the specific ad. Sometimes Tarr’s 
runs 3 or 4 classified ads in the same paper. 

Another advertising outlet is a weekly paper 
sponsored by a neighborhood supermarket. Al- 
though the market’s own ads are the only gro- 
cery spreads in the paper, the store invites local 
merchants, other than competitors, to take space. 
Tarr’s took a $1.00 classified ad recently, offering 
“a 6 cu. ft. upright freezer—$250.” They sold one 
the next day. Total advertising cost: less than 
half of one percent of the total sale. 

A smooth sales line, school-learned . . . class 
ified ads . . . and an appliance-crammed 2250-sq 
ft showroom are maintaining a ‘high merchandis- 
ing volume for Les Tarr Plumbing Co. 
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“American Brand” 


KNo-LEAK 


CUT LENGTH PACKING 





WILL SAVE YOU 
MINUTES ON 





EVERY JOINT 
YOU CAULK 









PUT UP IN 5 LB. 
BOXES; 10 BOXES TO 
A SHIPPING CARTON 


KNO-LEAK is an improved jute packing treated 
with a special compound that packs down well and 
stays tight the first time. It expands when wet, making 
the joint even more secure. Kno-leak is put up in cut 
lengths, ready for use. You'll find you can caulk joints 
faster and easier with Kno-leak. The easy way to end 
caulking worries, save time and make more money, 
is to use Kno-leak. Order it from your regular supplier. 


American Manufacturing Company 
Brooklyn 22, N. Y. 


Rope (Manila » Sisal + Jute * Nylon + Polyethylene + Saran * Glass) 
Twine * Oakum + Packing » Baler Twine » Carpet and Electrical Yarns 


Branch Factories: 
St. Louis Cordage Mills, St. Louis 4, Mo. 
Delaware River Jute Mills, Philadelphia, Pa. 


Sales Offices: 
BOSTON + CHICAGO + HOUSTON « LOS ANGELES » NEW ORLEANS 
PHILADELPHIA + PITTSBURGH + SAN FRANCISCO 
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White WATER-HOTTER 


DEALER SALES UP DDed %! 


...and here are 
16 reasons why! 


6.9% MORE 
HOT WATER 


than most utility requirements, 
in electric models, because 
White’s exclusive Water-Hotter 
baffle diffuses and tempers in- 
coming cold water. 


FILM OF FLAME 
Single port burner in gas 
Water-Hotters means No 


clogging ever. Amazingly fast 
pick-up” means PLENTY of 
hot water always. 

























PLUS BUILT-IN 
QUALITY FEATURES 









You have 14 different ways to 
prove to your customers that 
White Water-Hotters are better 
built for longer life and superb 
service. That’s why you move 
these White goods faster. That's 
why White sales are soaring! 












Get your share of 
this rich market now! 
Write WHITE today for 
proved-profits story! 


Water Heating Specialists Since 1930 
Dept. D-10, Middleville, Michigan 
Export Office: 201 N. Wells $1., Chicage 6 


WATER 
HOTTER 


AUTOMATIC WATER HEATERS 


Elactiic ot Gas 
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Johns-Manville introduces 


a new venting unit 
for recessed heaters— 


Transite Type B-W 
Gas Vent 


Designed for efficient venting 


The Transite Type B-W Gas Vent is avail- 
able with oval bell for connection to oval 
pipeand fittings and with built-in, oval-to- 
round adaptor for round pipe and fittings 
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... for lower installed cost 


ihe effect important economies on 
installed cost . . . to improve the vent- 
ing of recessed heaters, Johns-Manville 


has developed the new Transite Type 
B-W Gas Vent. This modern vent is 
approved by Underwriters’ Laborator- 
ies, Inc. for ¥%” minimum clearance to 


combustible surfaces, permitting in- 
stallation in standard wall construction 


without furring. 

A Ready-to-Install, One-Piece Unit 
The Transite Type B-W Gas Vent con- 
sists of an asbestos-cement oval vent 


pipe combined with an aluminum 
outer jacket. It is available with either 


round or oval bell end for ready con- 

nection to Transite Type B Gas Vent. 
Strong, Rugged and Resilient 

While light in weight so as to handle 


easily, Transite B-W Gas Vent is strong 
and resilient so that it withstands the 
rough treatment often encountered on 
the job. This resilient construction is 
assured by full length spacers. Transite 
B-W Gas Vent does not easily dent. It 
is incombustible and, of course, resist- 
ant to corrosion. It cannot rust. 


Simple and Speedy 


Installation is simple and speedy; 
Transite B-W Gas Vent can be quickly 
connected to Transite Type B Gas 
Vent and Fittings. For further in- 
formation on gas vents for Type 
B-W and Type B venting, 
see your distributor or 
write Johns-Manville, 
Box 60, New York 16, 
New York. 





Johns-Manville TRANSITE TYPE B-W GAS VENT 


FOR RECESSED HEATERS 
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Look at Your Signs, Your Customers Do! 


(Continued from page 118) 
needed is paint and brush, and a cutting tool for 
clearing away weeds or branches that might ob- 
struct the view. ; 

Some sign companies offer maintenance con- 
tracts. But unless the contractor has a large 
number of signs, he will find it simpler to main- 
tain his own. 

Sprucing up his own sign also permits the con- 
tractor to make other discoveries about outdoor 
advertising that hired outfits might overlook. For 
instance, he’ll discover that signs often multiply 
like rabbits. 

Two months ago he may have found a key 
roadside location and put up a bright, new sign. 
But now that he’s back inspecting the sign, he 
will see a dozen other businesses also have dis- 
covered the key spot and put up signs around it. 

An advertising survey has shown that the fast 
traveling motorist can glimpse only one or two 
signs in a group—those in front. If the contrac- 
tor’s has been buried behind, it is of no use and 
should be moved. Maybe it can be moved to a 
better location ... or up front of other signs. But 
it should be moved. There are plenty of good 
spots where competition is less crowded. 

While on that fall inspection trip of signs, the 
contractor would do well to check another thing 
about his sign. How does it contrast with its 
background? For example, a sign with light 
colors may be outstanding against a background 
of green fields. But will it attract attention when 
the fields are snow covered? Maybe new build- 
ing construction behind his sign has the same 
basic coloring as his sign. 

In any case, some signs need a completely new 
paint job if their colors no longer stand out sharp- 
ly against the area behind it. Without such con- 
trast, the signs will be like a timid salesman who 
fails to even attract the customer’s attention. 

There are some other points that can be 
checked while maintaining outdoor advertising. 

How is the traffic past the sign? Is it heavy 
enough to warrant a sign? Possibly locations 
which have plenty of summer traffic will be rela- 
tively deserted during the winter. If the sign is 
small enough, it may pay to transfer the sign to 
another spot—possibly along a road to the local 
toboggan slide. 

Readability is always worth a re-check. The 
contractor knows that lettering on his outdoor 
sign must be in bright colors that contrast vividly 
with the background. But he should not forget 
that too much advertising on the sign can cancel 
out its effectiveness. 

Independent and commercial surveys are in 
general agreement that about all that gets across 
(Please turn to top of page 226) 
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Smart Operators 


SPECIFY 
KEYSTONE 




















































SOLDER FITTINGS 






BALANCING VALVES 


DRAINAGE FITTINGS 





VALVES 


Aeres Why! 


§ . PRECISION FINISH 


Accurate, full depth cup 
bores; clean, true threads; and 
full, unobstructed waterways 
make Keystone Copperflow 
fittings easier to install and com- 
pletely dependable in service. 
This precision finishing is made 
possible by Copperflow's more 
rugged designs... which provide 
the greater weight and wall thick- 
ness needed for sound, pressure tight castings and 
accurate machining. In weight, workmanship and sheer 
worth, Keystone’s complete line gives your customers 
more for their money and saves you time and trouble. 
Tell your favorite jobber you want Keystone 
Copperflow . . . always. 

Keystone Copperflow fittings have been rec- 
ognized for dependability since their introduction in 
1928. They are backed by the skill and experience 
of three-quarters of a century in casting and finishing 


non-ferrous metals. 
WRITE FOR CATALOG No. 51 


KEYSTONE BRASS WORKS 
ERIE, PENNA., U.S.A. 
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(Continued from page 225) 
to the motorist and his passengers is the firm’s 
name, what it does, and where it is located. Ad- 
ditional information usually can’t be read in to- 
day’s fast-moving age, and may even confuse the 
reader to the point where even the basic message 
—name, occupation, location—is lost. 

The speed of current traffic on our highways 
and the increasing competition of other signs may 
suggest another idea to the contractor. The nov- 
elty of “gimmick” outdoor advertising. 

Usually it consists of merely a piece of dis- 
carded equipment like the old water tank used 
by a Kansas City firm and illustrated on page 118. 

This type of sign serves two purposes. It’s an 
attention getter even where other signs are com- 
peting for the eyes of passers-by. And it also tells 
in itself the services offered by the advertiser. 
There’s no mistaking a firm’s advertisement on 
a water heater for anything but the message 
of a plumbing contractor, and it leaves an im- 
pression that run-of-the-road signs seldom do. 


Control Systems for Cooling 

(Continued from page 87) 
valve in the cold water line. Should the relative 
humidity become too high, however, the humidi- 
stat will control the valve to assure required de- 


the steam valve on the reheat coil to maintain 
the proper dry bulb temperature. 


A simple type of direct expansion cooling coil 
is illustrated in Fig. 5. The flow of refrigerant to 
the coil is controlled by a solenoid valve which 
is opened and closed by a two-position thermo- 
stat. The thermostat also starts and stops the 
compressor with the action of the solenoid valve. 
This system is usually employed on smaller in- 
stallations where frequent on-off cycling of the 
humidification will result when the coil is operat- 
compressor is not objectionable. Maximum de- 
ing, but the discharge air will be alternately 
warm and cold. 


The split evaporator system (Fig. 6) is a sim- 
ple variation of the preceding system. In this 
case the thermostat closes two or more solenoid 
valves in sequence. Each solenoid valve is at- 
tached to an individual evaporator circuit. This 
is a step between on-off control and modulating 
control. The operation and characteristics of the 
the system will vary with the number of evapo- 
rator circuits, although basically the dehumidifi- 
cation is good with limited variations in the dis- 
charge air temperature and reduced on-off cy- 
cling of the compressor. 


There are several methods of modulating the 
capacity of a direct expansion coil to vary the 
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humidification. The thermostat then modulates 


—% 


Amazing ULALIEL Ti produces/ 











If you ever experienced HOT-n-COLD LIVING 
...and who hasn’t... you'll know why more and 
more people want automatic heat with PENN 
CONTROLS. 

Here’s the reason. In PENN’s room thermostat, 
there’s a little wire that produces heat anticipation 
... the PENN-made magic that stops HOT-n-COLD 
LIVING. Automatically adjusting itself to outside 
temperatures, this thermostat quickly balances heat 
in-put with heat loss, keeps indoor temperature 


within a half degree of selected level. And that is 
real heating comfort! 

Use this powerful sales point in selling automatic 
heat. You'll sell more, profit more! Mail coupon 
for FREE descriptive folders for handout or mail- 
ing to your prospects. Penn Controls, Inc., Goshen, 
Indiana. Export Division: 13 E. 40th Street, New 
York 16, N. Y., U. S. A. In Canada: Penn Controls, 
Limited, Toronto, Ontario. 




















AUTOMATIC 


FOR HEATING, REFRIGERATION, AIR CONDITIONING, GAS APPLIANCES, 


CONTROLS 





PUMPS, AIR COMPRESSORS, ENGINES 
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discharge air temperature in accordance with the 
load requirements. The first method (Fig. 7) il- 
lustrates a starved evaporator system. The ther- 
mostat modulates the flow of liquid through the 
expansion valve in accordance with the load by 
changing the superheat setting. As the room tem- 
perature falls, the superheat is increased, thereby 
cutting down the effective coil area. This is a 
good method of controlling a direct expansion 
coil because it not only modulates the discharge 
ail temperature but also provides the dehumidifi- 
cation under modulation. 

Fig. 8 illustrates the use of a back pressure 
regulator to maintain an even temperature leav- 
ing the direct expansion coil. As the load changes 
the thermostat modulates the back pressure regu- 
lator, causing a change in the suction tempera- 
ture to meet load conditions. This method is 
generally used where a constant leaving air dew 
point is required. A reheat coil is also necessary 
to provide dry bulb temperature control. 

There is a second method of controlling back 
pressure, as shown in Fig. 9. The thermostat 
resets the point at which the unloader mechanism 
on the compressor operates, which in effect varies 
the suction pressure in accordance with the room 
temperature. This system does have a disad- 
vantage, in the author’s opinion, in raising suction 
temperature under light load conditions, which 
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in turn reduces the amount of dehumidification 
performed by the direct expansion coil. 

The face-and-by-pass damper installation (Fig. 
10) controls the direct expansion coil by position- 
ing the dampers to regulate the amount of air 
flow through the coil. The discharge air tempera- 
ture is varied to satisfy the room temperature 
and the dehumidifying effect is not sacrificed on 
light loads, thus making the system highly suc- 
cessful. 

Fig. 11 shows the complete cycle when the 
back pressure regulator, previously described, is 
used. The modulating thermostat in the air leav- 
ing the direct expansion coil operates the back 
pressure regulator to maintain a constant dis- 
charge temperature. The modulating room ther- 
mostat positions the valve on the steam coil to 
provide the necessary amount of reheat required 
for dry bulb temperature control. 


From Deep Well to Drinking Glass 
(Continued from page 96) 

available. Details on these points as well as 
explanations of various cylinders are written to 
provide the dealers with a basis for the selection 
of the proper type. 

Pumping mechanism, valves and faucets need 
the protection of a sediment trap in some areas 

(Please turn to top of page 228) 





























Interior showing heat-anticipating wire, 
snap-acting contacts, simple 2-wire design 
and sturdy construction. 


Penn Controls, Inc., Goshen, Indiana 
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ARE THE “REIGNING” MASTERS! 


a there’s a lot of water (in the 


wrong places!) you'll find speedy re- 
lief in NEPTUNE SUMP PUMPS... 
soundly engineered for high pumping 
capacity, sturdily constructed for faith- 
ful, long-life service. And Neptune’s pop- 
ular prices mean more sales! 


The BRASS-O-MATIC (illustrated), con- 


structed of brass and bronze, achieves 





the happy combination of quality at 





a competitive price. 





The VALU-MATIC is the nationally 


advertised low-priced pump... sturd- 





ily constructed and finished in hand- 


some green gloss enamel. 


The NEPTUNE ~ - 


LAUNDRY «. 
TRAY PUMP.” 





Enthusiastically wel- 
comed all over the nation! 
The Neptune engineers 
have achieved the long- 
sought “pump servant” to 
serve in thousands of 
homes where no sewerage is available or where laun- 
dry trays and washing machines are below the sewer 
line. It’s the clean and sanitary way to dispose of 
waste water. It is easily installed, fool-proof, rust- 
proof and corrosion- proof. This rugged Neptune 
Pump quickly disposes of laundry waste water. 


Write for Detailed Literature 


NEPTUNE PUMP MFG. CO. 


4912 NORTH 6TH ST., PHILADELPHIA 20, PA. 
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(Continued from page 227) 

where sand and abrasive materials are present, 
the manual says, It recommends that the volume 
of the trap be great enough to reduce greatly the 
velocity flow of the water. This velocity reduction 
removes energy from the moving sand particles, 
allowing gravity to cause the particles to drop to 
the bottom of the tank. 

One of the chapters expected to be well- 
thumbed deals with pump installation, mainte- 
nance and service. The manual emphasizes that 
instructions furnished by manufacturers should 
be followed carefully, but it gives some basic 
tips that will save “many hours of trouble shoot- 
ing.” 

The following excerpt from the installation 
section of the revised manual shows the simpli- 
fied and direct writing descriptions used on tech- 
nical matter: 

“The suction pipe on all pumping units should 
extend below the draw-down level of the well or 
other source. All pipe joints must be made up 
tight to prevent any air or water leaks. Pipe 
threads should be sharp, clean and of proper 
length. Pipe compound should be applied spar- 
ingly to male threads only. 

“The pipe used should be new and clean and 
of the size recommended by the pump manufac- 
turer. If the pump is offset from the well, be sure 
the size pipe used is in accordance with manu- 
facturer’s instruction. For centrifugal type pumps, 
all offset piping must be sloped upward from the 
sources of water supply to the pump. This should 
be checked with a level over the entire length, 
for dips in this pipe will result in air pockets, 
making it difficult or impossible to prime the 
pump.” 

The chapter includes a simplified form for 

(Please turn to top of page 231) 
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“Hey, Joe, has that new shipment of air conditioners 
come in yet?” 
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Home planning experts choose HEATMASTER quality! 


Additional recognition of Heatmaster 
quality is being dramatically presented 
to more than 10,000,000 Saturday 
Evening Post readers in three issues 
this fall* . . . by “Show-House”. 


“Show-House” is the attention-de- 
manding new 4-color feature spread 
appearing in the Post exclusively .. . 
and only these three times during 
1953. Famous “Show-House” design- 
ers selected Heatmaster as the water 


heater to feature in these show houses! 


We have reprints (also in 4-color! ) 
of this talked-about feature. They're 
perfect for dealers’ use in promoting 
the Heatmaster line . . . displayed in 
windows and show rooms! 

Take advantage of the opportunity to 
capitalize on this wonderful new pro- 
motion of the C-E Heatmaster line of 
quality water heaters. 


*Show-House is appearing in Sept. 12th, Oct. 10th and Oct. 31st issues of S.E.P. 


available in all models and sizes, both gas and elec- 
tric. Gas models available to use Natural, Manufac- 
tured or Liquefied Petroleum (bottied) Gas. 





ed 
TT 











Electric—approved and listed by Underwriters’ Laboratories 
Gas—carries A.G.A. seal of approval 


_ Manutactured by COMBUSTION ENGINEERING, INC. Water Heater and Soil Pipe Division, Chattanoega 1, Tennessee 





AND CHECK OFF 
THESE ADVANTAGES 


QUICK PROFIT 

Generals are easy to sell because customers 
need GF’s positive filtering protection. 
EASY SERVICE 


Single-bolt assembly means instant, sure 
servicing —no time lost through troublesome 
“call-backs.”’ 


REPEAT SALES 


Seasonal cartridge changes aid in finding new 
filter prospects, assure lucrative, dependable 
earnings. 


LC] 
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2A-700 
for average needs 


SINEERING 







2A-700 
REPLACEABLE FELT 
CARTRIDGE 





1A-25 
for small stoves, 
heaters, etc. 











SUPER-FILTRATION 


Finest all-wool cartridge and GF’s unique filter 
design mean the safest filtering known! 


SB gy 





ANOTHER MONEY-MAKER! 


CLEAN RIGHT Soot Remover works safely, 
gently, quickly cleans any heating plant. 
Made for General Filters, Inc. 


GENERAL 


GENERAL FILTERS 
, Triae) tae) 70049) 





“call-backs.”” 


Veteran fuel oil service men enthusiastically agree that GENERAL FUEL 
OIL FILTERS are the finest all-wool-cartridge filter money can buy! Easily 
replaceable felt cartridges not only reduce maintenance to a few simple 
steps but assure positive filtering which puts an end to unprofitable service 
One cartridge change covers the entire 
season. In addition, GF’s quick, out-in-the-open installations 
save you time and money on every job. 









43800 Grand River Ave. 
| Ss Novi, Mich. 





CANADIAN FACTORY BRANCH: CANADIAN GENERAL FILTERS, LTD., 2679 DANFORTH AVENUE, TORONTO 13, ONTARIO 














THE COMPLETE LINE FOR ALLGas NEEDS 
eaerntean ges ig Py meape f ssn apr ac Mesa fo Te Wa 
Heaters. 


this i Complete, wie ond ved line—styles, types and sizes 
domestic, ‘Tommercial or de defense heating requirements. 











t Stylewise, Qualitywise and Pricewise 
' = The PEERLESS Line Is Best for Every 
b 4 Heating Requirement —For Smal 
Homes, Apartments, Housing Projects 
Defense Housing, Churches, Schools 
Motor Courts, Stores, Offices, Shops 


teroture and prices today 








PEERLESS MANUFACTURING CORP., 








lin Cfas FIRED 
(2 HEATING EQUIPMENT 












LOUISVILLE 10, KENTUCKY 
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GUNG PLASTEX saves time 
and money on any cold water 
piping job. 

@ PLASTEX is positively identified 
and Measure Marked plainly, ac- 
curately, permanently every 10 ft. 


@ PLASTEX is guaranteed against 
rust, rot or corrosion and has a 
longer life than ordinary pipe. 





@ It will pay you to investigate 
PLASTEX. Write for Brochure G-200. 


Pt LA'S rEX 


PIPE & EXTRUSION CO. 
463 Mt. Vernen Ave. + Columbus 3, Ohio 
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(Continued from page 228) 
tracking down troubles in the water system. For 
example, the following form lists possible reasons 
that cause failure of the motor in starting. 

1. Main line switch or pump may be off. 

2. Power may be temporarily turned off. Check 
by turning on light. 

3. Fuse may be blown in the main switch or 
switch on the pump circuit. 

4. Wiring may have loose connections. 

5. Pump or motor shaft may not turn freely. 

6. Motor may be burned out or pressure switch 
faulty. In this case, the manual advises that 
manufacturer’s instructions should be followed to 
avoid forfeiting the guarantee. 

Similar tips are given under the following 
classifications: motor load protector trips con- 
stantly; motor runs but no water delivered; pump 
delivers water but not the rated amount; pump 
starts and stops too frequently; pump is noisy. 

On the same subject, the manual explains how 
to use a vacuum gage in determining pump trou- 
bles on shallow well pumps. The gage can deter- 
mine if there are any leaks in the suction line, and 
also checks the water level in the well. 

Material in the volume was contributed by all 
30 members of the association. Chapters were 
written by experts in the field discussed, and 
checked and coordinated by a committee on pub- 
lication. The first printing will go to some 30,000 
copies. 

Copies are $1.50 from the, National Assn. of 
Domestic and Farm Pump Manufacturers, 39 S. 
LaSalle St., Chicago 3. 


Questions and Answers 


(Continued from page 32) 
to assume that the reader might expect each unit to 
annually require somewhere between 5 and 8 hours 
service per unit. Taking the larger figure would in- 
dicate a yearly demand of 70 x 8 = 560 hours. 

Part of this time could be expected during other 
than regular working hours when on a service basis. 
This might simply consist of cutting off of water or 
gas because of emergency breaks. Such emergency 
calls would involve overtime if the reader plans to 
have a service man available for such emergencies. 

The estimate of time that we have given is arbi- 
trary. At prevailing wage rates for skilled craftsmen 
any deviations or unanticipated conditions could work 
a hardship on the reader. We suggest that our reader 
offer to negotiate service on the basis of an hourly 
rate with a stipulated minimum time allowance per 
call to protect him from receiving an excessive num- 
ber of unnecessary calls. 

Labor charges could be billed monthly. In this 
way the housing official could exercise control, within 
reasonable limits, over abuses by the tenants. The 
end result should be a lower annual cost for service 
per housing unit and without the reader having to 
incur any risk. 
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PRODUCT QUALITY 


Established in 1926, 
Vikon is the oldest manu- 
facturer of metal tiles and 
the only manufacturer 
producing tile in steel, 
aluminum and stainless 
steel. Vikon not only 
gives you quality that 
sells, but quality that 
builds your reputation. 
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Salesman’s 
Display Case 


MORE 
Se cetitapisine aos 


Window 
4 Displays 
; 





Self-installation Kit 





MORE avverTISING: 3,556,422 advertising im, 


pressions in leading home-service publications. 


HOUSE & GARDEN 
SMALL HOMES GUIDE 
THE FAMILY HANDYMAN 


HOME MAINTENANCE & IMPROVEMENT 
LIVING FOR YOUNG HOMEMAKERS 
HOME MODERNIZER 


Direct-mail leaflets, folders, brochures. Dealer 
co-operative newspapers and radio advertising. 


RS. 


.»»We have the only 
complete Manual 


| of Specifications and 


Installation in the 
metal tile industry 
...and we'll be glad 
to tell you more. 
Just mail the 
coupon. 








VIKON TILE CORPORATION 
Washington, N. J., Dept. 6H 


Please send me, without cost or obligation, the com- 
lete story of Vikon Tile together with full-color 
Soouhicne and sample tiles. 


(J Dealer [] Distributor [1] Contractor [] Architect 








Name. 

(Please Print) 
Address. 
City Zone State 



































































They sell by the 


MILLIONS 


Faucets with 


SPRING-FLO 
AERATORS 
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4 





U0fatai i 


Don’t you prefer faucets that 
make water taste better, and a 
stream that speeds washing and 
rinsing, that saves soap and 
won't splash? 

Don’t you prefer faucets with 


Spring-Flo Aerators? 


The millions sold so far are 
proof that most people 
prefer faucets with 
Spring-Flo Aerators. 


Better start cashing 
in on this tremendous 
demand today! 


“(hig 
Va 


Sell Faucets with 


AGHNIDES U. &. PATS. 2,210.646-—2, 316.638 


SPRING-FLO 
gy AERATORS 


CHASE BRASS & COPPER CO. 
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They Shop By Phone! 


(Continued from page 167) heading, “Pumps” 
or “Water Systems”, by using this method. 

Another contractor who wants to emphasize his 
kitchen remodeling business would benefit by 
having a forceful display ad under the heading, 
“Kitchen Cabinets” or “Kitchens, Planning.” The 
number of home builders and remodeling pros- 
pects who would only think of looking under 
“Hardware” for a faucet, grab bar, or medicine 
cabinet adds up to a lot of business, for somebody, 
and certainly for plumbing and heating contrac- 
tors who are listed there. 

These illustrations suggest how contractors can 
get adequate coverage for a diverse operation and 
increase the potential for equipment sales. 

An examination of several classified directories 
in cities of various sizes shows that some contrac- 
tors are falling behind in keeping their advertis- 
ing abreast with the growth of their business. In 
Spokane, Wash., for example, of the more than 
80 plumbing and heating contractors under the 
headings, “Plumbers” and “Furnaces-Heating”, 
less than half are listed under any other heading. 
There are at least 12 other headings suitable for 
products and services offered by plumbing con- 
tractors and at least 14 suitable for heating con- 
tractors. And these are exclusive of additional 
headings under kitchen equipment and appli- 
ances. Comparable conditions prevail in Albany, 
N.Y., Chicago—and several other cities. 


Contractors Decentralizing Directory Ads 


Many contractors have already decentralized 
their directory advertising to conform with their 
diversified business. Glen Shields, for example, 
has found the heading, “Bathroom Accessories”, 
previously used extensively by hardware stores, 
department stores and a few supply firms, an 
ideal location for a 2-column display ad. He also 
has similar display ads under the headings, “‘Heat- 
ing” and “Kitchens”. He also maintains his regu- 
lar listings under “Plumbing Contractors” and 
“Heating Contractors.” 

Meyer Lipson, Chicago, provides a further ex- 
ample of the trend to multiple listings by plumb- 
ing and heating contractors. He appears five 
times under “Water Heaters”, once under “Sinks” 
and “Plumbing and Heating Supplies—Retail”’, in 
addition to his listings under “Plumbers.” 

Dale Watt probably takes the prize with his 72 
listings, ranging from “Air Conditioning Equip- 
ment” to “Light Bulbs”. His discreet method of 
selecting headings and types of listings stretches 
his advertising dollar to the maximum and gets 
the results he is after: more store traffic, more 
equipment sales and more prospects for plumbing 
and heating. By exposing people to his many 

(Please turn to top of page 236) 
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. SIMPLIFIES YOUR 
STOCKING PROBLEM 


for all types 
of water systems / «~~ ADDSTO Your 


There’s no need for carrying in stock two or more 
different models of pump controls for various 
differentials. The Penn Series 154 pressure con- 
trol combines narrow and wide differentials in 
one unit! 

It has a 5 Ib. differential at 10 lbs. cut-out pres- 
sure... a 10 to 35 lb. differential at 80 Ibs. cut- 
out. And, at 40 Ibs. cut-out, you have a differential 
as low as 7 lbs.! That’s why the Penn 154 helps 
your pump deliver the most water per dollar of 
electricity. 

Compact and simple, the Series 154 features a 
sturdy 2-pole contact structure .. . greater contact 
pressure . . . positive direct action, no pivots or 
knife edges to wear and bind .. . ease of installation 
and wiring .. . heavy steel case “watershed” cover 

. round, streamlined design which requires 
a mounting space of only 17%” turning radius. 
Get the full story on this amazing pump control 
for all types of domestic water systems. Ask your 
manufacturer, wholesaler or write Penn Controls, 
Inc., Goshen, Indiana. Export Division: 13 E. 40th 
Street, New York 16, N. Y., U.S.A. In Canada: 
Penn Controls Limited, Toronto 13, Ontario. 


PENN 


AUTOMATIC CONTROLS 


FOR HEATING, REFRIGERATION, AIR CONDITIONING 
PUMPS, AIR COMPRESSORS, ENGINES, GAS APPLIANCES 
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WASTE FOOD DISPOSER 
with the 

SAFETY. FIRST 
- 


Switch built into cover! 
Disposer CANNOT 


operate wit 
cover open 


ver in danger 


RICH NON-SATURATED MARKET! 
W en despise garbage tendin 
















through 


* Eureka Williams Corporation, Bloomington, Illinois 









Dispos-O-Matic Division, Eureka Williams Corporation, Bloomington, Illinois 


Is the selective Plumber Jobber Franchise for the WILLIAMS 
Waste Food Disposer open in our territory? Please rush details. 


NAME 





ADDRESS 








CITY. ZONE_____ STATE 





DE-10 


Sold only 
plumbers 
‘Dispos-O-Matic Division 


Better Products. Better Made fr bile hung. / 















































CLOSING DATE 
1954 ANNUAL EDITION 
OCTOBER 15, 1953 


To assure space reser- 

vations please write, 
| wire or phone collect. 
& 


NATIONWIDE SURVEY PROVES THAT 
PRE-FILED CATALOGS IN D.E.C.D. 
ARE PREFERRED BY BUYERS and SPECIFIERS 


The 31 years effectiveness of manufacturers catalogs 


pre-filed in DOMESTIC ENGINEERING CATALOG 
DIRECTORY gives you the successful catalog formula 


Bisnis a for reaching the known big wholesalers, specifying and 
_ | YOUR CaTALog 


consulting engineers, and large contractors who do the 
biggest percentage of buying and specifying of plumb- 
ing, heating and air-conditioning materials as well as 
major appliances. 





Buyers and Specifiers want 
Your Catalog Here! 


Put your catalog where the greatest number of Buyers & Speti- 
fiers look for it . . . pre-filed in the time-proven . . . industry 
accepted . . . preferred method of Catalog distribution in D0O- 
MESTIC ENGINEERING CATALOG DIRECTORY. It pays 











to keep your product data where it is most used. 
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COMPILE OR REVISE 
YOUR CATALOG 


FOR JANUARY 1954 
DISTRIBUTION 


If you need assistance in the preparation and 
production of your catalog material, DOMESTIC 
ENGINEERING CATALOG DIRECTORY has 
a proven plan for you. 

To relieve you of every tedious detail DECD 
maintains a staff of expert and experienced cata- 
log designers, layout artists, and copy-writers 
who know your products, your markets, and your 
channels of distribution. 

There is no charge for this layout copy and de- 
sign service for manufacturers who reserve 
space in DECD. 

Plan now to distribute your catalog through 
DOMESTIC ENGINEERING CATALOG DI- 
RECTORY. 
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In the second half of 1952 DOMESTIC ENGINEER- 
ING CATALOG DIRECTORY polled the entire 1952 
field of distribution. The results are shown in the 
unmistakable statistics reproduced below. 


WHOLESALERS 


Wholesalers, who buy plumbing, heating and air- 
conditioning materials, gave a resounding verdict 
for DOMESTIC ENGINEERING CATALOG DI- 
RECTORY over all other directories by 21.1% of 


the users: 
DECD used more than Directory “A”. .1517.1% 


DECD used more than Directory “B”.. 616.5% 
DECD used more than Directory “C”.. 625.6% 


CONSULTING AND SPECIFYING 
ENGINEERS 


Based on a voluntary return of signed statements . 
by 32.9% of DOMESTIC ENGINEERING CATA- 


LOG DIRECTORY distribution to Consulting and 
Specifying Engineers: 


DECD used more than Directory “A”.. 23.3% 
DECD used more than Directory “B”.. 428.3% 
DECD used more than Directory “C’’. .1766.6% 


CONTRACTORS 
The verdict in favor of DOMESTIC ENGINEERING 
CATALOG DIRECTORY by 20.4% of the Con- 


tractors: 


DECD used more than Directory “A”. . 389.3% 
DECD used more than Directory “B”.. 953.8% 
DECD used more than Directory “C”’. . 1612.5% 


Consult Your Advertising Agency or Write to 


DOMESTIC ENGINEERING 
CATALOG DIRECTORY 


1801 Prairie Ave. Chicago 16, Ill. 
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“1 SELL JANITROL BECAUSE 


Statement by Mr. W. A. Schuette, 

, Incorporated, 

leading heating contractor of 
Washington, Missouri. 





@ Before starting in the 
heating business, Hausgas was told 
by others about Janitrol’s long record 
of durable performance. But today 
their enthusiasm for selling Janitrol 
comes from the trouble-free records 
of the hundreds of installations they 


have made themselves. 


Mr. Schuette knows that selling is 
easier because of this Janitrol record, 
and .. .‘‘because”’, he says, “the cus- 
tomer has a complete choice of 
automatic equipment for warm air, 
steam and hot water heating.”” He 
also says that ‘‘Janitrol offers the best 
helps for the dealer, that is, layout, 
figuring heat loss.” 

( This tribute again shows 
why “‘Janitrol is easier to sell 


_than sell against.” 


An authorized Janitrol dealership 
may be open in your territory. 
Write for complete information. 





Janitrol 
rm Tell! Le 



































(Continued from page 232) 
listings he gets first chance at a prospective 
plumbing and heating customer. 

Watt is a contractor who realizes, like many 
others, that telephone directory advertising has 
many advantages, which are increased by the 
number of carefully selected listings. He lists 
them as follows: “It is an advertising medium 
referred to by the prospective customer. It cov- 
ers all income brackets and is put to use when 
people are in a buying frame of mind. It is used 
by customers who have misplaced or forgotten 
the firm name or address as well as by newcom- 
ers to the community. Most important of all, it is 
used to find the retailer of a specific product or 
service.” This, in brief, is the case for multiple 
listings. 


Operation Tornado 


(Continued from page 121) 
wind. The seed planted by the plumbing and heat- 
ing contractors took hold with other organizations 
—the chamber of commerce, the city council and 
the fraternal organizations. 

The project was gathering speed and its leader 
was Father Henry Berkemeier of St. Francis of 
Assisi church in Beecher who today has the flag 
for Operation Tornado hanging in his church as 
a symbol of what became a miracle of brother- 
hood. 

But at first there were those families who could 
not wait while thousands of obstacles were ham- 
mered out around a meeting table. 

For five week ends preceding official Operation 
Tornado, contractors were at work on the homes 

(Please turn to top of page 239) 
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“Well, ma’am, your husband’s job does show originality 
—too bad it doesn’t work!” 
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NOW 3: 


fe ears fm NO 
sain YOR rotation 


Lawler’s “Performance-Tested” design combines 
pioneering experience with engineering leadership. 
The use of specially chosen metals assures YOUR 
customers years of positive accurate temperature 
control with 
lowest mainte- 
nance cost... the 
best insurance 
YOUR REPUTA- 
TION can have! 


BAM Water 
Controller 


For group showers 
... hospitals... 

industrial purposes 
... Single outlets 
.. + multi-outlets. 


PLATE NO. 5220 















COMPARATIVE CHECK LIST 
BAM — 













Product 






Most Complete 
w 







List the facts... 
Check them off... 
Lawler comes out 
first every time! 

YOUR REPUTATION 





Non-Ferrous 






Key Angle 





is protected! 





Tested” for 
longer Life 





- mPERING 


Te 
STEAM TEMPERATURE REGULATORS SHOWER MIXING VALVES WATER CONTROLLERS Valves 


LAWLER AUTOMATIC CONTROLS, INC. 


453 North MacQuesten Parkway © Mount Vernon, New York 
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- CHATTER 


A Navy physician on a battleship in the Pacific | 
recently received from his fiancee a snapshot taken’ 
on a beach and showing two couples smiling con- 
tentedly while his girl sat alone at one side, forlorn 
and lonely. The accompanying letter explained that 
this was how she was fretting away the time until 
he returned. 

At first, the physician was delighted, displaying it 
proudly to several fellow officers. That night, however, 
after studying it a long time in silence, he turned to 
his roommate. “John,” he said, “I wonder who took 
that picture?” 


— X-L Couplings 


Because you take pride in your work. you'll want 
to use the best Pipe Couplings and Pipe Nipples 
you can buy. These, naturally, will be the ones 
bearing the “X-L” trademark. Thev’re accurately 
machined to assure you trouble-free joints all ways. 
Ask your jobber for “X-L” Pipe Couplings and 
Nipples, there are none finer. 

— X-L Nipples 

During the wedding, the Bride knows she isn’t | 

marrying the Best Man; after it, she’s certain. 
— X-L 

You can get “X-L” Quality in every size Pipe 
Couplings from 1%” to 12”, for every coupling pur- 
pose. Ask your jobber for these hetter “X-L” 
Couplings. 


Couplings 


— X-L Nipples 


Artie Chokes, a thoroughly brow-beaten husband, 
dashed frantically into the fire house. “Chief,” he 
called out, “my wife has run away again.” 

“So what?” asked the chief wearily. “Why tell 
us? Take your problem around to the police station.” 

“TI did the last time she ran away,” said Artie, | 
“and they found her.” 


— X-L Couplings — 


The average husband is 
woman can take a joke. 


— X-L Nipples 


Want a more convenient way to handle and store 
vour Pine Couplings? Ask your iobber about “X-L” 
Packaged Counlings, the modern way to buv 
couplings. They’re available in sizes from 14” to 2” 
—and they cost no more! 


— X-L Couplings — 


Sez He: “Your daughter has consented to marry 
me.” Sez Him: “Good! That makes you the second 
happiest man in the world!” .. . Sez Us: ’Bve for 
now, and remember “X-L” for better couplings! 


— X-L Products — 


proof enough that a 





Every Size and Type PIPE 
COUPLING From One Source 


WHEELING MACHINE 

PRODUCTS COMPANY 
WHEELING, WEST VIRGINIA 

FACTORY PHONE: WOODSDALE 3296 





| 
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Grand Rapids Brass Company 


DIVISION OF CRAMPTON MANUFACTURING COMPANY 
GRAND RAPIDS, MICHIGAN 
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.. high in quality 
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Simple, speedy original installation or replace- 
ment has made the Grand Rapids Brass Com- 
pany’s Universal Flush Tank Levers favorites 
with master plumbers. Rugged as well as 
handsome, they are profitable and fast-selling. 
Pre-assembled for one-piece installation, pol- 
ished chrome handle. Lift arms in flat brass, 
round brass or flat stainless steel. Packed for 
re-sale in individual boxes or bulk. Check 
your stock today. 


(IMustrated: No. 402-100 Flat Stainless Steel Lift Arm) 


Supplying many of the Nation’s Automotive, Refrigeration and Plumbing Manufacturers 













The patented, 
stronger seam and 
spud construction means 
longer, guaranteed 

leak-proof service. That’s why 
they're so widely used. 
Write today 

for free folder on 


complete line. 























No more rust 
spots on the laun- 
dry. No more dis- 
colored bathtubs, 
bowls and sinks. 
The Diamond not 
only removes all 
iron, but also 
filters out other 
foreign matter, 
leaving the water 
colorless, spark- 
ling clear — and 
palatable. 





Distributed through 
blumbing supply 
wholesalers. Write us 
for catalog and prices. 


OSHKOSH FILTER & SOFTENER CO. 
OSHKOSH, WISCONSIN 
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(Continued from page 236) 
of needy families. There were no applauding spec- 
tators or photographers, only families who needed 
help and got it promptly. 

Plumbing and heating in a total of 22 homes 
was roughed in before Operation Tornado got un- 
derway. All work was done by free labor. Trucks 
and tools required to install the wholesale-priced 
equipment was furnished without cost by the 
plumbing and heating contractors. 

In the five-week period prior to the civic-organ- 
ized operation, the plumbing and heating industry 
in Flint furnished approximately $20,000 worth of 
labor and material. 

Virtually every contractor in the vicinity lend- 
ed a helping hand in these emergency cases. 

When Operation Tornado officially started at 8 
A. M. August 29, plumbing and heating leaders 
already had five straight week ends of work be- 
hind them. 

That Saturday morning broke hot and sultry, 
but contractors were ready for another week end 
—a busman’s holiday with a payoff in satisfaction. 

More than 200 contractors, journeymen and 
sheetmetal workers went into action. Trucks and 
tools provided by contracting firms poured into 
the area, coordinated by special radio equipment 

(Please turn to top of page 240) 


Lavatory & Tank Supplies 


Rough-in with copper water tubing to G-M Sweat- 
On lavatory or tank supply, cut supplies to suit and 
solder after installation to lavatory faucets on shank 
of balleock. Deep flanges furnished to cover Sweat- 
On joint, leaving a lustrous polished chrome on nickel 
base guaranteed not to crack, chip or peel. Cone 
rubber washers and bass friction rings included in 
attractively green printed box. 

LAVATORY SUPPLIES, SWEAT-ON 3/2’ COPPER TUBE 

CAT. NO. LENGTH STD. ; 





D. PKG 
GM-208-L 8” 50 
| GM-211-L sag 50 
j LAVATORY SUPPLIES, SWEAT-ON ¥/2’’ COPPER TUBE NIPPLE SUPPLIED 
CAT. NO. LENGTH STD. PKG. 
GM-208-L2 8” 50 
| GM-211-L2 a” 50 
| TANK SUPPLIES, SWEAT-ON 3’ COPER TUBE 
| CAT. NO. LENGTH STD. PKG. 
GM-208-T 
GM-211-T 11” 50 
TANK SUPPLIES, SWEAT-ON 1/2’ COPPER TUBE NIPPLE SUPPLIED 
CAT. NO. LENGTH STD. PKG. 
GM-208-T2 8” 50 


GM-211-T2 vg 50 
mem BO a 
te e suit * . 


DEEP BELL FLANGE 
COVERS SOLDER JOINT 





HOLE 









SUPPLIES DESIGNED 
WALL TO SLIP OVER %"’ 

COPPER TUBING. FOR 
——~ve!" COPPER ROUGH-IN 
USE NIPPLE #GM-200. 
NIPPLE USED FOR SLIP 
OVER %2” COPPER 
TUBING. 


Jobbers & Mfr's. 
Agent Inquiries 
Invited 


BOSTON & EMERALD 
STREETS 
PHILADELPHIA 25, PA. 
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can you 


SELL MORE 
LINE 


PLASTIC PIPE 








FLEXIBLE 







Why? ... Because more and more 
well drillers, farmers and plumbers 
throughout your trade areas are going 
to be buying plastic pipe. And CRESLINE 
dealers have more to offer these pre- 
sold prospects. 

Whatever the cold water use—however ir- 
regular the ground or condition of the well— 
CRESLINE-NT Flexible Plastic Pipe can be in- 
stalled quickly, easily and at lower cost. Every 
foot is of 100% virgin material, guaranteed 
not to rust, rot or corrode. Every foot is glass- 
smooth inside to eliminate build-up and pro- 
mote permanently higher flow capacity. MOST 
IMPORTANT: Every foot is marked to assist 
you in measuring and identifying both brand 
and type. 

All of these add up to pipe that’s lighter 
weight, longer lasting, lots more economical 
from your customers’ angle... far more con- 
venient to stock and sell... marked with proof 
of confidence in quality that clinches more 
sales for you! 


CRESLINE FLEXIBLE PLASTIC PIPE IS MADE 
TO ALL SPECIFICATIONS OF THE THERMO- 
PLASTIC PIPE DIVISION OF THE SOCIETY 
OF THE PLASTICS INDUSTRY 


For Distributorships Still Open 
Write Today 


— MAIL COUPON NO 
FOR PROFITABLE DETAILS 
CRESCENT PLASTICS, INC., DEPT. E 
955 Diamond Avenue, Evansville, indiana 

Send detailed information about Cresline Flexible 

Plastic Pipe and trade discounts fo: 


I nck cpa tn cg 
ee See ae 
STREET. a 
ee | ee 


CHARTER MEMBER: THERMOPLASTIC PIPE DIVISION OF SPI 
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AINE 


‘‘Spring-Wing”’ 


TOGGLE BOLTS 









threads 
factory 


tested heads assembled 


to bolts — ready 


zine plated — to use 


rust-proof 





time saving 
hold-clamp 

in every 
package 


Paine's spring- 
wing action 
never fails 






99 sizes — types 


EASY TO USE 
DO THE JOB RIGHT 
SAVE TIME AND LABOR 


when you work with hollow walls and ceilings 


Theres a complete line of PAINE products 
... made right to do the job right 














Perforated "900" Expansion Pipe and 
Hanger Iron Screw Anchors Conduit Clamps 
Pipe and Hanger Rings “Snugfit” 

Romex Straps and Bolts Pipe Hooks 


% 
g Send for Catalog of Paine’s Complete Line | 


THE PAINE COMPANY 
9 Westgate Road, Addison, Illinois 


the best craftsmen always take 


” Ratt: 
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(Continued from page 239) 
operated by William Warren, local 370’s business 
agent. 

The temperature in the scorching noon sun 
moved over the 100 mark, there was no shade, no 
“break.” 

Local bakeries and restaurants sent lunch for 
the: 3,000 workers. Women from offices of the con- 
tractors helped on the food lines and in coordinat- 
ing the fast-moving project. When 4:30 P. M. 
came around, there still was not a breath of fresh 
air. Metal materials were hot to the touch, and 
work clothes were soaked through with sweat. 

But there were many who kept right on work- 
ing until the sun finally gave up trying to melt 
down Operation Tornado and allowed darkness to 
cloak the scene. 

Sunday was no different. Nature was still 
against Beecher. Through a windless, torrid day, 
the tradesmen worked another full schedule. 

When the time came to pack up and start home 
for some rest before the work week began, the 
contractors and workers had roughed in 64 houses 
of the 100 erected. 

Most of the homes built were four and five 








rooms and a bath. The plumbing consisted main- pc 
ly of a three-piece bathroom and a kitchen sink. 

a ee : OF 
The soil pipe included a four in. stack and a two a 


(Please turn to top of page 243) 
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ESTABLISHED 1887 


W.D. ALLEN MANUFACTURING CO. 


CHICAGO 6 ¢ NEW YORK 7 
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a RE NOW 4 MORE WAYS 
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| e TO CUT 
ich for 
le con- 
rdinat- DELIVERY COSTS 
P. M. 
f fresh A powerful freight elevator on the back of 
h ; CUT your truck that lifts or lowers Any kind of 
, and | ¢ ‘ load Faster in perfect safety to operator and 
sat. STANDING merchandise. Now Anthony Lift Gates do 
TIME All operations faster by eliminating extra 
work- time-consuming operations. Uses only ONE 
> melt cylinder and ONE control lever. 
1ess to STOP New Brochure shows HOW-—you can cut 
MERCHANDISE your — —- to 50%. Send for your 
Patd. & Pats. Pend. copy today—no obligation. 
s still U.S. and Foreign DAMAGE 
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For FASTER HEATING & MELTING 
vent Use eMutuat PROPANE | T0 SIMPLIFY CUT-INS 


FURNACES & TORCHES 


DRESSER 







#5 TORCH 
Develops 2400° F. 


COMPRESSION FITTINGS 


N) a ELIMINATE 
ia 








PLUMBERS & HEATING MEN— 
DON’T MISS THIS: Mutual's field ’ 
proven Propane Furnace melts 60 pounds gee. 

of lead in 12 minutes. Mutual Propane 4 ¥J al 
Furnaces and Torches are hotter, faster, Bere fey 
safer. You get the job done better and , at) 
quicker with fewer man hours. No pump- e ; 

ing, priming or waiting. Won't blow out. 
No smoke, Light weight. Ideal for heavy 
duty preheating and close melting. Blow 
torch and soldering iron can be attached 
to Propane tank hose. 

Mutual High Speed Torches available in 
broad flame or pointed flame. Reduce ex- 
cessive labor costs. Use Mutual Torches 
and Furnaces for the most efficient, clean- 
est, portable fuel known. 

Send for free Mutual cat- 

alog and price list. 


PIPE UNIONS 






| 

































*Liquid Petroleum Gas #4 TORCH Broad Meme 


" | See your local supply store 
ira sues orted #4A TORCH —Pointed Flame 
Qualtt! 


for a COMPLETE LINE of couplings, ells, tees, adapters, etc. 





t) | 


WIHT, \IQUID GAS EQUIPMENT CO., Inc. md mwse @ rsa 






3600 WEST IMPERIAL HIGHWAY, INGLEWOOD, CALIF 
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Another “Winner” 
in the line-up of Johnson Burners! 


AEROLUX 65-U 


..  @ caper-oficient new 
oit-fined \NWARM AIR HEATER 


This new model of Johnson’s Aerolux will do an exceptionally 
economical job of heating homes and buildings having a heat 
loss of 50,000 to 65,000 BTU per hour. It is powered by the 
famous Johnson Bankheat Burner . . . one of the most efficient 
pressure-atomizing-type burners ever manufactured. Operation is 
completely automatic. 

For installation in close quarters (even in a closet on the main 
floor) the Aerolux 65-U is exceptionally adaptable as it measures 
only 25” square on the floor and 52” high. It is listed by Under- 
writers Laboratories for Less than Standard Clearances and car- 
ries Commercial Standards Label CS-75. To reduce installation 
costs the Aerolux 65-U is completely assembled with all controls 
in place before shipping. 


You can install the Aerolux 65-U with confidence that it will give 
years of dependable service . . . that operating costs will be low 

. and that maintenance costs will be surprisingly small. Ask 
your nearest Johnson Dealer or write to us direct. 


sooee Goheedon Ol Burners... 


S. T. JOHNSON CO. 
940 Arlington Ave., Oakland 8, Calif. 
Church _ Road, Bridgeport, Pennsylvania 











AIR CONDITIONING 


udustry — 


A EROFIN Fin-TvPE 
HEAT-TRANSFER UNITS 
do the job Better, 

Faster, Cheaper 


AEROFIN CORPORATION 








3,000,000 


Brady 


AIR VOLUME 
CONTROLS 


have been standard equip- 
ment on leading makes of 
ejector, turbine, rotary and 
centrifugal water systems 
for more than 15 years. 


Over a Million 
need repairs or replacement 
to maintain proper air cush- 
ion in the tanks. Can be 
replaced in 5 minutes! 


This Market is 
Open to You! 


Replacement controls and 
repair kits are available at 


your pump supply house or 
wholesaler. 


Write direct for 
latest bulletin 





AIR CONTROLS, Inc. 
1406 East 18th Street 


Muncie @ Indiana 
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(Continued from page 240) 
in. vent on the sink. One story construction was 
common and helped quick installation. 

Heating for the most part was oil-fired warm 
air with all register boxes installed. 

But just as Operation Tornado really began re oe 
long before August 29, it continued long after Pr ecision Made Fittings 
August 30. There was the roughing in work yet 
to be done on many new homes. And the plumb- rola re | 
ing and heating contractors didn’t believe a job 


half done would be of real value to their neigh- Better Heat Valves 































bors. 

The contractors returned through the cooler Control 
week ends of September, without fanfare, to fin- . 
ish up their work with the same thoroughness with 
they had started it. " 

The payment? It partly was in the words of Circulator 
Orville Edwards. He told contractors—‘Fellows, 
my family and I are so grateful and so happy, Valves 
we're .. . just speechless.” 

Or by Tom Gensel who lost his wife and four Ba ancing 
children in the debris of his ruined home. There Elbows 


were no words from Gensel, just a handshake that 
expressed to this reporter the widower’s feelings 
about Operation Tornado, its beginning and end. 





For a 


es PERFECT 
FITTING 


Every Time 
psa ON 





| 
GEORGE EARL of the Earl-Durham Co. hands material | 
to heating man James Simpson as the final touches are | 
put on a warm air heating system installed in one of the | 
homes rebuilt by 3,000 workers who accepted no pay. 


Cape FLARED 
AND 


COMPRESSION 
FITTINGS 


SEND FOR 
CATALOG 


SOLD ONLY 
READY FOR WORK: Operation Tornado is ready to roll 


THROUGH JOBBERS 2p 
thanks to journeymen like (left to right) Walt Kna »y 


Hans Petersen, Fred Colton, Butch Davidson, Tom coe, FAGLE COPPER PRODUCTS C0., nN 


and Paul Davidson who gave up their weekend to help. 600 JOHNSON AVE BROOKLYN 37;N.Y 










































Lon Air-Away 
the GREASE INTERCEPTOR 


with the AIR LOCK * 





* Patented “Air Lock”’ 


Feature Assures 
High Operating Efficiency . 


One of the most important developments in grease inter- 
ceptor design is the Boosey “Air Lock” feature. By retaining 
a predetermined amount of air in the top of the interceptor, 
the cushioning effect of the “Air Lock” controls surging within 
the interceptor and prevents grease from escaping to the 
sewer. Self-Clogging feature warns operator when inter- 
ceptor needs cleaning—prevents overloading. Inlet and 
outlet are on same side for easy installation. Flush with floor 
models available. 





Other Boosey Features 
SEALED INTERNAL AIR RELIEF prevents 


syphoning of contents even though 
waste line vent becomes clogged— 
prevents gas escaping from sewer 
when cover is removed. 


WATER SEALED INLET eliminates odors 
at sink, 


INLET SCUPPER prevents waste water 

entering directly into grease com- 

partments—increases separating 

efficiency. 

MAXIMUM STORAGE CAPACITY— 

reduces frequency of cleaning periods 
saves installation space. 

















Tested and Approved 


This plate attached to Boosey Air- 
Away Grease Interceptors of all sizes 
certifies that the flow capacity cnd 
grease holding capacity of each in- 
terceptor was established under the 
Industry Standard PDI-G 101 Test 
Procedure and has an operating 
efficiency of 90% or better. 





+ of plete Boosey line of Floor, Shower, Urinal and Roof 
Droins—Grease Interceptors, Backwater Valves, Vacuum Breakers and 


Fixed Air Gaps. Send for complete literature. 





NORMAN BOOSEY MFG. CO. 


General Sales Office 
5281 AVERY AVENUE DETROIT 8, MICHIGAN 
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License Law Decision 


(Continued from page 101) 

ples upon which the concept of protecting public 

health by adequate plumbing laws are based. 

The old license law as originally drawn, at least 
in Chicago, provided for licensing master plumb- 
ers only. With the passing of time, it was felt 
only as an extra precaution to insure safer plumb- 
ing. The law should be amended to also license 
journeymen. 

The legislature never intended that the licens- 
ing of a journeyman would change his status, or 
be construed so he would usurp or assume the 
prerogatives of the master plumber who, since 
time immemorial, regardless of law, has had the 
primary responsibility of directing and supervis- 
ing the journeyman’s activities as a part of his 
over-all obligations to tender a complete plumbing 
service to the public. 

This method of conducting a business can by no 
stretch of the imagination be honestly construed 
as constituting a monopoly and is simply follow- 
ing a common-sense procedure similar to all busi- 
ness in general. 

In principle, the license law for plumbing is no 
more restrictive than other professions licensed 
by the state, or than necessary to prevent un- 
trained men from engaging in a business that 
requires special training and experience to pre- 
vent their jeopardizing public health. 

If a licensed journeyman wished to assume the 
function and obligations of a master plumber, all 
he had to do, under the old law, was to pass a 
state examination to show he was qualified. 

In issuing a common license for both master 
and journeyman the question arises “will the 
high standards required to obtain a master plumb- 
er license be maintained or will they be lowered.” 

Obviously, unless many journeymen are to be 
denied an opportunity to earn a livelihood legiti- 
mately as plumbers they will have to be lowered. 
This fact, in itself, shows how ridiculous the claim 
is that a single license affords the same protection 
to the public as the old law did and serves as an 
example of some of the complications that arise 
when long established customs of conducting a 
business in a practical manner is disrupted. 

It will also, for reasons previously stated, make 
the administration of the law more difficult and 
expensive to enforce. In fact, it is a question if 
this will not become so financially burdensome to 
many cities, not to mention towns and villages, 
as to make its enforcement prohibitive. 

As no law is better than the authorities’ ability 
to enforce it, steps will have to be taken between 
now and the next session of the legislature to cor- 
rect these shortcomings in order that the slogan, 
“The Plumber Protects the Health of the Nation” 


shall not become just an empty phrase. 
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EVERYTHING'S IN 
YOUR FAVOR with 





DO YOU KNOW... 


, How much “water flow” is necessary for most 
efficient grinder operation? 
Manufacturers of garbage disposers say a mini- 
mum flow of 1% gallons of water per minute is 
required to effectively carry away food waste 
and thus prevent trouble. 





2,440,741 





Q, How can you assure proper water flow? 


Leading garbage disposer engineers recom- 
mend the use of a dependable Flow Switch to 
assure proper water flow through grinder just 
before starting as well as during operation. 


| @, How does a Flow Switch operate? 


| A. The Flow Switch controls grinder operation by 
| measuring the flow of water through the unit... 

and prevents operation of grinder motor until 

proper water flow is reached (194 gals. per min. 
| or more). If water flow decreases below the 
| safe minimum during operation, the Flow Switch 
| 
| 


STAINLESS 
STEEL OR 
ALUMINUM 


stops the grinder automatically. Thus your cus- 
tomers have complete protection at all times. 


















Proven in almost 2,000,000 installations, 
the HUDEE Ideal Sink Frame has 
earned the plaudits of Homeowners, Q. Where can I get a dependable Flow Switch? 


Architects, Builders and Installers | A, The PENN Type 60 Flow Switch, the automatic 


everywhere. There is no other control made exclusively for garbage disposers, 

practical method of installing a sink is fast becoming the choice of installers through- 

1007 bowl or cee into a counter | out the country. It is compact . . . easy-to-install 

7 top. Each permanent, water- ... low priced ... and gives years of service. It 

WATERTIGHT tight, sanitary sink counter will save you costly service call backs... and 

100% top is a credit to you when you give you extra profits from each sale. Get all 
SANITARY sell and install HUDEE. the facts today. 


Sell the best — profit 
with the best — 
HUDEE! 





Thy 20) 
WITH ALL 
Mm TOP-COVERING 
NATIONAL ADVERTISING MATERIALS 
TELLS HOMEOWNERS THE 
ADVANTAGES OF HUDEE 


These leading magazines are 
telling your customers about 
HUDEE. Cash in on this cam- 


























paign. Ask for your free ~qam %ystions 
tie-in material today. PovarPoed by» 
Good Housekeeping 
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For complete information, ask your manufacturer or wholesaler 
"Use only the Sink Frame bearing this Seal”. FOR All of Food Waste Disposers or write PENN CONTROLS, INC., 


FLAT RIM Goshen, Indiana. 
Call the Hudee BTS 


WALTER E. Distributor in OR SQUARE 
Your Area or CORNERS PET} eta 
Write Factory 
225 West Hubbard Street i Q n T R a LS 


Chic 10, 11 i 
ih a ,iinols FOR HEATING, REFRIGERATION, AIR CONDITIONING 


AND COMPANY IM CANADA: Walter E. Selck and Co. Ltd., Toronto PUMPS, AIR COMPRESSORS, ENGINES, GAS APPLIANCES 


* 
45 aoveanisto WS 
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Out of the many gadgets, thingumabobs 
and gimcracks...that favorite customer 
of yours will single out your gift of 
DeLuxe Fruit Cake as the best and most 
thoughtful gift of all. 


DeLuxe Fruit Cakes have a reputation 
longer than the equator! Every year more 
than 24,000 people around the world buy 
375,000 pounds of these fine cakes. They 
send them as the perfect gift to friends, 
employees, customers...folks who de- 
serve to be remembered in style. And, 75% 
of all who buy DeLuxe Fruit Cakes buy 
again and again... proof of its outstand- 
ing quality and acceptance. 
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\ Now thats what I cal 
Real Christmas Gift... 


ORIGINAL 


“FRUIT CAKE 





ATTRACTIVELY GIFT- 
PACKED. SENT PARCEL POST 
© PREPAID AND INSURED 
Each cake packaged 
in a beautifully lith- 
ographed tin. Greet- 
ing card, signed the 
way you want it, will 
be enclosed. Cakes are shipped parcel post, 
prepaid and insured in specially designed 
shipping carton to insure perfect arrival. 
NO ORDER TOO BIG...NO ORDER TOO SMALL... 
EVEN IF YOUR LIST IS UP IN THE HUNDREDS... WE 
TAKE CARE OF EVERY DETAIL! EVEN “LAST MINUTE”’ 
ADDITIONS TO YOUR CHRISTMAS LIST WILL GET SWIFT 
DELIVERY. 





COLLIN STREET BAKERY 


P. O. BOX 424 


sacineatmamiaiated venAS 











Assure Year ‘Round Outside Water with 
a hele} eo} te) tome a i374 98 3 


WALL HYDRANTS | 





STYLE i 
Regularly furnished with 






wheel handies are inter- 
changeable. 


e Outside handle oper- 


ates valve inside build- 
ing. 


e Wall pipe drains out 
after each closing so 
it cannot freeze. 


e Can be used in freez- 
ing temperature with- 
out going into base- 
ment to shut off and 
drain outside water 
outlets. 


Contact your wholesaler or write... 


WOODFORD HYDRANT CO. 


DES MOINES 17, IOWA 


f the wo Fre 


STYLE 12 FEATURES 


Easy to install through 1” 
hole without taking apart. 


; i 2. Quick opening and closing , 
finge r- 1 

ance but can be furnished valve. 

with wheel handie when : 

specified. The lever and 3. Convenient Lever Handle— 


Easy to operate or attach 
hose without hurting hand. 








pipe with a 


avoid att 
handle polished 
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IT’S GOOD BUSINESS TO GIVE THE 
BEST AT CHRISTMASTIME 


Your Christmas gift is your very 
personal messenger of good will, 
The impression it makes is last- 
ing! It’s great to know that you’ve 
made that right impression. And 
you can be level sure... when you 
send this world renowned delicacy 

. . guaranteed to be the best fruit 
cake you’ve ever bought or eaten, 
or your money refunded. And 
speaking of money, it doesn’t cost 
a fortune to send DeLuxe Fruit 
Cakes! 


A SHORT NOTE ON YOUR 
LETTERHEAD TO US... 


will bring complete DeLuxe Fruit 
Cake literature and price lists. See 
how your company can save with 
quantity-discount buying. Read 
some of the letters from thousands 
of other companies that have 
profited by sending DeLuxe at 
Christmastime. Let us tell you the 
complete DeLuxe story... right 
away. 











AOL a: 


Order from your wholesale: ey! 


LOWELL WRENCH co. 


STER 8 






9 «= 


oy WARNOCK 


SIMPLEX 


STRAP WRENCH 


No man should handle 
chrome, brass or nickel- 
| plated pipe without astrap 
wrench. The Warnock 
Simplex is the simplest of 
strap wrenches. Its flexible 
woven strap provides soft 
contact but strong grip... 
scientifically curved nose 
prevents denting. 

Equip your men with 
Warnock Simplexwrenches 
--.see them do more work 
and waste less material. 
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Summer School for Heating Contractors 


THE PROFIT POSSIBILITIES for contractors in de- 
signing heating systems for small commercial, in- 
dustrial, and institutional buildings in accordance 
with the latest methods were emphasized at the 
Seventh Annual Short Course on Hot Water 
and Steam Heating Systems at the University of 
Illinois, Urbana, III. 

The course consisted of the solution of prac- 
tical problems in heating as well as lectures on 
important phases of heating allied to the problems 
under discussion. 

Students in the short course learned how the 
I-B-R Installations Guides, although intended for 
small jobs, can be applied to larger jobs. They 
learned how by means of zoning, larger jobs can 
be handled as multiples of a small job. In the 
classroom problems they learned how to apply 
I-B-R Guide methods to the designing of a base- 
board heating system for a motel, a panel heating 
system for a motel, how to design a heating sys- 
tem for a school, and how to design a heating 
system for a twelve room addition to the school. 
Problems involved in the piping, selection of 
radiation, and the boiler, as well as the problems 
of ventilation were analyzed by the students who 
worked in small groups under the close personal 
supervision of instructors. 

It was pointed out to the students how, by 
using zoning concepts, heat loss calculations on 
small commercial, industrial, and _ institutional 
buildings are the same as for residences. 

Students also worked out the problem of de- 
signing a snow melting system for the parking 
area of a motel. 

The course was conducted by the Department 
of Mechanical Engineering of the University of 
Illinois in cooperation with The Institute of 
Boiler and Radiator Manufacturers. Ross J. 
Martin, associate director of the engineering ex- 
periment station of the University of Illinois, was 
in charge of the course. 

Classroom problems were supplemented by 
lectures. Robert J. Smith, professor of architec- 
ture, and J. Raymond Carroll, Jr., professor of 
mechanical engineering, University of Illinois, 
lectured on “Modern Building Design and Its 
Effect on Heating and Cooling Requirements.” 

Professors Smith and Carroll pointed out the 
varying effects on the heating and cooling re- 
quirements of structures created by old-line ar- 
chitecture and contemporary architecture. They 
explained the problems of control resulting from 
all-glass houses, solar rays, and high heat loss at 
night. 

They also stressed the desirability of heat dis- 
tributing units that will distribute the heat at the 
point of heat loss. The fact that heat lost from 
(Please turn to top of page 248) 
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IN CLOSE QUARTERS 


DRESSER 
COMPRESSION FITTINGS 
ARE EASY TO USE 
IN TIGHT SPOTS 
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For maximum safety ... easiest maintenance 





You know 
it's SAFEST 
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(Continued from page 247) 
window areas can best be offset by low level heat 
distributors which blanket the windows was 
emphasized. 

The effect of high lighting loads on summer 
cooling was pointed out. Some attention was also 
given in the lecture to the problems created by 
high humidity in small kitchens equipped with 
electric dishwashers and automatic clothes wash- 
ers. Methods of counteracting these conditions 
were suggested. 

A lecture on “Control of Panel Heating Sys- 
tems” was given by E. F. Snyder, Jr., of Minne- 
apolis. Mr. Snyder explained the various methods 
of control for floor panels such as indoor controls, 
outdoor controls, and combinations of indoor and 
outdoor controls. The advantages of different 
locations for controls for zone systems were 
pointed out. That the higher caliber of motel 
construction in recent years calls for zoning for 
different exposures was emphasized by the 
speaker. 

Ed. Ford, Morton Grove, IIl., brought the stu- 
dents up to date on “Domestic Hot Water Supply 
Systems for Public Buildings.” The need for 
continuous circulation of water to fixtures was 
stressed by Mr. Ford. 

The subject of “Ventilation of Commercial and 

(Please turn to top of page 251) 
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MANUFACTURERS’ AGENTS REGISTER NOW! 


on advantage of Domestic Engineering Maga- 
zine’s free service for your benefit. This service will 
keep you posted on lines suitable for you as they 
become available in your territory. Frequently, this 
gives you the inside track toward getting those de- 
sirable, non-conflicting lines that will make you real 
money. For years, Domestic Engineering has maintained 
a clearing house of information to bring the manu- 
facturer and the representative together for their 
mutual benefit. Hundreds of agents will attest that 
this free service has been invaluable in the building 
of their business and their income. If you are not 
already registered with us, write today for necessary 
forms and complete information. There is no charge. 
Attach this advertisement to your letterhead and mail 
to Domestic Engineering, 1801 Prairie Avenue, Chi- 


cago 16, Ill. 
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Mfrs. of HEAT-TIMER Electronic Controls, Thermovalves, 
Varivalves, Motorized Valves; Smoke-Eye Smoke Alarm, 


Fire-Chief Fire Alarm and other outstanding products. 
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L-1565 SINGLE WALL HUNG closer.’ Adjustable Carriers for Wall Hung Closets 


L-1695 ADJUSTABLE CHAIR CARRIER FOR BLOWOUT BOWL 
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| High waste position for blowout bowls, Complete with studs, chrome- 
plated bross cap nuts and washers, steel spacing nuts and washers, F 
adjustable threaded closet connection, graphited asbestos goskets, 
2 locknuts and V type support feet. Also included are cap and plug for S 
: : 3 F ‘ facilitating testing of line. Optional: For screw pipe (L-1695), lead q 
:, . ' pipe (L-1705), soil pipe (L-1700). 3 
| For further particulars, ask for Blake Catalog No. 16 a 
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Roots an pene- Large capacity air chambers... one piece cop- 
! trate the joints o nstructi 7 ae ippi 
i ARCO Sit Piieded Halestienaete | ee large wrench gripping 
‘Wan =ohub and spigot joints are made perma- | surface .. . % female pipe thread on tube . . . 
} C4 nently tight with caulked lead. Yet those furnished with either %, 44, %, %4 and % male 
( Roots stub ( joints are flexible enough to “give” with , pipe thread adapter on bottom . . . available in 
their toe stresses caused by earth movement or to ~ two sizes, #5, 6 cubic inch capacity. #10s, 10 
sist internal pressure caused by flash floods. ic } i { 
when they P y cubic inch capacity. 
reach APCO SQUATTY 
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revent fittings. Specify APCO 
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“ALABAMA PIPE CO. 


Aiiitces World's Largest Producers of 
‘ this Type of Pipe 
General Sales Offices, ANNISTON, ALA 
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= PEND. 
MID-WEST DISTRICT OFFICE EASTERN DISTRICT OFFICE 
122 S. Michigan Ave., Chicago © 350 Sth Ave., New York City 


i Tee. ewer s MU ulolalthaelaatl dials Mm G&eolaaleloliby 


ae 3047-49 Amber S$t., Phila. 34, Pa. 


hg 
9 ' 
¥ Designed | 


PAT. 
for PEND. 





LOW CABIN- 
ETS, BASE- 
BOARD CONVECTORS or CABINET 
CONVECTORS with built-in dampers o 
shutters, 


3%” over all height allows ample damptt 
clearance; 2%” diameter gives six fal 
cubic inch capacity; %” F.LP, on 
for use with ARBEST Flexible Air Vent 
or ARBEST #400 Coin type Air Vent 
This chamber made %" - 14” - 34" -% 
M.I.P. bottom thread. 
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: (Continued from page 248) | 
Industrial Buildings” was covered by Kenneth | 


Robinson, ventilation consultant of Detroit. | 


Mr. Robinson stressed the profit possibilities for 
heating and piping contractors in selling equip- 



























, Closets ment to provide makeup air in industrial plants 
where air is exhausted, 

“Your heating job is only half done if you put 
in heating equipment to take care of the heat loss 
of the building,” Mr. Robinson said, “If the plant 
is exhausting air in any quantity, they need make- 
up air. This equipment will eliminate labor com- 
plaints resulting from inadequate or spotty heat- to sell \ 
ing. You can sell the equipment by showing the 





- + + even easier 



















company how they can minimize labor complaints without 
and make more money from increased pro- | 
duction.” . 
tuds, chrome- Lee A. Kline of Cleveland spoke on “Heavy | curtains! 
and washers, Fuel Oil and Its Application to Large Heating | a 
estos goskets, oe z } Our 1953 advertising 
and plug for Systems.” Mr, Kline explained the burner re- | program provides more than 
\L-1695), lead quirements for heavy heating oil, ignition meth- 6 million advertisements 
ods, the best types of controls, and the importance to consumer readers of 
of preheating the oil between tank and burner. six publications. 
Warren S. Harris, professor of mechanical en- 
{ gineering, University of Illinois, told the students 
< about the research in summer cooling being car- 
i ried on in the I-B-R research home just off the 
| campus. L, N. Hill, research associate, discussed 
— findings (Please turn to top of page 252) | 
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| Norman bathking all-steel shower cabinets combine 


many unique features that make them gasy to sell. For 







USE THE BROOM 
TO CLEAN THE 
STRAINER! 


instance: 1. They are priced low enough that you can 


compete in the quality market and still make a profit. 
2, They are easily and quickly installed in either new 
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_——_—_ . . . . 
' or existing structures. 3. Bathking cabinets have metal 
BINE : ; ; 
ele Sau doors . . . require no curtains . . . a real sales point! 
4. A single model meets all installation needs .. . helps you 
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interchangeable panels for right or left installation; 
two-piece drain may be either caulked or thread connected. 


Buy Thru 
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Wholesaler! 





ASK FOR NAME OF NEAREST DISTRIBUTOR, ROUGHING-IN DETAILS 
ANDO DESCRIPTIVE LITERATURE 
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hein & Sein S9EsA | W. F. NORMAN SHEET METAL MFG. CO. 
LOUISVILLE, KENTUCKY | Dept. DE Nevada, Missouri 






























ALL TRAPS are 
the NOT ALIKE 








1. It ¢ P 


if pressures vary. 


— operates satisfactorily even 


2. It cannot be damaged by excessive steam pressures or by 
freezing. 


3. If the bellows is damaged, the spring action closes the 
valve. Trouble is immediately located because unit or radiator 
becomes cold — no waste of steam — no searching. Thermal 
element easily replaced. 


The 34” 69B FLOAT and 
THERMOSTATIC TRAP 


Ideal for installation and rehabili- 
tation of unit heaters. Dependable, 
compact, large capacity, easy servic- 
ing and rugged construction makes 
69B an outstanding performer on 
unit heaters and other steam heat- 
ing equipment, 


Tustall the most convenient Way 








The 2° 7—50A ANGLE RADIATOR TRAP 


Keep radiators clear of condensate with- 
out wasting steam. Sturdy bronze 
bodies and covers—replaceable seats. 
Angle, Straightway, Corner or Vertical 
styles. 


STEAM HEATING is MODERN, 
EFFICIENT and DEPENDABLE. 


STERLING, 


3734 N. Holton St 






Ni ¢ ® 
sconsin 


Milwoukee 12, W 
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(Continued from page 251) 
in the indirect heating of domestic hot water for 
residences. E. L. Sartain, research associate in 
mechanical engineering, reported on “Results of 
I-B-R Panel Heating Research.” 

At a banquet at the Urbana-Lincoln Hotel, 
speakers were Frank Beach, professor of market- 
ing, University of Illinois, and John Sorenson of 
Minneapolis. 

In introducing Mr. Sorenson, Professor Martin 
pointed out that Mr. Sorenson has been an in- 
structor at six out of the seven short courses on 
hot water and steam heating systems given by 
the university in cooperation with I-B-R. 

Mr. Sorenson told the students: “You can de- 
pend on I-B-R ratings. You are getting properly 
rated equipment when you specify I-B-R boilers 
and other products. I-B-R is out to create more 
sales for the wet heat industry. We are in the 
process of preparing more sales tools.” 

R. B. Browne, dean, Division of University Ex- 
tension, University of Illinois, was chairman at a 
luncheon at which certificates of completion of 
the course were presented by R. K. Newton, 
supervisor of engineering extension, University of 
Illinois. 

The course was concluded by a tour of the 
I-B-R research home and other heating research 
facilities at the university. 
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boiler, furnace or winter 


air conditioning unit. 


Listed by the AG A 


Barber Gas Burners meet the exacting requirements for 
all types of gas heating applications. Barber engineers 
create and build the exact type and size of burner unit to 
fit any gas appliance using natural, manufactured, Butane 
or bottled gas. 
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WATER HEATERS. 


For those arger Relexs where fast recovery plus Si fel ge[e l=) folds aleiexe (ste f Model 
124 gives 200 GPH, has 60 gallons of storage. Model 130 gives 300 GPH, + 
has 95 gallons storage. A.S.M.E. labeled tanks for schools and public build- 
ngs. Gas heaters*A.G.A. approved. 











© emesis sit 


FOR FURTHER INFORMATION WRITE 


foto Gilele] ate) o-wale). 


110 S. DICKINSON ST. MADISON, 4 WIS. 





ARMST RONG BROS, LolGwaero. 


Better PIPE TOOLS 





Wire Heater Brushes 



















“ARMSTRONG BROS.” Three Wheel and Standard 
wheel and roller Pipe Cutters are quality cutters 
throughout . . . built to give years of good service. 


“ARMSTRONG BROS.” drop forged Pipe Cutters are 
built for lifetime service with 1-piece drop forged 
steel heat treated body and a replaceable hardened 
steel . 2 = up = — er A ge A oa ie 
screw. Used either as 1-wheel (wit rollers) or 3- SF OE OT TP Oe Mali. , ree 
wheel (for close quarters). Path seal = ee 


Wheels are machined from’ Special alloy too | WORCESTER BRUSH +%° SCRAPER CO. 
tek NIB a Ea Divistae a 


-ARMSTRONG BROS. TOOL CO. MASON-WORCESTER CO. 


“The Tool Holder People” 7.) 
5223 W. ARMSTRONG AVENUE + CHICAGO 30, ILL. WORCESTER, MASS. 


















a 

















































you sell far MORE 


because 


you sell Competitivey! 


When it comes to profit-making merchandise, 
you can’t beat the sales-appeal of high quality 
at competitive prices! 

That’s why WAGONER water heaters are 
consistent best-sellers. They are tops in per- 
formance ... fully guaranteed . . . and 
reasonably priced. 

Yet your profits are high because of 
WAGONER’S extremely liberal mark-up. And, 
the WAGONER line is complete . . . there is a 
correct size heater for any hot water installation. 

Write for the complete WAGONER story 
today! It wiil pay you dividends tomorrow. 








Wagoner Corporation 








An Affiliate of America & Southern Corp. 


NASHVILLE, TENNESSEE 
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STERLING’S 


Concealed-Type 


DECK FAUCET 


OO, 


AVAILABLE IN 3 SIZES: 
4” (S-1140)...6’ (S-1130) 
8” (S-1120) 


Here is quality from beginning 
to end .. . Sterling Deck 
Faucets are produced from one 
piece Cast Brass Bodies (mak- Cap be supplied 
ing them far superior to the Es- with new type 
cutcheon-type Fixture) and are DETERGENT 
carefully machined every step SPRAY 
of the way. 










An IMPORTANT feature! The 
improved Packing Design elim- 
inates leaking spouts for the life 
of the House! 
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ARI Elects Officers for New Association 


L. C. McKesson, vice president in charge of 
sales, Ansul Chemical Company, was elected 
president of the Air-Conditioning and Refrigera- 
tion Institute at its first board of directors meet- 
ing recently. He is currently president of the 

‘Refrigeration Equipment Manufacturers Assn. 

A. J. De Fino, general manager of Fedders- 
Quigan Corporation, was elected vice president, 
and James Emmett, vice president, James P. 
Marsh Corporation, was elected treasurer. 

These three officers, with the addition of M. M. 
Lawler, The Worthington Corporation, and W. 
F. Switzer, Frigidaire Division, General Motors 
Corporation, will form the executive committee 
of ARi. 

George S. Jones, Jr., formerly vice president in 
charge of sales, Servel, Inc., has been named 
managing director of ARI. 

By-laws of ARI were approved at the Board of 

)Directors meeting; committee appointments will 
be made in the near future. 
Following the meeting, L. C. McKesson, presi- 
mt of ARI, said, “We are extremely happy to 
ave accomplished the consolidation of REMA 
nd ACRMA. It brings together over 150 of the 
leading manufacturers of refrigeration and air 
conditioning equipment and gives to the industry 
united front which we believe will result in 
breater service to all of our members and in 
reater and more far-reaching activities.” 

















n .Gas Promotion Stepped Up 


LP-Gas HEATING will be spotlighted in the tenth 
round of advertisements scheduled by the LP-Gas 
Information Service, Chicago, it was announced 
recently. Insertions will continue through Octo- 
ber issues of 50 national, sectional and state maga- 
zines with a combined circulation of 37,500,000 
and estimated readership of 112,500,000. 

Copy stressing the comfort, convenience and 
dependability of liquefied petroleum gas (also 


be see known as butane, propane, bottled and tank gas): 
YETERGENT | for central plant and space heating will appear 
SPRAY in the various magazines. 

A 28-page, three-color booklet, “Better Living 

... With LP-Gas,” will be offered to the public at 

wre! The 10 cents a copy in all of the ads aimed at do- 
ign elim- mestic markets. It contains helpful hints on the 
or the life proper selection of heating equipment as well as 





tecipes and kitchen and utility planning ideas. 
LP-Gas heating will also be headlined in ads 

directed at county agents, home demonstration 

agents and other farm leaders throughout the 

country. 

_ Conducted under the general direction of the 

(Please turn to top of page 256) 
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LOOK— 


3 NEW ITEMS! 


Now there's a Rawl-Product for 
top speed and safety on every job 
R 
Here is a completely rust- 
proof precision-cast lag 
shield made of a durable al- 
loy. Ideal for all masonry 
fastening, especially where 
“problem masonry” is en- 
countered. Horizontal fins 
prevent shield turning in 
hole. Tapered outside rings 
have tremendous biting 
power. 








awl Lag Screw Shields 








Rawl Spring Wing Toggle-Bolts 


For utmost ease in fastening 
to hollow walls, pressed board 
walls, tile, sheet metal, etc., 
Rawl Toggle-Bolts are un- 
surpassed. They have posi- 
tive, automatic spring action 
...are rustproof...assure per- 
manent security for fasten- 
ing or suspending lighting 
and plumbing fixtures, cabi- 
nets.and endless utility items. 








Rawl Handyman Kit 


Everyone — householders, 
chore men, maintenance men 
—will find the Rawl Handy- 
man Kit the perfect answer 
for a thousand and one an- 
choring jobs. The Kit, pack- 
aged in a transparent plastic 
tube, contains twenty #8 x 1” 
Rawlplugs, assorted screws, 
screw eyes and screw hooks, 
one of the famous 3-point 
Rawl Drills, and complete 
installation instructions. 








The complete Rawi line meets every anchoring need at 
lower installed cost and with positive holding power. 








Order Rawi-Products from your dealer. 


The 


RAWLPLUG CO., Inc. 


271 Church St., New York 13, N. Y. 



































































use your 


drill up to 


2°/;, diameter hole 


IN THE HARDEST 
WooD! 





Simply snap the KORNER KING right angle 
attachment on your present heavy duty drill 
(4" or larger). LOW side gives you 80% more 
power at half rpm . . . HIGH side doubles your 
drill’s rpm. Drill holes up to 2-9/16 inch in diam- 
eter in the most inaccessible spots — between 
joists and studs, in tight corners, etc. All with 
100% safety because an exclusive RCS Torque 
Release eliminates dangerous torque reaction if 
drill jams . . . drive shaft continues turning if 
load or obstruction ever locks driven shaft or bit. 


RCS SUPER SPEED BITS range in size from 
5%” to 2-9/16”" diameters. Their new, simple de- 
sign requires less torque, needs less thrust. Fast 
acting, cool running and long lasting, RCS 
SUPER SPEED BITS assure economical opera- 
tion — as well as low initial cost. They’re easy 
to sharpen, inexpensive to replace. 


Extra extensions are available for these new 
RCS SUPER SPEED BITS which permit drill- 
ing holes, in perfect alignment, to just about 
any length. 

If you use a drill, learn more about how RCS 
KORNER KING and RCS SUPER SPEED BITS 
can increase its efficiency and versatility. 


WRITE DEPT. DE-10 TODAY FOR COMPLETE DETAILS 


R.C.S. TOOL SALES CORPORATION 


1ET LLINOIS, U 
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(Continued from page 255) 

National Committee for LP-Gas promotion, of 
which Lee A. Brand, vice-president, Empire 
Stove Co., Belleville, Ill., is chairman, this project 
embraces advertising, publicity, employee train- 
ing and other promotional activities. It carries 
the triple sponsorship of the Gas Appliance 
Manufacturers Assn., Liquefied Petroleum Gas 
Assn. and Natural Gasoline Assn. of America and 
is financed by voluntary contributions from com- 
panies in all branches of the liquefied petroleum 
gas industry—marketers, producers, appliance 
and equipment manufacturers. 

Merchandising kits of local-level advertising 
and publicity materials tying in with the national 
theme are being mailed to 11,000 LP-Gas mar- 
keters. Contributing members of the promotional 
program receive a 20 percent discount on the 
purchase of the mailing pieces, envelope stuffers 
and newspaper ad mats offered in these folders, 
Local press releases and radio commercials are 
free. 


GAMA Meeting Coming Up 


NEW AND RETIRING OFFICERS of the Gas Appli- 
ance Manufacturers Assn. will hold a board of 
directors meeting in St. Louis on Oct. 25 in con- 
junction with the annual convention of the Amer- 

(Please turn to top of page 259) 








Nicholson Steam Traps’ 


LARGER ORIFICE 
pAVES 4 WAYS 


for This Firm 


A large mid-West plant recently was able to replace 
1%” mechanical traps with Nicholson 34” thermo- 
static traps. Because, with much larger valve orifice, 
Nicholson traps feature 2 to 6 times average drainage 
capacity. In addition to ‘excellent’ heat transfer re- 
sults, they find the smaller traps cut these 4 costs: 
traps, installation, piping, and steam cost (radiation). 
5 types: size 1%” to 2”; press. to 250 Ibs. 


October, 1953 















Type 
AHV 


Type AU 
190 Oregon St., Wilkes-Barre, Pa. 











CEinrcnoison yy 


TRAPS - VALVES - FLOATS 





















Mun Gh. op ew 0d gg 












Yctober, 1953 


notion, of 
t, Empire 
his project 
yee train- 
It carries 
Appliance 
leum Gas 
nerica and 
from com- 
petroleum 
appliance 





idvertising 
1e national 
-Gas mar- 
romotional 
nt on the 
pe stuffers 
se folders. 
ercials are 


xyas Appli- 
. board of 
25 in con- 
the Amer- 


} 


F 


FICE 
iYs 


to replace 
" thermo- 
lve orifice, 
e drainage 
ransfer re- 
e 4 costs: 
radiation) . 
























October, 1953 








Easy to Look at— 
Easy to Live with— 
Easy to SELL! 


AUTOMATIC 
ELECTRIC 
STORAGE 

WATER HEATER 


Style, size and finish make the Rex electric line 
easy to look at. Safety, economy and efficiency 
make Rex Automatic Electric Water Heaters 
easy to live with. Dependability, durability and 
high quality make the Rex automatic electric 
line easy to sell, easy to maintain. 





Four models in a range of eight sizes, from 10 
to 120 gallons in capacity, each backed by more 
than 45 years of continuous experience—in- 
corporate these specifications: 





1. SAFETY RELIEF VALVE: Correctly located 
“Patrol” Temperature and Pressure Relief 
Valve as standard equipment. 

2. ELNO ANODIC ROD: Magic anti-rust rod 
checks tank corrosion and lengthens tank 
life. Standard on Rex Heaters. 

3. AUTOMATIC THERMOSTATS: Rugged snap 
action type provides sensitive automatic 
water temperature control. 

4. HEATING ELEMENTS: Quick acting, low 
wattage, immersion type. transmitting heat 
directly to the water. 

5. INSULATION: 3 to 4 inch thickness of 
Fiberglas surrounds tank. 

6. STORAGE TANK: Extra heavy copper- 
bearing steel galvanized inside and out. 

7. HEATER DRUM: Made of heavy sheet metal, 
finished in gleaming, easy-to-clean baked 
white enamel. 

8. COLD WATER BAFFLE: Minimizes the 
mixing of incoming cold water with heated 
water already in the tank. 

9. HEAT TRAP: Built-in trap prevents re- 
circulation in hot water line. 

10. Made to NEMA standards and approv- 
ed by Underwriters’ Laboratories. 











2310 Superior Ave. 


Send For Your Complete Catalog Today! 


THE CLEVELAND HEATER CO. 
ELECTRIC DIVISION 








« Cleveland 14, Ohio 





DOMESTIC ENGINEERING 





NO ONE GAUGE FOR 
All INSTALLATIONS 





with the newly improved 


Xochesleh \WNIVERSAL’ 


oil tank gauge 


IT’S WEATHERPROOF! . . . Ideal for both indoor and 
outdoor use. You have to stock only one gauge for 
all installations. 


NEW TYPE PLASTIC HEAD is hermetically sealed . . . 
makes it absolutely leakproof, dustproof and shock- 
proof. Pressure-tight, too. 


POSITIVELY PREVENTS FUMES and seepage from leak- 
ing out. This is because there are no holes. A per- 
manent magnet transmits float-arm action. 


EASY-TO-READ “‘DUAL DIAL” saves time and effort in 
checking and filling tanks. 


EASY TO INSTALL and stocked by lead- 
ing wholesalers everywhere for all 
standard oil burner storage tanks. 
Underwriters’ approved. Rochester 
Manufacturing Co., Inc., 19 Rock- 
wood Street, Rochester 10, N. Y. 


¢ ( , , ax DEPENDABLE “a 


MANUFACTURING COMPANY, INC. 


DIAL THERMOMETERS GAUGES AMMETERS 


Sly 
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..» Effective immediately, all Alberene sinks will 
be special sinks, built to order to fit any space, in 
any dimensions. Manufacture of production-run 
laundry trays has been discontinued. 

Just send us complete dimensions (ask us for 
our easy-to-use order forms). There are nine 
types you may choose from. If you have any 
trouble in design, phone our local representative, 
or write to — 


ALBERENE STONE CORP. 
OF VIRGINIA 
419—4th Ave., New York 16, N. Y. 


*% SIMPLE 
CONSTRUCTION 
SOUND DESIGN 









TWO IMPORTANT REASONS 
FOR THEIR HIGH PERFORMANCE 


These important reasons plus those 
emphasized to the left account for the 
wide acceptance of MURCO Grease Traps 
by plumbers everywhere. In addition 
MURCO Grease Traps are rated by In- 
dependent Laboratories NOT our factory 
tests. No MURCO Grease Trap has ever 
been returned because of operational fail- 

ure and we've been making grease traps for 
over 20 years. Write today for the complete 
story, or see DOMESTIC ENGINEERING 
CATALOG DIRECTORY, page E-39. Or- 
der from your plumbing wholesaler. MURCO 
Grease Traps are sold only through plumbing 
wholesalers, 





@ PRICED RIGHT 
© MADE RIGHT 


@ DELIVERED ON TIME 
© CERTIFIED IN 


PERFORMANCE 


' 
ye ) Viz, 


WAUSAU 
WISCONSIN 


D. J. MURRAY MANUFACTURING CO. 
MANUFACTURERS SINCE 1883 
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sig Where can YOU pur 
the garbage “a? 





Modern Homes use 
Majestic 
Indoor Incinerator 


—the complete answer to 
garbage and trash disposal 


Modern homes with automatic 
heat, where the furnace no longer 
serves as a refuse burner, are a profitable market for this 
Fuelless Indoor Incinerator. With Majestic’s patented down- 
draft, the readily burnable portion of household trash is all the 
fuel needed to burn wet and dry garbage easily, efficiently. 

Model 30 (illustrated) has double-walled steel casing with 
cast-iron liner and grates. Holds three bushels of refuse. 
Model 2 has double-wall casing with steel-rod basket liner. 
Two-bushel capacity. It’s surprisingly low-priced! Both in- 
stall in basement, utility room, or garage with only a simple 
connection to furnace flue. 


ditricgary The Majestic Co., Inc. 
or write 400-A Erie St., Huntington, Indiana 





BEE DON’T GET CAUGHT WITH YOUR EI 
PIPES DOWN... 





USE THE... 
Portable 
Electric 


PIPE THAWER 





Will safely thaw copper and lead tubing or water 
pipe lines in a few minutes. No open flame . ++ 
Does job thoroughly by electronics . . . No dig- 
ging into frozen ground or tearing out walls... 
Proved superior in operation and economy .. - 
Tried and tested nationwide by farmers, ranchers, 
maintenance men, plumbers, hospitals, factories, 
resorts, hotels and institutions, etc., etc. nA 50 
Complete including two 20 ft. cables, $94 

pipe clamps and instructions. 


SOLVE YOUR FROZEN 
WATER PIPE PROBLEMS 
WITH THE... 





THERM-0-TRUN PAcTORY 
PIPE THAWER 


SUPER INDUSTRIAL 
Are 
W elders! 


A RANGE OF SIZES FROM 75 AMPS TO 
400 AMP CAPACITY 

Portable and easy to operate . . . Job 
tested for ruggedness of design and con- 
struction . . . Efficient low cost opera- 
tion . . . Preferred for industrial con- 
struction, farm, automotive production, 
construction maintenance and repair. 





(3) M400A 
Dependable TRINDL Welders, Welding 
Supplies and Accessories Save You Time 


and Money! 


(1) M200A (2) M300A 


Write—wire—phone today tor particulars and catalog. 


Jobber and Distributor Inquiries Invited! 


TRINDL PRODUCTS, LTD. chet ti 
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- Save You Time 
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(Continued from page 256) 
ican Gas Assn. 

James F. Donnelly, president, announced that 
a luncheon session will be held in the Jefferson 
Hotel and that all chairmen of product divisions 
have been invited to attend. 

New officers will assume their duties at the con- 
clusion of the convention on Oct. 28. They are 
Sheldon Coleman, president; T. T. Arden, first 
vice president; W. F. Rockwell, Jr., second vice 
president, and Lyle C. Harvey, treasurer. 

New division chairmen, who will also become 
members of the board, are: 

W. T. Trueblood, Jr., domestic gas range; Har- 
old C. Day, gas house heating and air conditioning 
equipment; H. B. Carbon, gas water heater; Rob- 
ert D. Smith, gas incinerator; D. E. DuPerow, gas 
valve; Frank H. Post, automatic controls; Thomas 
D. Bromley, direct heating equipment; George B. 
Horne, relief valve; F. C. Schaefer, industrial gas 
equipment; Wendell M. Smock, hotel, restaurant 
and commercial gas equipment; Frank J. Kern, 
Jr., gas regulator; John Christensen, gas clothes 
dryer, and Gilbert T. Bowman, gas meter and 
regulator. 

In addition to the board meeting, nine divisions 
are scheduled to meet during the three-day 
A.G.A. conclave. They are automatic controls, 
appliance regulator and gas valve divisions on 
Oct. 26; gas water heater, house heating and air 
conditioning equipment, and meter and regulator 
divisions on Oct. 27; and domestic gas range and 
direct heating divisions and the conversion burner 
group on Oct. 28. 


Warm Air Meeting Preview 


PLANS FOR THE 40th annual convention of the 
National Warm Air Heating and Air Conditioning 
Assn. are rapidly nearing completion. This is the 
announcement made by William D. Redrup, presi- 
dent of the association as this issue went to press. 

Scheduled for Wednesday and Thursday, Dec. 
2 and 3 (1953), at the Hotel Cleveland (Ohio), 
this convention will commemorate four decades of 
association service to the central warm air heating 
and air conditioning industry. 

“The well-rounded program that has been pre- 
pared will include information of interest to all 
segments of the industry-dealers, wholesalers and 
manufacturers,” states M. I. Levy, chairman of 
the program committee. “Speakers on selling, new 
markets, new developments, summer cooling and 
latest research have been obtained to help make 
the 40th annual convention one of the best asso- 
ciation sponsored meetings.” 

Elmer Wheeler, the master salesman and C. S. 
Stackpole vice president, Eureka Williams Corp. 
will present the selling theme. Elmer Wheeler is 

(Please turn to top of page 260) 
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COVER 
YOUR 


PROFITS 
Against 
LOSS 

with 
custom 
made 


PROTECTU 


New Improved 
*PROTECTUB 





AMERICA’S FINEST 


BATHTUB PROTECTOR 





© Yes, once you install a PROTECTUB cover your 
@ worries are over and your profits are safe. 
innmansentistoey -o PROTECTUB is your finest day and night watch- 
corrugated paper with a man against abuse by other tradesmen who 
processed top liner that @ follow your bath tub installations. Don’t be 
is water repellent and P . 
damage resistant. Comes like the fellow who wanted to save a little 
in two pieces tailored to © money with inferior linings and paid double 
@ due tc replacement of damaged tubs. Be sure. 
td 
we 


fit for overall protection. 
STANDARD. Kanten . Install PROTECTUB. 


sT RD K 
RICHMOND, CRANE, 
ELIER, NORRIS. UNI: OVER 150,000 INSTALLATIONS 
creat Ansan ts i sii Sono 

° . ! en or ering as or genuine 
NATIONAL and MUR- @ NOTE! PROTECTUB by name. 






Place Your Order Todav' SPECIFY MAKE and MODEL 
= om ALSO THE ECONOMY LINER 


GUM-A-TUB (3 Piece Unit) 


The sturdy gummed back lining of heavy 
duty Kraft paper that is simply applied 
by wetting with damp cloth and appizing 
to surface of tub to be protected. Pre- 
shaped and cut—to fit 4%/2-5-5¥-ft. re- 
cessed tubs. Pat 


1f not Available at Your Local Jobber Write to Dept. DM. Pend. 


PROTECTUB, INC. 71 LUDLOW ST. 





NEW YORK 2,N. Y. 


NEW ENCLAND REP.: LAMco, BOX 292, SIMSBURY, CONN. 
Jobbers Price Sheet Available—Also mailing literaturei 
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"Clean Fit Tools save time, effort and money — 
clean fittings and tubing better—result in stronger, 
tighter soldered joints. Finest quality carbon steel 
wire bristles assure long life and economy. Order 
by number. 
6003—Kit with Handy Handle, Bracket, Crank and two 
No. 6000 Brushes for 2” and %” Fittings 
6001—Metal Handle for No. 6000 Brushes 
6000—“Clean Fit” Brushes in sizes ‘" to 2” 
6200—"Clean Fit’ Tube Cleaner—%”-2"-%"-1” 
6100—Wood handled single spiral tube brush 
6300—Heovy-duty double spiral tube brush 
6004—"Clean Fit” Abrasive Cloth— 1%", 25 yds. 





Sold Through Supply Houses 
Canadian Distributors 


EMPIRE BRASS MFG. COMPANY LTD. 
London, Canada 


6004 








6000 


























tHe MILL-ROSE co. 


1985 EAST SO' STREET + CLEVELAND 3, OHIO 
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ON PROFITABLE 


DISPOSER SALES! 





IN-SINK-ERATOR 
action DEMONSTRATION 


In order for your customers to fully 
appreciate the marvelous advantages of 
the TELEX 99 IN-SINK-ERATOR, they must 
see it in action. That means a live-action 
demonstration . . . a sink hook-up 
right in your display room. Would you 
buy a television set without seeing it 
demonstrated? And television dealers 
spend a lot more than you would ever 
have to on a demonstration set up. 
Television and appliance dealers 
demonstrate to get action... make those 
sales. Why not you? If you will, 
you Il get the sales. 


Write us now for the new, sensational 
“Action Getting” demonstration deal. 


eae 
% 
t. 
t 
FOOD WASTE a 


AS 






IN-SINK-ERATOR 
MFG. C0. WISCONSIN 


World's oldest and largest exclustve manufacturer 
of Food Waste Disposers 
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(Continued from page 259) 
scheduled as the guests peaker for the first day’s 


“get-together” luncheon on Dec. 2. 
With the growing feeling among members of 


the industry that the modernization market will 
have to provide a more substantial part of 1953’s 
heating and cooling sales than in previous years, 
it is apropos that the modernization opportunities 
be discussed at the convention along with infor- 
mation on the new home market. 

C. L. Staples, editorial director of Domestic 
ENGINEERING, and H, O. Chamberlain, moderniza- 
tion market manager of Minneapolis-Honeywell 
will present information on the opportunities in 
the home modernization market. 

Market potentials based on the 1950 Housing 
Census will be presented by C, E. Price, while an 
official from the National Assn. of Home Builders 


will discuss the potentials of the 1954 new home 
field. H. C. Gurney, chairman of the association’s 


Publicity and Merchandising Committee will re- 
port on how the association is aiding the industry 
reach this market through a hard-hitting program. 

A parade of association accomplishments and 
objectives will be presented during the second 
day’s program. Reports by the various associa- 
tion committee chairmen will reveal the work 
completed during the past year and plans for the 
coming year that will keep the industry “moving 
ahead.” 

Plans for the new Business Administration 
Conferences sponsored by The Sheet Metal Con- 
tractors National Assn. and The National Heating 
Wholesalers Assn. will be presented by A. J. Sa- 
bathne, president of the sheet metal association. 

Research reports on the summer air condition- 
ing investigations in Research Residences 2 and 
3 along with results of the 4 in. pipe perimeter 
system will be presented by personnel from the 
University of Illinois. 

The second day’s “get-together” luncheon will 
have as its guest speaker Colonel Jack Major, the 
“Kentucky Colonel.” Arrangements for the two 
luncheons and the social hour scheduled for the 
evening of Dec. 2 are under the direction of Frank 
Gibbons, Viking Air Conditioning Corp., who is 
chairman of the entertainment committee. 


Steel Kitchen Cabinet Assn. Meeting 


TopAY’S HOMEOWNER is receiving more value 
from steel kitchen cabinets than ever before, was 
the consensus of opinion of members attending 
the quarterly meeting Sept. 2 at Cleveland of the 
Steel Kitchen Cabinet Manufacturers Assn. In- 
creasing manufacturing costs have been creating 
many problems for steel kitchen cabinet manu- 
facturers for some time, members reported. How- 
ever, close attention to new manufacturing tech- 

(Please turn to top of page 263) 
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Demonstration! 
FREE 


Let us do an actual” 
sewer cleaning job for J 






Sewer-Cleaning is NOW PROFITABLE With 
“FLEXI-CLEANER” 


by AMERICA’S LARGEST MANUFACTURER of PIPE CLEANING TOOLS 





you and prove the su- 
periority of FLEXI- “% 
CLEANERS! Our sales x 
representatives are 
equipped and will be 
glad to give you a per- 
sonal “‘on the job” 












obligation. 


SAE 
Mail the 


coupon today! 





Plumbing Division 


(1) ONE MAN OPERATION—Complete safety. Operator 


(2) 
j 
(4) { Vy hp 10,000 R.P.M. MOTOR—20 to 1 gear reduction 
(5) 
(6) 







FLEXIBLE SEWER-ROD EQUIPMENT CO. 


does not handle the rotating rod. 


| 
REVERSING SWITCH—Turns either right or left. 


AUTOMATIC CLUTCH—Pull back to lock—Push for- 
ward to open. 


Three SPEEDS—right or left—125, 250 and 500 RPM. 





HEAVIEST COIL ROD MADE. Safe, quick action, pa- 
tented coupling every 25 feet. 


PCRBeB FF SB SB SS SB SB SSS SS SBS SSB SSS eee See SS 


e 


+ FLEX(BLE SEWER-ROD EQUIPMENT CO. ‘ 
‘ 9059 Venice Blvd., Los Angeles 34, Calif. 4 
€ Send illustrated catalog i 
@ 0G ft wish an “ON THE JOB" demonstration + 
H a ee > bcd ceo esseveseseeee ; 
Qavpress ..... Seo een twinek Maden eck Caeoub wad bbe woe | 
y city Ce Or ee LPO ne een er ae pe ee ; 
@ Locat sopeer ) 





Drees 








The popular priced shower stall 
that’s full of the features you’d 
expect only in more costly 
showers .. . plus Spartan full 
length, deep groove, slip-on con- 
struction for extra rigidity and 
long life. Undoubtedly America’s 
easiest shower to assemble... a 
genuine saving to the plumber. 
Heavy gauge steel. Also avail- 
able in heavy gauge aluminum 
... The Crown. 

















































Literature on Request 
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QUICK-TURN 


Elbow Sweat-On 
LAVATORY «& TANK 
Hlouble SUPPLIES 


Arbest flexible supplies are designed to slip over 
and sweat directly onto %” or %4” copper tube 
rough, eliminating the need for adapter fittings. 
These supplies are plated with lustrous polished 
chrome on nickel base guaranteed not to crack 
or peel. Packaged complete with deep flanges to 
cover aweat-on joint. Measurements for lavatory 
supplies are 54%” x 11”. Tank supplies are 
514” x 8”. Riser tubes on both these units are 
14” O.D. flexible chrome copper tubing. A time 
and money saver for project work. 





Write 
for details 
or order 
ARBEST Line 
from your jobber 


G ~H Manufacturing Company 
3047-49 Amber St., Phila. 34, Pa. 
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He Bought a Digger 


(Continued from page 107) back his state- 
ments about time and money saving in power ma- 
chinery. 

In the Ewing-Laurenceville Townships, the 
trenches were dug in lengths of 30 to 50 ft from 
the home to the sewer line. The excavation var- 
ied in depth from 3 ft at the property line to 5 ft 
at the curb line. From previous experience, Riggs 
estimated it would take one laborer earning about 
$15 a day a full work week (five days) to dig and 
fill one trench. The unskilled labor alone there- 
fore would amount to an average of $75 a week, 
on top of which the time of a journeyman and 
helper for pipe joining and laying would have to 
be added. 

But with a power digger, Riggs does the dig- 
ging, pipe joining and installing in a single day 


using only one journeyman and helper. In figur- ° 


ing out the cost of operating the digger, Riggs 
uses an average of 15 cents per cu ft of trench. 
This amount covers the cost of the equipment, de- 
preciation, maintenance and operating costs. 

Riggs explains, “With an average trench depth 
of 4 ft and measuring about 50 ft in length, our 
trench digger digs about 6 cu ft of earth for each 
lineal foot. This is at about a 1% ft width, or the 
width of the digger shovel. Figuring at 15 cents 
per cu ft with 6 cu ft per each lineal ft, the cost for 
trenching becomes $45 compared with $75 dig- 
ging cost by labor. This figures out to a 60 percent 
saving.” 


A Word of Advice 

Riggs has a word of advice for other contrac- 
tors who are planning to use power diggers. “Ac- 
quaint yourself,” he says, “with the versatility 
of the machine.” In the interests of using the ma- 
chine to its utmost efficiency, Riggs took two days 
off from managing his firm to operate the digger 
and its accessories. 

“After I felt that I had learned how to use the 
tractor properly,” Riggs says, “I instructed our 
journeymen in its use. I don’t feel that anyone 
can use a piece of equipment to its best advan- 
tage unless he understands how it operates. And 
for that reason, I made certain that each of my 
journeymen was instructed on its use.” 


He Rents It Too 
Riggs has still another source of income from 
his new machine. He rents out the tractor when 
his own firm isn’t using it. An operator, gas and 
the digger brings $7.50 an hour, and he has a wait- 
ing list of people wanting to rent the machine. 
“Just recently we rented our tractor out to one 
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of the biggest general contractors in the area,” 
Riggs says. “The contractor had such large 
equipment that it couldn’t handle some of the 
work he had to do. Our tractor did the work for 
him at $7.50 an hour. In addition, we rented the 
machine to another general contractor working 
on the new Freeway built to Trenton. This was 
used to dig a trench in which a 3 in. conduit pipe 
was placed.’ 

Other contractors, both plumbing and general, 
have rented Riggs’ tractor for new construction 
work in residential areas.« All report that prop- 
erty owners are highly impressed by the speed 
with which digging and filling is completed. The 
result is that jobs multiply in the area where the 
Riggs tractor is used. 


The Process Is Snowballing 

“Home owners know that it ordinarily takes a 
week or more to bring a sewer line from their 
homes to the street. And they dread the dirt and 
debris that goes along with the digging. But when 
they see the trench digger in operation and 
the quickness with which an unpleasant task is 
completed, they automatically call us to do simi- 
lar work. Wes found that putting one sewer line 
in a block brings calls from virtually all the neigh- 
bors. And the process is still snowballing.” 

Riggs gave his power digger an affectionate pat 
when he summed up his experience with it. “I 
think our tractor is one of the most profitable 
pieces of equipment we’ve ever added to our or- 
ganization. It not only gets us more jobs, but we 
can do them more profitably and in less time!” 
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“Now here’s something that will fit right in with 
your vacation plans!” 
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(Continued from page 260) | 
area,” niques and production methods, coupled with 
fee improvements in cabinet design and service, have 
of the all contributed to make today’s steel cabinets 
better than ever and have held prices low. 





ork for ; ' é 
At this meeting, much attention was given to 
oe h hich individual members of th 
vorking the ways which individua mem ers of the asso- Automatic 
at ciation could analyze the various market poten- 
‘ahaa tialities throughout the country and establish 
lit pipe IIa : 
goals for individual company achievement. Guest | 
speaker for the day was Donald M. Hobart, vice | 
eneral, . : . 
president and director of research, Curtis Pub- | 
ruction are 
: erep- lishing Co., who discussed the market indexes. | 
 Epeed The Sales Promotion & Advertising Committee | 


1. The discussed ways in which members could circulate _| 
the newly-prepared brochure distributed by the | 





pre the ee ' 
association to contractors, homeowners, archi- 
tects, and other interested parties. This brochure 
lists the advantages of steel cabinets, as well as 
the aims and products of the industry and trade 

akes Seg association. Many members have made use of the 

P their industry slogan, “Cabinets of Steel for Lasting | 

irt and Appeal” on advertising material, catalogues, let- | 
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The minimum service ae or a 
demands of HAWS Electric Ql IALIT i , 
E Water Coolers provide ee 
| maximum profits for you. ® z 
' HAWS has set the standard | 
for sanitation, depend- | | 
a ili ° 
* a _ fastest growing bathroom _ 
acceptance in public 
drinking water equipment ‘a accessory line in the U.S.A. e 
Sy since 1909. | ‘ | ; - 
~ ' Write for new | 
t i HAWS CATALOG, NOW! T 
eB a BLUE JAY — Your first choice in bath intment 
with DRINKING FAUCET CO. BA piue say CHROME PRODUCTS 





547 Brushton Avenue + Pittsburgh 21, Po 





1437 FOURTH STREET + BERKELEY 10, CALIFORNIA 
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Planning a modern kitchen is a precision job 
—whether it is in the building of a new home 
or the modernization of an old kitchen. | 

| 


Dutt Line Radditlune 


Custom Built Stainless Steel 


Cabinet Sinks and Tops 


help simplify kitchen planning. They are so 
flexible that they can be designed to fit perfectly 
any size or shape of kitchen and meet the 
most exacting requirements of your customers. 
JUST LINE Stainless Steel Cabinet Sinks and 
Tops give the housewife the three features she 
insists upon in her kitchen—Beauty, Utility, and __, 
the utmost in Sanitation. 


PLUMBERS: Here’s your opportunity to please 
your customers by recommending and installing 
JUST LINE Stainless Steel Sinks and Tops and, 
at the same time, make an Extra Profit on every 
job. JUST LINE Equipment is sold nationally 
through Plumbing Wholesalers. 








Write today for Illustrated 
Booklet and name of 
nearest Direct Factory 






Representative. 


VOUS 








Manufacturing Co 


9233 KING AVENUE 
FRANKLIN PARK, ILL. 








Autumn I-B-R School Schedule 


FURTHER DETAILS regarding locations of the 
I-B-R School of Modern Heating during the fall 
and early winter months have been released by 
The Institute of Boiler and Radiator Manufac- 
turers. 

Having completed its swing through the West 
Coast, the I-B-R School invades Canada in Sep- 
tember and October with schools in Toronto and 
Montreal. 

Following the Canadian schools, the itinerary 
includes Springfield, Mass.; Temple, Pa.; Charles- 
ton, W. Va.; Canton, O.; Scranton, Pa., and Provi- 
dence, R. I. 

Following are the dates and locations of these 
schools: 

Sept. 30-Oct. 2 
Toronto, Canada, Canadian Legion Memorial 
Bldg., 22 College St. 

Oct. 6-8 
Montreal, Canada, Canadian Memorial Bldg., 
1191 Mountain St. 

Oct. 13-15 
Springfield, Mass., Hotel Bridgway, 50 Broad- 
way. 

Oct. 20-22 
Temple, Pa., Temple Inn (near Reading). 

(Please turn to top of page 267) 
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TEST FUEL-UNIT PRESSURE IN A JI 


aie oF 





Hydrovalve’s NEW contribution to quicker and easier oil 
burner servicing, is a gauge adapter that makes it un- 
necessary to remove frozen and mutilated bleeder valves 
in order to check FUEL-UNIT PRESSURE. 

Simply remove screw from any bleeder valve, insert 
QUICK-TEST GAUGE ADAPTER .. . That’s all it 
takes to check pressure. 

DO MORE SERVICING—Do it quicker—with a 
HYDROVALVE QUICK TEST GAUGE ADAPTER. 
This time-saving tool is sturdily made of heat treated 
alloy steel for extra strength and features a neoprene ‘“O” 
ring packing, so that the gauge can turn 180° for checking 
from any position. A new seat design adapts the new 
QUICK TEST to all bleeder valves and fuel units. 


Get it from your jobber today! Only $1.45. 
For trouble-free performance ask your jobber for 
HYDROVALVE electrodes, gaskets, service 


parts, tools, couplings, bleeder plugs, etc.— 
They’re service engineered. 


HYDROVALVE 60., 1319 Utica Ave., Brooklyn 3, N. Y. 





Py. 
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SPRINGLOZ 
Would fastest Tipe luittr 


(Ze€d CAST RON, DURIRON, VITREOUS 
CLAY, WATER PIPE, CEMENT, SEWER TILE 


SPRINGLOAD saves more man-hours and materials 

for more plumbers than any other pipe cutting 

tool! Available from stock through 750 independ- 
ent jobbers: all Crane Co., Grinnell, American 

Standard and 

Hajoca branches 


E 
LEADING PIP 
MANUFACTURERS 


oe MS \ y 
« ‘we lt 
£O Oe 


\ Wea 


RAVITY, RIP 
Yse 


Lightweight — Portable——Non- 
Slip! Gives positive control over 
fittings for leading, caulking. 


GUARANTEED 


—To cut installation costs. 
—To reduce call backs. 

—To reduce service calls. 
—To practically eliminate 


_ leaky installations. 


LOW PRICE! spanner waench $1.95 


SPRINGLOAD MFG. CORP. 


2»ALES DIVISION 2412 Auroro Ave., SEATTLE 9, WASHINGTON 
Chicago Warehouse—9 So. Clinton St., Chicago 6, II1., Dearborn 2-0180 


A line of fine Quality sinks reasonably 
priced... 


A line of sinks that appeals to dis- 
criminating housewives... 


A line that has gracefulness plus 
utility ... 


A line that’s styled ahead for lasting 
good-looks... 


A line that will give you satisfied 
customers... 


A line manufactured the MODERN 
way... 


A line that’s considered the fastest 
growing line in the industry today... 


A line that protects its dealers .. . 
A line that commands respect. . . 


A line that’s well accepted through- 
out the land... 


THEN WRITE TODAY for details on how 
YOU can become an ACTIVATED dealer 


of 


ACTIVE QUALITY WARE. 


BETIVE soot ure 


888 CLAIRPOINTE AVE. 
DETROIT 14, MICH. 
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| for BETTER PERFORMANCE VERSATILITY Oct. 
! & 
4 tO) a bon lt oe oll be Oe 8) in 
Nov 
C. 
Nov 
Sc 
gi 
Dec. 
FAMOUS THE WORLD OVER P 
FOR QUALITY AND ECONOMY o 
Ti 
tors 
fron 
Model 1C-A-E 

0.5 to 1.35 g.p.h. 
Model 1C-A 195 

0.75 to 2 g.p.h. 
Model 1C-B 1” i Tt 
Flanged Models 1.5 to 3.5 g.p.h. x : plac 
for all require- *Model 1C-6 strat 
ments. 3 to 6.5 g.p.h. CA R R i E R 1953 
ENGINEERING A 
SPEEDS ITS SALE than 
havi 
sales 
The commercial and industrial uses of the Carrier GAN 


Gas-fired Duct-type Unit Heater are vast and varied. 
It affords ready application—singly or in parallel — 
to all types of forced air duct systems (including 
bypass to cooling systems). It provides controlled 





Model G h ° . se : | ne ee 
0.75 to 2.5 g.p.h. eat intermittently or continuously, as desired. 


Carrier engineered design, fabrication, operating effi- 





Model H 











ony sey 2 to 6 g.p.h. —— and installation facility make it an easy first- 
*Model K Model H-2 choice. 
10 to 25 g.p.h. 5 to 8 g.p.h. Heart of the Unit is its 16-gauge ALUMINIZED 


STEEL heat exchanger solidly welded to a rugged 
combustion chamber of the same material—an ex- 
clusive Carrier feature. This makes a one-piece gas- 
tight assembly that resists corrosion, withstands 
extreme heat and assures much longer life than 
heavier gauge furnace steel. AGA-approved for all 


gases. Seven sizes, from 70,000 to 230,000 Btu’s. 


¢ You'll make more money per unit with the Carrier line; 
and every sale paves the way to future sales. For further 
information about the product and about available protected 
territories, write to Carrier Corporation, Syracuse, New York. 











*Series “S” Burners with é 
special aerodynamically *Model VS (Vertical 

















designed housing for fa- 
mous fuel saving “Shell” 
Combustion Head. Model 


Flame), with special aero- 
dynamically designed 
housing for famous fuel 


Carrier Gas-fired, 
Propeller-type Unit 





210 3 gph. Model $2 saving “Shell” Combs Seerese Soteen oa 
a 0 3 g.p.h. Model S-2 tion Head; 0.7 to 2 g.p.h. fundamental features 
—3 to 6 g.p.h. Model VS-1, 2 to 3 g.p.h. as the Duct-type. Now 


also made in a new, 
compact model (right) 
for low-ceiling instal- 
lations. Omits com- 
bustion chamber by ‘ 

firing gas directly in tubes of heat ex- 
changer. Capacity: 50,000 Btu's. 


*Delayed action oil valve 
mounted and wired. Avail- 
able on other models as an 
extra. 





Built-in electronic controls op- 
tional on all models, 


Inquiries invited from boiler 
and furnace manufacturers 


SUN-RAY BURNER MFG. CORP. 


139-28 QUEENS BOULEVARD, JAMAICA 2, N. Y. 
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(Continued from center of page 264) 
Oct. 27-29 
Charleston, W. Va., Sons of Italy Lodge Build- 
ing, 707 Donnally St. 
Nov. 4-6 
Canton, Ohio, Canton Lodge B.P.O.E. No. 68. 
Nov. 17-19 
Scranton, Pa., Koch Conley Post American Le- 
gion, 415 N. Washingtor St. 
Dec. 1-3 
Providence, R. I., Providence Gas Co. Audi- 
torium. 
Tuition for the I-B-R School is $28.00. Contrac- 
tors wishing further information may obtain it 
from the I-B-R, 60 East 42nd St., New York 17. 


1953 Old Stove Round-up Program 


THe Gas AppuLIANcE Manufacturers Assn. is 
placing special emphasis on dramatic sales demon- 
strations as the key point in its participation in the 
1953 Old Stove Round-Up. 

A Round-Up broadside, being mailed to more 
than 20,000 dealers, points up the importance of 
having connected ranges on the sales floor so that 
salesmen can demonstrate the ranges in operation. 
GAMA also offers dealers a 20-page booklet, 


(Continued from center of page 268) 


For Pressure Control 





ww hot Water S 
it’s Sall BROTHERS 


A dependable filler and relief valve tor control- 
ling pressures in hot water heating systems. All 
bronze construction. Factory settings 12 Ibs. 
and 30 Ibs. relief. 


SALL Fittings greatly im- 
prove efficiency of entire 
hot water system. Only one 
fitting on return line is 
needed. This directs free 
flow of water through ra- 
diotor, 


BROTHERS COMPANY 


2324 Kishwaukee © Rockford, Illinois 
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HAJOCA == 


¥ 
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aj 


has what you need in 


CONTROLS 


Whenever you need con- 
trols of any type, for any 
purpose, the quickest way 
to get exactly what you need is to call your nearest 


Hajoca Branch. 


Hajoca distributes the leading lines of temperature, 
pressure, humidity and special-purpose controls, in- 
cluding: Minneapolis-Honeywell; Perfex Corporation; 
Detroit Controls Corporation; Penn Controls, Inc.; 
Manning, Maxwell & Moore, Inc.; H. O. Trerice Co.; 
White-Rodgers Electric Co.; Ranco, Inc. 


HAJOCA CORPORATION 


General Offices 
31st & Walnut Sts., Philadelphia 4 


35 Branches Serving the Atlantic Seaboard 


Consult your local phone book 










The COMPLETE Line --- 


@ 3 Series — 43 Sizes — Standard and 
Deluxe models. 
@ Ideal for ALL steam or hot water 
installations—radiators, convectors, 
baseboard or panel heating. 
Patented fin type heating surface 
—imparts staggered, swirling, spiral 
motion to heat—heat travel is more 
than doubled for maximum fuel 
. economy. 
SATice @ American Gas Association ap- 
a proved. 








Wholesalers 
an 
Dealers 


Write us TODAY 





LAPORTE » 


Manufacturers of High Quality Gas 
Appliances for Nearly Half a Century. 


<— ARROW-LINE—— 


WATER HEATERS 


Ly TE 
Poh ee 


6 Models — 20 to 100 gallon sizes 


' 

ae we 
| o | ee 

| i 

j ! 

! 

43 Sizes a . : 


For Steam or Hot Water 




















268 DOMESTIC E 


continuous 
workable 
amperes 
per dollar 








Industrial type welders 
that offer you— 

Continuous control 

Faster welding 

Sound dense welds due to 
absence of magnetic blow 

Extreme current ranges 

Will handle AC or DC electrodes 


HEAVY DUTY - INDUSTRIAL 
A. C. ARC WELDERS 


Model 88—today the ideal choice for 
all welding applications. 


Model 99 offers low initial cost plus 


MODEL high electrical efficiency that sets a new 
99 high in electrical welders. 
a Write for complete story on MILLER Industrial Type A.C. | 
P14 Arc Welders—today. See your MILLER distributor. 


ELECTRIC 


J 
mm | | | e r MANUFACTURING CO 
SINCE 1929 © APPLETON. WIS 


A CONCRETE INSERT 
THAT “STAYS PUT” 


The Carty G Moore Concrete Insert 
has an extra wide wing spread 
which gives it a firmer hold in the 
cement. Will not loosen or tear 
out. It also has a long travel slot 
which permits wide adjustment, and 
its design prevents nut from slip- 
ping through. Write for literature. 











Available in sizes for 





3%, %, %, and % inch nuts 


CARTY & MOORE E> 


ENGINEERING CO. 


1150 W. Baltimore Detroit 2, Mich. 
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THE Standard of QUALITY 
for Over 30 Years! 


There's always less selling 
effort needed when you sell 
KAINER—the nome that, for 
over 30 years, has signified the 
best in heating specialties. New 
Folder on Governors sent upon 
request. 


Ask Your Jobber About 
The KAINER LINE! c-3 


76 \ > : 
CO cacao 7.11 i (eens 
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(Continued from center of page 267) 
“Quickie Demos that Sell More Automatic Gas 
Ranges.” 

The demonstration theme is also being stressed 
in a series of advertisements scheduled to run in 
a long list of trade publications. Each of the ads 
features one of the demonstrations described in 
the GAMA booklet. In addition, GAMA is offer- 
ing 25 cash awards to salesmen who submit the 
most effective new sales demonstration ideas. 

Individual gas range manufacturers have de- 
veloped a wide variety of promotion plans to tie 
in with the Old Stove Round-Up. 

The campaign of the Geo. D. Roper Corporation 
features “Ronnie Rover, America’s Favorite Cow- 
boy,” who “hails from the ‘Double R’ Ranch, and 
urges housewives to make the ‘Double R’ (Roper 
Range) their brand.” The Roper campaign kit 
includes newspaper ads, radio spots, consumer 
folders, pennants, cowboys neckerchiefs, balloons, 
bang guns, an animated background display and 
other display materials. One of the ads offers free 
to “young buckeroos” a 5l-piece Round-Up set 
and a humming lariat. 

Caloric Stove Corporation this fall will use the 
biggest advertising budget in the company’s his- 
tory. National magazines will carry full-page 4- 
color Caloric ads for the first time. Newspapers, 


(Please turn to top of page 271) 






ANSWERS YOUR 
e Heating 
e Plumbing 
e Air Conditioning 


PROBLEMS QUICKLY, EASILY 



















. That’s right! What- 
ever problems arise in con- 
nection with the _ design, 
installation and servicing of 
your plumbing, heating and 
air conditioning jobs, “The 
Answer Book,” newly re- 
vised, will prove of great 


assistance to you. 








conditioning and psychrometric charts . . . relative humidity 
tables . . . table of heating costs. Complete new 27 page data 
section on Baseboard Heating. 256 blueprint charts answert 
specific problems. Handy alphabetized index table. 
256 pages . . . durable cloth bound cover opens flat for easy 
reading. Heavy, letter size paper takes daily thumbing, handling. 


[= BIG ... 98 pages of reference tables and rules . . . aif 


Yes, once you see it . . . once you use it ... you'll keep “The 
Answer Book” within reach to answer hundreds of practical 
every day problems. Don’t be without it ... order your copy 


today! Price postpaid $3.50 (please send cash with order) 
Send your orders to Book Department 


DOMESTIC ENGINEERING PUBLICATIONS 


1801 PRAIRIE AVE. CHICAGO 16, ILL 
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JO-BLAST 


E/'CONOMITE 


+++ proves amazingly successful in cutting 
heating costs and improving comfort 





A heating engineer writes: 

“We got the gas bill and could hardly believe what 
we saw. Where we used to pay between $30 and $40 per 
month for oil and another $7 to $10 for bottled gas, our 
total for last December came to $16.17 (compared to 
over $40 for December, 1949). 

“Our electric bill was also smaller and to top it off, 
our house was more comfortable, even though December, 
1950 was a colder month than December, 1949. The 
pilot flame of the gas burner seems to supply just the 
right amount of heat to the furnace walls to maintain a 
temperature just below the cut-in point of the fan con- 
trol. A few seconds after the burner starts, the blower 
starts and thereby stratification is practically eliminated. 

“In my 20 years’ experience as heating engineer, / 
have never been more pleased with the performance of any 


apparatus than the Economite.’” (Nameandaddresson request) 


Dealers! 
The above letter shows why Lo-BLAST Power Gas Conversion 
Burners sell! For over 19 years Lo-BLAST Burners have cut heating 


costs in buildings of every size and character. Write—today—for 


full information. 


Lo-BLAST Burners are available in capacities 
from 70,000 to 20,000,000 BTU input. 






The standard Lo-BLAST 
Power-type Gas 


Conversion Burner 


MID-CONTINENT 


METAL PRODUCTS CO. 
1960 N. Clybourn Ave., Chicago 14, III. 
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Urals U- 


MODERNIZE 
ol burntr installations. 


install VENTALARM 
Whistling Tank Fill Signal 
Here's the way to provide for 


modern, automatic oil delivery. 


ill fills 
rantees accurate, no-sp! 
= or night, whether customer is 


at home or away. 
“Just Fill While the Whistle Blows” 




















A variety of 
models for 
new and old tanks. 













Install 
| SCULLY *GAUGE 


Underwriters’ Approved 
A modern convenience in every way. 
Big figures readable at first glance. 
Face adjustable to any angle. Built 
for accurate, service-free operation, 
Specify tank depth when —- 


“BUTTON-LIFT" 
INSTALLATION 


Lifting the button indi- 


cator draws cork arm up 


close to main shaft for atc 


easy installation even in 


partly filled tanks. 0 


or install this combination... 


VENTALARM “GAUGE | 





Underwriters’ Approved 
The famous whistling fill signal and } | 
easy reading gauge in one mod- || 
ern unit. Goes on tank as integral } | 
part of vent pipe. 
Specify tank depth and opening 
when ordering. 
One item to install instead of 
three . . . with button-lift con- 
venience described above. 











; Scully Products are manufactured under U.S, 


and foreign patents or patents pending. 
See your requiar Supply House. 


SCULLY SIGNAL pe gee, x 


First Street, Cambridge 41, Mass. 
Canadian Licensee: EMPIRE BRASS MFG. CO., LTD., London, Ontario | 
, O13 _Seully_ Signal Co. 





—_— — _ - ee a awe | 
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GOOD REASONS 
why Plumbers Like 


GENUINE BARNES 


PIPECUTTERS 


They like its profit making application 
to the plumbing business as a whole. 

They like its light, portable conveni- 
ence; its ever-ready usefulness as the 
leading tool in their kit. 

They like its 3 thin, sharp, tough-tem- 
pered cutter wheels . . . because they 
will cut steel, wrought and cast iron 
pipe. 

The BARNES TOOL CO., INC. 


NEW HAVEN e CONN. 


cll 





~—— 






oe 


an ill 





Order Your 
GENUINE 
BARNES 
Today 




































CHROME PLATED 
FLEXIBLE AND IRON PIPE SIZE 
LAVATORY * CLOSET * SINK 
SUPPLY PIPES 


CHROME PLATED BRASS PIPE 
AND SHOWER ARMS 


tiv 












Proved Superiority & Dependability 
AT LOWER COST... 


By Millions of Hours of Dependable Service | ~ 


SPEED-€): MATIC 


AUTOMATIC ELECTRIC 
WATER HEATERS 


Specially designed for any location where space- 
saving is essential. Undersink installation . . 
just plug in . . . 1000 watt, 110 volt. 


COSTS LESS TO OPERATE 
Exclusive SPEED-O-MATIC design reduces op- 


erating and maintenance costs. 





6 gal. model $34.00 
complete line of SPEED-O-MATIC Water ‘0 gal. model $46.00 


Write today for full details and literature of 


Heaters and Softeners. 12 gal. model $54.00 


GENERAL MFG. and DISTRIBUTING CO. 
Quincy, Michigan 
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ASK YOUR 
JOBBER FOR 





WHEN ORDERING 
SUPPLIES 


TRIED, TESTED AND es 
APPROVED BY THE 7 
MASTER PLUMBERS 


COPPER TUBE CHROME 
PLATED FLEXIBLE 
LAVATORY AND TANK 
SUPPLIES 
PLUS FITTINGS 
AND STOPS 
ANGLE AND 
STRAIGHT 











INDUSTRIES, INC 


PLYMOUTH. MICHIGAN 








LAVATORY LEGS AND TOWEL BARS 


Sus” OF NEW CHROMIUM PLATED HEXAGON BRASS 
Se) 


fit all lavatories 


Quick and easy to install! No tools, no set 
screws, no “call-backs’’ required with these 
exceptional legs and bars! Proven “LOK- 
FLANGE” principle gives permanent satis- 
faction. Finest that money can buy—yet cost 
“LOK-FLANGE” no more than ordinary types. Ask your 
oe — for literature and prices, or write 
. irect. 





REED-CROMEX CORPORATION 
492 South Green Road Cleveland 21, Ohio 
“Anything Worth Doing...1s Worth Doing Well” 


Rc-25 











Mrs, AMERICA asks for 
the SHERWOOD No. 86-A 


The American Housewife is a shrewd and consistent buyer. 
To her a good ball cock means efficient, long-lasting de- 
pendability at a price commensurate with quality. This is 
so true of the SHERWOOD No. 86-A Anti-Syphon Ball 
Cock which operates quietly against the hazards of back 
syphonage and water wastage. Also, it works with any 
water pressure. STOCK UP ON 86-A TODAY. 

SHERWOOD BRASS WORKS e 6331 E. Jefferson, Detroit 7 
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(Continued from center of page 268) 
radio, television and billboards will also be used 
in key market areas. The company will back the 
advertising barrage with four merchandising kits 
for use by Caloric dealers. 

Hardwick Stove Company is concentrating 
Round-Up activities on “Matchless” ranges, with 
banners, pennants, consumer folders, table tents 
enumerating the three-point advantage of the 
automatic pin-point-pilot—cooler kitchen, saving 
of time and fuss, economy of small pilot light. 

Cribben & Sexton Company, maker of Uni- 
versal ranges, has built its Round-Up campaign 
around the Pied Piper (page 112) and suggests 
to dealers a variety of activities which will attract 
children to the store. The manufacturer believes 
that rounding up children will be highly effective 
in rounding up parents and old stoves as well. 

In addition to a complete array of Pied Piper 
display materials, Cribben & Sexton also has a 
list of Pied Piper gifts for the kiddies—comic 
books, hats, flutes, balloons, buttons, and dolls. 
Four basic campaign kits, ranging from $100 to 
$400, are available to Cribben & Sexton dealers. 

The Tappan Stove Company, concentrating 
major attention on point-of-sale promotion, has 
prepared display pieces to be fastened to ranges 
rather than to walls or ceilings. Small paste-on 

(Please turn to top of page 272) 


HANDY 
HANGER 
STRAPPING 


IN E-Z PULL CARTON 

E-Z TO CARRY 
E-Z TO USE 

%” by 20 gauge black, cold 

rolled, galvanized and par- 


tial copper clad steel in 50’ 
and 100’ coils. 


















in bulk for 
economy jobs 


Send for Catalog and Price Sheet 
TINICUM METAL COMPANY, INC; 


m Ave Philadelphia 42, Pao 


MFRS. OF 
LAUNDRY TRAY 
STANDS AND 

HANGER 

STRAPPING 








Sewer Cleaning Machine 


(644 Oe 





() y O / Sturdy 
FOUR POINTS \ 4 Mobile 
‘ Portable 
SUPERIORITY 
Most Profitable 
Desirable 
Economical 


and Reliable! 


Very essential in 
your service depart- 
Ment. Very profit- 
able equipment. A 
g00d money maker. 


The new Clean-Rite ness and is designed Approved and ad- 
Was developed in to do a more thor- mired by all profes- 
Many years in the ough job at far less sional sewer clean- 


sewer cleaning busi- ers. 


cost 
DON’T DELAY 
GROVE M AC H INE GREEN, OHIO 
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Of AMERICA 


973 Peachtree St.. N.E.. Atlanta, Georgia 
Brautelging the Hations Cathrooees 








DON'T LOSE OUT 


because you don't know 


PLASTIC PIPE 


WRITE FOR FREE LITERATURE 


Mibid rLngile 


ELMER E. MILLS CORPORATION 
2930 N. Ashiand Ave. Chicago I3 














BE FLEXIBLE! Meet All 


Installations with 
aa | FLEXIBLE 


APOLL SUPPLIES 


Since no two jobs are alike, and 

unexpected turns make rigid in- 
Toilet, stallations extremely difficult 
‘Ewow ... be flexible... use APOLLO 
Female Flexible Supplies, Stops, Sup- 
ply Lines, Fittings, Nipples and 
Escutcheons. It will save you & 
time and money . . . and more 







Lavatory 


profit margin too! Ye inch 


Straight Female 





APOLLO INDUSTRIE 


2831 JESSAMINE ST. 


CINCINNATI 25, OHIO 
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LEQNARD i 
IBS 


WATER Ticownsiiie VALVES 


The Standard of Excellence 
for SHOWER MIXING VALVES 





For accurate control of show- 
ers, sitz baths, X-ray sinks, 
arm and leg baths, in fact 
wherever water temperature 
is to be controlled, there is o 
LEONARD VALVE “Designed 
for the Installation.” 
Write for Catalog K 


Representatives in Principal Cities 


LEONARD VALVE COMPANY 


1360 Elmwood Avenue, Cranston7, R. I. 


MUTUAL 
Testing Deuices 





GUARANTEE oLoak Proof DRAINAGE LINES! 








Test your drainage lines the quick and simple 
MUTUAL way, with these proven devices. 
Guarantee every job leak-proof. Write for 
details on the complete line of MUTUAL 
TESTING DEVICES. 


Wing Nut 
Test Plug Ratchet Test Plug Wrench 


MUTUAL MANUFACTURING C0. 


45-16 162ND ST FLUSHING 58 
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(Continued from center of page 271) 
signs, to be placed in the appropriate place on the 
range, offer such suggestions as: “Try Visualite, 
see what’s cooking” . . . “See Storage Space, saves 
you time, steps,” ... “Try Lift-Off Door, for easy 
oven-cleaning.” 

Tappan also offers dealers suggested window 
and store display plans with rotating banners and 
name cards. 

Round-Up promotion by Magic Chef, Inc., will 
feature an intensive 6-week campaign starting 
September 28 when features of the Magic Chef 
Range will be advertised in weekly half-page color 
ads in Life magazine and on the Dave Garroway 
NBC television program, “Today.” 

Promotion to dealers carries the theme “there’s 
sales magic in Magic Chef.” Available to dealers 
are special mailing pieces and jumbo post cards 
tied in with the Life advertisements and the Gar- 
roway telecasts. Dealers may also obtain news- 
paper ad mats, display materials, radio and TV 
material and an &ssortment of giveaways and 
special premiums. 

Shopping, swapping and saving summarize the 
fifth annual Old Stove Round-Up—the most suc- 
cessful national merchandising promotion in 
major appliance history. 

Through November, housewives around the 
(Please turn to top of page 275) 
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G. M. CALL 
INTERCEPTORS 


SPECIFY THEM TO YOUR 


themselves through their health and 





before entering drain. Prevents loss of jewelry 


conditions. 


New York Plumbers’ Specialties 
Co., Inc., exclusive pirpae roe tn 
New York City and in 150 
radius in Connecticut and Now 
York State. 


Patent No. 2,132,983 





a 
ae 





3148 Bruckner Blvd. 


Prevent Drain Problems! 


Eliminate Waste Sto es! 
cutre ERS 
Yes—G. M. CALL Interceptor Waste Traps pay for 


features. Due to larger water seal, the G. M. CA 
prevents sewer gas containing germs, Prevents stoppages 


valuables which can be retrieved by side clean- of plug. 
Guaranteed to give stoppage-free plumbing under normal 
Made in all standard sizes, chrome plated, 
Polished Brass, Plain Polished Brass and Rough Brass. 


ORK Py 


SS 
APPROVED BY 
* ( soaRD oF stanpanos ° 
\ y) 
AND APPEALS ‘ 
“as a Ke 
NO ti66.\08o 


C. & H. PLUMBING SPECIALTIES 
New York 61, W. Y. 





, 





Octobe 


[ 






























|) 


protec 
is dip) 
careful 
in stan 
This q 
have m 
further 





HINDLE 





NIP-O 


NIPPLE CARRYING CASE 
SAVES TIME © IS ORDERLY 


Light, Easy to Carry 


Ideal for Plumbers, Electri- 
cians and Maintenance Men! 
















ALWAYS THE RIGHT 
NIPPLE 


"ry 
°e 





IT’S THERE WHEN YOU 
WANT IT! 















DEFINITELY BETTER 
center of gravity. 





Will not upset 

Write for Further Data cue Caseted 

Today road vor around 
corners. 


We are Specialists in Specialties” 


1503 FERDINAND AVE. 





FEE 5p 500 
E, J WOOD MFG. & SALES COMPANY 


DETROIT 9, MICH. 














LABORATORS 
MADISON NEW JERS 
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Steel Nipples 
Need Protection, too! 


a) Pipe nipples can, and often do, rust or 


corrode in stock—unless they’re properly 
protected. That’s why each 1%" to 2’’ Challenge Steel Nipple 
is dipped in a tough protective coating to preserve its 
carefully machined threads. What’s more, they’re packaged 
in standard cartons for added protection and convenience. 
This quality-protection is another big reason why you'll 
have more satisfied customers when you sell Challenge. For 
further details, call or write us today. 


CHALLENGE NIPPLE DIVISION 
e * 117 Sandusky St., 
Frrithe Lindsay Ca Pittsburgh 12, Pa. 


INDLEY'S 
PLUMBERS’ 
SPECIALTIES 


—a complete line of small indis- 
pensable items—rods, bolts, nuts, 
screws, wires, tubes, flanges, wash- 
ers, guides, pins, etc.—handy to use 
in emergencies—prerequisite in fin- 
ishing many a plumbing job. 


HINDLEY MFG. CO. 53 John St., Valley Falls, R. |. 


SILKAUF SEATS- 


MANUFACTURERS OF SEAMLESS 
MOLDED TOILET SEATS 


@ Baked Enamel (white 
and colored) 


@ Sheet Covered (white 
and colored) 


@ Pearl (18 colors) : 
@ Elongated (in above © House Trailer Seats 


seats) @ Bath Stools 
Sold Exclusively Thru Jobbers 

















@ Black Open Front In- 
dustrial 


@ Plastic (marbleized 
colors) 


3 











PRODUCTS OF CALIFORNIA 


Box 4737 





Gj lleeG 


Los Angeles 1 (@eitiietaa) a 
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FITS % INCH 
DRILL 






Grips Right Angle Head 


Manufactured by 
PRICE & RUTZEBECK 


SOLD ONLY THROUGH JOBBERS 
P.O. BOX 30 HAYWARD, CALIF. 


~\ la 
Your Best Bet for Cutting 


TUBING 


A Quick, 
Keen 
Cutting Tool 


cutting tube. Replaceable cut- 
ting wheels. A very necessary 
implement for your kit. Order 
the No. 80A Today! 























The No. 80A TUBE CUTTER 
will handle up to 1” O.D. 
Tubing. It is sturdy, light and 
compact. Is quickly and easily 


adjusted to cutting contact. A 
Minimum time required for PRICE 

N 
ZOERMAN CLARK MFG. CO. stcnica. 





Again Available Wesco 
Solid Copper Tube Straps 


Made of solid copper with 
Tit in sizes %4” to 34”. ALL 
other sizes available without 


"" TIT 


WESCO (Tit) Tube Straps SAVE TIME; 
CUT LABOR COSTS. i se 
“SNAP-ON” feature leaves hands free to 
line-up and nail. Use WESCO Hangers on 
your next installation. You'll be amazed 
at your INCREASED EFFICIENCY. 

*Ask Your Jobber for Wesco Hangers 
& Straps for Copper Tubing. 


WESCO MANUFACTURING CO. 


P. O. BOX 175 WELLSVILLE, OHIO 
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OYLTITE-STIK 


Stops Oil Leaks in 
ori M-Sielacl: (mk Lee 
Pipes or Containers 
















OYLTITE-STIK is a new positive oil 
seal that saves costly repairs to leaky 
storage tanks, pipes or containers. 
Easy to use... leaks can be stopped 
instantly ... just rub OYLTITE-STIK 
over the leaky area. 

The material does not become brittle 
... Withstands normal vibration. 

Use OYLTITE-STIK for positive 
sealing of oil leaks. Send for further 
information and prices. 






HE LAKE CHEMICAL CO. 


4ACO = 3057 W. Carroll Avenue, Chicago 12, Illinois 


APPEARANCE SELLS STEDCC 





EFFICIENCY 








1S THE UNDERCOVER STORY 


ay rat { 


| 


Write for complete ( Be, 

details on the most te 8 rqere Lei ots 
PENNA. 
PENNA. 


KINGSTON 
WILKES BARRE 


Makes Any Fire Door 
A “SAFETY VALVE"! 


INLAND Safety Door Closer 
For Gas and Oil Conversion 
BURNERS 


Used by Thousands of Utility Companies 
and Contractors for Years 


efficient radiation 














Replace the regular boiler or furnace door 
hinge pins with the Inland Door Closer, file 
down the door catch and you havé an extra 


“Safety Valve” on the job. Gefitle spring 
tension allows door to swing mn on — 
in close. 


or fault — of burner and 
Wedge Rol door open 

- to install with the NEW 
HOLDER. 


MADE IN 3/16”—1/4”"—5/16”—3/8” 
DOOR PIN SIZES AND PRICED AT 
$1.10—$1.15—$1.20—$1.25 


when necessary. It's 
RING 





Pat. 2,605,097 
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“SPARKLER FUEL OIL FILTERS 


. +» have saved me a lot of 
grief in servicing burners” 






—says one fuel oil dealer. If you 
keep the fine tank rust out of 





the fuel line you don’t have 
clogged burner tips. The rayon 
filtering element in a Sparkler 
filter does just this, consistently 
all during the heating season. 


















ws OB-2 
REsIsTs WAXY IMPURITIES 
AND WATER 
Model Service R dations 
SH-3 for space heaters and other small burners 
OB-2 for average home burner 
~©@B-4 ‘for apartment buildings and ‘small steam a 
= a oil burner 
| ©OB-8 _ for industrial burners _ jobbers 











Write G. Harry DeGraw for particulars 





MANUFACTURING CO., Mundelein, Ill. 








Makers of filters for the petroleum industry for over a quarter of a century 









PIPE HANGERS 


- if 
lm Ask for Catalog No. 452 covering Hangers & Inserts 


VUOw AO 


Fig. 255 


69068 


Fig. 252 Fig. 269 Fig. 254 Fig. 251 Fig. 312 


GATEWAY GATEWAY GATEWAY 


ENGINEERING COMPANY COMPANY of OHIO ENGINEERING CO. of MD 





















See your jebber or write us. 


INLAND MFG. CO. 


1120 N. CICERO, CHICAGO 51, ILLINOIS 


Palco Mfg.Co. 231 N.Bread St. Phila. Pa. 





DRAFT FREE - 
WARM AIR HEAT 






Write for this 
installation 
manual, and 
get acquaint- = 

ed with PATCO AIR-BASEBOARD. 






10) BASEBOARD 
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Available 
from all 
oil burner 
jobbers 





' for particulars 


Mundelein, Ill. 
ter of a century 


RS | 


rs & Inserts 
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(Continued from center of page 272) 
country will be encouraged to trade-in their grimy 
old stoves for allowances towards the purchase of 
modern automatic gas ranges. Approximately 
one-out-of-three homes, using utility gas for cook- 
ing, has a replaceable stove more than 12 years 
old, GAMA estimates. 

This year it is estimated that about two million 
new gas ranges will be sold. Last year, despite a 
falling market, this campaign moved 250,000 
models beyond the number usually sold each 
Autumn. 

The Old Stove Round-Up is a PAR (Promotion- 
Advertising-Research ) activity, sponsored by the 
American Gas Assn. with the cooperation of the 
GAMA. 

Each Fall this campaign is arranged to concur 
with the height of seasonal buying. Sales are 
given further momentum through national and 
local advertising and merchandising. More than 
$100,000 of national advertising by the American 
Gas Assn. will back the Round-Up this year. 

Complete campaign details are outlined in a 
double-duty portfolio prepared by the A.G.A. 
Promotion Bureau. One type contains a utility 
section and outside cover with pockets to contain 
company materials. The other has an outside 
cover plus four pages concerning dealers. 

A new dimension—sound—has been added to 
propel the Round-Up of old stoves of olden days. 
Six snappy spot radio commercials, presenting 
professionally recorded twanging cowboy music, 
are available on a single 16-inch record. Each 
commercial opens with cowboy playing and sing- 
ing of “The Old Chisolm Trail” followed by de- 
scriptions of new automatic gas ranges or a musi- 
cal interlude for a local company or dealer’s sales 
pitch. 

A host of come and get ’em promotional give- 
aways and sales premiums or gifts is offered. 
These include plastic bowl covers and aprons; 
cowboy hats and lariats; balloons and potholders; 
“Food Is Fun” and “Tick Tock” cookbooks, and 
aluminum products comprising animal cookie cut- 
ters, four cooking utensils and a 15-piece bake set. 

Published sales aids are rounded out by three 
attractive A.G.A. booklets. First, “10 Lucky Num- 
bers to Help You Pick the Best Modern Range” 
presents eight colorfully illustrated pages of sales 
pointers. The other relates “10 Key Pieces to 
Modern Kitchen Planning,” with advice on lay- 
ing out a convenient and handsome kitchen— 
centered around a modern automatic gas range. 
These publications can be used as sales floor give- 
aways, direct mail pieces or home calls. 

Prices and information about publications, pro- 
motional materials and premiums may be ob- 
tained from the Promotion Bureau, A.G.A., 420 
Lexington Avenue, New York 17. 
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| = itis ata glance e 


CROSS SECTION VIEW.. 





bs MERICA 
DEPENDABILITY 





~ 
here’s a great deal of ¥ 


satisfaction in knowing that 
the Water Heaters you sell 





are equipped with AMERICAN 
CONTROL Snap-Action Thermo- 
stats . . . known as the heart of 
the water heater. This fact is 
assurance to your customers that 
the AMERICAN CONTROL Snap- 
Action Thermostat will automati- 
cally maintain hot water in the 
tank at all times. 





The AMERICAN CONTROL 
Thermostat is torture-tested, 
strong and dependable—backed 
by engineers and craftsmen who, 
in the production of this remark- 
able control appliance, have 25 
years’ experience to back them 
up... that over a million of their 
thermostats have been gainfully 
used in top-quality water heaters. 


PRECIS + 


DETAILS TODAY! 





BN 
THERMOSTAT aN: 


CONTROL CORPORATION. 
Manufacturers of Thermostats & Safety Pilot Controls 
COMPTON, CALIFORNIA 
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CONTROL 


SNAP-ACTION 
Thermostat 
Model No. 12 





N 


MANUFACTURED 
FOR GREATEST 
SATISFACTION 


WRITE FOR COMPLETE 















































































SITUATIONS OPEN 





FIELD ENGINEER 
INSTRUCTOR 


Manufacturer of gas domestic space 
and water heating equipment has posi- 
tion on training staff. Must have prac- 
tical experience in application or layout. 
Handle technical correspondence, bul- 
letins and manuals. Locate Midwest, 
limited travel. Give details in first let- 
ter. Address Key 105-E, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 


PLUMBING 
SUPPLY SALESMEN 


Excellent opportunity for men with ac- 
tive following among plumbing and 
heating contractors and hardware 
stores along the Eastern Seaboard. 
Territories protected. Well established 
New York firm. Weekly drawing 
against commission. Replies strictly 
confidential. Address Key 124-E, “DO- 
MESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 








SITUATIONS WANTED 





POSITION AS TAKE-OFF MAN AND 

estimator for construction: Manager 
full line or specialty house; travel as 
sales representative. Over twenty years 
experience all phases including esti- 


mating and merchandising. Prefer 
eastern Pennsylvania. Address Key 
122-E, “DOMESTIC ENGINEERING,” 


1801 Prairie Ave., Chicago 16, Lllinois. 





REPRESENTATIVES WANTED 





OPPORTUNITY KNOCKS FOR ENER- 
getic manufacturers’ representatives: 
Newly organized manufacturer of 
varied line of quality plumbing and 
heating specialties, competitively priced, 
is now setting up national distribution. 
Chance to get in on ground floor as all 
territories are open. Good commission 
rate and protected territory. Write full 
details in confidence. Address Key 
107-E, “DOMESTIC ENGINEERING, %, 
1801 Prairie obits Chicago 16, Illinois. 


MANUFACTU RER 


of quality pipe fittings seeks service of 
experienced representatives for: 

Michigan 

Indiana 

Ohic 

Minnesota 

Wisconsin 

Entire Southeast 
In replying, please give lines now 
handling. Address Key 119-E, “DO- 
MESTIC ENGINEERING,” 1801 
Prairie nate Chicago 16, Illinois. 





REPRESENTATIVES FOR PITTS- 

burgh and Detroit area to handle 
competitive line tubular brass and 
plumbing a ee to the jobber. Ad- 
dress Key 111-E, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 
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heading and address. 























RATES FOR CLASSIFIED ADERTISEMENTS 


Light face advertisements, fifteen cents per word, including 
For keyed address count seven words. 
Minimum advertisement, $3.00 per insertion. Rates for bold 
face advertisements, $6.00 per inch. Address all advertisements 
to Classified Advertising Department, DOMESTIC ENGI- 
NEERING, 1801 Prairie Ave., Chicago 16, Illinois. AJ] Classi- 
fied Advertisements are payable in advance! 
























REPRESENTATIVES WANTED 





REPRESENTATIVES WANTED 





SALES REPRESENTATIVES WANTED 
by manufacturer with 15 years ex- 
perience in nationally advertised pumps, 
cellar drainers, heavy duty sump pumps, 
laundry tray pumps, etc. Wants repre- 
sentative in western Pennsylvania to 
call on wholesale plumbing supply 
houses. State protected territory cov- 
ered. Commission basis. Address Key 
109-E, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago ee Illinois. 


WANTED — MANUFACTURERS’ 

agents—small manufacturer of old 
line plumbing repair specialty increas- 
ing territory desires manufacturers’ 
agents for states of Indiana, Kentucky, 
Michigan and Illinois. Straight com- 
mission and utility company contacts 
will help but not necessary. Only es- 
tablished agents wanted. Address Key 
120-E, “DOMESTIC ENGINEERING, iad 
1801 Prairie Ave., Chicago 16, Illinois. 


REPRESENTATIVES WANTED 


Manufacturer of competitive cast brass 
and tubular products such as built-in 
and exposed bath, lavatory and sink fix- 
tures, gate, globe and stop and waste 
valves, “P” and “S” traps, sink strain- 
ers, plugs, and many other cast and 
tubular items, ‘requires several estab- 
lished manufacturers’ representatives to 
sell wholesale jobbers of plumbing, 
heating and mill supplies. Territories 
open for men living in areas of Cleve- 
land, St. Louis, Pittsburgh; also state 
of Texas and states of Georgia and 
Florida. State all references, lines 
handled and territory actually covered. 
Address Key 108-E, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 








MANUFACTURERS’ REPRESENTA- 

tives wanted—exclusive mid-west 
and southern territories open for well- 
known patented cushion and nipple 
Backed by advertising, displays, these 
products are best sellers for years. 
Write: RA-RICH MANUFACTURING 
CORPORATION, Holtsville, New York. 


SXCLUSIVE PROTECTED TERRITO- 

ries open on nationally advertised 
plumbers’ special packing to agents 
calling on plumbing supply houses. 
Unique demonstration sells 8 out of 10 
on first call. Excellent for opening new 
accounts and nigh volume répeat busi- 
ness. Address y 722-D, “DOMESTIC 
ENGINEERING, ss %1801 Prairie Avenue, 
Chicago 16, Illinois. 











MANUFACTURER'S REPRESENTA- 

tives selling wholesalers-jobbers of 
hardware-plumbing-variety store mer- 
chandise. Also large chain stores. Have 
highest quality, lowest priced  non- 
rotate faucet washer. Territorial pro- 
tection. Address Key 116-E, “DOMES- 
TIC ENGINEERING,” 1801 Prairie Ave, 
Chicago 16, Illinois. 


MANUFACTURERS’ 

REPRESENTATIVES 
who call directly on plumbing contrac- 
tors. New non-competing line—wide 
open field—proven locally, now ready 
for national distribution. Exclusive ter- 
ritories. SCHIER PRODUCTS COQ, 
2538 North 66th Street, Milwaukee 10, 


Wisconsin. 











MANUFACTURER'S REPRESENTA- 

tives known to the best trade desired 
for quality plumbing and mill supply 
and industrial specialties now being 
sold to quality trade. Repeat items, ex- 
cellent commissions, exclusive. terri- 
tories open. Write full details in con- 
fidence. Box DE 1034, 221 West 4ist 
Street, New York City. 





REPRESENTATIVES WANTED 


Manufacturer of plumbers cast brass 
goods and heating specialties for oil 
burners desires representatives in fol- 
lowing states: 

Pennsylvania & Southern New Jersey 

Maryland 

Virginia 

West Virginia 

Ohio 

Illinois 
Address Key 117-E, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 








ESTABLISHED MANUFACTURERS 

representative covering the states of 
North and South Carolina to represent 
manufacturer of C. I. drainage fittings 
and plumbing specialties. Write full 
details in confidence. Address Key 
112-E, “DOMESTIC ENGINEER ING,” 
1801 Prairie Ave., Chicago 16, Illinois 





FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 278 AND 280 
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CUTS 8-INCH 
ROUND, 
16-INCH FLAT, 
8-INCH PIPE 


’ METAL CUTTING BAND SAW 





Mode! OCW Covient equipment shown is 


AN ALL- NEW ‘DESIGN! NEW OPERATING 
EASE! NEW ACCURACY! NEW SAFETY! 


You'll do better work easier with the Kalamazoo 

Model 8C. Cuts pipe and conduit faster, cleaner than 

other methods with no burr or waste. Built for your 

cutting jobs today and for years to come. Coolant 

equipment shown available at extra cost. Write for 

complete facts on the Kalamazoo Model 8C today! 
MACHINE TOOL DIVISION 


Kalamazoo TANK and SILO CO. 


1013. HARRISON ST., KALAMAZOO, MICHIGAN 














PLUMBING SPECIALTIES 
GRAY IRON CASTINGS 


SHOWER DRAIN 


F-230 — Furnished com- 
plete with flashing ne 
unless otherwise specifie 
Threaded and caulked 
types are carried in stock 
at all times. 














SHOWER DRAIN 
and TRAP 


F-236—Adjustable Brass 
Chrome Top, with clamp- 
ing device. Made in 2, 3 
and 4 inch sizes. 





DRAINS and TRAPS of ALL TYPES 


Our products are distributed through the Plumbing Jobber 
and our centrally located position enables us to serve all 
areas with the least possible delay for deliveries. 


Consult your Jobber about our products and request a 
copy of our latest catalog. 


va WILMINGTON CASTING Co. 


WILMINGTON, OHIO 
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Complete Line of Plumbers Tubular Brass 

















CS&BCo 
THE CONNECTICUT STAMPING & BENDING CO. 
1 COMPANY _] NEW BRITAIN CONN U.S.A 
ie 
as ~ eae <= 





Combines Top 
Quality with 
Convenience 





Oakum and Packing for every purpose. Made from select 
materials, carefully prepared. Single or eight-strand— 
Tarred, Untarred or Dry Unoiled—also Square Braided 
Jute. Put up in various style packages designed to make 
the contents both easy to use and convenient to handle. 
Particularly popular are our attractive 5 lb. red box and 
50 lb. cartons that fully protect the goods, prevent wastage 
and help to keep surroundings clean. H & A Oakum and 
Packing are distributed by leading jobbers everywhere. In- 
formation mailed on request. 


Complete stocks carried at mill 
and at all branches. 


THE HOOVEN & ALLISON COMPANY 


"Spinners of Fine Cordage Since 1869"' 


XENIA, OHIO 


1322 West 13th St. 9th & Douglas St. 740 Washington Ave., N. 
KANSAS CITY, MO. OMAHA, NEB. MINNEAPOLIS, MINN. 4 
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REPRESENTATIVES WANTED 





LINES WANTED 


LINES WANTED 





SALES REPRESENTATIVES WANTED 

by manvfacturer of quality line of 
cast iron screwed pipe fittings, to cover 
western Pennsylvania, Ohio, Indiana 
and other midwestern areas. State ter- 
ritory covered and present lines car- 
ried. Address Key 882-D, “DOMESTIC 





ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 

STEEL BOILER COMPANY WITH 
complete line wants agents with 


heating background for state of Ohio. 
Address Key 118-E, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 





REPRESENTATIVES WANTED: MAN- 

ufacturers of plumbing and heating 
sheet metal specialties seeks represen- 
tatives calling on wholesale plumbing 
and heating supply jobbers. Openings 
available in many territories. Address 


Key 125-E, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 
Illinois. 





LINES WANTED 





R. P. WILEY 
616 West 26th 
Kansas City 8, Mo. 
Selling jobbers throughout Iowa, Ne- 
braska, Kansas, Oklahoma, western 
Missouri. Warehouse service available. 





SOUTHERN CALIFORNIA — AGGRES- 
sive salesman established 5 years 
with exclusive high-prestige franchise, 
desires additional patented items to sell 
direct to the plumbing trade. Commis- 
sion or jobber basis. Address Key 103-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


CHICAGO 
MANUFACTURER'S AGENT 


Experienced plumbing supply salesman 
establishing sales agency to cover 
northern Illinois and southern Wiscon- 
sin with Chicago office and warehouse 
facilities wants a good line. If inter- 
ested in increased sales and full cover- 
age, I would like to hear from you. 
Only well rated manufacturer with 
merit products and high potential con- 
sidered. Address Key 114-E, “DOMES- 
TIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 








ESTABLISHED MANUFACTURERS’ 

representative covering Minnesota, 
North and South Dakota and western 
Minnesota calling on plumbing and 
hardware wholesalers, desires one ad- 
ditional line. Address: H. F. MOONEY, 
381 Macalester Street, St. Paul 5, Min- 
nesota. 





TOP YOUR VOLUME 
by engaging our A-1 established and 
go-getting sales agency covering IIli- 
nois, Indiana and Wisconsin. Repre- 
sentation as you like it. Address Key 
9868-D, “DOMESTIC ENGINEERING.” 
1801 Prairie Ave., Chicago 16, Illinois. 








PREFERENCE 
the difference between profit and loss 
in the unsettled days to come. Are you 
interested in the services of an estab- 
lished New England representative who 
has sold over $2,000,000 yearly thru 


PREFERENCE 
Address inquiries to Key 104-E, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 





ADDITIONAL LINES WANTED BY 

established manufacturer’s represent- 
ative, covering eastern Now York State 
and western Massachusetts to plumbing 
supply, industrial supply, original 
equipment manufacturers and farm sup- 
ply accounts. Intensive coverage. Ad- 
dress Key 106-E, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 





Northern California 


OLIPHANT COMMERCIAL 
CORPORATION 


610 Oak Street 
Oakland 7, California 


Warehousing Nationally Known Lines 





ATLANTA, GEORGIA 

MANUFACTURERS' 

REPRESENTATIVE 
adequately covering the Southeastern 
States well financed, and with suitable 
office and warehousing facilities, desires 
to represent one or two top quality, well 
advertised lines in this area. In reply 
give complete information. Address 
Key 115-E, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 


Illinois. 





EXPERIENCED REPRESENTATIVE 

for aay A and heating calling on 
wholesale jobbers in Iowa and Ne- 
braska desires one or two quality lines. 
LOU TRISLER COMPANY, 2324 S. W. 
12th Street, Des Moines 15, Iowa. 


BOSTON 


Manufacturers’ representatives with 
long experience selling to New England 
plumbing and heating supply jobbers, 
can give personal, aggressive repre- 
sentation to one more major non-con- 
flicting line. Address Key 127-E, “DO- 
ME s TIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 








DEL L. RAMEY & ASSOCIATES 
Manufacturer’s Representatives 
4005 Wrightwood Road 


Austin, Texas 
Covering the Southwest 





THE SCHUTZE SALES CO. 
1999 North Snelling Ave. 
St. Paul 8, Minn. 
Manufacturers’ Agency Selling 
Important Mid-Northwestern Jobbers 





PAUL ATCHISON 
SALES COMPANY 
777 Stanford Avenue, Los Angeles 21 


607 Market Street, San Francisco 5, 
wage rans 


_— bers, ony, Perit. covere industrial 
ect coverage = California 
ies ter past twenty years. 





MANUFACTURERS’ REPRESENTA- 

tive established in the 
Florida, calling on all plumbing and 
heating jobbers, desires a few more 
lines to promote. Located at St. Peters- 
burg, pre a. Address Key 942-D, “DO- 
MESTIC ENGINEERING,” 1801 Prairie 
Ave., thisnne 16, I}linois. 





California—Arizona—Nevada 
SAM HEXTER & ASSOCIATES 
9254 West Third St. 

Beverly Hills, Calif. 
Warehousing Nationally Known Lines 





NEW PRODUCT? 


It’s difficult to merchandise new items 
in competitive New York metropolitan 
area. BUT IT CAN BE DONE! For 30 
years we've been helping manufacturers 
introduce plumbing and heating items 
to wholesalers. Where others stop—we 
begin. If your faith in your product 
matches ours, we can get together. 
Write for our time-tested plan today. 
Address Key 102-E, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave. 
Chicago 16, Illinois. 





FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 276 AND 280 
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PRODUCT NEWS from American-Standard 


A review of products in the news and important sales points worth remembering 




















































\CIATES 

tatives 

ad 

est 

5 CO. 

ve. 

selling 

n Jobbers : ; , 
CONVERTIBLE KITCHEN CABINETS. American-Standard all-steel cabi- NEW-DESIGN PLUMBING FIXTURES. Styled to match the trim, 
nets are the only kitchen cabinets with interchangeable drawers horizontal lines of American-Standard cast iron bathtubs, new- 
and shelves. Your customers will want the kitchen which can be design vitreous china lavatories and toilets are more beautiful 
converted easily—at any time—by anyone, to suit individual and more convenient than ever. All embody the same top quality 

Y work habits and changing storage needs. that makes American-Standard products easy to sell. 

ingeles 21 





ancisco 5, 




















d industrial 
n California 
-ESENTA- 

state of 
abing and 
few more 
3t. Peters- 
2-D, “DO- 
01 Prairie 
vada 
CIATES 
own Lines 
? 

: AEROPEL VENTILATOR. Easily installed in kitchen, bathroom, or HEATRIM PANELS. Specifically designed for forced circulation hot 
new aoa recreation room, it keeps air always fresh. Smartly styled grille is water heating, these baseboard heating panels provide convected 
tropolitan made of moulded white plastic. Suitable for horizontal or vertical warmth throughout each room. The panels take the place of regu- 
E! For # installation. Fan is driven by a totally enclosed constant speed lar wood baseboards, allow use of virtually all the floor area. Panels 
ufacturers motor that is whisper quiet in operation. can be installed free standing or recessed. 
ting items 
; stop—we 
r product Ask Your Wholesale Distributor 

——_— for Complete Details 
lan today. 
MESTIC @ The above products are just a few of the many recent additions 
‘irie Ave. to the broad American-Standard line. Your distributor will be glad 
MERICAN ee i tabi. re B hg to give up-to-the-minute information. Remember, American- 
Standard offers everything you'll need to sell today’s growing 
modernization market . . . top quality products, sound merchandis- 
ing ideas, extensive advertising. 
a 
SSIFIED American Radiator & Standard Sanitary Corporation, P. O. Box 1226, Pittsburgh 30, Pa. 
280 DDAAnnw Sowing home amd industry Acct Pa alae 
AMERICAN-STANDARD © AMERICAN BLOWER © CHURCH SEATS & WALL TILE © DETROIT CONTROLS © KEWANEE BOILERS * ROSS EXCHANGERS + SUNBEAM AIR CONDITIONERS 
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LINES WANTED 


LINES WANTED 








FOR SALE 





MANUFACTURERS’ 
REPRESENTATIVE 


Wants additional plumbing line to sell 
plumbing supply wholesalers in the Chi- 
cago metropolitan area. Contact JACK 
BERGER, 6817 W. North Avenue, Oak 
Park, Illinois. 





FRANK MORRIS & CO. 


424 S. Cheyenne St. 
Tulsa, Oklahoma 
Selling jobbers throughout Iowa, Ne- 


braska, Kansas, Oklahoma, Missouri, 
Arkansas, Colorado. 


EXPERIENCED REPRESENTATIVE 
desires to represent manufacturers 
of plumbing, heating and air condition- 


ing. Thorough coverage of southern 
California. Successful selling experi- 
ence, Wants lines for any part or all 
of territory. Address Key 123-E, “DO- 
MESTIC ENGINEERING,” 1801 Prairie 


Ave., Chicago 16, Illinois. 


Western Pennsylvania & West Virginia 


D. S. SCHWARTZEL 
254 N. 16th Ave., 


New Brighton, Pa. 
Representing the Manufacturers 
Plumbing, Heating & Supplies 


LEADING FLORIDA MANUFACTUR- 

ers’ representative sales organiza- 
tion, now covering Florida only, desires 
few more lines. Years of experience 
plus leadership in sales records, plus 
reputation and results! Address Key 
919-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinots. 





West Virginia & Virginia 
CLARKE SALES COMPANY 
Plumbing and Heating Fixtures and 
Supplies 


Representing the Manufacturers 
1210 Grant Street, Charleston, W. Va. 


LINES WANTED 
Illinois, Wisconsin, Indiana, Michigan 
selling plumbing and heating jobbers. 


Address Key 110-E, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 





ENTIRE STATE OF OHIO 
M. M. MATHES & SON 
1836 Euclid Ave., 
Cleveland 15, Ohio 
Serving the plumbing jobber 





| 





BE PREPARED ... 


to get needed volume from fertile New 
York, New Jersey and Connecticut de- 
spite effects of the tapering boom. 
IT PAYS... 

to engage us as your representatives! 
Our 30 years of know-how will guide 
you to greater volume than you ever 
dreamed possible. Our Plumbing Sales 
Division especially seeks cast brass, 
sweat, drainage, or malleable fittings. 
Our Heating Division can successfully 
promote anything from a thermostat 
to a furnace. Warehouse facilities avail- 
able. Address Key 101-E, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 


M. L. QUEEN 
410 N. Poplar Street 


Dexter, Missouri 
Established with plumbing jobbers in the states 
of Missouri, Arkansas, Kentucky, and southern 


Illinois, giving prompt coverage to manufac- 
turers represented. 





SALES REPRESENTATIVES WITH 
years of experience and successful 
results selling to the plumbing and 
heating wholesalers and jobbers in New 
Jersey, eastern Pennsylvania and south 
to Washington seeking additional line 
for all or part of territory. Address Key 
981-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 





MARKETING 
MANUFACTURING 


If you have products, designs, ideas 
that will fit into the plumbing, heating, 
hardware and mill supply field, we have 
an expert marketing organization regu- 
larly calling on over 3,000 jobbers in 
U. S. and Canada and foreign countries 
and now selling well over half of these 
—we are also in position and have our 
own facilities to manufacture many 


items. Address Key 999-D, “DOMES- 





TIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 
REPRESENTATIVE 


with ample selling experience in plumb- 
ing and heating materials and a good 
following among northern California 
wholesalers can handle one or two 
reputable lines on straight commission 
basis. No drawing account. Satisfactory 
references on application. Address Key- 
128-E, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 























WELL ESTABLISHED PLUMBING 
and heating service business in Pasa- 
dena, California. Complete shop includ. 
ing sheet metal equipment. Building 
50x65 with nice showroom; also fenced 
lot in rear. Low rent. Near center of 
large populated area. Five panel trucks 
and 1 pickup in fine condition. Owner 
wishes to retire. Address Key 897-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 





FOR SALE 


Well established manufacturers’ rep- 
resentative business with the finest ac- 
counts possible. Manufacturers will go 
along with the right man. Located in 
the heart of the Southwest in an area 
where the growth in population is truly 
amazing. Books open to anyone seri- 
ously interested. Must retire due to 


health. Address Key 948-D, “DOMES. 


TIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 





BUSINESS FOR SALE: ESTABLISHED 

wholesale plumbing and heating sup- 
ply company with beautiful modern 
showroom located on busy highway. 
Selling due to illness. For further in- 
formation Address Key 952-D, “DO- 
MESTIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 





BUSINESS FOR SALE — PLUMBING 

and heating business’ established 
since 1892 for sale in steadily growing 
Ohio city of 45,000. Downtown location 
with adequate display space, drive-in 
entrance and customer parking lot. 
Own property and will lease. Grossed 
$350,000.00 annually last 3 years and 
will sell for between $150,000.00 and 
$200,000.00 depending on inventory at 
time of sale. Only reason for selling is 
no male children to follow me. Address 
fey 121-E, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 
Illinois. 





BUSINESS OPPORTUNITIES 





PHILADELPHIA SUBURB, 60,000 POP- 

ulation, Plumbing and Heating. Aver- 
age gross $190,000 per year last three 
years. Average net $26,000. Showroom 
and warehouse on long term lease with 
option to purchase. Business $55,000. 
Address Key 113-E, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 


—, 





FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 276 AND 278 
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NEW.™ GOULDS 


» the pump 
that delivers 
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GOULDS 
FIG. 3371 
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It’s just the pump you ve been looking for—built especially for those 
extra deep well jobs (up to 200 ft.) where higher pressures are 
required! This new Goulds Multi-Stage Jet Pump delivers capacities 
up to 1175 gallons per hour—plenty of water with plenty of pressure. 
Built in 2-stage and 3-stage models, in %4, 1 and 1'4 H.P. units, 
Goulds Fig. 3371 has adjustable automatic pressure control valve 
which guarantees maximum capacity at all times. 
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Developed b 







| jobs wher EASY TO INSTALL AND SERVICE...a completely flexible system, 
— cost deep well | han 130 ft. below the it may be used for twin pipe installations in 3”, 4” and 4/4” well a 
UNITIES level is not more * randing features of casings, or single pipe jobs in 2”, 2'4” and 3” well casings. Motor and 
enemememem surface. Hos all outs ai priced rotating element can be quickly removed without disturbing pipe con- 
Fe nections—mechanical seal easily replaced without dismantling pump. 
60,000 POP- 


mating. Aver- 
r last three 
. Showroom 
m lease with 
ness $55,000. 
ISTIC ENGI- 
ve., Chicago 


SELL THE COMPLETE GOULDS LINE... let Goulds leadership in 


products, performance and prestige lead you to a completely 
profitable water systems business! See your Goulds distributor . .. 


See your distributor or write: DE-7 WATER SYSTEMS 


ASSIFIED GOULDS PUMPS INC. Se 1848 ae 


rs Seneca Falls, N.Y cdi 
) 278 Pace FOR EVERY FARM AND HOME NEED 
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Three thousand four hundred and fifty advertiser, 
agency and publisher members of the Audit Bureau of 
Circulations have a voice in establishing and maintain- 
ing the standards responsible for the recognition of this 


of aieukilien Phe 


publisher’s circulation records that are painstakingly 

checked by auditors and the resulting data are con- 

densed and published in A.B.C. Reports. 
Experienced space buyers use the audited information 
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emblem as the Hallmark of Circulation Value. It i he in A.B.C. Reports as a factual basis for their decisions 
| 


sents the standard of value that these buyers and se 
of advertising space have jointly established as measure- 


ment for the circulation of 
printed media. 

The basis for arriving at the 
advertising value of a publica- 
tion is the Bureau’s single defi- 
nition of net paid circulation. 
With this as the standard, the 
circulation records of A.B.C. 

ublisher members are audited 
oe experienced circulation audi- 
tors. As specified in the Bureau’s 
Bylaws, A.B.C. auditors have 
“access toall books and records.” 

Subscription and renewal 
orders, payments from subscrib- 
ers, paper purchases, postal 
receipts, arrears are among the 


ers in evaluating, comparing and selecting media. The 
FACTS in A.B.C. Reports for business publications 


include: * How much paid circulation 













SEND THE RIGHT MESSAGE 


Paid subscriptions and renewals, as 
defined by A.B.C. standards, indi- 
cate an audience that has responded 
to a publication’s editorial 
appeal. With the interests 














of readers thus identified, it 
becomes possible to reach 
specialized groups effectively 
with specialized 
advertising appeals, 
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* How much unpaid distribution * 
Occupational or business breakdown 
_ of subscribers * Where they are located 
TO THE RIGHT PEOPLE a ¢ How much subscribers pay * Whether 
_| or not premiums are used * How many 
- subscribers in arrears ¢ What percent- 
age of subscribers renew. 


This publication is 4 
member of the Audit Bureau 
of Circulations and is proud 
to display the Hallmark of 
Circulation Value as the 
emblem of our cooperation 
with advertisers. Ask for 4 
copy of our A.B.C. Report 
and then study it. 





A.B8.C. REPORTS—FACTS AS A BASIC MEASURE OF ADVERTISING VALU 
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For complete information on Watrous Flush Valves 
write for Catalog Number 449-A. 











Fine tlush Valves 
for Fine Buildings 
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FRIENDSHIP INTERNATIONAL AIRPORT 


BALTIMORE, MARYLAND, ONE OF THE MANY FINE BUILDINGS THROUGHOUT 
THE WORLD EQUIPPED WITH WATROUS FLUSH VALVES. 


EDWARD J. HOFSTETTER 


ARCHITECT 


JAMES R. EDMUNDS, JR. 





fimong Watrous Fine Features CONSULTING ARCHITECT 
Self-Tightening WHITMAN, REQUARDT, GEINER, ASSOC. 
Handle Packing — 


The spring-loaded packing stem 
in Watrous Flush Valves auto- 

tically intains proper ten- 
sion on the packing at all times. 
Provides real protection against 
leakage, yet requires no periodic 
tightening. 


HENRY ADAMS, INC. 


CONSULTING MECHANICAL ENGINEERS 


LLOYD £. MITCHELL 


PLUMBING CONTRACTOR 











VALVES 


TYPE? 


FLUSH 
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THE IMPERIAL BRASS MANUFACTURING COMPANY 


1231 W. HARRISON STREET, CHICAGO 7, ILL. 
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Li. a the Padbios 
YOUR DEMANDS in... 


SELF-CLOSING 


rewrerarunt Relief Valves 


will always iy melt by 


The eer eg No. 25 & No. 25E, designed 


distinctly for RANGE BOILERS, WATER HEAT- 
ERS, HOT WATER STORAGE TANKS are rated 
tops among Plumbing and Heating Contractors. 
The No. 25 same as 25E without extension. Thermo- 
static element always out of water except when 
discharging. They’re easily taken apart for inspec- 
tion and easily cleaned without disturbing the tem- 
perature or pressure relief. Available in male 14”, 
34” and 1”. Female diam. 14” in all classes. Listed 
A.G.A., rated 850,000 B.T.U. 


Relief Valves for Every Purpose 


ate OS 4 Cadwell 








No. 75 


Adjustable Poppet 
Type Pressure Relief 
Valve. Ye” I.P.S. 


No. 105 


Poppet Type Pressure 
Relief Valve. 2” 
I.P.S. Listed A.G.A. 


Types No. 35, 75 and 105 can be furnished with fusible 
plug for temperature relief. (Not self-closing on tem- 


perature relief.) 


Derfection FLOOR & CEILING PLATES 


Cadwell 


No. 35 


Pressure Relief Valve. 
Diaphragm - operated. 
Yo" or 3%” 1.P.S. 
Listed A.G.A. 


Lend neat appearance to all piping jobs. No. 10 
Sheet Steel. Sizes 4%” to 6”. Copper Tube 


Sizes 4%” to 3”. 


bulletin. 


Write for complete plate 


October, 19 : 


TOPS in PERFORMANCE 
DEPENDABILITY! 


Cadwell 


No. 25 
Listed A.G.A. 


Codi 


No. 25E 


Same as No. 25 
plus 6” Exten- 
sion. Listed 
A.G.A. 











